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COGSDILL DRILLS 


An important part of 


Threadwell’s growing line of cutting tools 


Famous brand 


Complete range of 
sizes and styles 


Prtutsse ite hic 


THREADWELL TAP & DIE CO. delivery from Rick 4 
GREENFIELD, MASSACHUSETTS 


Stocking Warehouses: New York — Cleveland 
Detroit los Angeles — Greenfield, Mass. 
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pYosa{e) > New Para-flex Couplings 


Broaden Markets 


of Mishawaka, Ind. 
for Dodge Distributors! 
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Ho RE is another big announcement by Dodge. This 


e tells industry about two new versions of Dodge Para-flex 





the unique flexible coupling that is swelling distributor sales. 


One is the new Dodge High Speed Para-flex, specially designed 


TRANSMISSIONEERING 


; SCHOOL 
r Operation with motors and internal combustion engines 
573 } In the Fall term just closed, the 2,000th 
it turn up to 5230 rpm. The other is the new Flywheel type rites “we y 
’ : student was graduated from this highly 
me capacities, with a flexing element that bolts directly to successful school. Enrollments for the 


Spring terms of onc week each are now 


received 4 


indard S.A.E. flywheels of internal combustion engines. 


Deing 











0 more profit producing products for Dodge Distributors! 
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Industrial 
Distribution 


A Time-Saving Guide to the Contents of This Issue 


The Specialist Salesman—Necessity, or Dead Weight? 86 


\ distributor-owner and sales manager much and sell too little? Sales Manages 


rgue out a burning issue: can small firms Sam Jones” makes the point that specialists 


ipport specialists, or do ‘‘experts’’ talk too spend too much time with engineers 


Three Distributors Make One Show 88 


Vhre distributors in Lancaster, Pa., join d th ng could have been done better, sa 


} ‘ } | 
hands to stage a highly-successful show in distributor, it would have been ar: 


olving their various supp! ers. If one ments for transportation of exhib 


ADP for Smaller Firms 90 


I'wo average-sized Southern firms are modern management technique opens doors 

lidly convinced that automatic data proc they never dreamed of in refining market 

ng equipment more than pays for itself research, product profitability studies, and 

‘llar-wise, in efficient operation. But mor sales analysis of customers, territories and 
these distributors find that this product lines 


Top Priority For Salesmanship 95 


lexas supply firm installs a full-fledged gap in salesmen’s training. Fi SsiO 
I I 
rogram in techniques of selling to fill features problems role playing 


Distributors Team Up to Advertise 96 


Niagara Frontier Distributors have spon distributor's function, stressing such p 
a highly-successful direct mail pro as inventory, service, et They 
to inform industrial buyers of th full-page ads in the local magaz 


Sales Managers Learn by Doing 98 


Sales managers attending the Porter Henry themselves in relating tools and tech: 
Sales Management Development Seminars for training, motivating and super 


vuuraged to think, speak and act tor salesmen to their own sales forces 
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Helping Customers Get Business 100 


A West Coast metals firm invites its sul house and mect the prime contractors wl 


ntractor customers to exhibit at its oper in help them get a start 


A Lot of Education is NOT Dangerous 102 


Mahoning Valley Supply Co. encourages ourses. Such education does not, s 
education and training for all its employees president C. B. Williams pose t d 
Harvard, Wharton, Dartmouth, and the of making employees want to quit the cor 


1 1 
full range of sales and product training pany tor oth 


Who's to Blame for Low Profits ? 105 


And what, if anythit 


=r 
Nearly 300 distributors and suppliers he S z Swamp 


it NEID’s Third Annual 


The Case For Leasing Cars 106 


At R-] Bearings Co. in St. I 
iyement and salesmen benefit fr leasing nes s fail to salesmen 


Key advantages: Leasing 


Would You Accept This Order? 108 


In this problem case, an 1 ale i gv order data on the phone and the 





Other Features 
The Outook for Business. ..114 


Vow Seer @. once, .... 7 Marketing Trends........ 116 
Talk of the Trade........ 81 News 
The Editor’s Page. See ff ee 126 


Supply Sales Trend.......110 New Products........... 128 


Featured Next Month 


PROBLEMS OF AUTOMATION: Th. ld 1 syst ind the risk of obsolescen 


ig block nce} in idea for building separate ly reduced. But how does the distribu 


eyments Of an automated unit (tnat af nter tor k WwW il f components to stor k? And how 
; 1 , } ) } 
Die with seg nts that Nave t e replaced ] he train salesmen to find and sell applica 
ves and poses probl ms for distributors tion for these components 7 In the December issu 
I le usly a | np! e Indianapolis distributor has su 
than it is to stock an enti fully faced up to these problems 
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PUT Gruul 


IN THIS PICTURE 





SELLING SOSSNER TAPS! 


You'll have strong support from two allies — 


PRODUCT FEATURES LIKE THIS 


TRIPLE TEMPERED TAPS 


Lj T The extra toughness built-in by triple 
tempering gives longer life plus greater 
T resistance to chipping and breaking. 


THE NEW SOSSNER PRESENTATION 


An entirely new concept in tap merchandising. Sossner dealers all over 
the country are using their mew presentation book (shown above) to tell 
the Sossner story effectively, and get results. It’s the only sales tool of its 
kind in this market. 


YOU CAN GET INTO THIS PICTURE 


It's a good picture — one with many profit possibilities. 


If you're not now a Sossner dealer, be one! Drop me 


id Aaeensn 


TAP & 


a line for full details. — 





TOOL CORPORATION 


SOSSNER 


29 BROADWAY LYNBROOK 


FACTORY WAREHOUSES IN NEW YORK © LOS ANGELES « ST. LOUIS « 


DALLAS 
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to KEE-ATWO 
pur v-Belts- 


in 
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Whatever your 
V-Belt needs, 
DURKEE- 


ATWOOD 
meets them 


What do you want in a V-Belt? You want 
consistent performance, long trouble-free life 
and full-rated power transmission. That 
means the belts must be made of the finest 
quality materials, with careful attention to 
engineering details, manufacturing processes 
and testing procedures. Durkee-Atwood 
V-Belts are made of the newest high tenacity 
synthetic fibres to assure length stability in 
storage. The exclusive Durkee-Atwood 
“Iso-Dynamic” Vertical Matching Machine 
eliminates the ‘“‘sag error’’ that develops when 
V-Belts are matched on horizontal equipment. 
This assures equal power transmission from 
all belts on multiple drives . . . Look to 
Durkee-Atwood for quality, service and savings 


...the most complete line of industrial V-Belts. 


Look for the DA On Your } - Belts 


Need High Capacity 
In Compact Space? 


BELT This major design improve- 
ment in V-Belts brings you unprecedented compact- 
ness, high capacity and drive economy. 


Chain and Gear Benefits with 
No Metal-to-Metal Contact? 


E BE Revolutionary 


tooth-grip principle; no stretch; no constant lubri- 
cation. Highly versatile. 





- 
f 
> / 
40% Extra Capacity 
in Regular V-Belts? 
D SHIELD MULTIPLE V-BI Increased 


capacity at no increased cost. Available in oil and 
heat resistant and static dissipating constructions. 





Top Performance in 
Variable Speed Drives? 


For constant per- 
formance. Abrasion-resistant cover; crowned cross 
section maintains stability under extreme loads. 


DURKEE-ATWOOD V-BELTS 


DURKEE-ATWOOD COMPANY 


MINNEAPOLIS 13, MINNESOTA 
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10” x 4" x .025 


ALL HARD MOLYBDENUM 


NM1018 


Re ~<a NICHOLSON 


Have your customers try Nicholson or Black Diamond blades on the type of job usually 


encountered, Better still, have customers try these blades on the toughest work. Because 
it's the tough jobs that are hardest to get profits from. And when customers see how 
Nicholson or Black Diamond blades take charge, you ve won another customer ... 
using the most convincing and easiest sales approach. * And because blades (no matter 
how good) are wear-away items. youll be gaining a repeat customer. * There's a 
Nicholson or Black Diamond blade for almost every metal separating job. Have sales- 


men find the job... fit the blade. Result: more satisfied customers. 


‘Sa NICHOLSON <= 
Tos.a* —_— Nicholson File Company, Providence 1, Rhode Island 


Files * Rotary Burs * Hacksaw and Band Saw Blades * Ground Flat Stock « Industrial Hammers 
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* One Economist Predicts An Improved Economy In 1961 


* A Manufacturer's Formula For Successful Planning 


* Good Communication Is Essential For Good Selling 


Improved Economy in 1961 


New York, NEw 
Lhe fourth quarter of this slightly 
1960 will 


YORK 


tarnished golden vear of 
itness a slightly improved econom 


hich should burgeon into an even 


tter 12 months in 196] 

Ihe American economy is in the 
udst of a rolling readjustment and 
ring unforeseen events, overall 


17 


conditions will 


ISINCSS display 


reater improvement all along the 


1 
lhere will be no boom; 


nonethe 


s there will be a well-defined up 


] 


wing 1n all business areas, regardle 

f what man succeeds to the pres 
lency 

While 1960 was not a recession 
car, it never did come up to th 
lowing expectations predicted by 
many economists. ‘The forces of 
lation continue to influence the 
rice of commodities but these sam¢ 


forces are rapidly being brought u1 
contro] 
here has been no evidence of 
1ajor abuses in our basically sound 
onomy. Consumption and govern 


ment expenditures, two of the three 


tors contributing to the GNP, 
ave been at their highest level 
VeT Pe yple have been spending 
nore than ever before in our his 
rv, and federal, state and local go 
rnments have echoed this activit 

uughout 1960. Capital expendi 
res, the most volatile in the GNP 
ture, have been somewhat 1 
CT) 

Home starts have been down In 
60 because of the short supply of 
rtgage monc This situatic 
uuld improve and should n 


tribute to a better business tone 
W hile 


; TOWING 
ire growing 


corporate profit margins 


tighter, industry will 


mtinue to spend more money to 
ompete in the highly competitive 
markets both here and abroad. 

Inventories are sluggish, but while 
hand to mouth buving will con 
tinue, exports will accelerate and in 
vestments will also be higher in the 
months ahead 

| do not see a major war between 
the U 


this hot and cold relationship be 


S. and Russia, but despite 


tween our country and one which 


seeks to destroy our system bv every 
it their disposal, and despite 
he un 


ertainty which this war of 


ves imparts, American business 
V1 be good. 


On the political scene, a major 


responsibility of the new president 
be to protect the integrity of 

t dollar here and abroad. 
Dr. Marcus NADLER 
Professor of Finance 
New York University 


® From a talk before the 24th Annual 
Ebasco Services Client Companies’ Market- 


ng Conference 
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You Said It 


Making The Plan Work 


New York, New YorK 

Doing something different from 
what might have been done without 
a plan could very easily be the key 
to making any long-term plan work 
‘he different”, 
and doing it right, demands insight 


“doing something 
into the problems that can be en 
countered in a plan. Knowing how 
these problems can be avoided or 
solved is a major step toward mak 
ing the plan work 

Chain Belt Company's five-year 
plan, started in 1952, has been in 
1956. During that 


annual 


full effect since 
the 
creased from $37 to over $66 million 


time, firm’s sales in 
Many of the functional and organi 
zation policies of th« plan offer prac 
that arc 


aimed at solving problems before 


tical “do’s” and “don'ts” 


they arise. Some of these arc 

1. Establish a means of communi 
cating all facets of the plan among 
top management, middle manage 
ment and 


operating pt rsonnel 


Take steps to insure that those re 
-day de 


take 


sponsible for day-t isions are 


sold on the plan and part in 
developing it 

2. Don’t file and forget the plan, 
At Chain Belt, the 


responsibility for keeping the plan 


it guides action 


i leat naeiia sa eaeinn nine) 1 current is entrusted to one man, th« 
| : ) ‘+ It” | assistant to the president. Each 
| : ea sas olitiel 1 year division managers must bring 
7 tt their plan up to date, dropping the 
; , tthat | current vear and adding a new on¢ 
| gem. ‘ | 3. Review the plan annually to 
7 Sain Ir I DITO! INDUSTRIAI see where vou are in relation to the 
l BUTION “ hy 4 S target 

7 The Edit : + Know where you are m youl 
a eT ee Continued on page 5) 
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With such a well-rounded socket lineup as Blue Devil, 
you don’t need to shop around for fill ins. Those much-in- 
“Led-Lok”’ Saf-Lok”’ 


for distributor door openers... which is why our distrib- 


demand exclusives, and ‘ are great 


utors find the line so profitable, so satisfying to handle. 


or write for details now. 


Sold only through Authorized Industrial Distributors 


SAFETY SOCKET SCREW COMPANY 


6500 NORTH AVONDALE AVE. 


WAREHOUSES 





¢ CHICAGO 31, ILL. «© TELEPHONE ROdney 32020 


NGELES @ DETROIT @ NEW HAVEN e NEW YORK CITY 


AT: LOS A 
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You Said It 
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business cvcle before you project 


Projecting forward from a_ boon 
vear can result in inflated ideas; fron 
a recession vear can be equally mis 
leading. 

the and 
of the plan. It i 


without 


Understand positive 


negative impac t 


not worth much accom 
panving action. It is imperative that 
all participants understand the con 
sequences of excessive or inadequat 
planning of 


capital requirements 


production facilities; and staff or 
ganization 

To make the plan 
work, dollars must be provided out 
satisfactor\ 


profit cannot be made after provid 


long-rang¢ 
of current profits. If a 


ing for the requirements of the plan 
perhaps the plan should be r 
At the outset, 
long-range 


there is n 


plan 


\ icw ed 
sense engaging in 


ning unless there is a 


throughout the whole organization 
to invest time and funds out of cur 
rent operation 


G. H. Woop.ani 


Vice President of Marketing 


Chain Belt Ci 


@ From a speech by Mr. Woodland giver 
at the National Industrial Conferences 
Board’s Eighth Annual Marketing Meeting 


Communications In Sales 


New York, New Yor 
No matter what sort of sellin 
business you mav be in, vou mus 


that 


the most important activity 1 


recogniz¢ communications 


m1 Ca 


engage in. You must communicat 


with vour manufacturing, desig 


and creative people, vou must con 


municate with your financial peop! 
you commut 


id above all, must 


ite with vour salesmen 
here is only one wav that su 


Continued on page 14 











willingness 


er 








N 


To meet the challenge of the ‘60s 


(‘Udall 


new leader in precision tools! 


Switch your customers to Lufkin 


recision Ol and give em that” 
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pettet with positive 7 
cking UM ' 
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1-10 


makes se! 
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\ 
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is For fourth-quarter fastener profits, 


+ tie in with this 
2 SELF-LOCKING UNBRAKO promotion 


Current SPS ads show why the Nylok* principle means 
maximum thread area, maximum screw strength 


» make UNBRAKO socket screws self-locking, a tough, 


resilient nylon pellet is inserted permanently in the 
hreaded section of the screw. It forces mating threads 
tightiy together, wks the serew securely wherever 
vre ! 


he exclusive Nylok principle the pellet wit! 
g power. Your customers—design engi 
neers, production men, PA’s—are reading about it in 
urrent issues of their trade publications. They are 
a pellet—with its compact shape 


an retain maximum thread area; how a pellet covers 


\o ’ 
“King power) 


Nv'Ok" principle means 
maximum thread 
MOXimUM screw sheng 





only a portion of two threads and thus does not reduce 
overall strength of the screw. And they are reading 
ibout the specific benefits self-locking UNBRAKO offers 
them—benefits such as design simplification, savings on 
production cost, on maintenance, on downtime, on 


inventory 


Take steps to capitalize on 
this SPS preselling effort 
now. Self-mailers with your 
name on the reply card are 
available free. Just tell us 
Standard 
Pressed Steel Co., INDUSTRIAL 
FASTENER Division, SPS, 
JENKINTOWN 13, PA. 


the quantity. 


there reliability re places probab ity 
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a message to owners of 


MARVEL HACK SAW MACHINES 


If you are the owner of a MARVEL Hack Saw Machine, check the name on the blades being 
used in it. If they are not MARVEL Blades, the chances are very good that you are not get- 
ting all the cutting-off speed, accuracy, and economy you paid for when you bought a 
MARVEL Saw. GPP conse this fact. The hack saw blade is the cutting tool that actually 
does the cutting job. If the machine is expected to deliver its full efficiency, the blade must 
possess a ruggedness comparable to that of the machine. 4D) isn it logical, then, 
that the blades you use be as carefully selected as the machine itself? Here is another fact: 
The Marve High-Speed-Edge Hack Saw Blade was designed specifically to withstand 
the heavy feed pressures and high cutting speeds your MarveLt Hack Saw can deliver. 
FD) ony MARVEL UNBREAKABLE Hack Saw Blades can be safely tensioned taut enough 


to provide the maximum rigidity of the cutting tool necessary for accurate cutting-off; and at 


Advertising To the same time, protect both the operator from 
Help You s 
ai injury and the machine from damage that so 





frequently occurs with “breakable” blades. 


Why not be certain your MARVEL saw is delivering the high performance 
you had originally purchased, by using the only blade capable of utiliz- 
ing the power and accuracy built into the machine? MARVEL Hack Saw 
Machines and MARVEL High-Speed-Edge Blades are an unbeatable com- 
bination. MARVEL High-Speed-Edge Hack Saw Blades are stocked and 


sold by leading Industrial Distributors everywhere. 
4 Mol-PE * 


: wT 


Ss M 4 R VEL pentcutig 
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ARMSTRONG-BLUM MFG. CO. 


5700 Bloomingdale Avenue ® Chicago, lilinois 
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Available Soon 
In Other Materials 




















BALL VALVE 





New Top-Entry Ball Valve 


Engineered with traditional Lunkenheimer quality ...self-aligning 


ball seals against both seats ... long-lasting resilient seats for tight 


Here's a new quality valve destined to 
take its place alongside LQ600 in per- 
formance, and in maintenance sav- 
betes: MM bole dete (¥ol-MB 1M COMB gol) t Mott l-) (oy eel-) e-m 
Demonstrate its superior features. 
Compare it with any other ball valve. 











; shutoff... straight-through flow .. 
top entry for easy maintenance... 


TEST NAMES AMONG INDUSTRIAL DISTRIBUTORS SELL THE ONE GREAT NAME IN VALVES 


te b a a, | a 7 e® BRONZE 


Me (biota (-) ch ibieeMe)el-)cottlo)s 


hole iam —iiolo(-1-j me O]o) oleate ialid ame) lalet- me ial- Me of-laalelel- gm am @1.101@) 


By running a test in actual service 
your customers and prospective 
customers can see for themselves the 
superior performance of the Lunken- 
heimer Ball Valve. The Lunkenheimer 
Co., Cincinnati 14, Ohio. 


® IRON 


NAME IN VALVES °8veet 


® PVC 


















s 
Remove and install | you saia tt 
gears, bearings, STARTS ON PAGE 7 
wheels, pulleys, ele. an organization can be effective, that 
quickly and easily is by constant communication be 


tween the general sales manager and 


7. 
with the divisional sales managers; be 
Zee 


tween the divisional sales managers 

and the district managers and be 

OTC HYDRAULIC tween district managers and sales 
44 9 mei 

PUSH-PULLERS Ihe big advantage is that com 


munication establishes a common 



























method of operation in every dis 

trict and even down to the salesman 

level, which is impossible if the 

whole direction were straight to the 
sales force form headquarters 

R. HH. Woop 

Vice President 


OTC hydrauli push-puller with Brown & Bigelow Divisio1 
Xv ~ ‘\ ‘ Sit 


attachment removes gear and bear 
ing quickly and without damage 
Push-puller (with leqs threaded into 
a pulling attachment) is like a port. 
able shop press 





a of Standard Packaging Corp 
> | @ From a discussion by Mr. Woodlief at 
| the National Industrial Conference Board’s 
Eighth Annual Marketing Meeting 
CUT MAINTENANCE COSTS AND 
MACHINE “DOWNTIME.” SAVE PARTS! 





OTC hydraulic “push-pullers” with at- | Kudos 
tachments handle hundreds of tough, 
complicated pulling and installing jobs BELLEVILLE, NEW JERSE 
nuickly. easily and without damage | ‘6 
~ Cn Camage | Please send me one copy of “How 
i 
Cut machi towntime” . | ‘To Cut Your Reading Time” as in 
ul i uOWw!l c and Save | ° 
; t h } vine th rioht f 
pom parts by having the right tools in your | dicated in the September issue of 
sar . 7 ba op to han ! job Complete, 
ifty-ton “push-puller’ removing genera versatile maintenance sets available in | [NDUstmiat. Disraipution. In my 
tor rotor assembly from shaft leg: 17 1) OS) 1 100-tor oom 7 | C 
ankes ini ete, edmnel 50 and 100-ton capacities. | opinion, reading more and faster, as 
They pay for themselves in time saved 


to a pulling attachment vou have expressed it, is one of th 


greatest needs of business peopl 
today 

\s a regular reader of ID, I find 
many of vour articles informative 
| was going to point out articles in 


your September issue from which 





| got some “meat”, but reading fut 
— = i } . nd 1] . iclec 
Large tapered roller bearing cone be Two leq connectors (female threaded ther aiong, | round all the article 
ing removed by 50-ton OTC ‘'push- adapters) join extra puller legs which helpful 
puller’ and attachment connected by thread into pulling attachment to pull ) 
henna teteation peg oat Cuartes R. Han 
\larketing Research 
Distributor shes. Walter Kidde & Co., In 
SsEAR 
c 
o* % OWATONNA TOOL COMPANY 
‘ % 373 CEDAR STREET OWATONNA, MINNESOTA Footnote 
. . . eye and mandfacturers of the world’s most legen ty.” SPRINGFIELD, \LASSACHUSETIS 
z= Maintenance Tools and Hydravlic Equipment. 3 
- @ \s a footnote to the letter from 
t 
- ° 


panes Mucha (You Said It Sc] 


tember 1960 issue of INbDUSTRIAI 





DistRIBUTION), three reprints wet 





Continued on page IS 
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DIVISION OF UNION TWIST DRILL COMPANY 
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o.k...sell me 











on the big extra profit opportunities 
for metal hose in my territory 


FIRST... our detailed metal hose market evalua 





FIFTH... Flexonics Field Sales Engineers train 
your personnel, work with your salesmen in the 
an ex field 


SIXTH... Your accounts will welcome t} 


ne service 


ion, of your specific territory, will point up that 
there is not only a healthy market but 


panding one as well 


SECOND... Flexonics PMS Program (Pipe Mo you make delivery in hours that now takes 
tion Specialists) provides the tools to corral this days. And what a door opener for new accounts 
lucrative market protects you Jor your te) SEVENTH ... Flexonics extensive magazine 


ad 
vertising spotlights you as the PMS distributor 


ry 


THIRD... The margins on the Flexonics line are for vour territory emphasizing quality prod- 
attractive, higher than on many of the lines you ucts, fast deliver 

handle EIGHTH .. . Flexonics PMS distributors across 
FOURTH ... Inventory investment is mode d the country prove the soundness of the program 
Flexonics exchange agreement assures you a the attractive profit opportunities 

stock tuned to the needs of your territo 


HERE'S OUR PROPOSITION . . . Drop us a note asking to see a detailed evaluation of the metal 
hose market in your territory. Also the big PMS brochure that outlines the program. We'll wager 
money, marbles or chalk that when you have the full story, you'll be ready to act. Write today. 


corporation 
Subsidiary of Calumet & Hecla, Inc 


1314 South Third Avenue e Maywood, Illinois 


H-44 











Air Line Cantrols. Three- 
way protection for any air- 
operated tool, cylinder or 
clutch. Cleans air, reg- 
ulates pressure, loads air 
stream with proper amount 
of oil. 
























Portable Service Sta- 
tions. Fast, efficient lu- 
brication of trucks and 
equipment —on the job. 
Job-built outfits to 
meet any need. Can be 
skid-mounted for easy 
towing, or permanently 
mounted on truck bed. 






































Paint Spray Equipment. High-pressure airless 
“Hydrastat” Paint Spray units; heavy-duty, high- 
volume air-operated “Seventy-Eight” pumps; fil- 
ters, regulators, air transformers and hose. 


Grease Guns and Fittings. Everything from a 14-oz. car- 
tridge load model to extra heavy-duty 24-oz. guns, with 
pressures ranging from 4,000 Ibs. to 10,000 Ibs. 





ONE IES 





jen 
Ain 
: 





‘ Material Handling 


Equipment. Powerful 
Alemite Pumps deliver 
putties, adhesives, food- 
stuffs, and plastics di- 
rectly from original 





Power Pumps. A full 
line of high-pressure, 
high-speed air-operated 
pumps, electric pumps, 














containers. Materials overhead reels and 
can be sprayed, ex- Tote-a-Hose control 
4 truded or applied. valves. 








Surgepruf Hydraulic Hose and 
Couplings. A full range of high, 
medium high, medium and low 
pressure hose; reusable couplings 
and adapters. Fast, easy field as- 
sembly without special tools 













Bucket Pumps. High-pres- 
sure models for bearings 
equipped with pressure 
gun fittings; volume mod- 
els for large bearings and 
gear housings. Also units 
for hand gun loading. Lu 
brikart holds grease guns, 
pumps, tanks. 


For complete information write: 














ART- WARNER 


CORPORATION 


Dept. JJ-110, 1850 Diversey Parkway, Chicago 14, Illinois 
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HI-SPEED 
Cable 
Rewind 
Crank 
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CAPACITIES - 


LWG-ALL 


prices 
start at 


$29.50 


Superior to anything on the market. Simplified design 
with fewer parts. Detachable high-speed cable wind-up 
handle. Highest quality flexible aircraft cable. Safety handles 
design tested for overload to protect operator. Guaranteed one 
year against defective parts. Also especially corrosion-proofed 
models for use in chemical plants, mines, etc. 






Stock And Sell The Most Asked For Cable-Rachet Hoist 
Lightweight @ Versatile @ Compact 


THE LUG-ALL COMPANY 
HAVERFORD 11, PENNSYLVANIA 


| 
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You Said It 


STARTS ON PAGE 7 





mentioned on the subject of Distri- 
bution Cost Analysis. 
May 


on how to obtain copies of thes: 


I have further information 


reprints? 
W. J. SapLowski 
Mer. Economic & Sales Analysi 
Monsanto Chemical Compan 
¢ These reprints were: ‘Distribution Cost 
Accounting”, “Is Cost Accounting All Its 
Cracked Up To Be?”, “How Cost Account 
ing Helps Cut Costs’, ‘Cost Accounting For 


Customer Profitability’, and ‘Using Facts 
For Profits.” 


Problems of Low Profit 


CLEVELAND, Oni 

Lower profit margins, which have 
plagued business throughout 1960, 
are a problem which must be solved 
by each company individually. 

\s 
higher and profits lower. We are 
that the 
mands extra effort on the part of 


everyone knows, sales are 


convinced situation de 
all. Sales must be multiplied to pro 
vide higher profits. 

\t the of 


decade was dubbed 


this 


 $OaTiIng 


this 


the 


Start vcar, 
sixties” and is now called the “sober 
sixties” 
Dwicnur P. Joyer 
Chairman and President 
Che Glidden Co 


Courses In Distribution 
New 


issue 


BriTAtIn, Conn 
of 
magazine, 


In a recent INDUSTRIAI 


DISTRIBUTION article 
ippeared discussing industrial dis 
tribution students at Texas A&M. 


I am familiar with the distribution 


in 


field and would like to pursue it as 
As it is a 


not many colleges offer 


1 career. 
held, 
such courses in their curriculum. I 
know of only two, Clarkson College 
of Technology and Texas A&M. 
JOSEPH GUZAUCKAS 


comparitively 
new 


@ The two other colleges offering indus- 
trial distribution courses are Bradley Uni- 
versity, Peoria, Ill. and Western Michigan, 
Kalamazoo 











Distri- 


natior 
thes: 


OW SKI 
lalysis 


pany 


n Cost 
All Its 
count 
ng For 
Facts 


You need both... (QUALITY DESIGN 
QUALITY MANUFACTURE 


You get the most for 
your money when you 


buy WILLIAMS! 


You get the most for your 


money when you buy any tool, 
A PUSH BUTTON WORLD AT WILLIAMS 


: wrench or stock forging 
This three station transfer machine drills, 


broaches and chamfers box openings Lo from Williams’ broad line of 


lose Williams’ tolerances 


4530 stock catalog items. 
THE BROADEST LINE OF ITS KIND 


J. H. WILLIAMS & CO. 


Division of United-Greenfield Corporation 
401 VULCAN STREET, BUFFALO 7, N.Y. 


Mr. Wrench: Please send me your new 
TOOLFACTS Booklet 


U 
| 
{ 
| 
| 


e tolerances on this two statlo 
m machine, 














Now—Capitali 


l 














se a i io 
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NEW SALES HELPS include (1) Folder containing all direct mail pieces. (2) Suggested sales 
letters. (3) Distributor advertising helps—cuts and photos. (4) Shipping placards for wire rope 
reels with imprint space. (5) Shipping tags for wire rope coils—with imprint space. (6) Business 
cards. (7) Displays for exhibits. (8) Distributor metal sign. (9) Folder of decalcomanias. (10) Stickers 
to attach to letters. (11) Memo pads. (12) Matches. 


BRAND 


WIRE ROPE 







for [--e | 





4 
4 lla 
salesmen | @==) 
to prospects and oe oa 4 
ustomer ~ 
. 
—s nr 
@ EZ . 
—— - | 4 | 
yeted Mates Stew 
| U oad 











Koco, Book 
ES OF an (is8) American 
Tiger Brand 
q Wire Rope 


! 
(%) 
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Cr of America's No. 1 Wire Rope 


ss) Tiger Brand 


Sales come easier when you handle the wire rope 
that everybody knows . . . and USS Tiger Brand 


has long been a best seller. 

Enthusiastic distributors have helped to make it 
America’s No. 1 Wire Rope and aggressive national 
advertising backs them up in every important indus- 
try. What’s more, Tiger Brand distributors get a 
complete package of effective sales aids—direct mail 
pieces, informative booklets, motion pictures, letters, 
signs and display cards . . . every tool you need to 


help pull orders your way. 


You get technical assistance, too. Experienced 


Tiger Brand field service representatives are on call 


at all times to help you with tough customers. 








l 

| 

| | 

| 

| 

! 

| 

| 

| ! 

I 
AMERICAN STEEL & WIRE COMPANY l 
UMITED STATES STEEL | 
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Further, you reap the advantages of United States 
Steel’s research and engineering which means you'll 
be selling the top quality wire rope in the industry. 


Strategic warehousing. Nationwide warehouses 
stocking a complete line of USS Tiger Brand Rope 
mean fast deliveries and minimum inventories. 


Excellent profit potential. Tiger Brand Wire Rope 
can be sold to any industry—any plant. It’s a profit- 
able line that leads to many related sales. 


Some areas open. We still have some good terri- 
tories open for new distributors. Send the coupon 
for full information on the USS Tiger Brand fran- 
chise and distributor sales plan. 


USS and Tiger Brand are registered trademarks 


American Steel & Wire 
Division of 
United States Steel 


Columbia-Geneva Steel Division, San Francisco, Pacific Coast Distributors 
Tennessee Coal & Iron Division, Fairfield, Ala.. Southern Distributors 
United States Steel Export Company. Distributors Abroad 


aleaienienionionientetestententententantentantentetention | 


American Steel & Wire Division, Room 802 
614 Superior Ave., N. W 
Cleveland 13, Ohio 


Gentlemen: 

D | am interested in becoming a Tiger Brand Wire Rope distributor 
0 Please send me your new kit of Tiger Brand Wire Rope Sales Helps 
Name 

Company 

Position 

Address 


City Zone State 


This mark tells you a product 
is made of modern, dependable Steel. 


21 
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another reason it pays to sell STANSCREW 


he opens new accounts for you... 


solves your customers’ problems. 


And it doesn’t cost you a cent 


He’s the Stanscrew fastener specialist. 

is to increase your sales. 
Working alone or with yours 

new accounts.. 


His job 


salesmen, he opens 
. then turns them over to you. 
Qualified by training and experience, he tackles 
tough application problems for your customers 

. with the help of one of the industry’s sharpest 
technical teams. 

He supplements the selling effectiveness of 
your men in many ways. He holds produetive 
sales meetings... can arrange attractive exhibits 
in your local trade shows. . . and has the mate- 


INDUSTRIAL 


DISTRIBUTION e NOVEMBER 


rials and know-how to develop sales-building 
direct mail and other promotional programs for 
you. 

He offers a complete line... over 5,500 different 
standard fasteners . . . no “pmamnicks or gadgets”’ 
to clutter your stock. All 5,500 are available at 
three convenient sieke . orders normally 
shipped in less than 24 hours . . . so you can 
hold stocks at a minimum, yet provide the 
fastest possible service. 

These and other advantages add up to more 
profits. For the full story, write today. 


1960 









wee 













NS ..folds sales meetings for your men... arranges your advertising program... 
= oe A complete fastener line fn thn Ae Superior fastener qual- 
a ...over 5500 catalogued wr ity...the exclusive Car- 
items. bon Restoration process, 
for example. 
etd Industry’s broadest pro- 
STANSCREW aie tection on all sales in 
ling your territory. Ane b> A consistent promotion 
7 ” MEANS wes program that helps pre- 
| for ett Continuing sales help... sell your customers. 
ee fastener specialists sell- 
ing with you and for 
font you. a6 Preferred and specified 
ts Ae by leading manufactur- 
2 at tne Fast service . .. orders ers in all industry classi- 
ally wee shipped within 24 hours. fications, 
can 


the 


‘ore STANSCREW FASTENERS 


CHICAGO | THE CHICAGO SCREW COMPANY, BELLWOOD, ILLINOIS 
HIMS | HARTFORD MACHINE SCREW COMPANY, HARTFORD, CONNECTICUT 
WESTERN | THE WESTERN AUTOMATIC MACHINE SCREW COMPANY, ELYRIA, OHIO 








STANDARD SCREW COMPANY 2701 Washington Boulevard, Bellwood, illinois 





and most powerful * es 


4” segment bender 
on the market 


Greenlee No. '7'77 
(1-1/4” thru 4”) 
weighs only 65 lbs. 


(exclusive of shoes ) 








‘COMPARE 


“NO \ FEWER 
Si PARTS 


x 
one-piece frame of high- 
strength aluminum 
one set of aluminum pipe 
supports for all pipe sizes 
one set of safe, quick-locking 
pipe support pins. 


r oom 

z= \ 
= BENDERS 
~~" IN ONE 


a few optional parts adapt the 
No. 777 segment bender to 
fast, one-shot 90° bending 
1/2° thru 2” and thin-wall 
bending 3/4 thru 2’. 


THESE IMPORTANT 
ADVANTAGES... 


SAFE, 
ONE-MAN 
OPERATION 


safety valve in pump, oil by- 
pass in ram, weighs only 65 


Ibs. excluding bending shoes. 


Unmatched for over-all performance, the new Greenlee No. 777 does more jobs for you 
than any other bender of its type. Use it to make offsets . . . large sweeps . . . concentric bends... 


one-shot 90° bends .. . thin-wall bends. 


Its 27-ton ram has power to spare for segment bending of steel or aluminum conduit and pipe 1-1/4” 
thru 4’ — will bend extra heavy schedule 80 pipe. Comes equipped with a hand hydraulic pump, 


but can be operated with power pump for even faster performance. 


OPTIONAL EQUIPMENT FOR ONE-SHOT AND THIN-WALL BENDING 


One shot 90° bending 1/2” thru 2” . Thin-wall bending 3/4” thru 2” 


90 bends in one 
shot An important 
exclusive advantage you 
get with this new, light- 
weight GREENLEE seg- 
ment bender. Simply by 
adding bending shoes Quickly mounted 

thin-wall attachment The No. 777 segment 
bender can be quickly and economically converted 
to bend thin-wall conduit 3/4” thru 2”. Standard 
90° in 1/2” thru 2” con- No. 770 thin-wall attachments fit the No. 777 
duit or pipe in one shot! bender with only the addition of one roller. 


and adapter, you can 


make any bend up to 


ASK YOUR DISTRIBUTOR FOR A DEMONSTRATION NOW! Write for bulletin E-249 


GREENLEE TOOL CO., 1937 Columbia Ave., Rockford, Iilinois 


TOOLS FOR CRAFTSMEN 


GREENLEE JOB-PROFIT TOOLING 


..- cost control for contractors 














Elmira, N.Y. reports on tests of 
Republic SRK: no trouble after 4 years 


It has been almost four years since the city of Elmira buried experimental water 
service lines of Republic SRK®. 

Elmira Water Board General Manager, John Copley, says, “So far, periodic 
spot checks have failed to reveal any trouble. The SRK put in service four years 
ago has measured up to our expectations for ease of installatioa, conformance to 
manufacturer's specifications, resistance to deterioration, and overall economy.” 

Similar findings from across the country point to one thing: good plastic pipe 
more than meets requirements for water service lines. That is why you are seeing 
Republic Plastic Pipe approved—and used—in more and more areas 

Republic SRK (Semi-Rigid) Plastic Pipe is available in sizes from '4” through 
8° with a complete line of solvent-welded, socket-type fittings. Republic also 
offers FE* Flexible Polyethylene Pipe. Both types are stocked by your Republic 
distributor. For helpful, experienced advice on plastic pipe . . . and immediate 


delivery this is the man to call. 


REPUBLIC Diastic Pipe i) 





PLASTIC PIPE — flexible 


SRK * Fe" 


types 


PIPE IN WATER SERVICE LINES 


with all mecessary f 








and semi rigid 
ittings 


TALKING = 


bing STEEL PIPE for waste lines and vents 


ALVIN BUILT AND SOLD 
S ti O b 2000 HOMES IN 1959! 
asa8 nan ey 


SIST ON PIPE MADE IN US 4 


... with hundreds of your customers 


Prone yew lea! dutrhere ter test debvery of 


in their own industry publications! - ~~ 658116 Sete 


STEEL PIPE—for plumbing, heating, ar 
conditioning. Also flexible and = semi-rigic 





plastic pipe with all necessary fittings 


Market by market, month by month, 
Republic saves you time . . . which is money. 


In advertisements like these, we talk about 





products, installations, and important 
distributor services. Result: presold customers 
ready to do business with you... 


the Republic distributor! 


Reprints of Republic’s distributor-support advertisements oT" Giggay Guat Sete Sean ee 
are available at no cost, imprinted with your 

company name. Call your nearest Republic office 

for details on the advantages of stocking Republic Steel 


products. Mail coupon for product information. 


Giga) REPUBLIC 
» Cold Rritheed. Sthel Bars 


COLD FINISHED BARS~-supplic 
squares, hexes, flats, and spe 


i ielalelolae Mclale ME) ol -talelMe ti-1-1) 








REPUBLIC STEEL 
World Uideat Rauge off 
Staudard, Sols an, Stok. Produ 


me RE PUBLIC 
Aaintass Slicl REPUBLIC STEEL CORPORATION 
DEPT. ID-1282 
1441 REPUBLIC BUILDING + CLEVELAND 1, OHIO 


I would like more information on 
DC Plastic Pipe 0 Cold Finished Bars 
DC Steel Pipe O) Steel Sheets 





Name 


Com pany—__ 
STEEL SHEETS— for a wide voriety of appli 
Address___ 
cations are available in ENDUR Stainless 


rc it . hina ONC ncemmsd J 
Steel, Electro Paintiok , Continuous Ga . . — : Zone tate 





vanized, and Galvannealed 











Bent Trimmers”. Professional bent handles 


and incompara 
bly efficient inlaid blades. Widely used in tailoring, carpet 
laying, upholstering, tire making, bookbinding, and many 
other fields. Sizes from 7” to 12 Illus. No. 27-7 


No. C-4E and No. 625 Electronics and Filament Cutters. 
Tough, sharp, perfectly designed scissors widely used in the 


electronics field for cutting light wire and filament 


No. 175-E5 Notched Electrician’s Scissors. Blades have two 
notches One for stripping 19 gauge .035 wire, the other 


for 23 gauge .022 wire 


No. 175-E6 New Electrician's Scissors. New for cutting and 
stripping. Fitted with pad at points for stripping flexibility 
No. 175-E Standard Electrician’s Scissors. Extra hard 
blades. Small in size but very powerful 

Upholstery Shears*. Extra heavy-duty raised blade shears 
Illus. No. 20W-10” 


Ask 


Also available in 12” size 


rinding for spe al iting bs 


Mill Scissors. Sharp, trim points, hardened and tempered 
blades, plain ring handles. Complete range of sizes from 
3! Illus. No. 765-5” 


312" to 6” 


Mill Scissors. Used in cotton spinning, weaving and hosier) 


ry 


mills. One blunt, one sharp point, fitted ring handles. Avail 


able in 5” and 6” sizes. Hlus. No. 815-5 


No. 2-DA Florist’s Shears. Long handles, short blades 
Nickel plated blades. One blade serrated 


Industrial Straight Trimmers*. For all industrial trimming 
Sizes from 6” to 10”. Illus. No 


36-6 


No. 1-DS Metal-Cutting Shears. Extra long handles, short 
blades give increased cutting leverage. Size 8” 

No. 908-8" Multi-Purpose, Plastic, Poultry, Wood. These 
and the No practically indispensable 


in many diversified fields such as plastics, poultry, venetian 
blinds and wood industries 


907-7” pruners, are 


J. WISS & SONS CO., NEWARK 7, N. J. 


World's Largest Manufacturer of 
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Shears, Scissors, Pinking Shears, Skalloping Shears, Metal Cutting Snips ar 


d Garden Shear: 


ONIPS é 


1960 





J cha 


sei 





er 





ALL SET 


for more and better 


cuts per dollar! 








Heller nucut 


HIGH SPEEOR 


NUWELD 
12” x1”.050-10T 
OOOO AOLO OPO AOA ODPONE 


Heller High Speed *M"HAX 
nucut « 12”-14T All Hard 








UNIFORMITY PAYS OFF! Uniform set gives the teeth of every 
Heller blade the clearance needed for straight, fast cutting. 
Uniform shape, spacing and height of teeth distribute 

wear evenly and lengthen life. Uniform temper over 

the full length of every blade adds extra 

resistance against stresses and strains. 


GO AFTER SHOP TESTS! Tell customers that Heller’s uniformity 
within each blade and from blade to blade adds 
up to superior cutting at lower costs. Tell ’em that tests 
prove that no other blade for power or hand use will 
outperform a Heller “Job Tempered” Hack Saw Blade. 

_ CALL YOUR LOCAL DISTRIBUTOR and So, talk up Heller on every call. This is your 


“ (fe “bread and butter” line. 
> Voller tu Haller 


SERVICE + STOCKS SAVINGS 


America's Oldest File Manufacturer 
HELLER TOOL co. \ J NEWCOMERSTOWN, OHIO 
“ iy Subsidiary of Simonds Saw and Steel Co. 


ranch Offices and Warehouses: Newark, N. J. @ Detroit @ Chicago @ Shreveport @ los Angeles @ Portland, Oregon 
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“Let’s take Chels. The 
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Charlie Burridge (seated), Pre 
dent of Burridge-Nyland Equi 
ment Co., Negaunee, Mich., as 
H-R district manager, Che 
Phillips (center), ““Do you thi 
we can install rubber spiral idle 
at this location?” ‘Yes, we’ve h: 


success in several similar situ 


tions,’ answers Chels. Arv 
Nvland, Vice-President 
Nyland suggests, 


Burridgs 
“Let's go s¢ 


them, now!” 





le questions 





{ ng on Burridge-Nyland cus- 


tomer, Jones & Laughlin Tracy 
e, Chels and Charlie also in- 
epected the 605 ft. 36” wheel 


nted H-R shuttle and reversi- 
belt conveyor. Dick Maki, resi- 
engineer, says, “This con- 

or has been carrying iron ore at 

() TPH for over four years. We 
e the good housekeeping this 
esign gives us. As you can see, the 


elt s almost as good as new 


‘ext stop is The Cleveland-Cliffs 
on Company’s Eagle Mills pellet 
ant where Chels and Charlie 
heck a Jones triple reduction her- 
ngbone reducer. They discuss 
int mechanical requirements 
with J. Bessolo, maintenance fore- 
in (left) and R. Kivisto, plant 


reman. 


Following plant visits Chels dis- 

isses with Charlie and Arvid 
Nyland their forthcoming Open 
House Exhibition suggesting, ‘““Em- 
phasize the patented H-R triple 
grease seal ...its construction... 
funetion .. . advantages. Promote 
the full line, too!’ “Sounds good,”’ 


savs Arvid. 


The H-R man in your area can give 


you this same kind of service. Why 


not give him a call? Hewitt-Robins, 


Stamford, Connecticut. 


@ HEWITT-ROBINS 
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YOUR SHARPEST “EDGE” ON COMPETITION § | 


4 NEW MARKETS CREATED BY NEW WILTON PRODUCTS! 


DRILL PRESS VISE 






MILOMATIC MACHINE VISE 


y 





- 
s** 








Whbabs *. 







—_——_ 


Both of these competitive selling “edges” are at work for authorized Wilton distributors 


JE WILTON 


WILTON TOOL MANUFACTURING CO. INC. | SCHILLER PARK, ILLINOIS 
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FERRY CAP 





COMPATER 


SCRE W 


& SET 





7-POINT PROFIT PLAN 


ror GRIPPER “*t?! SLING oistrieutors 










Here’s how you can realize quick sales and high profits from Gripper metal-mesh 


Slings .. . the first true, fast-moving, mass market item of its kind in the 
materials handling field. 








ONLY GRIPPER SLINGS 
OFFER YOU: 


4. More Profit Per Sale — discount equal to or 





greater than that on any other simila 
product 
2. Bulk Sales Potential one of the few tru 
bulk sales items in this field 
3. A Unique Product” the only sling 
tvpe on the market today 


4. Selective Distribution for increased sal 
ind profit potential 





S. Sales Leads from national advertising of 
G. No Excessive Stock Requirements 
, In mediate | ictory Shipments x 


ONLY GRIPPER SLINGS GIVE USERS 
THESE 7 BIG HANDLING ADVANTAGES 





1. Satetvy—Gripper Slings are all-metal fabri 
slings—made of thousands of woven wire spirals 
ina transverse loop construction. No thin strands 
weak links or soft core nothing to rip or tea 
suddenl I: Ir part is visible for fast. thorou 


safety Inspect! 


Load Stabilit broad bearit rlace eas 
handles long load Bundles of tubi ire balar 

i tight grip that | I nt miber 

Flexibilit Gripper S il 
mall or irre Ha haped Te nu shar} 
edges without cutth ol carrin i vs tas 
ea riggi cl i 
i Lon | i 

irp ed 

Crreat st i il 

buted thr t i 
load capacity ata 
t Gentl I id Handlin li Welehts are 
tributed over the entire widt} t the ! The 
no crushing actior no damage to soft materials 
or thin-walled tub 

Versatility —Currentl Gripper Slings ar 
i used t handle aluminum extrusions. art 
tures, bar stock. boats, calender rolls. caustic bars 
coiled strip, concrete beams. firebrick. foundr 
molds, gas tanks. heat exchangers. jigs and dies 


lumber, machined stock. missiles. motors paper 
stock, pickled tubing. pipe. pre-fab houses. retorts 
sheet steel, tin plate. tombstones and tube bundles 
For complete information write directly to The Cam- 
bridge Wire Cloth Company, Gripper Sling Dept. AD, 
Cambridge 11, Maryland 


METAL-MESH ; WIRE 
CONVEYOR CLOTH 
BELTS * * FABRICATIONS 
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FORGED STEEL inrecrat sear 
ER AND GAUGE LINE VALVES 


Union Bonnet, Screw Bonnet 
and No Bonnet Types 


Service proved Vogt GP Forged are involved. All stems are one- 
steel valves are the choice of lead- piece 13°; Chrome Stainless Steel 
ing meter and gauge Manufac- with fine pitch threads for accurate 
turers for top performance and un- regulation of flow. Special pack- 


failing reliability. ing is furnished when specified. 
They are available in sizes from 


V4” to 2” 


Catalog F-10 contains the 
‘ 2” of carbon steel for gen- 


complete if okt line of 


" 5 a 
eral purpose duty and of all-stain- valves, fittings, flanges and 


. : : ‘ unions, Available upon 
less W here highly corrosive liquids request on your le tterhead. 


Address Dept. 24A-F1 





HENRY VOGT MACHINE CO., P. O. Box 1918, Louisville 1, Ky. 


SALES OFFICES: New York, Chicago, Cleveland, Dallas, Camden, N. J., 


St. Louis, Charleston, W. Va., Los Angeles. 


rom? WALWES, FITTINGS, FLANGES and UNIONS 
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Introduces a 


FAP @ 


FOOTE BROS. 


UNLIMITED Mounting 
Positions 

12 Sizes—Center Distances 
from 1%” to 8” 

Input Ratings from .01 to 
66 HP 

Output Torque to 46,000 
Ib. in. 

Stocks immediately 
available 


Foote Bros. RADICON Worm Gear Reducers incorporate totally 
new and advanced concepts of right angle speed reducer design. 
The new RADICON line offers a broad range of sizes, capacities, 
and gear ratios to provide Distributors with units that meet 
virtually any user requirement. 

Gear accuracy and surface finish rugged bearing and shaft 
design, positive lubrication, careful selection of materials, and 
precision manufacturing techniques—are combined in RADICON 
Reducers to produce higher load carrying capacity and maxi- 
mum service life. Added to these features is RADICON’S un- 
matched versatility of mounting—a BIG advantage to Dis- 
tributor and user alike. 














\wee 


anaali er 


RADICON OPERATES IN A STREAM OF COOLING AIR 
for Maximum Thermal Efficiency 
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COMPLETELY NEW line of 


Ce OO CO WORM @BAR REDUCERS 





UNLIMITED MOUNTING VERSATILITY means MINIMUM STOCK REQUIREMENTS 


RADICON Reducers are equipped with detachable 
feet—a feature which provides unique versatility 
of application. Feet may be attached in any one of 
many ways to permit mounting the Adaptable 
RADICON Reducer in unlimited positions. 

This unequalled versatility of application sim- 
plifies and reduces the Distributor’s stocking re- 


FOOTE BROS. 





quirements and enables him to maintain faster 
turnover with minimum stock investment. RADICON 
Reducers operate with equal efficiency in any 
mounting position, and the “dry well” cover used 
on the output shaft of every RADICON Reducer, 
assures oil tightness when the output shaft is 
mounted vertically downward, 


GEAR AND MACHINE CORPORATION 


4561 South Western Boulevard, Chicago 9, Illinois 


POWER TRANSMISSION DRIVES 
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THE RIGHT 


Products 


The superior hardness, 
smoothness, and dimen- 
ional accuracy of P&W 
Conventional Gages result 
in greater dependability, 
longer life, and lower gag 
ing costs. ‘These advantages 
have won for P&W Gages 
an ¢ tablished acceptance 
that will work for you un 
der the new P&W Distri 
butor Sales Program 


THE RIGHT 


Policy 


Taking full advantage of the 
experience of other manufac 

turers and distributors, and 
adding our own ideas, ideals 
ind objectives, we have pre- 
pared what we honestly be- 
lieve is one of the finest 
Statements of Sales Policy 
ever offered one that 
will help to build and main 
tain strong, mutually pro- 
fitable relationships 


THE RIGHT 


Promotion 


P&W provide effectis 
back-up for your sales ef 
forts with advertising an 
sales promotional progran 
that have proved their abi 
ity to “pre-sell” your cu 
tomers, provide them wit 
important information, kee 
them sold between call 
and produce a high volum 
of qualified inquiries f 
your follow-up 





nN 


THE RIGHT 


wa mehant 


(CA 
<= 


Pratt & Whitney is now making its famous lines of Con- 
ventional Gages and Cutting Tools available through 
Selected Industrial Distributors, after a century of selling 
direct. This means that the Industrial Distributors on 
our team will be in a position to offer their customers 
conventional gages for every type of application 
with all of these gages designed, manufactured and in- 
spected by a single company that has earned the repu- 
tation as “First Choice for Accuracy.” Equally important, 
our Distributors will also be able to offer their customers 
skilled application engineering service through Pratt & 
Whitney’s nationwide organization of experienced, fac- 
tory-trained Gage Specialists. 


to get more complete information on the Pratt & Whitney 
Industrial Distributor Sales Program and see for yourself 
how P&W is offering its Distributors many significant 
added benefits and new opportunities for sales and profits. 
Write today for our 8-page circular that outlines this 
program's many advantages. Better still, phone George W. 
Steinmetz, Manager of Industrial Distribution and ask 
him to have one of our representatives call to review our 
Sales Policy and Program in detail. Pratt & Whitney 
Company, Incorporated, 45 Charter Oak Boulevard, West 
Hartford, Connecticut. Telephone: ADams 3-7561. 


100" 4 
Vali PRATT & WHITNEY 


19600 


FIRST CHO/CE FOR ACCURACY 
MACHINE TOOLS « GAGES + CUTTING TOOLS 
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CM METEOR ELECTRIC WIRE ROPE HOIST 


Y%y to 5 ton capacities — Compact, enclosed design. Low headroom. 
Continuous duty motor with thermal overload protection for heavy 
duty service. Precision bearings and helical gears for long life. 
Only 110 volts at push button control. Hook suspension; plain, 
geared or motor driven trolley 


CM LODESTAR ELECTRIC CHAIN HOIST 


Ye to 2 ton capacities — First truly heavy duty version of small ele 
tric hoist. 4 ton model weighs only 51 Ibs. Heavy duty self-adjust 
ing brake plus exclusive regenerative electrical braking. Upper-lower ~ 
safety limit switches. CM-Alloy load chain. Single and three phase 


CM HOISTS 


FOR OVER 75 YEARS, Chisholm-Moore has offered 


hoist buyers the newest and most efficient designs, the 





..-cChoice of the 
wise buyer 
who compares 








i 


most rugged construction, and the greatest number of 


CM CYCLONE 
Hand Chain Hoist 


valuable operating and safety features. CM hoists oper 








cut 
ate with a very minimum of maintenance. They give 4 to 10 ton capacities—Easy tc vay 
years of satisfying service. ¢ arry. One ton model weighs >) 
. ¥ . nly 36 pounds. Made of tough 
} az F) : - : © 
? ‘ 5 uminum ailoy. CM-Alloy load a 
Ph. High efficiency. Lifetime ¢ i 
ae se } | fr. a . 
. ° : . . i ‘ 
. * + * 1 . * | 
, RIC ‘ : ‘ y L 4 
r ELECT q & 
; HAND © WIRE ROPE , . ; , CM PULLER 1, § 
. CHAIN or or oe The “One Man Gang” \ } 
ut Soyo’ | Av @ a te : % 
THEM os ted : , 8 R 4, to & ton capacities — Lifts « © 
CM MAKES tat that’s perfectly suite \ \ ) pulls at any angle. Lever han . 
. can choose Ge os needs ina compact . Y dle operation. Automatic load \ 
citic ; . brake holds at any poir y ¢ 
° to your 7 and safe CM design: . es ~ poor _ % : 
e \ ~ 
“~~ Ss & CRANES ° . nds and fits in a tool box ‘ 
* em TROLLEY en Malloy load chain 
° a oe a { ) 
Request CHISHOLM-MOORE HOIST DIVISION 
ny Hee coe COLUMBUS McKINNON CORPORATION 
of local stocking - 
TONAWANDA, NEW YORK 
listributor HOISTS | ' oF a 
REGIONAL OFFICES: NEW YORK, CHICAGC LEVELAND 
© In Canoac McKINNON COLUMBUS CHAIN LIMITED, ST. CATHARINES, ONTARIO 
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For more , stock Johnson Bronze 


standard stock bearings 


Aggressive distributors looking for 

new ways to build business and increase 
profits stock Johnson Bronze General 
Purpose Standard Stock Bearings. 


Customers prefer GP’s because of their 
economy (see table) and because they meet 
close tolerance requirements. Johnson 
GP’s have the quality of special bearings 
but eliminate the tooling and 
machining costs. 

Customers profit from savings and you 
profit from the sales. 

Choose from more than 900 quick-to-move GP 
stock sizes in 214 different ID-OD 
combinations and 21 lengths. GP’s also can 
be supplied graphited or with slots, 
oil grooves and holes—-whatever is needed 
to serve your customer needs. 

Write today for GP distributor information on how 
you can realize more business and profit. 


Show Your Customers How Much Can Be Saved 
By Using Johnson GP’s . . . Not Costly Specials 








[ 10 Beorings ic x 7% x 1 
| Operations Required f —_-— —— 
| Special Bearings | Johnson GP Bearings 
a ss = SSS 
Rough Bore Yes No 
} —— +— —_— + a 
Finish Broach | Yes No 
Saar 4 7 } — 
Rough O.D Yes No 
tees. 1 4 dusinnete j ania 
Semi-Finish O.D Yes No 
PE See } } ——_ 
Cut Length Yes No 
aS 4 j cae 
h 
Chomfer O.D., 1.D —_ No 
_on two ends | atin aa 
Grind Yes No 
—— ———— + + — 
Stamp Yes No 
\ << + 
Total Cost 
} —__— + } 
| Delivery Date 
— | Se 


Johnson Bronze Company 


New Castle, Pa. 
West Coast Plant: Oakland 8, Calif. 





GRAPHITED GENERAL PURPOSE UNIVERSAL BRONZE BARS POWDER METALLURGY ELECTRIC MOTOR (EM) 


A 
over 75 size ve g zes over £00 sizes over 400 sizes over 35 sizes 


DISTRIBUTION 


METAL PIPE USERS: Whether used on new line installations or 1 ioning of old systems, ““ScotcH’’ BRAND Pipe Sealant Tape No 


547 stops fitting leaks quickly, easily per nently! ike conventior 


“ScoTCH”™ Pipe Sealant Tape rolls on dry; a single 


wrapping around the threads does the jot any >, What’s more, it n the permanently lubricat 


Know...sell...profit with these products of 3M Research 
PRESSURE-SENSITIVE ADHESIVE TAPES * COATED ABRASIVES * NON-SLIP SURFACING 














THE WAY T0 
MORE SALES 





You'll find selling opportunities fo1 
“SCOTCH” BRAND Pressure-Sensitive 
Tapes and “3M” BRAND Coated 
Abrasive Products everywhere you go 

in every industry; in every plant 
Here are six tried and tested sales 
ideas to help you turn prospects into 
customers. 


Six big reasons why it pays 
to be a 3M Distributor, handling and 
promoting 3M-made products : 


1. TOP-QUALITY PRODUCTS... always! 3M 
Products are known the world over for quality 
Both ‘‘SCOTCH'"' BRAND Tapes and ‘3M 
BRAND Abrasives are continuously quality 
checked before they leave our plants 


2. STEADY PROMOTIONAL SUPPORT. A 
well-planned, year-round program of hard-work 
ing advertising helps pave the way to sales f 
you. Both "SCOTCH" and "3M" BRANDS ra 
high in recognition and prefere e 


3. CONSTANT SUPPLY OF SALES HELPS 
These range fron ehe e prod ‘ 


folders and industry 1 als to den strat 


kits, movies and s i-slide prese 


4. FACTORY TECHNICAL ASSISTANCE 


Factory-trained 3M salesmen work 

the field to help solve ¢ ers' problems. 3M 
Company tect al service is continually pr 

ng your customers with assista e on tect 7 
product applications and methods 


5. COMPREHENSIVE SALES POLICY. The 

tributor is key man in the 3M sales philosophy 
All sales plans and policies—100 1 
oriented—are clearly defined n ur writte 


Distributor Policy 


6. NEW PRODUCTS FIRST! Minnesota M 





and Manufacturing Company's continuing pr 
of r ch assu you t the w 
est and best product n the market 


>5§ havine them FIRST 


iinnesora JUfinine ano JYJAnuracturinG COMPANY 


«+ » WHERE 














RAILROADS: Any railway maintenance 
shops near you? They're ripe targets for 
“ScoTCH” BRAND Masking Tape, Masking 
Paper, and Apron Taper Dispensers A 
especially where straight line masking and 
protection of extended surfaces is a require- 
meut. Tape strips off clean; assures neat, 
trim results everytime 


N11 j f Ff TA PE 
ri —— 
“ENT TAPE 
CONT sn ’ 
‘ 4ANO M PANY 


TRY THIS YOURSELF: [Do what thisenter- 
prising Western distributor does—use a rub- 
ber stamp, an ink pad, and the product 
itself to pre-sell ““ScoTcH”™’ BRAND Filament 
>. He simply hand-stamps this message 


m every custom 





r shipment closed or rein- 
forced with the tape. Try it itll help you 


10re too! 








HEAVY METAL FABRICATION: In this 
operation, 3M’s Type “C” Abrasive Disc is 
used to blend and remove excess weld on 
auto tire changer bases. Tough edge-grind- 
ing job ate up competitive disecs—3M Type 
“C's”? produced a fabulous 266°) more 
pieces pel disc, 


; ie 





— 


WOODCRAFT: New 3M “RN” Garnet Belts 
are used by this shop to sand end grain and 
edge of Early American solid cherry table 
leaves and top. 3M_ belt replaced compet- 
itive gluebond belt of same grit and size; 
gives true “craft quality” finish at mass 
production speeds . with lowered costs 


e% 





PRECISION MACHINING: Hydraulic cyl- 
inder piston rods for lift trucks require a 
super finish. 3M **PG’’ Wheel was tried as 
replacement for former belt method; found 
to give 30°/, greater output with significant 
reduction of down-time. **PG” is a cleaner 
operation; requires no compound or other 
lubricant to achieve finish 


RESEARCH IS THE KEY TO TOMORROW SSN y) 
SSS ee 
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A Revolutionary Development! 


partan— 


VAN-KING 


Vanadium Carbide Band Saws 











Spartan’s Van-King Band Saws have Spartanized heat treatment which develops an excess of Vandium Car- 
bides giving maximum hardness with extreme abrasion resistance 


Spartan’s Van-King Bands—double carbide, special alloy, have been developed, after long test and research 
to provide faster, more economical cutting on standard as well as special expensive band saw machines. 


Van-King bands round out the range of blades to give users a complete choice, depending upon their problems 
and needs. Spartan regular Flexible Metal bands are superb for ordinary cutting; Saf-T Bands for jobs that 
require High Speed alloy blades on special expensive equipment; and our new Van-King bands for use on all 
types of machines; on cutting that requires more in value and performance than is possible with regular metal 
cutting bands. 


A great new development by Saw Specialists for over 40 years—the home of Sparground, Saf-T-Saw, Kutall 


Sold by Distributors Everywhere 


We sell only through Distributors, give full protection 
is 
and DON’T OVERLOAD TERRITORIES. uy 


SPARTAN Distributors don’t find another SPARTAN 


just around the corner. 





. SPARTAN SAW WORKS, INC. SPRINGFIELD 7, MASS. 


NDUSTRIAL DISTRIBUTION e NOVEMBER, 1960 


Our 


researc 
heh 
VOU 


research in two modern laboratories provides Union 


stant 
latest advancements in cutting tools. One laboratory is for 


he other, tools must pass severer tests than they will ever meet in 


actual use. You, as a Union distributor, can sell your customers the com- 


plete Union line with thorough confidence in its laboratory-tested quality. 


UNION y 


prartepik TWIST DRILL COMPANY, Athol, Massachusetts 
W \ yn, Mansfield. Mas Butterfield Division, Derby Line, Vt 
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Portable Hydrastat Unit 


Sell your 
| customers on 


SPEEDING UP. 


with a 


| HYDRASTAT 
PAINT 
SYSTEM! 





Your market is big! Every paint con 
and maintenance superin- 
tendent who is not using this new, 
improved method of spray painting 
is your prospect. Here’s why it’s easy 


tractor 


to sell the new Hydrastat System 


Airless pump puts paint on 80% faster! 
Atomizes paint by high pump pres 
without 
atomizing air. Puts paint only where 


sure — without use of heat 


its wanted virtually eliminates 
bounce-back and overspray cuts 
labor and paint costs reduces 
exhaust requirements and fire haz 
simplifies clean-up 


ards eX 


pands working area 









OtvisSsStion 





Excellence 


ALEMITE 
STEWART- WARNER 


CORPORATION 
















Gives improved uniformity, greater 
coverage! Assures even flow of paint 
at constant pressures . operates at 
24 to 1 ratio. Continuous agitation 
assures color uniformity and elimi- 
nates settling out of pigments. Hy- 
drastat Systems available in a 
portable unit (illustrated) to accom 
modate 1 gallon to 10 gallon origi 
nal containers, and in a model to fit 
54-gallon drums 


are 


Test Your Market! Prove to yourself 
that the Hydrastat System has a big 
profit potential in your area! Write 
for action-getting sales material 
available from Alemite. 





Dept. JJ-110, 1850 Diversey Parkway, Chicago 14, Illinois 
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DISTRIBUTORS: 


Here’s how we 
emphasize your service 
to grinding wheel users. 





SAVE MONEY 
iM No need to tie up capital in large 
BaUE inventory. Your Simonds distributor 


carries complete stocks and can 


T Suggest order quantities that give 
j you the best price break 











FAST SERVICE 

No production hold-up because of 
distant shipments. Your Simonds 
distributor is locally situated and 
LOCAL STOCK at your call anytime 

His stockroom is your storeroom, with 

an ever-ready supply of the wheels you 

need . thus releasing your own space 

for more productive purposes 


" _.. and count 











int 
i: SIMONDS Grinding Wheels 

7 for top performance and top results 

on Get the exact grinding wheels for your 

gi jobs from industry’s complete line... 

fit including wheels for rough snagging 





precision grinding, cutting-off, tool grind- 
ing, and weld grinding. Also Diamond 
elf Wheels. Simonds product quality plus 
1g up-to-the-minute distributor service is 





SIMONDS 


ate the ideal combination for saving you ABRASIVE CO 
4 time, money and materials. Make a 
point of getting to know your Simonds , 
distributor. You'll find him mighty PHILADELPHIA 37, PENNA. 
helpful in emergency situations, as well HH 
as for prompt supply of everyday needs. t YOUR SIMONDS DISTRIBUTOR — 
COUNT ON /rast SERVICE * LOCAL STOCKS 


WEST COAST PLAD EL MONTE, CALIF.—BRANCHES: CHICAGO « DETROIT e LOS ANGELES « PHILADELPHIA « PORTLAND, ORE. ¢ SAN FRANCISCO 
SHREVEPORT — IN CANADA: GRINDING WHEELS DIVISION, SIMONDS CANADA SAW CO., LTD., BROCKVILLE, ONTARIO « ABRASIVE PLANT, ARVIDA, QUEBEC 
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How to 
Build Sales, 


Increase Profits 
on Rubber 
Maintenance Goods 


¢ “he, 





When you stock and sell maintenance rubber 
goods of neoprene and HyPaLon DuPont syn- 
thetic rubbers—you can increase sales volume and 
profits, Mechanical zoods made trom neoprene and 
HyPpALon have a reputation for quality, dependability 
and economy among your customers. This reputa- 
tion, earned over the years. builds the confidence that 


helps make the sale. 


When you sell rubber goods of neoprene and 
HyPpALON. you're doing more for your customer than 


filling an order. Youre helping him save money. 


How? By providing products that assure longer 
service life per dollar. minimum downtime and re 
duced replacement costs. Neoprene s job-prover 
properties mean extra durability in many mainte 
nance items from transmission and conveyor belts 
to gaskets and hose. HypaLown, a recent spec ial pul 
pose synthetic rubber. has had excellent success in 
acid hose service where strone oxidizing conditions 


have shortened the life of other elastomers. 


kor more information, write for Du Pont ELas- 
rOMERS IN INDUSTRY and a subscription to Mainrt 
NANCE NEWs, a quarterly publication designed for 
industrial rubber goods salesmen. E. 1. du Pont de 
Nemours & Co. (Ine.). Elastomer Chemicals Dept. 
1D-11. Wilmington 98, Delaware. 


q NT SYNTHETIC RUBBER 
NEOPRENE HYPALON® VITON® ADIPRENE 
Better Things for Better Living .. . through Chemistry 
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BLAZING | 
NEW - 


SAR RNESUPREME 
ae HIGH SPEED STEEL 
AND SAW BLADES 





| “Barnes has created new sales opportunities for 
' Barnes Distributors through the development 
of BARNESUPREME HIGH SPEED STEEL 
' Band Saw Blades. These new blades show extra- 
™, © Ordinary cutting qualities, longer service life and 
J yd unusual resistance to tooth tip wear. 
Soe 


Your customers will appreciate the cost savings 
they will realize using BARNESUPREME 
Blades. One test will convince them. 


Ask your Barnes Sales Engineer for the facts 
on these new, profitable band saw blades. 





DETROIT 14, MICHIGAN 


E' TRIBUTOR teamwork means quality products... 
evailable locally at lowest possible cost. 
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HOT or COLD 
YOU CAN 
SELL’EM 


You most likely have both bakeries and refrigerator 
plants in your territory. The baker needs a high 
temperature lubricant for his equipment and the re- 
frigerator operator needs a low one. With the 
LUBRIPLATE LINE you have a specialty for both 
that will save them money. Just read the LUBRI- 
PLATE advertisement on the right. 









































And with LUBRIPLATE Lubricants, you can prom 
ise and deliver savings beyond parts replacements. 
These modern lubricants reduce friction and wear, 
they prevent rust and corrosion, they save on the cos 
f lubricants because they require less frequent 
application, they save power, they permit higher 
speed operation. If these are not real sales appeals, 
we dont know what sales appeals are. 








































































So much for getting initial sales for LUBRIPLATE 
Lubricants. Now for the big thing about them from 
the industrial Supply Salesman’s viewpoint. LUBRI- 
PLATE Lubricants are repeat items, they are sold 
{ he same customers over and over again because 
they make good and are used up. With this prospect 
for repeat business, it behooves the salesman to 
open up as many new LUBRIPLATE customers as 
he can, for each is a continuing gold mine from that 
time on. 























oO the 



















































LUBRIPLATE sales practices are tailor-made for 
the Industrial Supply Salesman. Protected territo- 
ries, competent factory representatives to help the 
salesman, plenty of good literature and continuous 
advertising like the sample alongside of this column, 
all contribute to build sales volume for the Industrial 
Supply Salesman. But he must do his part, too. Are 
you doing yours? 


















































LUBRIPLATE 


THE MODERN LUBRICANT 
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The fact that LUBRIPLATE Lubricants 
are able to meet extreme temperature 
conditions demonstrates the ability of 
these products to cope with the wide 
variations found in everyday industry. 
Besides this feature, LUBRIPLATE Lu- 
bricants possess attributes not found 
in conventional lubricants. 


HIGH TEMPERATURES 
LUBRIPLATE No. 930-AA. — Pro- 


vides superior and protective lubrica- 
tion for all types and sizes of machines 
operating at temperatures as high as 
500°F. Possesses exceptionally high 
film strength and adhesiveness. Pro- 
tects all metallic parts against rust 
and corrosion. 


LOW TEMPERATURES 
LOW-TEMP LUBRIPLATE— The out- 


standing multi-purpose grease type 
lubricant that will remain plastic at 
70°F below Zero, yet has a Melting 
Point of 270°F. Resists water and 
acids— protects against rust and corro- 
sion even from calcium chloride used 
on paved roads during winter months. 


For nearest LUBRIPLATE distributor 
see Classified Telephone Directory. 
Write for free “‘LUBRIPLATE DATA 
Book”. . . a valuable treatise on lubri- 
cation. LUBRIPLATE DIVISION, 
Fiske Brothers Refining Company, 
Newark 5, N. J. or Toledo 5, Ohio. 


OSSE.BROTWERS REFINE 


— 











“NOW TRY THIS! Get the feel of that sure grip O-B 


handwheel. Notice how it’s contoured to your fingers. See? 
Won’t slip when wet or greasy 


. non-heating, too. It’s an 
extra safeguard on all O-B bronze valves.” 


Distributors who know valves like to sell the O-B bronze 
. It offers topnotch quality—with a profit advantage. 


valves are sold only through distributors. 


<> 


And O-B 


Hit) RRACC 
) Cx ADD 


e OMPAN Ye Mansfield, Ohio 
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= ‘ 3 W Faultless 


Casters 
area 


high profit 
line 














Faultless Casters are profitable to sell: recent surveys of Distributors show that Casters 
are one of their best money-making lines, percentage-wise. When you're selling 
Faultless Casters—the complete, quality-tested Caster lme—you're not just turning over 
dollars. And Faultless Casters are easy to sell because they invariably cut production costs 
for YOUR customers! Every industry you call on is a sales prospect—the baker, the 
florist, the large machinery manufacturer. Parts and products have to be moved; Casters 
provide the most efficient, flexible, economical way to move them. 
And, certainly, Casters are less complicated to sell than many items in the 


Distributor line. Faultless welcomes inquiries from interested Material 





Handling or Industrial Distributors. 


Faultless Caster Corporation, evansvitte 7, INDIANA Faultless 


Branch Offices in principal cities of U.S.; see the Yellow Pages of Casters 
the telephone book under ''Casters.'’ Canada: Stratford, Ontario. 
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SPEEDY 


DELIVERY 
FROM 
STOCK eee 





In the market for carriage bolts? We make a full 
line of sizes. Lag and machine bolts also. 
And they're all top quality. 


BETHLEHEM STEEL COMPANY, BETHLEHEM, PA 
Export Distributor: Bethlehem Steel Export Corporation 


Sosenany BETHLEHEM STEEL 
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Most versatile 





transmission 
ever developed! 


ONLY ROTO-MISSION HAS ALL 
THESE FEATURES 

Concentric configuration 

Minimum size for a specified torque 

Reduction ratios up to 270:1 


Optional torque capacities for each reduction 
ratio 


@ Torques up to 21,850 Ib.-ft. 
e Requires neither driving pulley nor coupling 


Casehardened helical gears—ground after 
hardening for perfect engagement 


Reversible 


Progressive overload capacity to the extent 
that no breakage of gears can result even 
from the severest abuse 








e ‘Ability to engage or disengage driving action 
—mechanically, pneumatically, hydraulically 
or electrically 


Ability to provide load releasing, load limiting 
or overload alarm 


e ‘Ability to provide 2-speed operation 


tandardizeda € ri€ to provide these features are 
avaiable for all size of Roto-Mission from stock. This 
»sults ,a gie rest t ty for installation 
perfor ] 








{ f 





A ee 3 => 
SORE ORN Ea 





PATENTED 





New Roto-Mission’s compactness, range of 
reduction ratios and torques, and control ac 
cessories give it a versatility unmatched by any 
other transmission on the market. Since it 
covers a range of applications far beyond that 
of other transmissions, you can carry a small 
hard-core inventory of units and accessories 


to service a very large market 


Like Airborne’s ANGLgear line, Roto-Mis 
sion is a product that fills a special need, is 
ruggedly constructed, and has long life. Also 
like ANGLgear, it will be sold nationally 


through distributors and advertised regularly to 


power transmission engineers and machine de- 


signers. There can be a share in the profits of 
this market for you be prepared for it 
Write today for complete product and distribu 


tion information 








R 


nt for Aircraft and Indust 


AIRBORNE ACCESSORIES CORPORATION 


HILI . NEW JERSEY . 
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Offices in Los Angeles and Dallas 
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“One of our Yellow Pages ads recently | ~ 
pulled in a profitable tubing order!” | :===="== 


* Cham PLT CONVEYOR Cham & SPOOCERTS 

*F avlOmalic MOTOR 645 HEAR HVO BPOOCEETS 

* VAAL EEO DfivEs maCheeEG FACKITOS 

TO wnsend 9-4444 %'T" 

" ‘ ° 0) Camame mF | LOCA STOCK «= GEO 6 

says J. J. Murray, Pres., Murray Equipment Co., Inc., Highland Park, Mich. eo 
under POWER TRANSMISSION 
EQUIPMENT. Call the Yellow Pages 
man at your Bell Telephone office to 
plan your program. 














* 


a 





=") 
re ‘ 5 
“We know the job came in from our Yellow Pages ad “Our Yellow Pages ads under eight different headings 
under Hosing & Tubing because the customer said so!” and three trade-marks help sell everything we sell!” 





ken? “We've been in the Yellow Pages since “Recently, we cut down all advertising except the Yel- 
tn The we've been in business — 15 years.” low Pages. We increased that because it works best!” 
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“ .. he’s an educated bear... 
knows al/ about NIXDORFF chain.” 

















there's STRENGTH in a name 


NIXDORF F—the chain of fame—a vital 
nk in America's progress for 106 years 


Packaged for profits 


chain packs, drums, and Mercha/ndiser 


NIXDORFF-KREIN MFG. CO. 


ST. LOUIS 6, MO. 





WELDED AND WELDOLESS CHAINS CHAIN ASSEMBLIES CHAIN SPECIALTIES WAGON AND TRUCK HARDWARE 
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We feel that once you get acquainted 


with our Derby Line facilities, back- 
| ground and people you'll know all the 
) basic reasons why Butterfield tools are 


{ ra long-established leaders. 


j 
- 
¢ 
f “\ * - Butterfield people, of course, are the 
x (: most important reasons. Many of these 
} hg you'll meet are second and third gen- 
| \ /~. erations of skilled machinists, whose 


P . a Wr craftsmanship, passed on from father 
e. 
e 


to son, has remained at Butterfield. 


You'll be interested, too, in the constant- 
ly growing laboratories, where Butter- 
field research meets the steadily increas- 
ing challenges of new materials and 
new applications. 


Come to Derby Line whenever you can. See how inherited skills, 
working on up-to-the-minute equipment, produces the Butterfield 
line of 100% inspected tools. Full warehouse stocks of drills, 
reamers, taps, dies, counterbores, cutters, end mills, hobs and 
carbide tools in Chicago, Detroit, Fort Worth, 











BUTTERFIELD 


New York, Los Angeles and San Francisco. 100% 
INSPECTED 
THE COMPLETE LINE TOOLS 
a Division, Union Twist Drill Company, Derby Line, Vt. 
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Everyone you do business with 


is a prospect for Permacel 
products— including the largest line 
of industrial tapes. This line is 
widely advertised, backed by 
a national warehousing and sales 
organization. Sold only through 
wholesalers, Permacel tape offers 
higher profit and more turnover 


than most other key lines! 


TAPES FOR EVERY PURPOSE 


NEW BRUNSWICK, NEW JERS a S- ELECTRICAL INSULATING MATERIALS*+ AOHESIVES 
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SUPLEX oil, grease-defying BELTING 


WITH EXCELLENT MECHANICAL EFFICIENCY UNDER ADVERSE CONDITIONS 


ANOTHER MAJOR DEVELOPMENT FROM R. & 
J. DICK — 

Suplex Belting has already proved a profitable 
find in industry after industry. With it there’s no 
slippage or stretch in the presence of grease and 
oil. Loss of drive efficiency due to oily conditions, 
machine shutdown for belting maintenance, ex- 
cessive wear on belting—all have been eliminated. 


Versatile, easily fitted to the drive... 


joined on the job.. 


A STRONG, DURABLE, ALL-SYNTHETIC BELTING 
Suplex Belting is a special, oil resistant version 
of our revolutionary Dixylon Belting and offers all 
the advantages of Dixylon: its great strength, 
durability, freedom from stretch . . . will run for 
years without take-up . . . can be used on small 
pulley diameters at amazingly high speeds. Avail- 
able in fractional H.P. up to one thousand H.P. 


. smooth, strong joints 


. made endless in minutes with simple tools. 


Get All The Facts About Suplex Belting Now. Send Coupon For Catalog. 


R. & J 1 $ 


agg 


tee. NEW JERSEY * LLifford 6-6400 


Lt G l Old. Oeste? 
CHICAGO « LOS “ANGELES “ SAN FRANCIS © SEATTLE 


company INC. 


v\ Clip and Mail 
—2J/—-—---——- - EE 
R. & J. Dick Company, Inc. 

Dept. 16-K Totowa, New Jersey 


Without obligation to me, please send catalog on 
Suplex Oil-Resistant Belting. 


Name. 








| 

| 

| 

| 

see 
mianiaennisieninminesconinitases, | 
| 

| 


| 
| 
| 
| 
| 
| I citeneitnsttniccsinintencpaaiiaiais 
| 
| 
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Bion, the next 60 days, 1,820,149 copies of 
leading industrial and metal working publications 
will carry this advertisement pointing out the su- 
perior features of ARMSTRONG “C” Clamps. 


Continuous and widespread ARMSTRONG ad- 
vertising builds sales and profits for ARMSTRONG 
Distributors 


New Armstrong 
Ball-joint 

Swivel Pad 

Pat. app. for 





PY U"Cpa Le) (co :) Lok cele) Mae M 5205 W. ARMSTRONG AVE. 


lela iler \clom. comm iam 
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New and Revolutionary. 


SLING CHAINS THAT 


The WARNING RING on Campbell 
SENTRY SLINGS* tells you immedi- 
ately when the sling has been over- 
loaded .. . it elongates visibly .. . and 
before the chain itself is damaged. 


Your eye can see the difference! 


Ring remains round Ring distorted 
Sling used properly Sling overloaded 


New, revolutionary ... Campbell SENTRY 
SLINGS—fully tested for over a year by 
foundries, steel fabricators and heavy equip- 
ment manufacturers, offer many important 
advantages. The WARNING RING is stronger 
than the chain itself. Yet it changes shape 
as the sling is overloaded .. . before perma 
nent damage occurs. Repair is quick and easy, 
with a new WARNING RING replaced at the 
factory. Re-tested and re-certified Sentry 


Slings are again ready for regular service. 


Here’s How You Benefit From 
New SENTRY SLINGS: 


e Safety programs are easier to maintain— 
with the WARNING RING'S built-in safety that 


protects men and material! 


e Lower repair costs give larger savings than 
ever—normally only the WARNING RING will 


need repair! 


e Immediate visual evidence of overload means 

easier inspection—even while sling is in use! 
SENTRY SLINGS, avallabDle n al types are 
made from Cam-Alloy steel chain only and 
are available at no extra cost! All slings carry 
the Campbell Guarantee and Certificate 


lest. 


MPB 
Ay €¢, 


with the 
WARNING 


CAMPBELL CHAIN Company 


FACTORIES: York, Pa; West Burlington, lowa; Union 

City, Calif. WAREHOUSES: East Cambridge, Mass.; 

Atlanto, Ga.; Dallas, Texas; Chicago, Ill.; Portland, Ore.; 
Seottle, Wash.; Los Angeles, Calif 


t Applied For 














KIDDE 
HELPS YOU 
WHERE 
IT COUNTS! 








Proven Sales Aids! Newspaper mats Complete Line! Left to right below, just 

® direct mail pieces, informative brochures ® four of the extinguishers in the Kidde line 
novelties, slide films, motion pictures, sal 2'2 and 5 pound pressurized dry chemical, 15 
manuals...a complete package of tried and pound carbon dioxide, and new pressurized 
sted sales helps Is yours When you Teature the water. Kidde’s full line covers more than 30 
Kidde line! proven models in varying types and capacities 


5 There's a Kidde model for every hazard, a poten- 
Selective Distribution! \s a Kidde dis tial sale in every Kidde model! For more infor- 
* tributor, you get the selling advantages of mation, write Kidde’s Market Development 
t selective distribution policy in the trading Department, stating your sales territory. 


areas you serve 


Solid Experience! Many of today 
® portant fire extinguishing advances have 
ween Kidde firsts many are still Kidde 


Feature the Kidde line of fire extir 


Nationwide Warehousing! |. 
® Kidde line, and vou gain the s 


Ol Kidde Warehou il Lox ited a icross 
he nation, Kidde Warehouses meal 
entory ras deli ry ( | ! 
( lit t tor Vv 1! 


Advertising! National advert 


® cluding trademark headings in telephor 





) na 91 n 
: : along ; pou 2¥2 gallon 
directories, help you sell the complete Kidde line iry chemical dry chemica water 





a Industrial and Marine Division 
Kidde ® Walter Kidde & Company, Inc., 1122 Main St., Belleville 9, N. J. 


Walter Kidde & Company of Canada Ltd Montreal—Toronto-—Vancouver 
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‘ METAL 
BAND SAW 


Industry reports nothing else 
compares for cutoff production 









This ALL-NEW SUPER HIGH 
SPEED STEEL Band Saw Blade 


comes welded-to-length 

ready to use ...in striking, new 
package with cutting edges pro- 
tected by a special plastic cover. 


































he biggest advance ever in metal cutting band saw equivalent of up to 3 saws in better performance at a cost 
blades that’s Simonds SLU’PER High Speed Steel Metal of only 10° more than ordinary High Speed Steel blades 
Band Saw. No matter what ferrous metal your customers Cash in on this new Simonds SUPER High Speed Steel 
ire band sawing, this brand new blade will give them uy Band... it offers you a brand new opportunity for im- 

3 times better performance than any High Speed Steel portant new business. Get complete details from your 
blade they're now using! nearest Simonds branch 


This is not just a claim but a provable fact backed by 
Simonds’ established reputation as a leading manufac- 





: ‘ The new SUPER +t f 
irer of industrial cutting tools Shenk Candia even re prod 
This SUPER High Speed Steel Band is an entirely new a a “ . ng eet ged ee a . 

+ . | < . 9 r 
ncept in band saws new steel*, new manufacturing * profits, repeat sales, regular 
- turnover 


nethods, new heat treatment, new welding techniques, 


ew final inspection y PA 
Laboratory and field tests demonstrate that this new 


saw is so much better in every way for production cut-off 
work that we are offering it on a PERFORMANCE 
GUARANTEED basis! Your customers can’t lose 


they can cut blade costs, save on down time, get the 


SIMONDS 


SAW AND STEEL CO. 






*Developed and ide inS is own Steel M Patent Applied For 


Factory Branche Rostor } 7: hreveport 3 an Francisco and Portland, Oregon « Canadian Factory in Granby, Que. « Simonds Divisions 





Steel M kport. New York: Heller T »., Newcomerstown, Ot Simonds Abrasive Cc Philadelphia, Pa. and Arvida, Que., Canada 











... the wire rope with the 





‘ First — because it’s made of extra improved plow steel — Double 

K\ Gray-X has extra high breaking strength (15% higher than the 
catalog breaking strength of non-premium ropes of the same con- 

G struction). Second — due to Wickwire’s new wire drawing process 


— Double Gray-X gives extra long service. Double Gray-X has: 


MOLECULAR SHIELD 


The use of molybdenum disulphide in the wire drawing results in a 
shield several molecules thick which lubricates the individual wires 





and prevents them from grinding against each other when the rope 
B operates. Less internal friction means more rope life. 


SMOOTHER WIRE SURFACE 

Before Double Gray-X, the most carefully drawn rope wire contained 
minute surface imperfections. Wickwire’s new wire drawing tech- 
nique improves the surface finish. Smooth surfaced wires provide 
better resistance to fatigue. 


EXTRA TOUGHNESS 


Molybdenum disulphide lubricates the wires during the drawing 
process. Less power is required and less heat is generated during 
this operation. The original inherent toughness of the wires is better 
preserved. 





Double Gray-X is available in many different sizes and construc- 
tions. To reduce your operating costs, you should insist on Double 
Gray-X. For complete information, contact your local Wickwire dis- 
tributor. We’ll be glad to give you his name and address. Write to 
Wickwire Spencer Steel Division, Wire Rope General Sales Depart- 
ment, P.O. Box 232, Palmer, Mass. 


wy, 
| i Oy WICKWIRE ROPE (Fl 
\ THE COLORADO FUEL AND IRON CORPORATION 


Xa 
dy pa od 
~* PRD DENVER - OAKLAND - NEW YORK 
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Performance makes the world of difference 


Fig. 559—Iron body, bronze mounted 
swing check valve for 125 pounds 
W.S.P. Regrindable, renewable 
bronze seat and disc. 


. 9 a 
ES 
~ ii i J 
i\B.. 


Fig. 2201—Large 200 pound W.0.G. 
semi-steel lubricated plug valve. 
Bolted Gland Type. 


/ 


Fig. 241—Iron body, bronze mounted OS&Y 
globe valve for 125 pounds W.S.P. Regrind- 
able, renewable bronze seat and disc. 


Powe 


Need IRON valves? Powell can supply them. Need any 


other valves? Powell can supply them, too—and almost 
immediately from large factory or distributor stocks. 
Powell makes more types of valves, has probably done 
more research, solved more valve problems and filled more 
valve needs than any other organization in the world. 


e « e world’s largest family of valves 


Yes, you name it! Powell has it! Just the right valve to 
handle water, oil, gas, air, steam, corrosive fluids—even 
missile and rocket fuels 

For quick action—no costly plant shutdowns, no opera- 
tional delays—contact your nearest Powell distributor or 
us direct. 


THE WM. POWELL COMPANY ¢ DEPENDABLE VALVES SINCE 1846 ¢ CINCINNAT! 22, OHIO 
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but what do horses know about valves? 





You know from bitter experience that when pipe chips, boiler 
scale or other hard particles catch between wedge and seat, the 
wedge will be damaged and the seat will be scored. You have 


to replace both wedge and seat or dump the valve. And no 





horse can tell vou different! 


But, if you ve installed FAIRBANKS RENEWABLE SEAT 

RING GATE VALVES. vou kiss down-time goodbve. ee 
— —=—— “= 

Because a set of seat rings and a screw driver puts a “new gate 

valve on your line in minutes. And, you don't ever remove the 

valve body from the line! 











That's why it’s so important to you to know that no other 
valve in the world looks like this when you remove the 
bonnet. No other gate valve gives you such savings in down- 
time, maintenance time and inventory costs 


Yours on Request: Informative, colorful brochure giving 
complete facts about Fairbanks Renewable Seat Ring Gate 
Valves. Write without obligation 


Fairbanks cosas 


Executive Office: 393 Lafayette Street, New York 3, N. Y 
520 Atlantic Avenue 2600 § Throop Street 393 Lafayette Street 15 Stanwix Street 202 Division Street 
. Boston 10, Mass Chicago 8, Ill New York 3, N. ¥ Pittsburgh 22, Pa Rome, Georgia 


FACTORIES: Binghamton, N. Y. and Rome, Ga 





THE 
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There’s more to the buy 
than meets the eye 


do I know? We had a finis! 


h problem in reaming cast 


getting all good parts and saving substantial time per piece. 
)-175 micro-inch In a case like ours, 


Engineer came in 


teel. Best finish we were getting was 1L5I W&B’s technical help, service and 
Ve needed 6Q or better. A W&B Service consistent reamer quality really convinced me that initial 


one of their 1-1 16” Chucking Reamers. He checked price is merely one factor. Find out 


for 
ees and speeds—finally came up with .011 per revolution yourself . . . test W&B tools in your plant 
60 SFM. He recommended a secondary { a>, 


grind on the under your conditions. Call them in direct 
nfer to assure clearance, then added a second chamfer of 





or through your industrial distributor. Do 
We were able to get and maintain a reamed finish of it today. See if you can’t get better results. 





0 micro-inches. At the end of the day, the operator was PARTNERS IN PRODUCTION PROGRESS 


WHITMAN & BARNES 


40000 PLYMOUTH ROAD @ PLYMOUTH, 
. NO MiLitS « 


MICHIGAN 


COUNTERBORES + COUNTERSINKS ¢ CARBIDE TOOLS « SPECIAL TOOLS 











$700 MORE YIELD PER DAY, without one penny spent for new equipment or extra raw material. This was the production gain 
whieved by switching from commercial castor oil and cylinder oils to Keystone 5P7 Light Lubricant in valves of vacuum filters 


Supplementing close valve adjustment, the character of the lubricant film sustains high vacuum and consequent increased capacity 
PI 6 1 


Facts to help you sell Keystone No. 5P7 Light Lubricant 





Keystone 5P7 Light gives chemical company maximum to 24 inches — more than enough to 
$182,000 more yield per year on vacuum filtra- draw the full amount of acid from the gypsum 
’ 


on of nieahade tl Gate oe one cake. With each filter processing 18 tons of gypsum 
P P gyP : cake per hour, the 8°, savings on the several units 


Here’s another tip on Keystone Specialized Lubri using 5P7 amount to approximately $700 per day, 
cants that help increase production for your $3500 per week or $182,000 per vear! 


ustomers and pyramid sales for you. Use this aa “ar - 
: | Phat isn’t all. Formerly, valves had to be adjusted 


at least twice a month in order to maintain neces 
sary close clearances. Because Keystone 5P7 Light 


information in your selling. It will gain you new 
customers and help sell more to current ones 


Poor lubrication was causing a major chemical resists the destructive effect of phosphoric acid and 
company to lose 8°, of its production in the vacuum maintains a film on the wearing surfaces, valve 
filtration of phosphoric acid from gypsum cake adjustments have been cut to twice in three 
Commercial castor oil and cylinder oils, used to months. Maintenance man-hours have declined 
lubricate and seal vacuum filter valves, clogged 67°,. In addition, the filter units now operate 
lubrication ports and failed to reach valve surfaces better on 87°, less lubricant 


\s a result, vacuum constantly dropped below the 


] 


Bulletin No. BK-20 contains complete information 
IS inches required to extract the maximum amount 


and specifications on Keystone 5P7 
of phosphoric acid 


Light. It will pay you to review 
Specially formulated Keystone 5P7 Light Lubri your copy now and be ready to 
| | 


cant ended the trouble at once. When 5P7 was answer inquiries developed by 


ipplied, vacuum immediately jumped from 18 inches Keystone trade journal advertising SPECIALIZED 
LUBRICANTS 


KEYSTONE LUBRICATING COMPANY « 2lst and Lippincott Streets * Philadelphia 32, Pa. * Esto! 1884 
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Power Drive 


Lightweight + Versatile + Low in Price 





CUTS rimeip N: 56 Sutter THREADS petmmp No. 535 REAMS 300 Power Drive 


shown here, cuts to 2" pipe and Quick-Opening Die Head locks does all the work. Heat 
conduit up to rod. Extra-wids in position on easy-sliding Car- treated cutting edges of 
rolls keep cutter straight for perfect riage to thread to 2” pipe Ritaatp “LonGrip’’ Reamer 
high-speed tracking. Cutter stays back to 2”’ rod. No slow back-off won't dig in produce 
out-of-way when not in u dies release at flip of lever smooth pipe or conduit walls 
Any Rit@eip Machine Pipe and in seconds 
Bolt Die Head may be used 


DRIVES GEARED THREADER: : THREADS AND IS EASY 
Compact, Ritmip N 00 Power CLOSE i> TO MOVE with 
Drive has plenty of power for up to NIPPLES the aid of the Trans- 
12” geared tools. New Ritzatp Close- ' . 


: porter, one man can 
Coupled drive shown here, f Nos No 


310 Carriage is so easily move a RIGAID 


141 and 161 Jam-Proof ead designed that by using 300 Power Drive with 
eliminates Universal Drive t r a Rigoeip No. 19 Nip- 4 

I f ) ‘ ri haft : its No. 1206 Folding 

saves working spac: ple Chuck they can es : : 

. thread even close nip- : FI Stand attached. Set- 

ples right on the job J up is fast and easy 

no waiting for : Stand’s integral 

nipples of special 


tool tray locks 
lengths 


legs in position, 
forming rigid 


work base 





Help Your Customers Save Time and 
Increase Profits. Display and 
Demonstrate This Biggest ‘Threading 
Machine” Bargain for sure sales! 
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LET’S TALK ABOUT SELLING WIRE ROPE! 


YOU and your associates probably have discussed adding a 
wire rope line many times and because Macwhyte oy 
specializes in the manufacture and sale of wire i J 
rope, we thought you'd be interested in knowing of our 
services to distributors. We have long been a leading wire rope manufacturer, 





in business since 1896. We make a complete line of quality wire rope, slings and cable 
assemblies in our own wire and rope mills. There are large Macwhyte warehouse stocks in 
locations across the country to support distributors stocks, assuring prompt delivery to 
you of the best wire rope products to meet your customers’ demands. x « =x « «x 
Macwhyte distributors get full cooperation from factory 
district representatives to help increase and maintain 
sales. A constant national advertising campaign furnishes 





distributors with strong selling support. Imprinted cata- 
logs and circulars are readily supplied without charge 
as sales aids for all products. Let us tell you about 
Macwhyte distributor cooperation. Our district repre- 
sentative would appreciate an opportunity to discuss 
the advantages of selling macwnyte Wire Rope. 


ASK HIM 10 ay 


aN , MA . HYTE 
Jeomoati _ 


2900 Fourt@genth A 
Kenosha, Wis , 
Wire Rope - Siin aaa ° 














Here is the QUALITY LINE of 


POPPE ELLE TT TT TT TTT 
I} 4) spring 5 
oon . uri 


EVANS EXCLUSIVE! Al! rules 
plus feet-and-inches for quicker reading. STUD MARKS 
every 16 inches. ‘FLAGS 


marked in inches 


at every foot. 


EVANS EXCLUSIVE! 
Built-in graduated brass 
tips at both ends on all 
ules, for accuracy, 


protection 


EVANS EXCLUSIVE! 
Newly developed pat 
ented spring joints for 
absolutely rigid locking 
when open. 


EXTRA HEAVY SLATS 


of quarter-sawn maple for 
long life, greater rigidity 


EVANS EXCLUSIVE! MANUFACTURER'S 


MENT AND REPAIR SERVICE! 


i 


hits 





"om 
‘a 


4 EVANS EXCLUSIVE! Brass 


ret yey on all rules, plus full set 
of “A te =" 
hs can personalize his rule 
quic kly ° 


metallic finish initials. 


. easily 


EVANS EXCLUSIVE! (For X40 
and X40F models only) FREE 
vinyl holster with metal clip — 
fastens to belt, keeps rule handy. 


BRASS EXTENSION, ma- 


chine graduated with black cali- 


brations for inside measurement. 


(On X40 and X40F only) 











REPLACE 


In addition to the 
standard guarantee of materials and workmanship, 


Evons will repair their folding rules broken by misuse 


or a 


cident for a handling charge of only 30¢ 


DuUUUUE TPT TN 
1. 


g JOINTS 1 0 





No. 060 “sv.verR-77P’ 
FOLDING RULE 


Finest Professional Quality 
Triple-Dipped White Finish 
Nationally Advertised, $1.80 each 
Available in Regular Reading (060) 
and Flat Reading (O60F) 


war RU LE Co. Factories at Elizabeth, N. J. and Montreal, Que. 


No. X40 ‘Gozp-7P”" 
EXTENSION RULE 


with RULE HOLSTER and Belt Clip 
Finest Boxwood Finish 

Nationally Advertised, $2.50 each 

Available in Regular Reading (X40) 
and Flat Reading ( X40F) 


a, 
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Distributors’ men get thorough training 


ot) 


Few Cork 


ys 





News makes sure that the world’s largest 


line of grinding wheels and other abrasive 
products stays in first place by matching 
leadership in production with leadership in selling. 

This means outstanding teamwork with dis- 
tributors featuring instruction of distributors’ 
men at the Norton School of Grinding. Here 
training is unequalled for thoroughness, giving 
each attending salesman a technical knowledge 
of Norton Products including composition, 
performance and applications — that strengthens 
his self-confidence and smooths out plenty of 
rough spots in his sales route. 

Training at the Norton School of Grinding is 
available in these three progressive courses: 
The Basic Course. Well rounded instruction in 
the fundamentals concerning Norton grinding 
wheels and other Norton abrasives. A must for 
newcomers in abrasive selling and an excellent 
refresher for the more experienced. 

The Advanced Course. For past trainees in the 
Basic Course, or men with similar back- 
ground. The Second Course digs deeper 
into abrasive matters, with special re- 
gard to the use and selection of Norton 
wheels in a wider range of applications. 

The Specialist Course. This is for Norton 

distributors’ men who specialize in abrasive 

problems exclusively. Trainees selected for this 
course already know a good deal about abrasives 

but they get valuable extra knowledge to use 
in contacts where it counts most. 

Training in the Norton School is compacted 
into a week for each of the first two Courses, 
four weeks for the third a relatively short time 
considering the amount of know-how received. 

In recognition, a trainee is awarded a diploma 
from each of the Norton courses he has com- 
pleted documentary proof of his abrasive 
education in one, two or all three sessions of the 
Norton School of Grinding. 

Summing up, Norton distributors’ men sell 
abrasive products easier because they know them 
better and can give out more of the information 
customers are looking for. NORTON COMPANY, 
General Offices, Worcester 6, Mass. Plants and 
distributors around the world. 


NORTON 


ABRASIVES 


W -2000 


75 years of... Making better products ...to make your products better 
NORTON PRODUCTS: Abrasives + Grinding Wheels + Machine Tools + Refractories + Electro-Chemicals BEHR-MANNING DIVISION: Coated Abrasives + Sharpening Stones + Pressure Sensitive Tapes 
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MECHANICAL RUBBER SPECIALTIES 


WASHERS @ DIAPHRAGMS e@ PACKINGS 


oleh an mol am (ole me) ec] ec) 


Home Rubber fills orders for any specialty in the widest 
of quantity ranges — shipped from stock on the day ‘of 


order; custom items in a few working days. 


Loyal suppliers across America know this. That's why they 


do business with Home. 


Write for literature, samples. 


RUBBER COMPANY 


Plant and Main Office’ TRENTON 5, NEW JERSEY 


TRENTON .. . EXport 4-1176 
New York...WOrth 2-4460 
Chicago... CEntral 6-0601 


L DISTRIBUTION # NOVEMBER. 1960 








COUNT TO 4,000... 
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That's our line of Files—more than 4,000—in different shapes, sizes and cuts—Swiss Precision, 
American Pattern, Milled Curved Tooth, High Speed Steel Rotaries, chisel cut and ground 
from the solid, Tungsten Carbide Rotary Files or Countersinks—all famous for quality, 
accuracy and performance. 


New FACET TOOTH* Tungsten Carbide rotary files—up to 25 times more efficent than ordinary 
T. C. rotary files, 


New BI-DEX* Tungsten Carbide rotary files— eliminate ‘‘dead’’ areas for faster, better, more 
even metal removal. 


..And Grobet’s long experience can help you to select those styles and sizes that meet your 


customers’ special requirements. They will provide you with repeat business over and 
over again. 





*Trademark 
Inquire about the opportunities we can offer you. 


e750) =} =e ie ok | a ote) iat, hae) AMERICA, INC. 


CARLSTADT, NEW JERSEY 


CHICAGO:- 311 DESPLAPNES ST ATLANTA: PRICE-FLEURY-ARMSTRONG, INC. LA: ALLIED TOOL & ABRASIVE SUPPLY CO. 
1475 SPRING STREET, N.W 3314 FRUITLAND AVENUE 





Hard Edge Flexible Back Band Saws. Hardened on the tooth edge 
only. The teeth are milled, then accurately set by machine. This 
type of band saw is furnished with regular and LANCER Hook 
Tooth pattern. Regular pattern teeth with two sets: Raker Set for 
general metal cutting, Group Set for sawing thin wall tubing, 
sheet metal, mouldings, and similar shapes. 4 to \% inch in 100 
foot safety reels. 54, 34, and 1 inch in 100 foot easy-pull boxes. All 
widths in 250 and 500 foot easy-pull boxes. 


Diss-Croloy Circular Saw. Excel 

lent for long-run production cut 

ting of non-ferrous metals, and 

for cleaner cutting of plastics on 

bench or radial machines. High 

finish on sides. Less friction drag 

Polished curved gullets produce 

DISS-CROLOY free flow of chips. Closely con 

Bo ep EEE trolled side clearance gives cooler 
[OASS35 (OI os running saw. Stock from 6 to 16 
W Aig. Tat ees inches in diameter. Other sizes 


Heery OFSSTON DIVISION © & K RORTER COMPAT , on request 


Style "P'’ Smooth Trimmer Saw. 
Eliminates sanding. Butt joints 
come out absolutely accurate . phy For any 
ve ie without tearouts or splintering vn 
' s When joined, they fit precisely ia » 
Excellent for double-end tenoner re | t | 
work, also where 1/20’’ veneer is in TBS ria 
: wre © laminated to core, and for trim- 
i DASSLTOR] ming lumber to size prior to end ad * 
sharpening Has Jour gauges of cutting job 
aby CUSTOM O1IION + HK rot comme. hollow ground .. . giving extra 
clearance that eliminates heat 
From 8 to 30 inches in diameter. 


Super-Safe Hand Hack Saw Blade. * 
Unbreakable tungsten high speed ia 
steel blade. It’s tough .. . strong 
’ . . . hardened on the tooth edge . 
Ds Ss Ss To Pa - Pp oO BK oonly. Scientifically designed to " HAS 
. meet rigid safety requirements. 
SUPER SAFE * HIGH SPEED Teeth stay sharp ei a. 


crease production. Teeth range ‘ T HE 
from 18 to 32 per inch. Also 


available in power blades—high 


speed steel, welded edge. EDGE 


High Speed Steel Machine Hack 
Saw Blade. Made of hard, tough, 
strong steel that resists wear and 

cuts easily through metals that 
m7) S ss STON - POP’ ordinary steel cannot cut. Recom- 
iC mended for stainless steel, 
SUPER SAFE + HIGH SPEED .hrome-nickel steels and similar 
Ue Me alloys. Passes rigid inspection 
before being packed. Also avail- 

able for hand use in 10” and 12 
lengths. Power blades from 12 to 

24 inches in length. 


Pm apen ook 
- «0 oF “* = 50 bolanma 





No matter what the job is, there’s a Disston saw to 
do it better. In fact, Disston produces wood, plastic, 
and metal cutting saws—saws that last longer, and 
cut production costs. With Disston, you enjoy the 
true economy—the economy of quality. 


See your distributor, or write to Disston 
H.K. Porter Company, Inc., 343 Tac 


DISSTON DIVISION H.K.PORTER COMPANY, INC. 
stdin 


PORTER SERVES INDUSTRY with steel, r j ion products, asbestos textiles, high voltage electrical eq 
te notors, fa blower pe t € es. t forgings and pipe fittings, roll for 
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Take a look at the new Durco Sleeveline. 


i+ 


ible saver f 


ased on a de 


» + + 4 
tested 


en al processing 


Type G Sleeveline valve 


plug valve made fr 


tile iron or stainiess stee 


THE 


sleeve. It eliminates ga 


DURIRON COMPANY, 


witt 


no + 
g.5S 


INC., 


. 


S 


ng, leak thru, poor sealing area, poor ad 
ustment for wear, process contamination 
and high maintenance costs common with 
ubricated plug valves and ball valves 
It is designed and priced to replace cast 
ron and semi-steel lubricated plug valves 
and stainless steel ball and gate valves 

lf you're set up to handle the Durco 
Sleeveline, call R. A. Prosser, Director of 


Marketing, CLearwater 4-5344 


ters 


Process 


Equipment 
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Accoloy 125 Chain 








New Shaped Master Link 











ae 


Registration Certificate 


Clean to Handle—Easy to Inspect... 


ACCO Renistered’ SLING CHAINS 


Your customers now can handle and inspect 
acco Registered Sling Chains with clean 
hands, thanks to the new bright finish and 
lacquer-type coating! 

And along with this new acco finishing 
process, material handling equipment cus- 
tomers will still receive the same four exclu- 
sive sling features that have won the 
acclaim of material handling men every- 
where four features which make Acco 
Registered the best buy in sling chains 
regardless of size and cost. 

1. Accoloy #125 for extra strength. This chain 
is made from the highest quality Alloy steel 
welded under scientific control and heat 
treated to optimum strength levels. 

2. New Shaped Master Link, uniquely shaped 
to withstand deformation under loads up to 
18 greeter than a round-section 


Today, more than ever before, your cus- 
tomers want material handling equipment 
that gives them top value for their money 
And with acco Registered Sling Chains 
they get it—premium quality features at 
regular prices. So sell for extra profit the 
line of sling chains that more and more 
users are buying for extra value ... ACCO 
Registered Sling Chains 
. 7 al 

As another service to you and your cus- 
tomers, ACCO now maintains repair installa- 
tions at York, Pa., Pittsburgh, Pa., and 
San Francisco, Calif., for repairing and 
reconditioning Acco Registered Sling Chains 
under the supervision of factory-trained 


inspectors. 


WHAT 

“ACCO REGISTERED" 
MEANS 

1 

2 ' 

3 Ff ¢ 

4A f 

5M 

6 R y " 


link can do. ACCO 


numbered as evidence that the as- 


sembled sling has been factory proof- American Chain Division * American Chain & Cable Company, Inc. 
tested to twice its working load limit. Bridgeport, Conn. + Factories: *York and *Braddock, Pa., *San Francisco, Calif 
4. Registration Certificate, signed by Sales Offices: *Atlanta, Boston, *Chicago, *Denver, Detroit, *Houst 
American Chain, attesting to the field- *Los Angeles, New York, Philadelphia, Pittsburgh, *Portland, Ore. *San Fra 


tested design of the complete sling. 
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Distributor 
double-plus 
from Bristol 


No other socket screw manufacturer offers you both industry standard hex 
and Bristol-originated Multiple-Spline socket screws to sell 








Only Bristol offers you this double-barreled sales producer. 

You’re selling the vibration re¢ tant Multiple-Spline socket screw. It’s the socket 
crew that’s v rd t-zrowing communications, electronics, 
ind guided-missile industri It’s the cket screw that’s specified for fabulous 
electronic brains and n ror desk calculators. It’s the screw that goes into 
yuter space in million-dollar guided mi , that has even been gold-plated for use 

ensitive radio-frequency portio1 f microwave radar sets. 

And on top of that you get a complete line of the finest standard hex socket screws 
on the market—including, of course, new Series 60 cap screws. Uniform excellence 
is assured by Bristol’s 17-step quality control—as on all Bristol socket screws. 
And on top of all that you have every distributor aid and door-opener that Bristol 
an think of to help you sell: New ultra-miniature button-head and flat-head screws 
(Nos. 0, 1, 2, and 3). WRENCHKING, the ne end-wrench sensation. The Bristol 
Automatic-feeder driver. National ad referring the reader to the distributor 
yublicity, direct mail, ar ide ind 1 sh participation. (You'll find a more 
omplet at the right.) 

Of course, you make out as a Brist distributor. And we are going to see that 
you ke a ecau Bi ( that youl prosperity is ours as well. 


A.O.7 


Distributor opportunities are still open in a few localities. Inquiries welcomed. 
The Bristol Company, Socket Screw Division, Bristol Road, Waterbury 20, Connecticut. 


Precision socket screws since 1913...by the makers of famous Bristol Precision Instruments. 


Wise 


r ma x = * Bristol's Multiple- 
bend Bristol's Hex Socket Screws Whe see 
: Screws 
| ar ee * 
: 
i : 


Rt 
[ 


AMAA Sh 


AAG 


i ! 
1 ! 
1 ! 
: <4 aS 4 aa ; * : 
: 9g | : > 
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Made in sizes as small as No. 0 in Alloy Steel and Stainless Steel. Cap screws up to 144" diameter: 





( 
( 
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Million-dollar guided missiles, like the 
REDSTONE shown here, form just one of the 
space-age markets using Bristol Multiple- 
Spline socket screws. Builders of costly equip 
ment like this want and get the best socket 
screws —they can’t afford not to. That's why 
they specify Bristol 


HOW BRISTOL BACKS YOU UP 


Fast Distributor Service 

One day shipment on urgent orders. 
Telephone, telegraph, teletype to an- 
swer inquiries fast. 

E-Z order form has net prices; photo- 
copied to end error. 

Speedy order filling, pricing, stock con- 
trol methods. 

Functional bulk-order packaging. 


Promotion Kit Advertising 

* Easy-to-read catalogs, brochures. 

* Concise technical and product data. 
* Smart self-mailers, envelope stuffers. 
¢ Planned program for mailings. 

* Heavy schedule of national ads. 

¢ Publicity, displays, trade shows. 

¢ All inquiries referred to you. 


THE 


BRISTOL 


COMPANY 


Socket Screw Division 
A Subsidiary of American Chain & Cable Company, Inc 


















NEW 
COILGUARD 


band saw 
dispenser 














another 
CAPEWELL 
advancement 
to help Distributors 
in stocking and selling 


% Coilguard is designed and engineered to guarantee smooth easy dispensing and recoiling. 
Cut end does not protrude. 

% Coilguard’s high impact plastic protects band saws in transit and in the warehouse. 
Two-way labeling permits identification when stacked vertically or flat, 

% Special nesting pins allow “shoulder to shoulder” stocking. 


Hex shape prevents rolling. 


% Through center hole facilitates handling, is ideal for mounting on pegs or pipes for dispensing. 











These advantages are just as important in your customer's tool crib as on your shelves. 











THE CAPEWELL MFG. CO., HARTFORD 2, CONN. 
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Talk of the Trade 
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ALWAYS ‘TRAFFIC —Alvah E. Gilbert, president, 


Quality Mull Supply ¢ ( imbus, Ind., was ap 
pointed to the City Trathe ¢ mission by Mavor 
E. A. Welmar. Gilbert likes civic work; he served as 
president of the ¢ imbus Chamber of Commerce 
] + 

yi \Cd 


WE GET AROUND-—Leon Watkins, Watkins, Inc., 
Wichita, sent us a note remarking 


ID certainly gets 


around He also sent a copy of a letter he received 
from Emil Lux, Remscheid, Germany, who wrote 
We are importers of tools and electrical tools and 
represent many American firm Being regular readers 
of INpusrriAL Disrrinurion, we read an article con 
cerning your punched card tem Lhis system 1s 
of great interest to ourselves and we should like to 
know more details about sur selling methods, et« 
Our director will be visiting the United States. Would 
it be convenient to 1 if he visits vou during that 
time to get a better idea ganization?” Nat 
urally Leon went all out to we Dr. Lux 


EDUCATORS-—Miles 1. Stray, Charles A. Templ 
ton, Waterbury, Conn., N.I.D.A. president, and Jack 


Failing, ‘Ihe Chas. A. Str ger Co., Warren, Mich., 
former N.1.D.A. pi t, took turns at representing 
industrial distribut t \ in Management 
Association seminal strav t K part in the New 
York session and Failing in the Chicago session. From 
the manufacturers, George Roubichaud, Industrial Di 
vision, Chain Belt (¢ , Wa hairman of an A.M.A 
orientation seminar at t \.MI.A. Academy, Lake 
Saranac, N. Y Lhe subject: Developing a Successful 
New Distribution Solicitat Program for Manu 


facturers S¢ g through D 


HOW’S CREDIT?—Ask Homer Mertz, treasurer of 


AMUSING THE MUSE—Among the distributors 
who are going in for the art of writing 1s George 
I'reacy, Mid-Island Supply Co., Long Island City, 
N. Y. George tasted the headiness of a byline in 
Purchasing magazine which printed his article: “A 
Among the 


‘ings about P.A.’s ‘Treacy and his salesmen learned 


Salesman Learns How ‘lo ‘Treat P.A.’s 


+} 


ere that: Buvers have many sides; Buyers have a lot 
to do; Buvers want vou there beforehand; Buvers dont 
ilwavs sav what's on their minds; Buvers resent bad 
business manners; Buyers prerogatives must be 1 


ge 
spected; Buvers prize integrity, particularly their own 


RECOMMENDED-At the New England Industrial 
Distributors Swampscott meeting recently, we chatted 
with Bill Downey, Skil Corp. about this and that 
Since Bill is a Harvard MBA, we asked him if he 
had read the Harvard Business Review. He said he 
did when he got around to it. We advised him to 
dig up the March-April issue and read “Existentialism 
for the Businessman” by John H. Rice, president of 
\. Hl. Rice Co., Pittsfield, Mass., and let us know 
what he thought of it. We just received a card from 
Bill: “ en route to Colorado Springs and hav« 
just finished reading ‘Existentialism for the Business 
man’, a most interesting and thought provoking a1 
ticle. Keep your ‘dasein’ in good shape.” If you're 


urious about what “ ‘dasein’”” means, read the article 





H 


POUR LE SPORT-—In addition to his post as a 
member of the U. S. Golf Association handicap com 
mittee, C. McDonald England, Logan Hdwe. & Sup- 
ply Co., Huntington, W. Va., now has the job of 
president of the West Virginia Golf Association. H« 
is also president of the Huntington Chamber of Com 
merce. ‘The ex-prexy of SIDA made his entry into 


the Old Fort Supply Co., Fort Wavne, Ind As a the? West Virginia state golf championship in 1949 
member of the boa f directors of the Fort Wavne with rounds of 124 and 114. A couple of years ago, 
\ssociation of Credit \len, Homer was the principal he tied for the last qualifying spot in the same tourney 
speaker at a rece neeting of Fort Wayne Elec with a 77. As the broken-down fiddler told a stranget 
trical Contractors A iation. Subject: What else who had asked him the way to Carnegie Hall, “Prac 
but “Proper Handling of Credit Account tice, Man! Practice!” J.A.W. 
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Which of these “job-graded” 


Carboloy. cemented carbides is right for 


your customers’ operations? And why? 


What is their machining problem? Carboloy 
cemented carbides are job-graded for every dis- 
posable insert and carbide-cutting-tool application 
as a solution to the problem. Job-graded to help 
them choose the right carbide. Job-graded so they 
‘an count on optimum results from every Car- 
boloy tool or insert they use. And, with Carboloy 
carbides, they get the same consistent quality order 


after order after order! They profit .. . you profit! 


Carboloy inserts for steel-cutting grades 

are available PRE-HONED! 

Ready-to-use inserts honed to a precise radius in 
a complete line of job-graded carbides—that’s what 


INDUSTRIAL DISTRIBUTION 


your customers get when they specify pre-hone 
Carboloy cemented carbide inserts.* Designed t 
reduce chipping, increase predictable tool life 
withstand cutting pressures better, Carboloy pre- 
honed inserts offer savings in time and labor. 

Your Carboloy representative is the man wh 
can best fill you in on job-graded carbides, and o 
how they mean profits for you! Contact him toda 
...or write: Metallurgical Products Departmer 
of General Electric Company, 11133 E. 8 Mil 
Road, Detroit 32. Michigan. 


Carbides in the 78 series are all pre-honed 


Carbides in tl 
300 series are available pre-honed, precision-ground, or util 


ground 


tilit 
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CARBOLOY® CEMENTED 






78 SERIES 
GRADES 


| 

| 

Where machine capacity is limited, the | 

low initial tool cost of 78 series carbides | 
provides real economy in normal steel- 

cutting operations; offers optimum out- | 
put-per-dollar. In this series, the im- 

proved 78B grade is best to use where | 
carbides are being initially applied to 

steel-machining operations. All dispos- | 

| 

| 


able carbid 


come pre-honed to serve your custom- 
ers better; save them time and labor. 


SERIES 


78 


CARBIDES 


e inserts 


~ARBIDES 


300 SERIES 
GRADES 


cost-per-piece 
in the 78 series 


CARBOLOY 


METALLURGICAL PRODUCTS DEPARTMENT 


for 


or utility ground. 


SERIES 


siete) 


CARBIDES 


Heavy-duty, heavy-feed 


| applications? Then a carbide from the 


to heavy-duty roughing 


such 


GENERAL @@ ELECTRIC 


MAN-MADE DIAMONDS «© MAGNETIC MATERIALS «© THERMISTORS 
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THYRITE® 






steel-cutting 


300 series is the one to choose. This is 
the Carboloy series designed to cover 
a wide range of steel-cutting operations 

everything from precision finishing 


all at a lower 


a 


jobs. Most inserts in the 300 series are 
available pre-honed, precision-ground, 


variety of 


VACUUM-MELTED ALLOYS 
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DOES YOUR MANUFACTURER 
HAVE A WRITTEN SALES POLICY 
LIKE THIS ONE? 


A LINE of rubber items sufficiently 
complete to permit effectively supply- 
ing the requirements of the trade 
solicited. 


A QUALITY of product uniformly good 
and capable of delivering service re 
sults that should reasonably be 
expected 

A PRICE basis inducing and making 
possible aggresive competition with 
reasonable profit, return. 

FREEDOM from competition from his 
source of supply, either direct or in 
direct, among the trade covered by 
his day-to-day solicitations 

SELLING helps of reasonable amounts 
so that his sales force may be given 
the advantage of specialized training 
and a knowledge of the product sold. 


: ‘ 
a3 \ 
30 ft. 











lengths of Republic’s 6” Oil and 
Gasoline Discharge Hose. 


SOLD by the man who talks about rubber hose, 
belting and packing on every sales call. 


Why does he talk rubber? 


Simply because many industrial buyers place frequent 
orders for rubber hose, belting or packing. So, the 
man who sold this hose plays the percentages and 
talks about the products that the buyers buy fre- 
quently. Make sense? Sure it does! 


If your men are not talking rubber on their sales 
calls, they are losing sales and commissions to com- 
petitors. Republic wants their distributors to be in 
the winner’s circle. 


If you are interested in a Republic franchise, write to 
J. A. MaclIntire, Jr., General Sales Manager, 
Republic Rubber Division, Youngstown 1, Ohio. 


oo RUBBER DIVISION 
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How About A “Think” Room? 


_ ynstruct t | ke to 1 mim take on others? What = are. th mplications? 
gat t t e || } = ] 


i sctup th p cs I th ONg-Tange 

t > I \ t t l f the firm? 

f f 
vith no telephone an th a sna h the imsidk [he solutions to problems of this nature, not dail 
the purpose of tl ) t retreat i erating problems, are the major responsibilities of 
101 » VOI | l think 1 manage! If thev are dodged or ducked, a manager 
l t managing 
\\ loo ma Wan uspect, spe | most of thei 
| k ho ke { nen docto ushing to th 
i ng range t K 1 I DUSINI¢ ene of emergencK hguratively dousing fire mid 
[his is a time for budget making, a tC our COUTSC leaning up debris from accident When thev do 
TO ‘ th : tart. Get awa t, thev act as tacticians, not as strategist Lhev arc 
l ville I { I ; ving problem f the moment, not long-range 
mink out the ¢ : problems that affect their companies’ futures 
bel f : 
stg ; nterestingly enough 1 firm doc move m one 
I 1) k t & th) 

Here a : = : rection or another over the long run even though 
inagement may have abdicated to others its night 
fu xclusive prerogative of planning and strategy 


Nake 1} mistake il mut if, if vou lont decide Il} 


. , 1] 
e What are th ' f ae . vance which wavy vour business is to go, others wail 
l iT¢ } c | oJ ( 
eHow oy Pe f 1m 1d¢ us Ti Ol iOtal Our salesmen, Or vou 
n } 4 ustomel YT VOUT SUpPPICYrs, O1 11NC HalCe happen 
] ] . . ‘ 
e WV hat Wwallal fo) Ing will set the cours And, once set yu may find it 
} l ard to get out from und 


Rot A Leelee 
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Specialist— 


Salesman? 


By Van Ness Philip, 


Associate Editor 








I'he following exchange of strong 
opinions is based on an aciual prob 
lem that has vet to be resolved. The 
company in question must be name 
less. The dialogue was constructed 
from an off-the-record interview 


with characters disguised 


~ Jones, sales manager of South 
east ‘Tool Supply, Inc., was in 


mood for argument—especiall 


Ii 
with his boss. The time was 5:30, 
and his day had hardly been a happy 
one. ‘Two delivery mixups with im 
portant customers, and a run-in over 
prices with a buver for a missile 
plant had kept him glued to tele 
phones all afternoon 
With growing irritation, he lis 
tened as the boss, Bill Newman, 
owner of Southeast, held forth on 
a favorite theme: why Southeast 
needed specialist salesmen 
“Sam, vou surprise me,” said New 
man, as the last departing office 
worker closed the door. “Just one 
vear ago, when vou were a sales 
man for Mountain Industrial. vou 
couldn't sav enough for specializa 
tion In fact vou claimed that 
specializing in a single product field 
was just what made vou a success.” 
| know, I know,” said Jones im 


, 
patiently 


But, listen, Bill: from 
this side of the desk the view is dif 
ferent What was good for that 
big outfit I worked for mav not be 
mv good at all for a small company 
like this onc Vhere’s a big differ 
ence between the specialized selling 
I did up there and the kind we'd 
get here if we hired a technical man 
I'd had vears of experience. I used 
the lines I knew as door openers, 
to sell a lot of other things besides.” 

“But Sam, whv couldn't a spe 
ialist do exactly the same thing 
for us? After all, that would be 
part of his job: to use his special 
ized knowledge of a single product 
to get back into the shop and open 
doors for our salesman and other 
products. Remember, Sam, times 
are changing for the small distrib 
utor too. You know what we're up 
against—more_ technical products, 
more complex setups, more de- 


mands on our men for know-how. 
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gC 
And hi in Our m¢ t 

. a wt 1 ct ahd 
LIA Ve gU i Spe lcd l 


Sam Jones had known Bill Ne 
man for many years and 
his opinions Even 


man was little more than a part-tim«¢ 


boss at Southeast ‘Tool—he ha 
other business interests in the city 

he had a reputation for astutenes 
ind had learned a great deal about 
the industrial supply business since 


he had purchased Southeast a vea 
io and hired Jones to take charg« 
Jones suppressed his impatience 


Bill, let’s face facts. We're 
Wi Call only 


1 smal 


company stand so 


much selling overhead and _ sti 
break even If we hire an expe 
rienced man as a specialist—and be 
lieve me, thev don’t come cheap 
we would probably have to let him 
share commission How would 


that sit with my four salesmen? 

“But if we get more business, and 
the salesmen see the specialist can 
increase their volume faster 

‘Bill, that’s only half the stor 
ven if we did want to pour some 
money into this idea—make a capita 
investment, so to speak 


dead against it for the simple reas 


that we've tried it, and it floppe: 

1) 

Bill Newman frown » mock 
imazemecnt \ nea ft 
} +] 5 n 

vs th | 

] + 
OSCE » ] } 
' 

Y« hat ! I h 
f You wen ' 
Cd 1) ICS i l { 11¢ 

| ' 

ICV ¢ hal 1 Had ( \ i 1 
happenc¢ \ ld 
fling with ” ' QO) 

\ nonth th th +} 

Wc Vid ! ? ¢ 

1¢ YC i h } rs 

Sam Jon L ea 
LUCKIC I I¢ kK 1 vas the | 
f our worrk QO 

cm was gett the f \ 
take tha ( ( ¢ 

l ed th I t 
Nn ths \ t 1 m t 
} - n ’ ' 
him. He got in the shops a g 
Hic saw the ¢ wiles? l ne ma 


+ ait 
ICTICIS Witil 


And then he 


the prow 


them 


talked to them about 


ms. He talked so much he neve 


time to ask fi Wi Order 111¢ 
ever got onc \t i plant 
net a Tellow eCNpe i IW Stiut 


1 da\ it drawn 


m talked to anvone trom out 


Did he trv to sell him? Oh 

1 Lc forgot all that Ile dis 
vered the plant engimeer had writ 
ten a paper on lubrication Out 
mans forte was lubrication too lt 


is old home week. And we didn't 


VC 11) ordet even Tol ! quart ot 
iS 
Sam, voure basing vour entire 
t } 1] ] 
irgument on one admittedly pamfu 
experience But why not consider 
successful 
\fter a vou had the 


knowledge to get im to sce engmects, 


own experience? 


specialized 


vou were a smart enough sales 


man to make these calls crisp and 
the poimt, and not get bogged 


Why 


! specialist do the same? 


couldn't 
Navbe 


sur mistake is in not making a thor 


lown im shop talk 


gh enough screening 


Bill, I'd agree with vou com 
pletely if we were General Motors 
md could aftord to get stung a 
uuple of times before we found 
the nght man. But we're not, and 

f we could attord to recruit 





| How do YOU stand 


on this question? 


Who is right in this de 
bate? Should 
Tool Supply add specialist 
salesmen to its staff? Or 


Southeast 


should Sam Jones con 
tinue with his four general 
line men selling all the 
lines? Have any important 
been omitted by 
either Jones or Newman in 
their arguments? ID wel 
comes your opinion. WRITE 


US WHAT YOU THINK 





| 
| 
} 
| 
| 
| 
| 
| 
| points 
| 
| 





mid hire the nght man, I'm sti 
rot sure it would be worth it. You 
know how a lot of the plants im 
this area are: pu hasing and speci 
fying are all mixed up, vith no cleat 
ut kanniecis. Of WnuUICahion 
While the specialist s back there 
talking to the engineers, the com 


petiton’s salesmen are in the buver's 


ctting the orders 


And another thing, Bill Spc 
cialists can cause an awful lot. of 
trouble with our factory men, espc 
cially when thev disagree over a 


problem. ‘Phen, of course the cus 


I 
order is just about forgotten 
Bill Newman smiled Vhose dit 
ficulties didn't scem to faze vou 
Sam. Why?" 
Sam thought for a moment be 
“Well, for onc 


thing, | directed my efforts at spe 


tomer’s experts join the frav and the 


fore he replied 


clalization toward plants where 


there was a clear-cut relationship 
between specifving and purchasing 
But I don’t think there 
of these plants in our territory to 
And as for 


out of arguments with fac 


are cnough 
support a specialist 
keeping 
tory men, why, | simply assumed 
the about 


were talking about than | did, or | 


knew morc what they 


wouldn't have them with me. But 
try to get a specialist to admit that!” 


Well, mavbe you've got a point, 





Sam, but I still can’t sec it After 
ll, suppliers are always after us to 
hire specialists, and thev must have 
On cason TO thes ittitude 
hevi not dumb 
No, but. the don't know our 
pI cm Bill | iv Wewe want 
pecialists we should concentrate on 
training our own men to specialize 
1a few lines cach—we've only got 
KC\ ics md then let them gO 
out and open their own doors 
t Wa wing dark Newman 
n hrugged lus shoulders 
Sam, ict idyourn You know | 
mit agree with vou 100‘ ind vou 
know | won't pull rank on vou 
to get mv ideas acre Let shake 
in il] it a draw 
Phe owner and his sales manage 


locked up the ind departed 


for their homes 
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THREE Distributors 


CUTTING RIBBON, NIDA president Miles Stray opens industrial 
t Lancaster, Pa., dist tors. Watching are (from left) Rober 
Hardware, C. R. Her «hind Strav), Herr & Co., and R. H. Bar 





-—" =. Se 





CONDUCTED TOUR for Stray takes him by power tool exhibit with M jar 
} DW St i i HH 

ee a Ls veer ucts t 
Three Lancaster firms jo'n he idea for the show germinate 


1 February, when Richard Hl. Bart 


forces to promote their lines — Reilly Bros. & Raub: Robert \i 


b Stemman Ilardware ¢ nd C. R 
to area buyers Herr. Herr & ( . ' ’ 
out how three WPA uld po 
it 1] yla g ! 
7. N REA S RS f } ] } + i in 
Lia | e sh 
B hie he ¢ k 
SHOW pened oft Nihil 
ieee sais tof the Nationa) Space Drawn By Lot 
Distnibut \ 1t101 Wile each of the 
| th \ ! ract 
ca t th ! Ny f 
Yh é 11) 11¢ IN 
{ Lh l I \ \loor S Wa ) vh 
hu itt n t Saturday negotiated with the Guernsev Sales 
Pa vher hy ) vas h 
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turers shipped in 


vhich distributor or 


distributors rep 


woid dispute s 


the result that exhibits ended 


the Pavilhon, 


ITCHOUSE ind oth« 


f the three distributors had his « 


l'ransportation for ¢ 


t. next time, making art 


vith at least 

overcome thi 
Electric power 
manufacture! 
nell powell 


Bi Oi C 


Oon § raigh 


no + 
long those on 


uitors invitation 


NDUSTRIAL DISTRIBUTION ¢ NOVEMBER, 


ndustrial arts classes 


( hools 


( uncder¢ 

















Inside Sales Warehouse 


Order entered (by phone, sales- 
man, customer purchase order) 
on three-part form; credit 


and shipped. 





Order filled, checked, packed 


PAPER 


Inventory Desk 


Copy (1) returned from ware- 
house; codes product number 
accounts receivable for posting. 


















































Price Desk 


Enters unit price; codes prod- 
uct number on back orders and 
local buy-outs not already 














FLOW ON ORDERS —INDUSTRIA 


Data Desk 


Codes salesman number, cus- 
tomer number, and customer 
address. 

















check coded. 
I l 1 l 1 
——_$_» — —_> — 
> To customer; signs one copy 
and returns to office. (Proof 
of delivery.) 
f | f 
Demands of modern managament make faster data handling 
, ‘ F 
mandatory even in the company of average size. Here's 
° 4i 
how two supply firms solved the “automation” problem. 
By Roger M. Pegram ome their reluctance and “take the 
Assistant Editor yhu 1g 
Phose who have gone nto ADP 
ANY DISERIBULORS have been led find that one immediate advantage 
M.. he ec that a na data he speeding up in billing and 
rocessing CquIpmMe ok lc iccounting§ that nade possible 
1¢ fo ITg¢ ) ly 1S And me cis rc¢ hat the 
mounts of data which may be p machines are we vorth the mor 
ed only | mo machin t im the impr cth 
Distribut cra mn la la CTA 
vat such ¢ mn " mca It is true that the Di 
t idapt ibl« th CTU that can relate sad exper ICC \ 
f the nal WMpany trom \DP—thev went ta fas 
) l r cxpe l CYvCcl l 1 TCM li 
th CK n t wading 
Lloweve th g | 1 this mod | | 
moc manageni tc De pla t the 1¢ 1 
at i sale ina sitio 1 thinking 
| itro listributi st a through the oa i al implica 
ting ft yoduct and custom tions which accompan the insta 
profitability mitomati inventory — lation of the equipment. (One such 
ontrol and = marketing § research example appeared in the Mav, 195 
have some value after all, has led issue of INpustRiar DistrRipurioN 
more and more companies to over It is also true that utilization 
90 
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SUPPLY CORPORATION, RICHMOND, VA. 


632 File Desk Accounting 


Price Clerk 


Analysis Clerks (2) 















































processing methods | a week or more previous) 


Invoice typed simultaneously Invoice separated and mailed Posted to accounts receivable; (Extended selling and cost —(Tabulated sales statistics.) 
punching cards for sales com to customer, accounting copyto alphabetically filed in post prices.) 
missions, product breakdown, accounts receivable for posting. binder by date. 
ett. u ero J 
Eliminated 
4 
l 
—_— oe a 
1 Permanent 
Alphabetical! (a 
rl cy 
SEMLAUTOMATIC PAPER FLOW at Ind Supply ¢ a d, Va 
1 that iat t 1 1 nua i 
I t \ 
mount t l 
1 ¢ equip! . 4 
f 
hit ats , 
istribut 
ADP does to st t 
ad and ‘| Industrial Supply Corp., E Nort Seles, ACCENT SHE 
re f é uable sales analysis reports 
Ne iS \Dp ; Richmond, Va. 
thi it all \ f | Since the first of this vear. the In @ Some overall reduction in op 
fact, partial automat f dustnal Supply Corp. of Richmond — crating costs 
ible in manv smallc ) t has enjoved the benefits brought 
that of a fully-integrated tem tibout by an IBN 632 Electron @ Product profitability — studies 
, lh, lvping Calculat | he words of 1S] issembled and interpreted 
R | t 
) ) | : - : - “. Oid Way: All by Hand 
1 Supply ¢ f R 63? esent most forwa Mr. Mize savs that his company 
Va i) | Nn \l th) ne n ) ( iouslh emploved the old pop 
Co.. in Salis] N. ( B ing ir method” of typing invoices 
lav partial] witomated ita Among the hicf advantage from handwritten orders or charg¢ 
ms—f mM ichieved e¢ inaugura the new heets kurthermore, until a few 
eithe mpanyv h tem cars ago, it had no sales analvsis 
1utomated QO f tak then a system of breaking down 
mothe ( i @ Three lesks eliminated iles of the 20 or 25 major lines by 
ADP e yment f major customers was inaugurated 
eivable as w is Sales a @ Average e time reduced ~~ By the Sth or 10th of the month 
rrent ig t two day iles and gross profits on these lines 
g and inv I nit gh by customer were available 
1@ equipment @ Overtime involved in getting In the meantime, two pricing 
hese tw listributors, both of | out invoices climinated lerks were putting unit costs on the 
werage size, are taki idvantage rder sheets, and making extensions 
ff the opportunities that ADP of @ Improved invoice accuracy vith calculators. One girl typed 
fers—and find that the results more ibout 85% of the invoices, but the 
than justify the trouble and expense @ Sales and sales analysis reports other 15% had to be done at night 
in getting started in modern data | received within three davs’ time (vs [lis involved overtime especially 


toward the end of the month,” savs 


Reports Now Available 








AUTOMATIC DATA PROCESSING 


Mir. Mize It was pretty costl 
Whit 


\ 


\bout two vears Igo, 
Crow othe manager, began 
studving various systems of orde1 

try, pricing, invoicing, and _ sales 
wnalysis, talking at length with var 


ous Office equipment manufactur 

When his ideas began to jel 
in informal survey among customers 
vealed that a neat typewritten in 
oice was much preferred over 
vhich would be the case if anv one 


] ] 
YT CVCTa Wal ible systems WCcTC¢ 


Wit! thi mformation Nii 
ymmended = that — the 


vi lease an IBM 632 El 


the flow chart on pa )-9] 
trat the pro dure mw To 
it Industrial Supp fillin 
l rcl Lhe () 
h trom ( t th 
\ c-part ft i As the 
t ped the 632 automat 
hha xtcn l tl ¢ Il) 
1 ind computes th Les 
i NIMISSIOI At the L1NI¢ 
! ire punched with = the 
| 
ron salesmen s MVITVIISSIONS 
duct 1¢ st mid sale 1 
the rd 1 t 
he 
\t the end of each month, th 
pun hed irds are sent to the IBN 
ervice branch, and the complete r 
port me back within three davs 
time ( y1¢ ire variously distrib 
ted management, the account 
i Icparti t ind the sales de 
tincnt Salesmen re ( PIC 
t ati iles by usfome DTC ik 
\ ] hy rod t SHOW 
| | S yonts 


Biggest Benefit: Reports 


1 hic nanagement of Industt 
Supp Tc¢ that the greatest si 
) fit sulting from the new s\ 

t 1 The sale l dl LAIVSIS eport 
vy available to them. Since 1 
tallation of the 63 four highly 
ctaile eports have bee augu 


its of handwritten imvoices 


HEART OF SYSTEM at Industrial Suppl) 


rated. ‘The reports, al monthly, arc 


Product report: Shows monthly 


1i¢ of billing, monthly osts-of 
rods and sales, and costs-of goods 
ind sales this-vear-to-date bv each 
major product r !wenty major 
r irc a ed, with manv ot 
them) furtive brok« vn i lif 
ferent manufacturers [he report 
nmediately spotlights the I h 
na ) lines as we is those with 
WwW gross margins and, further, also 
reHects the gross profit pe line of 
billing 


Cost and profit report: Covers 
osts and profits this month and 
r-to-date on stock shipments, fac 


tory shipment, 


buy-outs, and credits given 


Sales by salesman report: | he 


in broken down 


DV product and pv custome! I his 


report iso. shows OSS pronts bi 


Customer sales _ report: 


| 
salesman. Ota Sadies this) month, 


l made 111¢ 








made “much easier wi 


Cost of 632 Offset 


In describing 


tronic [vping Calculator, \Ir. Mize 


isserts that the machime handk 
the company average of about 475 
1 extensio laily, or approx 
inately 10,000 per month, not 
ounting — linc harges for parcel 
post, freight, phon ( ills, ind other 


miscellaneous items. While leasing 
the equipment is not an inconsi¢ 
ible amount, he explains that “we 


have saved one price 


overtime involved 1 InvoICcIng 
under the ( dl svstem md we have 
far more than offset the — lease 
charges \s shown in the chart 


1 , , 
TWO Sales analvsis desks have 11S¢ 


been eliminated 


Speed and Accuracy 


“Another by-product,” he point 
out, “is that under the d ten 
] ook two or t ince da t hy 


1 customer; now invoices often ¢g 
out the same dav a shipment 

ind never later than 
wing day 


Mr. Mize says customer comp! 


\ Obab be detailed produ ments are frequent on the nea 

profitability studies. Some prelim ness and legibility of invoices. Als 
lary work has already been done ‘errors developed because of. tl 

n this area—for example, the cost human element” have been prac 


} 


per average line of billing has been 
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Piedmont Mill Supply Co., 
Salisbury, N. C. 
This centrallyv-located North (¢ 


Baas s } ] * 
ina distributo la igh ten 
tized its voicing init ( 
A | } 
D 1 ounts pavabpic li sa 
i C | ll pa l 
inalvsis procedures through the 


IBNI Series 50 unit: a 632 
Electroni r Calculator, a 4 


I vpin 


labulator and a sorter And now 
under wav is an ambitious program 
involving inventory control, pricing 
purchasing and marketing research 
fom Kern, president, sa th 
the whol« mcept of 
iufomat data proc ng f Y 
mont was origina ( 
\ VaV | ttn } 
There wv 
if 
“Grow Faster—Profitably”’ 
While the immediate i 
\DP have been f 
] Dal 9 +4 ‘ 
to-d crat \l IN t 
that th ; f 
i i rut | 
i h 
Ile exp th 
the heart of the fast ¢ Ca 
dust 1 ed ycedm t echtio 
the ( ld »¢ Pa 
ISS¢ i 1¢ ) | T 
vith Lh t 
thus rca tCT] 4 
t Nave sha 
Transition Period Difficult 
he entire prograi 
ect f 1) B ff 
1g I Na \ t 
}\+ ] Ds 


\t , 
i\ re | 
the veek 
1 ) ting mach 
ito Mr. | 
took an adva 
machine [ 
evniet hia L 
the Elect g Ca it 
Both courses W IBN 
Winston-Salem 
Phe first machn 


AUTOMATIC DATA PROCESSING 


632 Klectrom yng Calcu ustomer code has five digits: the 

At the suggestion of IBM, — first two digits represent the tvpe of 
iccounting operation of both ustomer, or the tvpe of business 

ic new and old systems was m et the ustomer is in—c.g., textiles 
ect for two months during. the plumbing and heating accounts 
ransition Li switch overnight Phe next three digits represent the 
vould have resulted in absolute customer's number Also coded in 
1aOS This was the single biggest ire the area of the account and th« 


oblem the Picdmont managemen 


t Salesman 


ncountered—inaugurating the new 

stem while, at the same time, trv Six Reports Now Running 

ng to run the business In addition to the accounts rr 
The third month the accounts — ceivable and accounts pavable, th 
eivable system using the old permanent panels wired so far, with 


Wid hing | 


panels for 


was dropp¢ d. 


the 402 


run off on the 402, arc 


Aged-trial \Nlonthh 


reports 


balance: 


iDulate vere wired showing what cach customer owe 
Use of the 632 much the same current charge this month), un 
paid charges for 30-60 days, and un 

paid harg¢ for over OU davs 
Customer statement: \lonthh 
iutomatically run, for cach account 





showing month-begin 


custome! 


ning balance, charges and pavment 


during the mont] ind closing 
ba ice 

Check register: Daily report of 
hecks written, showing date, num 
be paver ind amount 

Profit-and-Loss: Dail howin 
mmount of each sale ost of goo 
ind gross margin 


Sales analysis: Four monthly re 


port breaking down iles by 
| ilesman customer, 3. location 
or territory ind +. tvpe of cu 
tomer. Reports 1. and irc als 
broken down by sales by product 
Warchouse and direct sales: Quat 
at of Industrial Supply Corp terly, by product, customer, and 
preceding pag it extend ilesman. Warchouse (and direct 
ilculate the ost px iles by product offers a cross-chech 
m, North Carolina 3 sales tax to total sales for cach salesman 
sh di unt wid nnulta 
, New Uses Planned 
punche i wnimatr iT 
1 becomes the a yunts rece) Although urrent report reflect 
ind ith high cat utilization of th 
( f d t by auto uit, a provide the management 
t ita pl ( na factu Viti I nation that is unusual] 
i h item tom | | I in average-sized distrib 
t code numbers must remain t uch as Piedmont, Nir. Kern 
nanent. and. at th ime time, has three other major projects now 
th it numbe must be left im being programmed Phese are 
the nume il sequence, to Price book: Mir. Kern describ 
ermit later ertions and addi this project as one of the most im 
ortant and helpful of all project 
\t Piedmont Mh Supp the o far undertaken with his ADP 


Planning for Potential > 











AUTOMATIC DATA PROCESSING 


equipment. Mr. Byerly and his staft 


iT¢ l Wiis l to k 0 part Hud 
er to each item in invento { ig 
IBN] ba ] iu nber i l imecnt 
cm ich item ha i five-digit 
umber 

he price book wi how the fo 
ving on each item: manufacturer, 
t ht allowance, terms, minimum 
rdermg quantit harg¢ unit of 
mcasu®re, custome! price break, 
vholesale cost, customer cost and 
Piedmont cost Ihe last column 
used for the product code num 
ber In the margin, obsolete and 
non-moving items will be indicated 

by an asterisk 
| lhere will be twelve price books 
each containing ipproximatels 15, 
OOO items, with all items running 


1 numerical sequence Phe 402 


1] 


vill run four sets at a timc—onc¢ 

nal and three irbons ()ine 

| ct. intended for office use only, will 
mtain the Piedmont. cost 


Ihe 
| 


maiming cight pics are ror sales 


nel LIS¢ 
When an item has a price change, 
i 1] 
1 cw ird with the new p ew 
be punched, and cards for all items 
ippearing on the same page as the 
tem with the price change will be 
un through. and the entire pag 
be replaced in the price books 
\Ir. Byerly anticipates that, in order 
to keep up vith 15,000 items, price 
han CS wil he Uh One? l veck 
Inventory control: A card is to be 
yinched for each item in tOCK 
howing its unit pr ce, total numb 
Mf products normally in stock and 
total Piedmont cost and value (but 
sclling price By oftset iT Is 


] 


item which have movec O! 


during the month wi 


bY easily spotted Receipt, idjust 


ind master-balancc 


vhe 


. deduction 
ire to be punched and 
- 


run through the 402, will automat 


17 ) 

lly give the balance for each prod 
uct billed lo facilitate this in 
ventory control, a summary punch 


unit is due to be added to the equip 
nent this fall 

Product his 
s being programmed to show prod 
uct 


the purchasing department ascertain 


movement: report 


movement. Purpose is to help 


94 


inventory requirements well in ad 


vance and work more closely with 
with suppliers, saving time, mone 
ticd up in excessive inventories ind 
the strain and inconvenience that 
inadequate inventories can produce. 


Better Planning Possible 
Mr. Ker 


dual SVS 


Tun 
the 


was a problem, the unit 


reports that, while 


" " + rit y 
nin tems during 


( hange¢ OVCI 


is already making itself felt in far 
more accuracy. In addition, better 
ind = more detailed information 


makes possible long-range planning, 


and faster, more efhcient service to 


customers. 





PROGRAMMING for t fit 
a t Ni S 
\l v and I) B th ind 
ilt ADI 
C)tnce T 1 has been ¢ 
duced—severa erks have left, and 
the ha c not been repl iced Iho ¢ 
ew salesmen are being added in 
stead, and the total number of em 
plovees will remain around 18 for 
the time being. Mr. Bverlv, Mr 


\Massey 


ire doing 


ind “one and one-half” girls 


ill the work and_ pro 


gramming at this time, although 
once the full program is in opera 
tion, more clerical help will be 
needed 

Savings, while substantial, will 


not be immediately apparent,” savs 
om Kern 


by products, by 


‘But, bv analvzing sales 
department, by 
customer 


salesman, bv territory, bv 


and by type of customer, the prof 


itabilitv or unprofitability of a prod 


uct—or | istomer—is_ indicated, 
ind we can better plan our sales 
ettorts, concentrating on thos« us 
tomers and territones which offer 


mest potential 


In other words, he is now able 
to perform Market rescarcn is it 
] 
applies to his operation, and he can 


apply his findings. He savs that, 


with the automatic processing equip 
ment in combination with the mar 


ket 


available 


research information it makes 


Piedmont will be in an 
advantageous 


Nir 


W he yf 


competitive position 
Kern emphasizes that the 
program is built around his 
Salisburv is cen 
Golden Cres 
irea extending 
ind Durham west to 

furniture 


TCXT11¢ 
Winston 


favorable location 
the 


industrial 


] 
ocated in 


trall\ 
cent the 
from Raleigh 
the tobacco 


triangle of 


ind 


Greensboro. 


Salem and High Point, and south 
to the chemical, textile and distrib 
uting complex of the Charlotte 
Gastonia-Greenvill¢ irea, with a 
score or more of smaller industrial 
centers s§ ittered in between Phe 


growth of this area 
Ing up momentum stea 


period, ind Nii 


out the postwar ] 
Kern feels that, to make a reasoi 
ible return on his investment, he 
must be in step with the time 
“If our business is. run ight \¢ 
hould be right for business 

Nh Kern nN up h ADP yp 
eration in this statement: “With 
our automatic data processing set 
up, we believe we can make bette 
ind mor itelligent decisions than 
v< in from the seat f ou 
breeches.” 


Complete Automation 


These two companies exemplift 


the manner in which automatic data 
processing can benefit the average 
sized distributor. As an example of 
the larger company with a fully 
integrated svstem, see Pattison 


August, 


DIsTRIBt 


Pitches for Growth” in the 
1959, issue of INDUSTRIAI 
“The Cards in Your Future 


June, 1957 


LION 
issue) gives three case 
histories as well as an explanation 


of just how punched cards work 
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Top Priority For Salesmanship 


ESCO employs role 
playing to fill training gap 


By Lorraine Smith 


Dallas News Bureau 


44 ROFESSIONAL SALESMANSHIP has 

taken on new meaning at Engi 
neering Supply Co. of Dallas 

Starting with a full-dav session de 


+] 


ly t Lie 


voted sole to sales techniques 
I'exas firm has launched a program 
to put more emphasis on the selling 


art and fill the training void r¢ 


sulting from purely prod 


| uct-oriented 


mectings 

Billed as a session to help sales 
men develop “professionalism”, the 
first of the salesmanship mectings 
was held recently in the Holida 
Inn in Dallas 
force of the firm’s Dallas and ‘Tulsa 


lhe combined sales 


offices attended for a full dav of rok 


playing, talks and film presentations 


“Three Minutes To Sell’’ 


Outstanding feature of the pro 


gram was a two-hour session called 


Fhree Minutes to Sell Keach 
salesman was given the task of ex 
temporancously solving the prob 
lem of how t ¢ the dificult 


customer! 


One man assumed the role of pur 
hasing agent \s each salesma 
hname Was Calics bi Ot he d 
from a bow isup contaming a 
mon sales obj tion, which the sal 
man had to answer in three min 
I'vpical hurdles were 

It’s good politics ror u te Lf 
business with a local concern 


I think pric will be low 


on 
I give my bi to Bill | 
of the Smith Ce he nv brotl 
in-law 
We like to spread our bu 
iround—vou get vour shat 
Presiding at the session 
George Levering, Jr.. president of 


] ] + 
e presiaen 


ESCO: S. T. Harris 


for marketing of EKSCO’s parent 
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firm, Texas Instruments Incorpo 
rated; Bob Snipes, ESCO sales man 
wer, and Chuck Fennel, of ‘TI's 
marketing staff 

(hroughout the session, emphasis 
was placed on audience participa 
hion 

ESCO officials termed the meet 
ing an unqualified success and will 
probably schedule similar sessions 
on a semi-annual basis. “We think 
it held great value for management 
is well as salesmen, because both 
trengths and weaknesses in_ sales 
presentations were pin-pointed.” ‘To 
help the salesmen further, ESCO’s 
Management plans to prepare writ 


+ 


1 answers to recurrent questions 
ind objections 
Immediately after the meeting 
the +3 salesmen who attended were 
sent a questionnaire, to be returned 
signed with their comments, crit 
ism and suggestions for future 
nectings. One suggestion, alread 
idopted, is to tape-record the ex 
temporancous sales presentations for 
further study 
KSCO’s management feels the 
meeting filled a void in their sale: 
training program, which has placed 
emphasis on products, rather than 
hniques ‘It points the way to 


clf-development It should help 


| 
uur men attain a real professional 


selling status.” 








“THREE MINUTES TO SELL”: ESCO 


sales staff votes on best presentation 


MENTOR: Gcorge Levering president 


" ; 1) f na 
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ADVERTISING: © tf ad 


paites a i al 





SPARKPLUGS: (f 
> \ 


i ha 


ADVERTISING 
l)ict : 





Because they have a good story to tell 


industrial buyers about their service, Niagara Frontier . 


DISTRIBUTORS, 


~ Niagara Frontier Industrial cries Of pamphiets issued by the 
Distributors group composed ot Organization has won a first aw ird 
listributors in the Buftalo-Niagara trom the National Socicty of Art 


alls area of New York State. con Directors Buttalo hapter 


lucts a continuing advertising pro Sparked by the Niagara | tic 
ram to draw industry's attention cTOUp s president George D. Enos 
to their services and_ facilities \ Knos & Sanderson Co David B 
Voorhees, R. ¢ Neal Co hai 
man of the idvertising Com mt tec 


ind Andrew ‘Thompson, Industrial 
I ransmussions, In program com 
mittee chairman, the program also 
embraces a series of full-page adver 


tisements in the newlv-established 





Niagara Frontier ‘Purchaser,’ pub 
lished by the Purchasing - Agents 


Assoc ianhion of Buft ilo 





Both pamphlets and publication 


udlvertising — revolv« round — the 
; 

theme, “supplies on hand for ever 
demand,” and resulted partly from 


1 meeting the group had with pur 
chasing agents to seck the latter's 
ideas on the distributor “image 
[he program, consequently, con 
centrates on the member distribu 
tors’ resources of people, inventories, 
and warchouses readv to serve in 
dustrv in the area 

One pamphiet, titled “Put Sleep 
ing Dollars to Work.” points out 
that industrial distributors cnable 
industry to “dispense with dusty 
inventories without sacrificing the 
ilvantages of wide selections and 
wdequate local stock Another 
titled “Coon Skin Caps in a Hula 
Hoop \larket oimts out how 


distributors help manufacturers keep 


OW mivenrorics, Minimize waste ind 
] leer leas — a 
OSS Ces pil ChHaAlngIYg HATAC 
= 5 ] 
ach pamphlet is boldly ilh 
trated with irtoons, printed in tw 
OLOTS i SCS ct ) 1) 
) } 1 
hey VCTC repa4re vith thy ICip 
oT a ea tm LOUSC 
hic ) ‘ hk og 
lirector besa > — 
ITCCTOTS OMtTAMINNG 1Ci¢ 11ICS 
tt \ | t f Nuiaga . | 
products, et tor a ss membec 
' i 
\nc l 





to be mailed to industrial buver le 
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<S; TEAM UP TO ADVERTISE 





Supply Unlimited 
Hula Hoop a 
Market 





Jack Strengthen your primary source 
be 


nimble 





of supply 








INDUSTRIAL DISTRIBUTION e¢ NOVEMBER, 1960 97 








Sales Managers 
Learn by Doing 


Porter Henry schools distributors on 


training salesmen in techniques of selling 


By Richard L. Sandhusen, Assistant Editor 





\lost distributor salesmen have should use. First. he drew ideas — erator appointed a team member to 
been schooled extensively on prod rom the participants on the advan summarize his group’s conclusions i 
ucts but get verv little training in tages of conference-method train before the entire seminar. Finally : 
| techniques of selling ing (Samples of opinion: “Salesmen individual members of the audience 
| share ideas ‘Group Decisions lead were called on to conduct confer 
Good salesmen do need basic at to action’ —“Conference avoids our ence meetings before the whol 
tributes of intelligence and willing talking down to veterans” then group, with the other participants 
ness to work; beyond that their per the role of conference leader was acting as critics 
formance can be improved tr discussed. Following this, the audi Samples of criteria on which a 
mendously by effective traiming 1 ence was organized into teams, each moderator was judged 
| sales skills of which appointed a moderator to ( Did he get a good discussion 
conduct a sales meeting on an as going? 
Ww" ee te a ee med topi xample: “How to ¢ Did he “bounce” the questions 
underlying theme, the first in a ee ee 7 
get a larger share of potential addressed to him back to his 
series of two-day Sales Management \fter these meetings, each mod audience? 


Development Seminars, conducted 


by Porter Henry & Co., got under 


way. The place: New York's Hotel 
Biltmore In attendance Porter 
i Llenr IS distributor executives 


most of them sales managers) and 
one editor from ID 
\s both observer and participant, 
this editor was unpressed with Mi 
Ilenry ipproach—the same ap 
| proach hie TC ommend sales Wall 


gers emplov when thev are training 


P their own men. Mr. Henry posed 
the problems, suggested possible 
solutions and guided the discussions 


, 
but constantly encouraged the pal 
ticipants to think for themselves 
licre are te HNIC UCS md tools 


11¢ old them which shou Help 


lis purpose, he said, was to show 


iow thev could make 


Conference in Action 


Nir. Henrv’s handling of the first 





topic of the session—th« Confer 

ence Method”—exemplifed the ap > ane ‘eye “ieee gp Sener 4 
HENRY METHOD IN ACTION: Porter Henry demonstrates wha neans 

proacn he thinks sales managers wuidience-participat by bouncing back a questi t th tion 
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23) 





questi 11S 


Practice for Sales Managers 


Ihe same audience-participat 
techniai Vas \ | fo 

er the Porter He 
nar. For exampl 


The tape recorder as a training 


tool—Here, a tape mulated sales 
onversatiol nvol ig a esiman 
who is trving to get a buver to switch 
reducer brand vas plave efore 
the group Voting heet ti 

alternative Ipproache¢ vhich the 
salesmen might have used. were dis 
tributed. Once he had mmitted 


himself as to what the uiesman on 
the tape should ha Sal each pal 


ticipant was then expected to defend 


, ' 
his solution before the roup 
Finally, a team was recruit ( 
1S¢ 1 tap 1 ( 

] } } 
il 1am £ I ( 
; . 
the LYTOUD 

Role plaving—After genera 
cussion on the orrect way to 
duct 1 TOK ya Y Sesslo nem 

} 

bers of th 1udic e wel ( ted 
to de\ C ind enact i { 1 


situation, following which the rest 
ot the gTOoup d ussed the _ bl ns 


and techniques revealed 


The ‘‘Curbstone Conference” 


Phe semu ir al yvered th 
ot outside spe ike j t 
hlms and homemad Ost 
flipcharts. Other trainin 

les manage ! t t hn 
VCTC dis l sed \ k vit t 
salesm«¢ vaching sal 
iting 1i¢ 1 nak 1 1] 
salesmen conducting — the 
stone onference mp! 


tivation and morale 
When the two-day s )] \ 

over, the parti Iipants agrec that 
thev had learned from Mr. Henn 
and from each other. More import 
ant still, they had learned a great 
deal from themselves. As one sales 
manager expressed it Each of us 
had an opportunity to organize his 
thinking about his own unique prob 
lems—and come away with fresh 


ideas for solving them.” 





AUDIENCI 


Earl Forsthoft 





~*~ 


“CONFERENCE” MEETING 
N. J rat vy top 


PARTICIPATION: During 
right, Svra ¢ Suppl 








The Porter Henry 
Seminars 


The National and Southern 
Industrial Distributors Associa- 
tions have retained Porter Henry 
& Co., New York consulting firm 
that specializes in sales training 
programs, to conduct 11 sales 
management seminars for dis- 
tributors sales management ex- 
cutives in ten cities. 

Each seminar lasts two days. 

Seminars will be held in At- 
lanta Nov. 14-15; Pittsburgh, 
Nov. 17-18; New Orleans, Nov. 
28-29 and Los Angeles, Dec. 
1-2. 

The associations’ Joint Educa- 
tion Aids Committee made ar- 
rangements for the program. 














bv John McCurdy, Airoval Co., Map 


mbat pl itting 





CRITIC: FE. E. Owens (right) analyz 


presentation made by Norman Seggel 


led 
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- 


CUSTOMERS’ EXHIBITS at | 


NEW, UNIQUE IDEAS” 
K | lent 


\ HH. N Chiksan ¢ 
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oe KIND of distributor's 
show—with customers in 


ring roles 


star- 
has been unveiled to in 


dustry by 


Kilsby-Tubesupply, a 


West Coast tubing specialist 
“Tube-O-Rama,” as Kilsby-Tubc 

supply billed its latest open house, 

was organized primarily to give a 


boost to Kilsbv’s smaller customers, 


Los 
Job shops occupied three 
fourths of the 


Purpose 


the metalworking shops of 
Angeles 
exhibit spacc 


Kailsby’s 


large and small customers into con 


was to. bring 


tact, so the small shops would sell 


more of their products and services 


to the large firms and the prime con 


tractors and major buyers would 


sce potential sources fot their needs 


By stimulating such contacts, 


Kilsby’s management hopes to en 


ourage more subcontracting in 


their territory hey want to build 


good will and increase sales through 
efforts to 


2TOW 


positive 


} 


COMCTS 


help their cu 
We also wanted to show that we 
to the 
Perr 


Pubs 


uild perform a real service 
vhole tubing trade,” said R 
K Isby. Direc Kilsby 
uppl 
Other 


sident ot 


major objectives were 


bring metalworking buyers and en 


gineers into contact with Kilsby 
lubesupph *$ major suppliers 46 of 
them exhibited in the show—and to 


icquaint Los Angeles industry with 


new and unique ipplications that 
involve tubing 
Futuristic Theme 

In keeping with the futurist 
theme Pube-O-Rama,” — special 
ire was exercised to insure that 
b-shop — display would — featur 
new, different or unique” ideas in 
issembly and fabricating. “Every 


dav” work exhibits 1 


HOW TO HELP 
YOUR CUSTOMERS 
GET BUSINESS 








not a difficult feat, according to 
the Kilsby 


ground rules had been published 


management, once 


making it clear that pedestrian dis- 


) 
plays would show up badly in con 
+ 


rast to the others. ‘This served to 
keep the number of candidates fot 


displavs within manageable 


bers, and at the 


num 
same time insured 
1 high level of interest. 


Phe 


hibits covered a wide range of ideas 


result was that customer ex 


for all the metalworking operations 

forming, welding, machining, as 
work with all 
types of metals, including rare met 


sembly, etc.—and 


ils and exotics 


1,500 See It 


Che show drew 1,500 visitors in 
the six-hour period it was open, 
and 


Kilsby-T ube supply’s 


manage 
ment plans to make it an annual 
event. Exhibitors praised both the 
One pre 


dicted: “This approach to merchan 


theme and_ planning. 


dising could well become a pattern 


for the future Others reported 
is many as 20 sales or solid new 
prospects resulting from exhibits 


Idea for Others? 
Could the 


be applied by other types of distrib 
Kilsby’s 


with this reservation: the 


customer-exhibitor idea 
utors? management be 
lieves so, 
distributor should be a specialist o1 
show around a 


should build his 


single specialty. Otherwise — the 
theme would suffer from dilution 
\s one exhibitor pointed out, 


l'ube-O-Rama’s success stemmed 


irgely from the fact that it consti 
tuted “a get-together of the tubing 
industry” 

But for Kilsby-Tubesupply, noth 
ing had ever equalled Tube-O-Rama 


is a stimulus to sales 
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W. 





on a broad scale for everyone 








FLICKINGER, 


\ 


This Youngstown distributor encourages employee education 


with results that 





C. B. WILLIAMS, president 
Son ne told nploy 


d ; n d ' lang 


are redounding to benefit of employees, company, customers 


“A LOT of Education 


By Don McGill, 


Associate Editor 


HE PRESIDENT Of Mahoning Valley 
Suppl Co., Youngstown, Q.., had, 


+ 


like a lot of other people, heard 


lexander Pope's gibe \ little 


} g 
imming is a dangerous thing But 


Clifford B. Willams never thought 


he'd hear a business acquaintance 


tell him that learning is dangerous 
Lhat’s what this man said,” re 


ills Walliams | was telling him 


ibout our company’s training and 


education program, and he said he 


ition fostered by a company can 
make men dissatished ind want 
more money or want to leave 

lo Wilhams, this is nonsens¢ 


; , ’ 
lf your relations with an emplovec 


ire such that he’s going to leave the 
minute he’s got a little extra train 
Ing OF Some New icle iS then there S 
something basically wrong, and it’s 
not because of the education.” 


Mahoning Valley's — experience 


for all classes of employees. Nor is 
the training confined to sales train 
ing, but includes a variety of courses 
ranging from Harvard Business 


School to a welding cours¢ 


Harvard... 


For example, Preston D. Baxter, 
vice-president and sales manager, 
attended the first of the three-week 
industrial distribution courses pre 
sented by the Harvard Business 
Schoo] his last summer, Genc 
Witham, manager of the company's 
Canton, ©.. branch attended the 
third such course, and his com 


ments echo Baxters feelings about 


such training: “I firmly believe that 

atl 
in this modern day we need all of 
the education possible. Courses 


such as this bring out the thinking 


ied in our business 


Wharton... 


Similarly, this vear Paul Croley 
manager of Mahoning 


Akron branch, attended a course at 
Wharton School of Finance and 


vith employee education has, a Commerce in Philadelphia “7 
ording to Walhams, been harm earned,” he savs, “how to improve 
nious Phe company welcomes th« nv ability more cfhciently and 
iew ideas our men bring back from — successfu nanage the om 
their courses,” he savs anv Ss most nporta issets 

Lhe ompany cncourages em human being Wharton teache 
plovee trang O1 ib ls ile, and iow TO mecasur4e 1 given 
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. And Dartmouth 


r 


Executives 


mM 


\I 


is NOT Dangerous. 


\lover is regarded by many custom 


rs as an authority on = grinding 


problems Mover sees, also, that 
his inside men attend not only prod 


t courses, but also public speak 


ig and salesmanship sessions to 


Improve their ability to deal with 


ustomers—and also to prepare 
them for the step to outside sales 

\s a result of courses held bi 
manufacturers of welding equip 


ment \lahoning Valles welding 
ervice manager, Willis I lickinger 
ible, by his own admission, to do 


1 better job assisting customers on 


sits with outside salesmen. “These 
rses showed me what the dif 
ror . ] 
ferent kinds of equipment can 
] 
1 ao 


lhe firm’s outside salesmen hav 
exposed to a large number 
tf manufacturer training courses 


th those at the factory and thos¢ 
in the company’s sales meeting 
ims. One of the salesmen, Wil 


training sessio in result in sale 
1 

eCa iow th ustomc 
] } Ibana 

l k VA Vild Ou T¢ talking 

: . 

t Hie relates the incident of 
} try y ] + 
¢ | TNC SKIN lim tO S¢ 
tra ] yn systems Db 

th id ipout h it 








HOWARD MOYER, assist 


wit tf lrainn 
ii produ 
f icnd luc t 
| 1 nen. SO ar 
, 
) peakll 
| 
il Wisi Wit th 
in 1 1a far bet 
' cit to deal with cr 





WILLIAM MILLER, out 
| i nan Many tim 
1 it i | in 
| 
i | i 

ta 1 t. Saf 

f id | i 1 

i l 1 manufact 

i ] i 


Sales Meeting Pointers 











tending a manufactt 


rers training 
COUTSE 

Being a practical salesman, Millet 
likes plenty of application informa 
tion in a course And he doesn't 
like “instructors who 1 


ot b Oks. 





Pointers for Sales Meetings 








\s one of the many in the com 
pany who have been exposed to 
manufacturers’ training courses and 
instrumental in setting up sal 

\ -— : training sessions for his salesmen, 
Sa a the Canton manager, Gene Wit 
a2 ; 
five-point woection to 
PAU CROLEY. \ , ldlli, lds a IVC-] 11) ugg? li ft 

\ or make regarding mectings held bi 

| Bog ite a factory men 

| Phe manufacturer's factory man 

should present technical informa 

i tion pertaining to the product under 
| : discussion 

“He should discuss and demon 

| 

1 | Strat« if possible compctitive prod 
| i 

; | 

1 | 


ucts, showing their strong points as 
well as weak ones 


“He should discuss actual and 


potentia customer 1 the market 
f rea being served by the salesmen 
‘A formal sa meeting should 
be followed by an informal discus 
sion on § fic problems by each 











person prese if 
“12 fact PIVING the 
meeting shot end the next twe 
or th davs working with my men 
1 order to furth th sc of th 
ntormation given at the meeting 
He adds: “Incident ) sales 
neeting should t g than 
\ ) h , 
Hloward Ni of a 
4 od 111¢ Q 5 
Stla l } ] 5 
talkin If th h vav 5 
yf hd ld } 
lat } 
Education Boosts Morale 
_ | In th tf Jack Russe 
Ws c tinuing ¢ roprat 
rf the firm i] 
nes biter ge 


withiy +! mm } mad i} ] 
ANTHONY AMEDURI. ’ ae te Con nas Ma 


emplovees more px ) rard 
7 d ig the npa t sad 
' ; ) 
it Da ici , } ni 
VM K | 
( \l mpres la g mC 


104 


INDUSTRIAL DISTRIBUTION e NOVEMBER, 1960 





Profits In A Changing Era 


New England distributors, 
suppliers, probe 
reasons for “Squeeze” 


a PROFIT SQUEEZE 18 not some 
thing that cai 


t Call be wished iwa\ 


(re we, as distributors, planning 


t 


or the future? Do wee rea 
know our market—or are we 
drifting?” 

Nearly 3 listributors and m 
ufacturers meet 
Mass., heard these questioni 
words of warning from Larry D 
Lewis of the Charl ( Lewis (¢ 
Springfield, Mass The Squeeze, 


: . 
theme of the meeting, centered 
t] persistent } 1 a 
i@ =persisten yoDIem Mr dus 

i i 
utors: even in the midst of p 
peritv, some ut find th 


profits steadily dwindling 
() is10n for the meeting wa th 


Vhird Annual Factory-Distributo 
Convention T th Nev | hngiane 


é 
Industrial Distributors associatio1 
) + 1 7 
Represented were 29 distribut 
ind 1OS manufacturing firm 


“Survival of the Fittest’’ 
Changn 


+ 


lng es )] dit 
directions are reducing some di 
tributors’ profits to such a 
level that the survival of manv firm 
particularly smaller ones, may b 
threatened th t h 
grea{res prosperity i h 


ever known ud Donald L. Pri 


, 
e-preside t Nov ( 
+ y , ] ) 
1c DCAKG | ( 1 
] + +} 
ha l 1 I t 
( Nak I 
+ } l 
Nake | I 
} : } 
T } O 
I 
the lo Gt ict iflicting 
* . I) 
W\ s ut da I 


g 1 improve 1 
, 
the ues fT 
> ’ + nec + + + 
omotio j 
try} + 
s wut yp if 
| , ilso a ) lict 


Continued on page 199 





> t 


: 
; 


ON OPPOSITE SIDES are distributor Larry Lewis 


vii YOKE ON ppilel distributor 1 


DEFINING distributors’ profit problem 


Cha Don Pr Cort Bassett, and 





GREETING delegates are, from left, San 


Vilson P. Chatfield, John DeWolf 
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ibutor lease or buy 


| pea 1 distributor 
| hi sadicsmmcn Ss Cars, OF 


own? 


have the 
operate then 


\t -] Bearing ln St. Lou 


cach method has been tried, and 
| | 1 ; ] } + 
he management oncludes — that 

j easing bv all odds is best—for econ 
omy, appearance ind) morale ot 


] 
he company employs 


} 
ysAICSINCHI 


the hinance OI I.quipment 


l'rust” leasing svstem, under which 
| 
It pa 1 mamtenance costs itselt 
ind rents cars for a flat rate by the 
month 
We dont Wm ot svstem 1s 


SAVS Jose ph 


Only that 


K h¢ sf ww, fOr us Ol} ick 
] ; 
! I Custance ind cos 
\\ | te fray ) r 
LiStl ‘ ) AC 1¢ LLL AL’ 
yf ea } 

1. Economy: [Lhe rental paid by 
RR ryliys 11 | ternal 
<-[, plus assumed maintenance 
harges, is less, per mile, than the 

‘ » | + ’ | 
npall PLAN ) pal Sadics 

t + \ ] +} 
Nell l 1¢ SAICSTNIC WICK rid 

] 

They lro IR] Hanage 

1 l ATIO-V" i 1k CNDCTICIICC tha 
r th MmMpany muicage payment ts 
per milc, a salesman-ownes¢ 

1 Irive Ove 1S.000 miles pe 

a 
1 XY DCHISIVE to DK if 
hal ta tha l cased uit 


“Leasing takes us out of the automobile business, helps 


\ conserve capital,” says Joseph Walsh, sales manager, R-J 


Bearings Inc., in explaining 


The Case For 


llowever, in cases where salesmen 
IVCTAge 100 mules per month 
mostly in cities, it is more advan 
tageous to reimburse them on a 

nts-per-mile basis 

2. Capital conserved: — Leasing 
utos conserves working — capital 
vhich can be used to increase sales 
\n article in the July, 1960, issue 
of I.D \uto Fleet Leasing—Yout 
Questions Answered’—states, how 
ever, that a company with morc 


} ? 
short and long range capital than 
it can use might find it more profit 
ibl to own 1ts ITS 
Progressiveness: | 
3. Progressiveness: Leased autos 
reflect a progressive organization, 
since they are modern (never more 
+ , ] ] 1] 
han two vears old), clean and we 


maimCained 


4. Fairness to the salesmen: Driv 





ire assumed by 


\l Walsh points out 


that im 


onomical 


maintenance 


ind operating osts itself than have 
the leasing company assume them 
lor example, insurance is purchased 
it oa group rate ind placed 
through a broker who ha 1 personal 


stake lh the niterests of IR-] Ihe 


pall gCct l 25 dis unt on 
, , 
part DCCause r the quanti ot 
vCal pl Has 


acl | ' 
At the end of the two-vea Cas¢ 


1 
period, the leasing Mpa S¢ 
+ ] ) + , 

the autos. unles R-] In get a pricc 
r} y } +] ] ’ } ] ] 

higher than the depreciated value 
+] ) 

of the ITS If such is 1¢ ise, R-] 
CCL 4 1CUR I 1 wreren 


Economy and Efficiency 


ing leased autos irons out inequali 
ties between ountry” and “city” l’mphasis Is On Maximum eco 
salesmen lhe citv salesman, if he omy without jeopardizing efficient 
wwned his car and was reimbursed yperat ind neat appearance of 
it the same rate per mile as the the leased aut 
ountry salesman, would obviously Lhe total of a large icluc 
be losing money ug maimtenance, renta depre i 
Under the Finance Lease in effect ion, gas a il and insurance—1 
it R-] Bearngs, flat monthly pay figured to the mil each month. and 
ments, which include a charge for divided by tota mber of miles 
lepreciation, are made to leasing — traveled Th st-per-mile” fi 
mpany, and all other charges—u uré t yr es a useful vard 
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MODERN, well maintained auto 


age | q ; vhich R-J Bearings Inc. retain 


mai hnance sing system, 
fl 1 prog ¢ fh it 
npan Below i ian Bob 
McNamara d 1 leased car ¢ 
ie of h ills Driving a 
ised aut ivi 1 from th 
idach f trad ! lant 


nance and 


INC 
savs Mr. \icNamara 





f driving leased autos? One typical 
inswer is provided by Bob McNa 
mara, R-] Bearings outside salesman, 
who makes these points in favor 
of leased autos 

@ Leased cars provide more pet 
sonal satisfaction, because they arc 
new, well maintained, and always 
clean “Wash” tickets, purchased 
by R-J, are available to salesmen for 
the asking 
@ Driving leased autos frees a 


ilesman from all the bother of a1 








ranging for insurance and licenses, 


ind most of the maintenance head 


l hes 
: @ In St. Louis, where CTSO 
tick aga hich iluat h each salesman, is based on an ave! : ? a personal 
; property tax must be paid on ownec 
methods of retaining autos, t ge of the total miles driven in pet anon | ned 
ie ; : iitos, driving leased autos reduces 
since it 1s broke1 Into expens¢ onal use by all the salesmen 
; ilesmen’s tax bills 
itegoriecs, a l iCal \ It was decided that the additional P 
where sts a t of Inn bookkeeping which would be 1 Consider Your Costs 
juired to determine the exact pcl ; : 
ol ’ , 4] : : , Whilk R-]'s Cxpc;ricnc¢ doesn’t 
Salesmen Pay for Use mal use made of the autos by cach : 
4] 2d prove the superiority of leasing over 
sman cach month was not justi 5 
) } 
Since ( 1) , whing automobiles—except — pos 
3 I hic MOTH Hnarge 1S O 
make pc , sibly in companics quite similar to 
. , , nall that the difference from sales | 
iutos, each 1 large 11 ma ¢ scarings—it does sugges 
] j lan ft ilesman would amount to i 2! cnet ggest that 


tributors might well profit from 


ing and mai t 1 thorough review of the cost of 

during th On ey ’ ilesmen's transportation. As Sales 

trips, salesn iting Why Salesmen Like It \lanager Walsh points out, “Thes¢ 

maintenance sts themselve Would R-J salesmen prefer to sts are often hidden :f vou don't 
his charge, w th me { n the aut thev drive, instead investigate them 
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A Case for Salesmen 


THE PROBLEM IS . 


WOULD YOU 
ACCEPT 
THIS ORDER? 


or 
rt was nearing 5 o'clock one afternoon when Jim 


West's phone rang. He picked up the receiver and 
said, “West speaking, Midway Supply. Can I help 


| sure hope vou can,” said the voice L his is Stone 
. 9 } — ) ] y rT 
in purchasing, ABC ‘Textile im recognized thx 
oice and the company. Big operation, good poten 


il but Midway wasn’t getting much of it. ‘The onl 
time ABC ‘Textile called was when thev were i 
bind L his must be another rash Ob as Stor 


Was top man im purchasit 





“Have you any sprockets in stock?” the voice con 
tinued 

“Yes, but what do you need?” 

This may be a tough one,” the voice answered 
but a sprocket on one of our machines gave out and 
we need a replacement bad. The super wants to 
know if you have a silent chain sprocket, 70-teeth, 
in. pitch, 2} in. face, 1% in. bore, standard keyway 
center guide. There, I think I got it right. 

“Could you go over those specs again? Sounds 
like a special job.” 

The voice repeated the specifications which Jim 
repeated and jotted down on a pad before him. 

“That's not a stock item, Mr. Stone’, fim said, 
“We'd have to order it special.” 

“Well, how soon can you get it? 

“How soon can you have a written confirmation 
with the specs on it over here? Or drawings, for that 
matter. Either one will do. I have to have one or 
the other before I can start things moving. We can 
alert our supplier who can make it up in three davs 
which I think is the best vou can do on this item.” 

‘Oh, never mind the confirmation now,” Mr. Stonc 
said impatiently, “We're good for it. Just get the 
thing going, it’s getting late Phe super wants two 
of the wheels, one for reserve.” 

“Yes, I understand, but our company policy is not 


+ 


to take an order for a special without a written cor 


firmation or drawings.” 
“Oh yes, I know, but this case is different; we're in 


1jam. Help us out. I'll settle it with your boss 


You're the salesman. You don't set company policy 
» it. What would 


vou have done? \ccepted the order or rejected it? 


but you're obliged to conform t 


Would you have interjected the price to bolster 
vour rejection of the order? These sprockets cost 
thout S65 aplece 


Write vour answer to ID. 


TO FIND OUT WHAT HAPPENED TURN TO PAGE 172 





sell the inside story 


of CHESTER 


HOISTS 





cinch the sale! 






You’re closing in on the sale when you take your 
prospect in behind the Chester Lightweight 
Zephyr’s oil-tight, snag-proof steel housing. 
That’s where you can point out all the reasons 

for its remarkable efficiency, smooth 

performance, and durable dependability. 

Among its many outstanding mechanical features, 
the Zephyr has heavy-duty ball and roller bearings 
on all rotating shafts to hold the friction losses down. 
Zephyr parts are precision machined from high 
strength metals to make a fast-action, easy-operating, 
long-wearing internal assembly. And the Zephyr has the 
positive-acting Weston-type automatic load brake that 
works instantly and silently, between pulls, to hold the 
load safely under all kinds of operating conditions. 
Lightweight—sturdy—compact—and thoroughly 
engineered! That’s why the Zephyr is the hoist you can 
confidently sell your prospects ... and sell it from 

the inside out! For all the facts to use in selling 

the inside story, send for your copy of the Chester 
Zephyr Hoist bulletin right now. 


CHESTER HOIST DIVISION :- LISBON, OHIO 


The National Screw & Mfg. Co. 













CO, 
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August 1960 August 1960 First &8 Mos. 1960 


U.S. TOTALS 


Compared with 


July 1960 


Compared with 


August 1959 


Compared with 


First 8 Mos. 1959 











WMée 








+ 9% + 2% + 1% 


ComPiLep BY [NDUSTRIAL DistRIBUTION 





Supply Sales Trend 


Final Figures for August 1960 








August 1960 


August 1960 


First 8 Mos. 


1960 


Compared with 
July 1960 


Compared with 
August 1959 


Compared with 
First 8 Mos. 1959 











NEW ENGLAND: Conn., Me.. 
Mass., N. H., R. 1... No Change + 5 fe) 
Vt. (24*) 
Bridgeport-Hartford- 
Springfield Area 


— 3% + 9% 


MIDDLE ATLANTIC: N. J., 


) 
N. Y., Pa. (39) +12% 


+13% + 8% 


Metropolitan New York- 
northern New Jersey 
Area 


+18% +11% + 5% 


Western New York: Buf- 
falo-Rochester-Syracuse- 
Binghamton Area 


+11% + 2% + 7% 


Philadelphia-Trenton- 
Wilmington Area 


+12% +10% +10% 


Pittsburgh-W heeling 
Youngstown Area 


+ 6% + 2% + 9% 














Vumber reporting (continued ) 
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THIS YARWAY IMPULSE. 
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profits for” 
you! 


YARWAY No. 30 


Newest addition to the Yarway Impulse Steam 
Trap line—with a huge made-to-order market 
for light load applications such as tracer lines, 
steam headers, meter boxes, etc. in chemical 
and petroleum plants; laundry and dry cleaning 
presses; and numerous other light load installa- 
tions throughout industry. 





=, 
— 
?, rid 
war. Saqgazaatae (Zid - 


With the addition of the Yarway No. 30 “light load” trap to your line of steam traps, you can now 


capture an even greater share of the market above—and boost your profits in the bargain! 
Yarway offers industrial distributors a golden opportunity to cash in on more good profits with this 
expanded line of steam traps featuring: 


; argin— er gre< é > average, = a“ “—additionz 
1 High profit margin—considerably greater than the average, with an extra “plus idditional 


discounts on Standard Package items. 


2. High turnover—most distributors report 4 to 6 times a year. More than 1,300,000 Yarway 
traps already sold! 

3. Strong promotion—a vigorous, hard-hitting advertising and promotion program to your 
customers 

4. Effective merchandising and sales help from trained Yarway sales engineers 
lake a minute to get the full Yarway story. Write 


YARNALL-WARING COMPANY, 100 Mermaid Ave.., Philadelphia 18, Pa. 


OTHER YARWAY “BEST SELLER” TRAPS 





SERIES 60— SERIES 40— 
= 
for average for extra @ 
loads heavy loads 
® A MARK OF QUALITY 
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SUPPLY SALES TRENDS 


(continued ) 


EAST NORTH CENTRAL: I. 
Ind., Mich., O., Wis.. 
(66) 

Indiana Area 

W isconsin 

Chicago Metropolitan 
Area 

Detroit-Toledv Area 
Cleveland-Akron-Erie 
Area 


WEST NORTH CENTRAL: 
la., Kans... Minn., Mo.., 


Neb., N. D.. S. D.. (19) 


Kansas-W estern-Missouri 
Area 


SOUTH ATLANTIC: Del., 
D. C., Fla., Ga., Md.., 
Mi: Eee Ie Mee Poke Oe Oe 
(26) 


EAST SOUTH CENTRAL: 
Ala.. Ky.. Miss., Tenn. 
(3) 


WEST SOUTH CENTRAL: 
irk. La., Okla... 
Tex. (25) 


Houston Area 


Dallas-Fort Worth Area 


MOUNTAIN: Ariz.. Colo., Id. 
Vont.. Nev... N. M.. 
Ut... Wyo. C10) 


PACIFIC: Cal., Ore.. 
Wash. (21) 


Los Angeles-San Diego 
Area 


Oregon Area 


Washington Area 





August 1960 


Compared with 


July 1960 


+ 9% 
+ 9% 
— 6% 
+19% 
+ 8% 
+16% 


+ 1% 


+ 6% 


+10% 


+12% 


+17% 
+17% 
+10% 


—26% 


+12% 


+13% 
+ 2% 
+ 7% 





August 1960 
Compared with 
August 1959 


+ 3% 
+ 2% 
— 1% 


No Change 


— 1% 
+ 1% 


+ 1% 


— 1% 


+ 7% 


—18% 


+ 2% 


+ 8% 
— 6% 


— 8% 





First 8 Mos. 
Compared with 
First 8 Mos. 1959 


+ 4% 


+ 1% 
+ 2% 


No Change 


+10% 
+ 2% 


— 1% 
— 8% 


++ 
2 
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oe hog-tied i 


Hog-tied because you can’t meet all your customers’ 
cutting-tool requirements? No Tantung cast alloy? 
No ceramics? And maybe no cemented carbides? 
No reason for it ... you can probably become a V-R 
distributor! As such, you'll handle the most complete 


line of cutting tools available anywhere . . . throw-away 












inserts, full-length inserts, single-point tools, 
blanks, toolholders, face-mill cutters and more 
Business has a way of picking up too, when 
distributors switch to V-R! Plenty of nationa 
advertising, direct-mail literature, fast 
service, complete stocks, factory reps 

for those razor-backed tooling 
problems . everything you need 
to sell more tools, increase profits. 
let us hear your best hog-call 


we'll come runnin’! 





CREATING THE METALS THAT SHAPE THE 








FUTURE 
VASCOLOY-RAMET 
A-807 896 MARKET STREET . WAUKEGAN, ILLINOIS 
a - | “ 5: P- 
FA CARBIDE ERAM ie ” TANTUN “sie TOOLHOLDERS - =< FACE MILL 
v-r\ BLANKS (Veg NSERT —— "| soo 7 Ts A SOLID BASE * Fs ; CUTTERS 
oA e NSERTS as cS OTRIANGULAR An CUT AND we WITH 
7 ff BRAZEC + SQUARE te TIPPEL ELEVATOR [ Lene THROW- AWAY 
. ca TOOLS YRe ;- £ N a - A‘ TYPE ‘~. on INSERTS 
Qe & jas 
~L i . P 
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The Outlook tor Business 


By The Economics Department, McGraw-Hill Publishing Company 


Upturn Seen for Late ‘61 


errueR Tlurricane Donna nor the events that hav 
N occurred at the United Nations thus far have 
fected our estimate of the business outlook for the 
ir ahead. Next vear will turn out to be a good 
for business, over-all. There is an excellent chance 


that business will be moving up very rapidly toward 


the end of 1961. Despite losing steam in the third 
quarter, the U.S. economy will still wind up thi 
vear with a gross national product of about $504 bi 
m, the highest on record. 
Obviously, next vear will be one of little cconon 
rowth. Actually, we anticipate some further busines 
ct-down in the carly months of 196] when the downs 


ipital investment, Consumer spending on durabk 


oods and further inventory reductions will) mo 
han off-set the up OnSUMECI spend ng on soft good 
ind services, new housing and government expend 
ture 


Turn Around in Capital Goods 


We are just in the process of making our annua 
fall check-up on plans for new U.S. plants and equip 
ment. ‘The few clues that are available augur troubk 
Declining new orders for machinery, excess capacity 
n manufacturing, declining profits and profit margins 
nd declining stock market averages suggest a let-up 

business investment 

Incoming new orders for industrial machinery, 

iding indicator of future capital investment, have 
been declining since May, according to the \IcGraw 
Hill Machinery New Orders Index. ‘The drop over thc 
t few months has been on the order of ~ 


Phree developments a 


( it thr root of the mitici 


vuited decline m= business mvestment. One of. the 


most important is the current overcapacity in manu 


facturing. Manufacturing capacity is ample for almost 


ervthing 


Sagging profits and profit margins genera resi 


1a cut-back of « ypital expenditures. Currently profits 


ind profit margins are declining but from high levels 
Phe stock market appears to be giving a clear indi 


tion that profits are going to slide still further 


Inventory Cuts Ahead 


Inventories on the hands of manufacturers are high 


despite the recent paring of stocks. They are high 


both in absolute terms (nearly $55 billion) and at 


ratio to new orders (1.SS 


ty 
{ 


+ 


\ further cut in inventory, right across thx 
ial board, seems to be shaping up for carly next 
car. Current indications suggest that corporation 
tlh modern computers and excess capacity will nec 

inventory than they did in the past—cspeciall 
ven the threat of inflation has almost dis 


from the economic scene 


No Lift From Durables 


With new autos beginning to appear on dealers 
floors and with Christmas only 39 shopping da‘ 
way, the big consumer selling season is upon us. But 

is very doubtful that consumer durables sales wil 
expand this fall, or even next year 

Lhere iT¢ several reasons why Kor One, MIStINC) 
ire better stocked with durable goods than thev have 
ever been. For another, the new model compact cat 
television sets and appliances are not really dittere 
cnough from the old ones to stimulate strong 
umer demand 

Ilowever, the prospective cuts in consumer sp 
ing on durable goods next vear will be morc tha 


ottset by increased spending on soft goods ind services 


The Brighter Side 


Vhings are picking up in housing. ‘The availabih 


¥§ mortgage money, and at lower interest rates, ha 
ind is giving a lift to both home builders and 
home purchasers. lor the first time in several mont! 
housing statistics are indicating that the long await 
recovery in residential construction not far 
Ilousing starts increased S°;, in August 

otal spending by all levels of government—loca 
tate and federal—will top S100 bilhon im 1961] ¢ 
the first time in U.S. historv. Government exper 
ures are now expected to rise by $6 billion from $ 
lon this year. 

Because of anticipated declines in business t 
nents and sagging consumer durable goods sak 
iow seems likely that business will go throug! 
noderate correction period early in 1961. However 
ve anticipate that the adjustments ipital goods 


and consumer durables will be much more modest 


than thev were in 1958, and with the increases in 
government expenditures and consumer expenditures 
for nondurables and services gross national product 
will set another new record in dollar terms in the 


oming vear 


114 INDUSTRIAL DISTRIBUTION e NOVEMBER, 1960 








CROSBY- LAUGHLIN supports you 


g) With the greatest advertising 
7 and promotion program(( \ 






in the — —— 


products. Order now! 


> CROSBY- LAUGHLIN - Division 


FORT WAYNE, INDIANA 
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what's new MARKETING 





in supplier 


vW 


Columbia-Hallowell Div. Sets Up 
Leasing Plan Through Distributors 


tgery-aheargrseg Div., Stand 
ard Pressed Steel Co.., Jenkin 


town, Pa., has set up a leasing plan 


for users of its line of office furni 
ture and shop equipment (steel 
shelving, work benches, etc Leas 


ing of the latter class of equipment 


will be carried out entirely through 


industrial distributors According 


to company officials, tandard 
Pressed Steel is the first manufac 
turer to lease shop equipment unde 
its own plan. Major reason is to 


interest in 


reluctant to make capital expendi 


tures for 


leasing those companies 


new shop cquipment 


] ] 
p in, a iasing agree 


NOW 


ment is negotiated between SPS and 
the the 
the user paying monthly rental 
charges to SPS and SPS remitting 
quarterly payments to the distribu 
I'he 


comparable to the profit margin he 


user by distributor, with 


tor distributor's payments, 
would receive if the equipment were 
sold outright, are spread over the 


life of the leasing agreement. 


Equipment Shipped Direct 
he distributor installs the equip 

and services it during the 

the 


however, 


ment, 


leasc cost of erecting shelving, 


is not included. But leased 


equipment Is not shipped out of his 


ADVERTISEMENT like this in | ne 

pel 1 | Hallowell 
quipment, point out benefits of plan t 
industrial distributors 


pape wit l wing of 


FOR HALLOWELL DISTRIBUTORS 


A LEASE PLAN 
FOR INDUSTRIAL 
KQUIPMENT 


YOU'LL OONVERT MORE PROSPECTS 


NTO CUSTOMERS 


YOU TAKE NO CREDIT RISK 


MORE OPPORTUNITY TO SELL UP 


MORE SALES 
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COMPETITION 
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stock; it is shipped direct from the 


factory, since SPS prefers to start 
the lessee off with factorv-fresh 
units. 

At the conclusion of the lease, 
the user can either have the equip 
ment moved out, or renew it for 
20% of the original rate. Or he 


can buy the equipment for 20% of 
the original price. 


Protection for Distributor 


Che “distributor agreement,” the 
basic contract between SPS and the 


] 


Columbia-Hallowell distributor, re 


mains in force as long as the dis 
is franchised to handle the 
But 


happens if a distributor signs a leasc¢ 


tributor 
shop equipment line what 
todav and is no longer a Columbia 
Hallowell distributor two years 
Savs SPS: Anv lease written 


during the period when the distrib 


hence? 


utor agreement was in effect con 


tinues until its normal expiration 
And this means the distributor con 
tinues to receive payments for the 
life of the 
mav no longer be 
} 1] 


1hOWC 


lease, even though he 
1 Columbia-Hal 


distributor 


Minimum Term: 3 Years 


Ihe minimum term of anv leas« 

is three vears, the maximum 10 
) | 

vears. Lease renewals also run from 


three to 10 vears. The minimum 


rental tr umount is $1,000 


worth of 


The 


mnsaction 
equipment 
that lease 


eotiated through 


company states 
ontracts will be ne 
its distributors 

If a defaults in 
ments to SPS, the 


tinues to receive payments over the 


his 


distributor con 


lessee pay 


remainder of the lease period. In 


other words, SPS, and not the dis 
tributor assumes the credit risk on 
thy Prepy ct 





ase, 

Nip 
for 
he 


of 


Om 
um 


MN) 


“aS¢ 


igh 


Foote Bros. Issues 
“Radicon” Catalog 


Foote Bros. Gear & Machin 
Corp., Chicago, has issued a new 
engineering catalog detailing th¢ 


ipplication, selection, and ordering 
information pertaining to its new 
line of “Radicon” enclosed fan 
cooled worm gear drives 

The booklet’s introduction covers 
AGMA standards, design features 
of the new models, general specif 
ations, and section views. A second 
section lists appli 
tion, and ordering 
\GMA 1 pad classifications and 

V1 \ third section 
provides details and measurements 


“ | ? } 
of the several model tvpes available 


ASSMA Issues Booklet 
Listing Visual Aids 


Che Educational Aids Committ 
of the American Supply and Ma 
chinerv Manufacturers. Association 
has compiled a list of visual aid 
wailable from member companies 
The films 
knowledge ind Saiecs 

The booklet 


ections 


cataloged cover product 
development 
divided into thre« 
S The first is on product 
training or orientation films, thi 
second is on films for sales tech 


niques and presentations of specifi 


products, and the third on sale 
techniques which in be applied 
generally to a broad varietv of prod 
ucts Che booklet shows how each 
f th films ib ybtaine 1 


Brush Manufacturers 
Publish Brochure 


Ameri Brush Manufact 
\ sociatior ha publishe ] } ls 
explaining the ad intage of 
) trial brushes and listing a num 
ber of typical applications for var 
kinds of brushes. An applica 
mn for each kind of brush de 


tribed briefy and shown in a 
photo. The 


industry applications 
shown are indexed at the b 


ick of 
b | 


k 
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MIDWEST Piping Co 


sent this toy shotgun and promotion material to announce n 
seamless fittings line to its industrial distributo 


Toy Shotgun Triggers 


Midwest Piping’'s Blast 


I 


less-type fittings to its line of 


: announcing the addition of seam 


welded-type fittings, Midwest Pip 
ing Co., St. Louis, adopted a novel 
way of bringing this “double 
barrelled” sales opportunity to its 
distributors’ attention. It mailed a 
promotion package containing a toy 
louble-barrelled cork gun 

advance notice to 
distributors telling them that Mid 


west was already filling orders for 


Following a1 


seamless fittings, the company fired 
out the package containing the shot 
gun Ihe gun stock carried the 
message: “A Double-Barrelled Sales 
Weapon from Midwest.” Wrapped 
around the barrel, distributors found 
a leaflet explaining the whole pro 
motion, a 12-page sales booklet 
explaining seamless fittings, ind 
welded fittings 

\lso wrapped around the barrel 
was a copy of a news release which 
had been sent to the business press 
ind copies of business paper ad 
vertising 

Subsequently, each distributor wa 
offered sufficient copies of the new 
booklet for his salesmen to hand 
nif to customers 


\ direct mail piece designed to 


make a reprint of a_ single-pagc 
ad “pop-up” when the recipient 
opened the mailer was mailed sev 
eral weeks later to each, of the 12, 
000 names on Midwest’s mailing 
list. A reply card attached to the 
piece offered the 12-page booklet 
[he same piece with a special mes 
sage printed in red ink was sent to 
all distributors and their key people 
[he message stated that the piece 
was being received by many of the 





distributors’ customers. 
\ chart listing dimensions and 
weights of seamless and welded pipe 
was also prepared, and offered to 
distributors with their imprint 
Presently, Midwest is offering self 
mailers to distributors, with im 
print. Each mailer emphasizes a 
particular product or service. The 
first is about the new fittings, th« 
econd recounts benefits of using 
Long Tangent” elbows, the third 
describes the variety of special fit 
tings obtainable from distributors 
Early next year, the firm expects 
to have a new 176-page catalog 
ready. Also planned for next year 
are product displays, open houses, 
regional shows, slide presentations, 
ind other sales promotion material 
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and the load...it's Jab 


Jones & Laughlin national advertisements are stressing the 
completeness of the J&L lifting line, telling your customers 
and potential customers that it includes everything they 


These advertisements do more, however, than just sell J&l 
and the complete line. We’re selling your services—your 
local, personal service, plus the fast and expert assembly, 
fabrication, repair and delivery back-up of J&L’s 15 nation- 
ally located Wire Rope Service Centers and all the resources 
of our experienced organization. J&L factory engineer 
specialists are ready to help you and your customers solve 


tne Ga 


want for all their lifting jobs—the examples shown, plus 
many other ropes, slings, fittings, assemblies and accessories 
to handle any problem between the hook and the load. 


difficult or unusual lifting problems. 


As an authorized J&L Wire Rope Distributor, you are now 
in a position to offer the name brand in a complete lifting 
line for complete safety. For more information on the 
valuable Jones & Laughlin Wire Rope Distributor franchise 
write to Department 558 today! 


Jones & Laughlin Steel Corporation 


WIRE ROPE DIVISION 
WIRE MUNCY, PENNSYLVANIA 


ROPE 
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NIDA & 
2) } 


the 


National todustrial Uistributars’ Association 


SIDA ADOPT 


then 


annual 
State 


Association 
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Hotel, 
president, 


( cedar 


‘reates 


Rapids, 
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CODE: M 
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trie nds t 


COnVeCH 


Indus 


will 


at the 


Chicago 
\llen Supply 


lowa, 


¢ program chairman 


1S 


Conh 


Code of Ethics 


hat members di isplay 


the meet 


=, 


mer 


INT 


ratified this new code of 


NEWS 


‘‘Cooperation’’ Theme of Central States Meeting 


ing, Lewis W. Gilbert, CSIDA pres 
Ile 


our desire to strengthen the indus 


ident announced said: “It is 


trial distributor-manufacturer team, 
for together we have the mechanism 
to solve common problems of today 
ind to effectively continue the prog 
ress of mutual interests 

(he Indiana group which has re 


d the ttend 


will 


jOINC association 
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* the National and Southern Industria 
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Committee of NIDA and SIDA 
Code in their reception rooms 
and emplovees that industrial distributor 


not in the neat 1) ‘3 
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Speakers at the Monday, Novem 
ber 21 meeting of distributors and 
will be Donald L. 
Price, vice president, Norton Co 
Needham, executive vice 
president, 


manufacturers 


George 
Biggs Pump & Supply 
Lafavette, and Walter 
or-publisher — of 


Inc., Indiana, 
F. Crowder, edit 
INDUSTRIAI 

Ihe gins on Sunday, 
November 20. Registration is at 
10:00 A.M lhe Contact Booth 
Program will be held from 2:00-5:00. 

On Monday, a 


} 


ind di 


DisTRIBUTION magazine. 


program be 


manu 
will be 
The 


agalll 


mecting ot 
facturers 
held, starting 
Contact Booth 


be held from 


stributors 

at 8:45 A.M 
Program will 
10:30 to 12 
to 5:00 in the 


Luncheon be 


UU noon 


after 


12-30 


and from 2:30 
noon 


Walter 


gins at 
Crowder will be the speaker 
“Fellowship Hour” will begin at 
P.M.; dinner and entertain 


1 begin at 7:00 P.M 


>t) 


ment wil 


Kraeuter & Co. 
Marks 100th Birthday 


Kraeuter & Co., Inc. of Newark 
New Jersev, manufacturer of hand 
tools, is celebrating its hundredth 


birthday 


According to the firm’s anni 
versarv announcement, even as late 
as 1872 Kraeuter’s catalog was de 
voted to such items as_ alligator 
shaped boot jacks, fleshing knives, 
wagon hoop shears, carpet rollers 
a crank-operated pinking machine, 
etc. By 1910, the catalog showed 

| varieties of pliers 

In 1907 Camille I Gairoard 
yom d the firm as urer and sales 
director Later he purchased the 
business, becoming its president 
Under his leadership, Kraeuter spc 
ialized in pliers, chisels, machinists 
punches, star drill and s1 Ips 

In 1956 Mariel Gairoard 
became president on the death of 
her father. She now heads the firm 
ind the execut c president 1s 
Bruce Briggs 
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Howard 


Sheldon Elects Carroll 


B. Carroll. Jr. 


President, General Manager 


Howard B. Carroll, J 
clected preside it and genera 
wer of the She Nach 
Ii 

Mr. Carroll joined the Sh 
sales force in 1951. Te i 
ice president 1956. Pnor t 


Bearing Engineering 
Elects Officers 
Stanley | 
ed president of 
Co 
ceeding his father, the late 
I. Seagren, S1 
and Vincent G 


ed vice pre sidents 


Seagren, Jr., was 


neernng 


RB ma im y , y 
9CAaATING HNYUICC4iII l i 
of bearings, chains and 
motive part n the San 1 


\rea 


utol 


Bay 


Jackson Kemper Joins 
Mueller Co. 


Ja kson Ke lip LTA 
Co. as executive vice presiden 
Mr. Kemper was for 
president and general mana 
Forge & Fittings Divisi 
Porter Compan. 

that 
lt 


spec lait 


spent many yea! 
ind \ i]s 
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Southern Association 
To Meet Jan. 19-21 
At Palm Beach 


| 
| 
| 


Phe Southern Industrial Distrib 
utors’ Association will hold its mid 
vear meeting at the Palm Beach 
Biltmore Hotel, Palm Beach, Fla., | 
Januarv 19 to 21, 196] 

Invited manufacturers will take 
part in the manufacturer-distribu 
tor conference table program in 


iddition to the 
Ihe 1962 SIDA midvear meeting 
is scheduled to be held in the Sham 


ock Hotel, Houston, January 21-24, 


14 


mecting sessions 


Ducommun Promotes 
Rising And Simpson 


Wavne Rising and Richard C 
Simpson were named senior vice 
residents of Ducommun Metals & 
Supply Co., Los Angeles. In addi 

mn, Nit Simpson was elected a 
rector, filling the vacanev created 

the retirement of Elmer Wall 


Robert K. Moses, president of the 
\icCormick Steel Co., 


Ducommun subsidiary, was elected 


Houston, a 
to the board of directors 


Russell Rising, vice president, 


vas appointed gencral manager of 


Ducommun-W estern Operations 


Ile will direct the activities of divi 
ons at Los Angeles, San Diego 
Phoenix, Berkeley and Seattle. He 
ilso assumes responsibility for two 
ubsidiaries, A. J. Glesener Co., San 
lrancisco and Barde Steel Co 
Seattle 

led L. Schoettger was appointed 


issistant treasurer and assistant sec 


retary. Ile was formerly with Beck 
man Instruments and Haskins & 
Nells 


AMTDA Elects Grisley 


Robert Grisley, manager of J. M 
( Machine Co., Salt 
Lake City, Utah, elected re 
gional chairman of the area chapter 
Machine ‘lool Distri 
bution Association. He 
Kkdward D. Smith of Smith Machin 
ery 0 


L‘ools 


Was 


American 





succeeds | 
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Hinkle 


Stacy C. 

Hinkle Named Vice President 
of Mine & Smelter Supply 

stacy C 


vice president of distribution for all 
branches of Mine & Smelter Suppl) 


Hinkle was appoint dd 


Co.. Denver, Colo. 
Mir. Hinkle, with the firm 30 
vears, Was appointed general sales 


manager in 1952 and a member of 


the board of directors in 1956 
Halvorson Promoted 
Vhe firm, which also manufac 


tures mining machinery, promoted 


Wade K. Halvorson to vice pres 
ident of manufacturing. 
With Mine & Smelter for 16 


vears, Mr. Halvorson was appointed 
director of manufacturing in Sep 


tember 


Cleveland Cap Screw Names 
Burdick Sales Manager 
Herbert D. Burdick 


pointed general sales manager of 


Was dp 


I'he Cleveland Cap Screw Co., sub 


sidiarv of Standard Pressed Steel 
Co 
Mr. Burdick, who joined Cleve 


land in January, was formerly with 
Republic Steel Bolt & Nut Division 


Marine Division Formed 


\ marine division was formed by 
to the 
mand for Devcon products in the 


Devcon Corp handle dc 


heavy marine field. Donald Smith 
was appointed general manager of 
the new division 
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Buffalo Purchasing Agents 
Discuss Steel Problems 
At Monthly Meeting 


three Buffalo 


Executives of mca 


teel warehouse concerns served as 
nembers of the forum panel on 

1 purcha problems featured 
t ent meeting of the Buffalo 


| \gents Association 
lhomas Kk. O'Neal, president ot 

Beals, NleCarth 

thie Paul | 

Wright, gencral manager of the Buf 

branch of Jos. ‘I 


discussed 


W Koger dis ussed 


( rder 


Kverson & 
Sheets & 


Ba Harvey O. Smith, district 
nanager of Peter O. Frasse & Co.., 
ke on “Tubular Product 
Lhe forum was under the dir 
of Robert G. Wahler, chairman 
f the commodity committee of the 


Buffalo Purchasing 


\ox its \ SO) 


Goodyear Appoints Cooper 
Distributor Sales Manager 


Wilham W Cooper was ap 
ointed to the new post of managet 
f distributor sal for ‘The Good 

ir tire & Rubber Companv’s In 

istrial Products Division 


\ccording — t () \ 
Goodyear sales manager, Mi Coop 


1 


efforts will be 


s¢ hiller 


directed towards 
the firm’s distributor 
mization and establishing new 
jomed Ce 
MOST 


recently 


Charlotte, N. ¢ 


trict manage 


Kiefaber Acquires 
More Property in Dayton 


W. LT. Kiefaber ¢ - Davton. DUI 








Bearings Distributors Push Tape Program 





BEARINGS DISTRIBUTORS mect in Montreal to d taped sa trainil 
program, other busin Pictured are new mem! to t first t 
n the Anti-lriction B i Distribut \ 


New Site Acquired 
By W. C. Pitts & Son 


W. C. Pitts & Son, Inc., Mem 


phis, has new quarters at 1455 
Channel on President Island 

Pitts & Son had occupied the 
quarters on North Front St. 25 
VCa4rs 

Ihe firm was established in 1928 


W. C. Pitts, who is still active 
ition. Its first location 
is at 221 Jefferson, in Memphis 


It moved to Front Street in 1932 


its opel 


Welding Supply Group 
Holds Zone Meetings 


Phe National Welding Supply 
\ssociation reports that its first two 
vear were well 
|. The meetings were held 
in Cleveland at the Sheraton-Cleve« 
land Hotel, and in New York City 


il the Llotel Commodor 


one meetings of the 


ittendc 


Almquist Opens 
Santa Ana Branch 


\lmquist ‘Pool & Equipment Co 
Los Angeles, ofhicc 
and warchouse branch in Santa Ana, 
Calif., at 2902 South Haliday St 

Carl Almaquist, Ji 


? 1 
ral manager, stated that Santa 


opened 1 Sdiecs 


resident and 


of the increasing vol 


LULSC 
ume of orders originating within the 
Orange County perimeter. “Its ex 
plosive growth and industrialization 
in the last five vears have created a 


market for the 


major second more 
| J=() 4 Ps : , } 
than 250 tool and equipment lines 

} } ] } 
represented by Almquist ‘Tool & 
Hgquipment Co.,” he said 

jut] 
4 » 

MeNicholas Promoted 


rorme;ris lll 
Los 
Inanagel 


Kid Con 


om NicNicholas 


SUPCTVISO 


of the 
headquarter 


f the Santa Ana outlet 


: enti’ tape lhe Central zone meeting was at 
ed propert t 6-26 Nlo1 ] 
sae ‘ \ - ONnU- |, 1ahkwe . rov 1S being. transferre from. the 
\ : kK cnded by 207 members and guests > :, 
nent ( irectly cast of IK | \ng t tory t 
| i Cit » 4 yL\ ) 
} tt | | | an increase over last veal he New > i ‘ 
Wa mces and warchouse, , > : ) Alma } ; entat 
; York meeting drew 2S6 people, the ‘I 
| ¢ tT Tie yopcrt ( (Dra + it 
, ‘ irgest me meeting held in am S* 
] ) i + 
| i ea ae R \ fam wed al crated in 
\\ | 11K \ irding t 1@ ass \ 
TL Il. Kaicfab« ( stitution the \lmquist Tool & 
eral Manager Of kK quipme ( vas established 
f that | ~ ste ir e ie - at 
n sa hat Kiefaber ( hay | Southwestern Firms Fo Meet | jo2) 4, ( Almauist. Sr.. and his 
' 
mimediate plans for wmnprovin Phe annual Fall meeting of the | brother th ite Charles Gulbert 
uch a \ siding | Southwestern Wholesale Distrib \ir. Almauist, St hairman, w 
- : ts ne : 
TOPE tains a 7 >-year-old utors’ Association will be held No inst 1 headqua from | 
netal building used for fab vember 10-12 at The Broadmoor in} Angeles to the facility at Santa 
r | Colorado Springs, ¢ \na, ¢ forn 
' 
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Dan Swander Honored 
On 25th Anniversary 
With Coiumbian Vise Co. 


Dan C. Swander, J1 
Columbian Vise & Mfg. Co 
] 


] 
honored by compan executives and 


issociates, with a surprise dinn¢ 
the occasion of h 25th anniversan 
with the Ompan\ 

Son of the form« president \l 
Swander joined the firm in 1935 
\fter service as district sales repre 
scnitative, assistant sales manage 
ind company  secretan he was 
elected vic president in charge of 


He be 


vice president in 1954 


sales in 1947 ume executive 


He ha been 


president since 1959. 


J 





~~ 


Dan C. Swander, Jr. 


. president or | 


Was 





New ASME Group Spotlights Distribution 





LOS ANGELES PANELISTS: Sidney B. Weatherhead, H 


2 ter. 
a 


oward J. Feichtmann, I’rank 


Nelson, Chris McCririe and Ray Latham (not in picture) comprised a panel on dis 
tributor-manufacturer problems at the newly orgamized sales managers division of th 
American Society of Mechanical Engineers, Los Angeles Chapter 


Republic Supply Grants 
Four Scholarships 

Ihe Co. of 
Calif. Los Angeles, awarded scholar 
ships totaling $1,000 to four chil 
high 
school graduates entered college this 
Hall 


Republic 


Republic Supply 


dren of employees. ‘These 


iwards these scholar 


] 


hips annually on the basis of scho 


ISTIC 


record, participation in school 
personal 


Repeat awards increase in value so 


activities and interviews. 


that an individual may receive a 
: 


ital of $1,700 during his four years. 


Bearing Chain & Supply Moves To New Quarters 


Bearing, Chaim & Supply Co., 
Dallas, completed a move to new 
1 idquart it 1505 W ycliff in the 
l rinit il District The 
building | is mpletely air-condi 

ied It l 12,501 Sq it 

f flo pace, udil +5 | 


Dearing Chain 
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[t. of offices 
Founded in Dallas in 
north, east 


Ihe 


south 
company iS a 


firm covers and 


ntral ‘Texas. 


partnership of A. M. Roper, A. M. 
Roper, Jr., Jack N. Roper and J. W. 


R per 





in Dalla 


1946, the | 


I 


Acquisition Approved 


I'he stockholders of Union Chain 


Co. approved the acquisition of 
Union Chain by Hewitt-Robins 
| Inc [he company was acquired 
for 51,250 shares of Hewitt-Robins 
stock 





' ‘ thd 

cs Va 
“Walter W. Haskins 

Haskins Elected Director 

| Of The L. S. Starrett Co. 


Walter W. Haskins, Western 
| sales manager of ‘The L. S. Starrett 
| Co., was elected a director of the 


firm. 
He has been associated with the 
| company in various sales capacities 
for 33 years and is presently West 
érn sales manager and manager of 
the Chicago branch office and ware 


house 
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Distributors Praise Machine Tool Exposition 
pe as fans 





NEARLY ittended the ten-day Exposition at the Chicago Amphitheatre 
lege Machine ‘Tool Exposi- | cago, said, “Some of these visitors 

min Chicago drew a large attend- | asked how much a machine costs, 
ince of nearly 100,000 visitors. | and how fast it operates hen 
Many industrial distributors — at they would calculate mentally the 


tended and praised the exhibits and | 


] 
+] 


exact piece part rate and the length 


¢ show's futuristic theme of time it would take to depreciate 


One result of the Exposition may | the machine.” 
increased cost-consciousness on Most distributors believed that 
the part of many 


ustomers. Ex- | sales approaches would not be 


hibitors with numerically-controlled | changed a result of the Exposi 


machine tools made a great point | tion or because of an increased cost 


showing mathematical calcula- | consciousness Arnold Goldberg, 
tions to prove that their machines | of D. G. Machine & Gage Co., At 
vould pay for themselves in a pre- | lanta, said, “I don’t think buyers 


ce length of time Norvin Solie. | are any more cost-conscious now 
| 


than they were before. Even with 


f Screw Machine Supply Co., Chi 








INSPECTING EQUIPMENT at the 1960 Machine Tool Exposition held in Chica 
Norv S nter S ‘ Ma hin ppl , lin . tH] } 
\I ( k ft ind Clittord \pp ton, of the Reed Rolled Tread Die C 





+ 


all this numerical control, vou still 


have to do things right and you still 


have to use good equipment to do 
things right. It’s been that way in 
the past and I’m sure it will remain 
that wav in the future.’ 

One distributor noted that some 
customers seemed to be waiting tot 
the Exposition before deciding 
upon which machine to purchase 
Carl Nork, of Neff, Kohlbusch and 
Bissell, Chicago, said 


Chicago has been very slow for the 


“Business in 


last month or so. Our customers 
had been waiting for this show be 
fore buving—thev wanted to see all 
the makes and models before bring 


checkbooks. I think, 


after this show is over, our business 


ing out the 


will be double what it was in 
\ugust. We can’t complain about 
that, can we? 

\lidwestern distributors had many 
opportunities to talk to customers 
in their own territorv. Some dis 
tributors were a thousand mules 
from home, however, and the pi 
ture was different for them 

“It’s been a very fine show,” said 
Edward Macaulay of Macaulay Ma 
Rochester, N.Y 


“Of course, vou don’t know how 


chinerv Co., Inc., 


worthwhile it has been until you 
get back home t 
\nd, it’s expensive to have this 


» your customers 


show, both for the manufacturers 
and for the distributors For ex 
imple, | brought four salesmen with 
me. ‘There is this advantage, how 
ever, that many potential seciiisines 
never see the manufacturer's plant 
or see a large display of machine 
tools such as this one Here, these 
people can see everything; we'll have 
a lot to talk about when we get 
home.” 

R. FE. Duboc of R. E. Duboc As 
sociates, Denver, voiced an opinion 
similar to Macaulay’s. “It’s a ven 
good show There are so many 
new machines here, and a great 
variety. My customers, though, arc 
all west in Colorado, Utah, New 
Mexico and other Western states, 





so 1 have not made manv new con 
| tacts at this show. But it’s still a 
| good show. It brings us up to date 


| on the latest equipment 


FOR ADDITIONAL NEWS TURN TO PAGE 195 





Double your sales opportunities 
with YALE RAIL KING tractor trolley 


@ For use with any hand or electric hoist, or any other load, up to 5 tons @ Adapts to use 
with conveyor lines, small crane bridge drives, and for opening doors @ Extremely flexible— 
operates on standard !-Beam, special rolled overhead track, and over splice plates @ Adjustable 
mechanical accelerating brake assures uniform acceleration @ Permits inching for easier load 
positioning @ Gradual deceleration prevents abrupt stops and danger of swinging loads 


@ Adjustable mechanical brake has minimum moving parts for 
low maintenance — utilizes centrifugal force for operation 


The adaptability and flexibility of Yale Rail King Tractor Trolley make it 
Suitable for a wide range of industrial and commercial applications. Count 
on Yale to give you plenty of selling help—field sales engineers to help 


solve materials handling problems—parts depots and repair centers 
give speedy customer service—fact-packed booklets and complete sales 
training programs 





The Yale & Towne Manufacturing Company, 
Dept. X-008, Philadelphia 15, Pa. 
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YALE 


HAND, AIR, AND ELECTRIC 
HOIST + TROLLEYS 














YALE & TOWNE 


1960 
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Price Index for 19 Product Classes 


o Change 





| NAME OF PRODUCT CLASS — = ‘oa 
Abrasive Products 143.2 143.2 146.4 2.2 
Cutting Tools 180.9 180.9 168.1 1.6 
| Fans and Blowers 183.5 184.2 182.2 0.7 
| Fasteners 198.7 198.7 200.6 1.0 
| Incandescent’: Lamps 190.0 190.0 190.0 0 
| Industrial Rubber Products 156.9 152.9 152.0 3.2 
| Lubricants 101.7 101.1 91.7 10.9 
| Materials Handling Equipment 173.6 173.0 171.3 1.3 
Machanics Hand Tools 190.5 190.0 186.2 2.3 
(Files, saw blades) 
Metalworking Accessories 174.5 174.5 175.9 0.8 
| Motors 113.5 113.5 107.1 6.0 
| Paint 128.4 128.4 128.3 0.1 
| Portable Power Tools 143.9 143.8 143.7 0.1 
| Power Transmission Equipment 185.6 182.2 175.5 2.8 
| Precision Measuring Tools 148.2 148.2 147.6 0.4 
| Pumps and Compressors 131.0 181.0 179.3 0.9 
| Steel Products 186.2 186.2 186.7 0.3 
(Pipes, bars, nails, wire rope, ete.) 
: Valves and Fittings 163.4 163.0 167.9 2.0 
Welding Machines 159.6 159.6 152.1 4.9 
| (Equipment, Rods) 
| Total Index (weighted average) 167.8 167.1 164.9 1.8 
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OVER 1500 ITEMS 


for Business, Industry 
and Institutions 











tolbl 


makes the 


IFFERENGE 


.-.and top design 
is one of many dividends 


HOPPER BINS FOLDING 
TOOL BOXES CHAIRS 





TOOL STANDS 
AND TOTERS 





BENCHES when you buy 


og SERVICE CARTS s j ALITY PROTECTED 
FILING 


CABINETS DISPLAY TABLES 


a “ st nn! 


THE ‘“QP’’ ON EVERY LYON 
CARTON IS YOUR ASSURANCE 
RENCE a | | OF QUALITY EQUIPMENT 


\ WORK BENCHES 


See your Lyon Dealer for delivery from 
stock of the world’s most diversified line of 
steel equipment. 

fe) 


LYON METAL PRODUCTS, INC. 


AND TABLES General Offices: 1153 Monroe Ave., Aurora, Illinois 
Factories in Aurora, IIl._—York, Pa.—Los Angeles 


THIS CATALOG ILLUSTRATES 

THE WORLD'S MOST 
DIVERSIFIED LINE 

OF STEEL EQUIPMENT 


STRIAL DISTRIBUTION #« NOVEMBER. 1960 127 

















ON THE MARKET .... 





Centrifugal Pumps 


Ideal for applications where extreme 


compactness is of prime importance 


\ | i ta ) 1 
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Gun Drills 


Operate at higher speeds 
and feeds without vibration 


a 
i 
k | ¢ 
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HERE ARE THIS MONTH’S NEW AND IMPROVED PRODUCTS 


Punch and Die Sets 


Can be used in hand and power op- 
erated punch presses with adapters 





\ssortments of commonly us¢ 
1} l 1 | Pi ch 
Pak 1 yACKA | metal ) 
\ ic 1 1 CT C 
TICE VINE VC pt asin unit 
Punch-Pak No. 1 co 
ins 30 T pun hie ind 





‘ MIDGET TAPPER 
) ] a 5 
f in. = Punch-Pak No. 2 con 
tal round hel 1) Cli¢ rom 


For use with small 
drill units or drill presses 


} 


Ip. 
\ Ml tap ) 
t LARC 111) ip 
' lew Phe ; 
pl 1¢ 
l S il illow 
{ t I the tap 
through the work. Should the tap 
Gage Guards Ta eee “oe 
ue TLIC ACC if a hard spot I 
Protects “Go” and “Not Go’ ringthread = “})ottom itch y to wal 
. ! 
gages against shock and rough contact ites "Team | : 
. pc LOT Pp] Wal ( l 
Cage guards, made of an oil No. 1 or 2 Morse ‘Vaper Shank, a 
tant ubbe yroduct ha 11S¢ vel] wa ugh shank 
to prot the face of gage Comman \ifg. Ci Ch ( 
f itch iccumula +, TI, 
] + + ] ] 
1} ita (suldards also 
t | St ] TS ] l 
ars a inges I size Dry Type Transformer 
to heat ab tion in handling 
( md 1 f not-g For indoor use; small 
Ci ( nor-go : : : 
: : | x ghtweight, easy to instal 
i ric ] ID ( 
lk ficatio 1¢ t 
( net I] rron I) | } it¢ cil \ pe tra if hn 1 
’ + 2 i] ] 
Cree ( New Haven gs trom ) k ig 
Conn phase, 600 tS a 1 
NINN’ 1 y1C 
isd ha K K if TO 
mit standa to be 
lmpre 1A ¢ 
ited from ise f l 1) 
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PRODUCTS WITH SALES POSSIBILITIES FOR INDUSTRIAL DISTRIBUTORS 


Gloves 


Extra large size for men in 


the food processing industry 


xtra large « id ed t mM < 


tf Stan N White 


ps 1c ot n ( DuPont ©, 
pl e a V1 vithstand oils “ aN 









ING 1111) Oth TCC rca 
I ) I h Climate 
: hand fat ug-to-fit inved Tape Dispenser 
Belt Grinder cities gee ee ia 
ipered palm ; 
“ge as Ideal for applications where instant 
Grinds, finishes in one operatior roa tThoutl trict extremely thin bonding is required 
leaving no gouges or swirls xterit 
. lape dispen \Nlodel 4DF, 
: htweight a mpact and can 
1} th h 
Z operated With One hand 1); 
f 
ee iges ) ren tape terlin i) 
OW C il 1 I | ] | 
I IDpDIK qaoup ited \4 travsfe 
flexibility an Py rl : 
z Pte = tap up to vidth aurect 
| + | ’ + 
oer pelea: to a variety of surface uch as gla 
1) Oth ( reat | , , 
metal, wood, plastic, boxboard 
' f 
; a : P mace New Brunswick \ | 
¢ SPN 
' ? ' 
he l 
) it h 1 ga 
: 
Cased YTINGING al I i} c ¢ 
attering, bumping 1 bon . : 
os 5 4 Mechanics Vises 
ive peen ¢ mn Aatce rom ( . 
p For use in service stations repair 
: ; centers, garages, homeowner us¢ 
‘ ] 
. SCT1C T n ha 1 
"OWCT( 11] t ; : 
= ; LF CF ¢ ci¢ £ WwCch ( i 
_ ) t i i a | } 7 ] 
mpicd h naci t ( 
thout spa 6 
ica I ( Wah ill leat 
t width ont f 
| ¢ ] ‘ } } } 
( 1) Cit 4 bel 
\ro Equipment (¢ ) 
CV ld ( ited t 
1) B Oh 
Macemecniit i\\ Malical 
ting , llc +} 
Torch isting \vaila 1 thre 
| \lodel $65 has 5-in. jaw width 
For heating barrels of water and other lel 864-4-i1 1 model 863-3 
‘ ( ind model S563-5-1 
materials used in construction work \fi) ' ai 
, i —— Fool & Equipmen Sling Chains 
No. 65 t 1 na Md Cc 2773 S. 29th St.. Milwaul + 
cis BIT t oY Features warning ring 
eae Dit to indicate overloading 
¢ + } \S t Shin is hains iT¢ 
Stat | { ty } 1) \ } Val BS Hig vl }) 
vith 1 | ) I whe thie hg 1 OVE 
P \ i Vhough stronger than the 
Hy { Ma tself, th Wi 
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THE 
STOVER 
AUTOMATION 
LOCK NUT 











For the first time, Stover Lock Nuts will 
be sold through industrial distributors 


Lamson & Sessions has been marketing Stover Lock 
Nuts for the last six years. Yet, here we are offering 
them to industrial distributors for the first time. 
Trying to keep a good thing for ourselves? That's 
partly true. Over the last four years, Stover Lock 
Nut sales have increased about 50% each year. 


On the other hand, we had to satisfy ourselves 
that Stover Lock Nuts would be excellent business 
for you. The key factor was timing. Well, right now 
is the right time for you to cash in on Stover: 

1. Although more than 1 billion Stover Lock Nuts 
have been sold, only recently has a powerful mar- 
ket for lock nuts emerged at the distributor level. 


nN 


. Borrowing on experience, we improved and 
“standardized” the Stover Lock Nut in 1957. 
The improved product (called the Stover Auto- 
mation) is completely ‘“bug-free’”— solves prob- 
lems, doesn’t create them. Performance exceeds 
that of any standard nut or competitive lock nut 
on the market. We can prove it—and so can you. 


Uo 


. Stover Lock Nut sales are more than four to 
one greater than the sales of the nearest com- 
petitive product. They're not only accepted 
—they’re preferred. 


The markets are the biggest—It would 
almost be correct to say that Stover Lock Nuts are 
needed wherever shock and vibration exist. Let’s 
pin it down a little—transportation equipment, 
machinery (including electrical), and fabricated 
metal products... wherever you find nut-lock- 
washer combinations, slotted nut-cotter pin assem- 
blies, jam nuts, or competitive lock nuts. The mar- 
kets are the biggest—and they can be sold right now. 


Already tield-tested and accepted —Last 
year, car and tractor makers alone used more than 
80 million Stover Automation Lock Nuts. A failure 
has yet to be reported, 


Designed and priced to sell — Users ap- 
prove of the Stover Lock Nut’s clean lines, one- 
piece gadget-free design. Quite often, that’s enough 
to make the sale. But when heavy artillery is 
needed, nothing beats a quick demonstration on a 
simple torque-tension tester. It’s all that’s needed 
to clearly point out the Stover Lock Nut’s superi- 
ority over any standard nut or competitive lock nut. 

And if appearance and performance weren't 
enough—the Stover Lock Nut is competitively 
priced—offers up to 45% profit on sales, based on 
suggested resale prices. 


Everything you need is in readiness 
Stover Lock Nut production has been at peak 
volume for several months. Back-up stocks are 
complete. Pricing and packaging are set. Complete 
application-engineering data is printed. Advertising 
is scheduled for many user publications, Lamson 
sales and engineering people are ready to answer 
any questions you may have. Everything you need 
for profit and volume is in readiness. 


MAIL COUPON FOR DETAILS 


LAMSON € SESSIONS 
5000 Tiedeman Road 
CLEVELAND 9, OHIO 





4 
| 
| 
| 
| 
| 
I'm interested in Stover Lock Nuts and want the | 
details on product, pricing, packaging, promotion. | 
Please have a Lamson man get in touch with me. | 
| 

Name | 
= | 
Title | 
Company 
Street | 
| 

| 

| 


City Zone State 
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On the Market Today (Cont’d.) 


Gloves 


Neoprene glove has surer grip to 
increase industrial applications 





] 

Necoprene WilGnp Firmhold 
| I 

Finish” glove has added gripping 
] i. bers . vot r <li 
} te) mg Trichnon 1) ( Ol Slip 
( Ta \¢ l upcnio 
ta [ 1 Ta YTCASCS 
cum cnt nd 1USTICS 

NakCl in \lso allergen-free 


Band Saw Blades Wilson Rubber Co., 1200 Garfiels 


Greatly extends abilities \Wwe., SW... Canton 6, Ohio 
of standard band saw machines 


iw machines to operate at ( t 


naximum cthicicen mak Win 4 
? ] Leve ) ] 
Band, call Alloy B | 


LL. S. Starrett Co., Athol, Ma 





Hose Couplings 








Compressed Air Filter 


Designed for better filtration, low 
pressure drop, large bowl capacity 


) ] 7 
Pure-Flo” compressed air filtet 
features an cxtra isting between 
. 7 . ] } ) : 
the COVCT Wid DO\"-™" iT the nite 
vhich hous« the f I irtnidg¢ 
] ] 
nd Make p t Ca gC 
irtridge than has ¢ been usce 
1 previot desig MaKC Wms 
} | 4] ] 
\lso, because air has this increase 
surface through which to travel, | 
pressure drop is said to result. Othe 
stated feature nite ha ¢ 
ent st TALC {pa S ( 
] ’ . 
id tiona l LC l \ CMWIOVGA 
: : 
cartridge from hiter bow fire 
ome a 
hiter il ICY ( Ip Te 1T¢ 


felt material, will filter out part 





\ | 7 
Fit any hose O.D. or wall thickness IS SMa aS > MUCTONS 11 SIZE Ln DM 
regardless of construction caned th solve in C-USe 
incdefil \ 1 111 « trey l 
Hose upli issombh , IncenMIT \ In pipe sizes from 4 
ag : to 5-in, for flows of air from 16 CFM 
| ICK | | K 1OSC HIppic = ; 
1] to 3100 CENI at | PSI 
| 4 111¢ 1 ; a 
Wilkerson Corp., 1687 WG 
1.1) Lose »») isscmb . 
] \ve Lenglewoor (Colorado 
Thi ) OC i l LLOSC 
C al L'1¢ StCalh h S¢ 
° ° mid OSC hich requires a pos TIVe¢ 
Universal Hoist oe: ; ' 
eK tO the LOS hIpDpI¢ gg 
Features positive = yack” ‘ri-Lokt a nb sists of 
antifouling mechanism ‘k ' 
ee Thread Gage 
l iCll \ 1 1d kOsSe 1 
veunlie he hose with Measures pitch diameter of internal 
P threads to high accuracy of .0002-in. 
} ] l i t 
\ ( l \ p \ l yula | ¢ SP\ universa thread gage, tvp< 
\¢ { ( f Tr-Lok yples climinate VLG, measures pitch diam. of in 
( t 7 Cc st k f t{TCT¢ ternal threads with extent tr CT 
wa I ) l C ( th | p Wes Cada ( i 2 l DC sc 
( ; 34 1} I I Cd h i MaNImMmUM Gag I { 
. LD f hose O.D.. fits. Wea npensated fo 
LiRese h Nfg. ¢ l \ ( Lms etting h a maste g 
. S B l Band-It ¢ 41777 Dahl St Homestrand Macl lool ¢ 
\ +5 1 6, ¢ G vich, Conn 
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Electric Counters 


Features speed, ruggedness and 
dependability of larger counters 
Series of small, 4+figure electric 
counters, Model +-Y-9434 Series, are 
available for base mounting, top 
mounting or panel mounting with a 
panel plate. Counters will operate 
dependably at speeds to 600 counts 
per minute, maker claims. Standard 
models are made to operate at 115V, 
AC, but are also available for opera 
tion on direct current 
Durant Mfg. Co., 1967 North 
Buffum St., Milwaukee 1, Wis 





Precision Spur Gears 


To meet demands for accuracy in 
gearing for miniaturized products 


Line of f hy 
gears range from to 2) OD 
vith standard ( I n 4 t 
bay 10 to 4 cth 
. md 42 
minum. Recommended f 
nstruments, mete \ 

mnputcr4rs precisiol Mmpol 
for aircraft, m 

Boston Gear Works, O 7 
\Mass 





Ball Bearing Race Grinder 


Grinds ID bearing 
races to .00005-inch 


Precision ball bearing race grinder, 
said to grind inner races of minia 
ture bearings to tolerances of less 
than 50 millionths of an inch with 
ipproximately a three or four micro 
inch finish, has produced bearing 
races to 7ABEC tolerances on a 62 
thousandths diam. O.D. with a ball 
radius of .0165. Grmrnder, called 
Lectro-Cam Model 1-M super pre 
ision ball bearing race grinder, 
features simplification and standard 
ization of tooling to enable set-up 
time to be reduced to the absolute 
minimum 

Van Norman Machine Co., 3640 
\lain St.. Spring Id 7, Mass 





Fuel Oil Hose 


For medium volume service transferring 
gas, oil etc. from tank truck to storage 


lwo-braid fuel oil and distillate 
hose has a smooth, brown abrasion 

ta OVC! vhich won't Wark 
f dations, fences or building 
make Wm I lose reinforced 
with tw plies of high — tensile 
braided ravon cord. is said to r 
main flexible at low tempcratures 


unattected by continuous flexing. In 


paper wrapped bales or reels in five 
sizes from 4 x |4-in. to 14 
y| 


Swan Rul 


x 2-in 


er Co., Bucyrus, Ohio 
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IN THE 
PROFIT | 


COLUMN 
Winute Wan 


KEYWAY BROACH KITS 


7 








For cutting keyways from 1/16” to 1” in any 
bore from 14" to 3” in one minute for as little 
as one cent. 





WW inute Wau 
STOCK BROACHES 











= hhh — 


For finishing 4” to 34” square holes in one 
pass in Cast or drilled bore. 


Winute Wan 
HEXAGON BROACHES 
fms FECCUE UCIT CCCCiCCtCiec ic tee = 


For finishing to hexagonal holes in 
one pass in Cast or drilled bore 


Wiuute Wan 
ROUND BROACHES 


For finishing 14” to 1” round holes in one 
pass in drilled bore 





duMont TOOL BITS 








= 
_—— 


Hold a keener cutting edge longer due to 
“‘balanced"’ toughness, red hardness and 
wear resistance. High speed, ground 
square and rectangular 





Winuute Wau 


MAGNETIC BASES 








ee? 


Hold dial indicator gages 


save set up time. Alnico 
magnet has 50 tb. grip on all 


™ four sides. 360° horizontal 


swing, 180° vertical swing 
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Distributor 
Sales Meetings 





a 


=> eg 4 2 


eh V3 








Distributor 


Because Wendt-Sonis distributors receive more 
in tangible benefits. First, a complete line of high 
quality cutting tools, tool holders, blanks and 
inserts. This means more orders, more reorders, 
higher profits. Second, a helping hand in selling. 
Wendt-Sonis backs its distributors with strong 
support. through Factory Representatives and 
Service Engineers, sales aids, training, sales pro- 
motion, and national advertising. 


Factory Representatives 
Service Engineers 


p14, i+ eelii te), Bie) #.le)i3 
DETAILS ON HOW YOU CAN 
BECOME A WENDT-SONIS 


DISTRIBUTOR 
National Advertising 
a 
rT Carbide WENDT-SONIS COMPANY Carbide 
1 Cutting Hannibal, Missouri ° Rogers, Arkansas Cu’iing 
i Tools Dept. CE 1058 Tools 
t Please send me further details on how to become a Wendt-Sonis distributor. 
4 | have checked the percentage of our cutting tool sales to our total sales. 
; Less than 15% 15% to 25% 25% to 50% [_} over 50% _| 
; Name —— Title = - 
4 Company = — 
i 
Address 
I - pnitnitietanesiidtinnpiniadinins 
| Ciicansctteereen a —= 
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Aluminum Hand Hoists 


Use aluminum in non-load carrying 
components to decrease weight 


Series of “Safewav” hand _ hoists 


have load bearing parts of strong, 


ductile, shock-resistant alloy. steel, 


non-load bearing parts—covers, hand 
chain, chain guide and nut etc.—of 


duminum 


Hoist is self lubricating, 
requires only an occasional refilling 


of oil reservoir. Available in capaci 


ties of 4, 1, 14, 2, 3 and +tons 
Weight ranges from 35. Ibs. for 
smallest to 117 Ibs. to largest hoist 

American Chain & Cable Co., 
Inc.. 929 Connecticut Ave., Brid: 
port ?, Conn 





Take-up Bearing Unit 


Available either 

with or without frames 

Light duty, economical take-up 

bearing units incorporate inexpen 

sive stamped bearings, which are pre- 

lubricated at assembly to give a 

long service life. Also feature lami 

nated neoprine felt seals in bearings, 

sealing grease, dirt etc. out. In shaft 
sizes from ~ thru |-in. 


Roberts Mfg., Inc., Salina, Kansas 








Wire rope muscle for 20-ton lift 


ssel shell tipped the scales a yns. Yet it was moved about in the shop with relative ease 
ns of Bethlehem 
lifting assignment. They have the toughness and flexibility 
come in just about any style or size 
right now for which a Bethlehem sling might be ideal. Bethlehem’s nearest 


lami vide full details 
Tings, 


shaft BETHLEHEM S17 COMPANY, BETHLEHEM, PA., Export So es: Bethlehem Steel Export Corporation 


_ BETHLEHEM STEEL 
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LODILOANNOO ‘S NAUAVH MAN ‘ANVAUWOO NOS ® NOSHAWOHL ‘9D AUNGAH AHL 


OUTSTANDING 
PERFORMANCE, 
COST-SAVINGS 
and SERVICE= 
Shop Men who 
Try Them Specify 
and Buy 


MILFORD 








Metal-Cutting Products 
Manufactured by 


THOMPSON 


of NEW HAVEN 
CONNECTICUT 


— that’s good reason why you'll build 


your sales and your profits when you 
stock and sell the complete line 
of Milford Products. Available 
exclusively through selected 


industrial distributors. 
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Segment Bender 


Weighs 65 Ibs., exclusive of shoes; can 
be easily carried, operated by one man 

Lightweight segment bender No 
777, for 14 through 4-in. aluminum 
or steel conduit and pipe, can be 
used with a few optional parts to 
do 90-deg. one-shot bending 4 
through 2-in. and thin-wall (EMT) 
bending 3 through 2-in. Powered 
by a two-speed, 10,000 psi hand 
pump, and can be operated with a 
power pump for faster operation 
Ram develops 27 tons of pressure 
which gives enough power to bend 
even extra-heavy schedule SO pipe, 
maker claims 


Greenlee Tool Co., Rockford, III. 


Belt Carcass 


Hazard-proof carcass remedies many 
causes of premature belt failure 


lIting is 


‘BostRon” conveyor be 
said to have a hazard-proof carcass 
protected with a Dulon cover fot 
maximum resistance to abrasion 
uts, tears and aging. Maker also 
' 


to be a proven remedy 


, , 
ums belt | 


for many operating causes of prema- 
ture belt failure including moisture, 
impact, fatigue, chemicals and acids, 


Belts also permit troughing to 45 


deg. instead of 20-deg. for flexibility, 

seer load mm — 
laATYCTI Odds, Hnarrowe!l! OnNVCVOI 
widths and lower handling costs, 
maker claims 


Boston Woven Hose & Rubber 
Div.. American Biltrite Rubber Co., 
P. O. Box 1071, Boston 3, Mass. 





250 RPM 


i 
—— ’ 


. 


500 RPM 


New Black & Decker 2-Speed Drill . 
is geared to do more jobs more efficiently! 


Hole sawing, reaming or drilling . . . this new 2-Speed 
Drill is the latest example of Black & Decker’s design 
leadership in the field, tool versatility for profit. 
Switch the clutch control, and the 2-Speed Drill’s 
exclusive synchromesh transmission changes from 
500 RPM for high-speed work to 250 RPM for 
extra-power drilling. Reverses, too. Famous Black 
& Decker power always delivers the precise speed 
for the heaviest jobs, increases this tool’s use as a 
separate power unit. The entire tool offers greater 
time-saving and cost-cutting advantages for your 


B&D Magnetic Drill Press with 
the new \” 2-Speed Drill works 
up, down or sideways. 


B&D %” Special Drill is more 
compact with bigger power than 
any drill in its price class. 





customers... more profit potential for your business. 


When you sell Black & Decker . . . you sell the 
full line loaded with sales appeal, backed by complete 
service. See your B&D representative soon for the 
details, or write THE BLack & DEcKER MFe. Co., 
Dept. 4011, Towson 4, Md. 


Black s Decker- 


CUTS MAN-HOURS TO MINUTES 


B&D %”" Shorty Drill gets in and 
out of the tightest spots. Unique 
twin fans make this a cool tool. 


B&D %”" Scru-Drill® combines 
drill and screw driver in one. Just 
twist the collar. Reversible, too. 


ee 


























Representatives in Principal Cities in the United States and Canada 
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NATIONAL 






Worth more 
to you=— 
four 
ways! 





KAN] [INK 


SPRING WASHERS 


1. Complete Customer Acceptance <<» 
Easier to sell because National has earned a reputation q 
for extra-dependability throughout general industry and 

on the railroads. Your customers know the line by name! 


2. Convenient Standard Packaging 


Attractive, extra-strength standard packs are easy to 
store, clearly labeled and resist damage. Your stocks 
are easily-catalogued, neat appearing at all times! 


3. Sales Stimulating Literature \ 
National catalogs help make sales. These informative “ 
bulletins are available for counter stacks or distribution ve cus 
to your customers. National backs you up at point-of-sale! 


4. Mutual-interest Distributor Policy =. oy | 
A liberal sales plan that has you in mind. With National ‘) J} 4 
you have a quality line, full sales cooperation, excellent rn = 


service everywhere and maximum profits assured! 


SEND FOR COMPLETE INFORMATION—Ask National for the 
details on the Spring washer line and sales policy, now. 
Just call or write; your inquiry will receive prompt attention. 


The NATIONAL 
LOCK WASHER COMPANY 


NEWARK 5, NEW JERSEY e MILWAUKEE 2, WISCONSIN 
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Nylon Drill 


Combines safety, high strength, 
a considerab.e saving in weight 


l 


Double-insulated 4-in. “‘Safe-] 


Drill”, No. 1144, with Nvlon hous 
ing and insulated chuck, has follow 
ing stated features double 
insulation for greater safetv; (2 


motor is “surge-tested” at ultra high 


voltages to insure against flaws o1 


weaknesses in internal insulation: 


3) User is safe and insulated from 


urrent even if breakdown occurs 
due to insulated chuck spindle and 
Nvlon housing 


Niillers Falls Co., Greenfield 


\lass 





Rivet Gun 


Redesigned for automatic jam-proof 
operation and ease in handling 


Rivet Auto- 


Deluxe features auto- 


gun, called 


‘Snapo 
matic gun, 
matic ejection of the mandrel (nail 
ifter nvet has been set, is approx 
imately one-half the size of the pre 


vious model, and has a thin nozzle 


which permits easy use in small, 
confined areas, maker claims. Other 
tated features: gun fits easily in 
hand, clinches with minimum et 
fort, can be carried in a workman’s 
pocket an f all-steel constru 
tion, finished in chrome plating 
Xichline Co., Inc., Minneapolis 
\linn. 





] 
DOs 
| 










Be 


SE 


NEW 


Qe. 
D-} BONDED 
FIRE 
HOSE 


IT STORES WET...NO RESERVES NEEDED FOR DRYING! 


Think of the dollars you can save in hose requirements 
... think of the labor and drying facilities you can save 
with new Porter polyester, double-jacket, bonded hose. 
The polyester jacket defies mildew and rot so the hose 
can be repacked back in the truck wet, ready for imme- 
diate use. This eliminates depot trips for dry hose, cuts 
out-of-service time to a minimum and most important, 
reduces your hose inventory more than half. 

Polyester is tough, too . . . lasts many times longer 
than ordinary double-jacket hose under the most se- 


THERMOID DIVISION 


vere usage. 

Porter DJ Bonded hose is lighter in weight . . . more 
compact .. . takes 30% less space, so many more sec- 
tions can be packed in a truck. 

So, start switching over to Porter Bonded, Double- 
jacket Hose the hose that does the job better, 
handles easier, lasts longer, with half the inventory. Get 
all the facts from your Thermoid Division distributor 
or write Thermoid Division, H. K. Porter Company, Inc. 
200 Whitehead Road, Trenton 6, N.-J. 


H. K. PORTER COMPANY, INC. 


PORTER SERVES INDUSTRY with stee bber and friction products, asbestos textiles, high voltage electrical equipment. electrical wire and cable. wiring 
systems, motors, fans, Dlowers, speciality alloys. paints, refractories, tools, forgings and pipe fittings, roll formings and stampings, wire rope and strand 


INDUSTRIAL DISTRIBUTION ¢ NOVEMBER, 1960 139 








ne 


Solid Line! 








Ball Valve 


Engineered for simplicity of design 
and maintenance-cutting operation 





\ Fig. 700 ball valve line is being 
introduced in bronze bod) 
ends, pipe sizes one-quarter 2 
with ‘Teflon or Buna-N seats a 
| seals Stated features: valve has top 


entry through a removab 
exposing the ball w 
moved by the tool on the valve’s 
specially designed handle; self-align 


] } 
ing ball rides on its seats, sealing at 





| high or low pressure without springs 
or bearings 

Lunkenheimer Co., Cincinnati, 
Ohio 








TM Chain is the solid line from every point of view 
It includes all types and sizes of Welded, Weldless 
and Stamped Chain. It's backed up by strong national 
advertising ... finest packaging ...latest sales helps 
and 87 years of chain-making experience. The result, Sliding Choker Hook 
chain sales you can't afford to overlook—solid chain 
profits you really ought to investigate. Write on letter- 
head for complete details on your future with Taylor. 





Provide safety, long life and high 
strength without excessive weight 
Sliding choker hooks are drop 
forged and heat-treated for greatest 
sia possible strength, have a wide throat 
ot C 


" to accommodate heavy thimbles and 


roo ) 
Tay-Pails 





ire load rated for safety. Sleeve and 


Spex Items , 1K . . 
eagle’ Rome eve design insures free movement on 





wire rope, allowing quick, smooth 





idjustment for all tvpes of loads. In 
four sizes, with a safe working load 
S.G. TAYLOR CHAIN CO., Inc capacity from 2500 to 8000 pounds 


¢> HAT RS SINCE Plants: Hammond, Ind. Crosby Laughlin Div.. Box 570, 
873 3505 Smallman St., Pittsburgh, Pa. 


Fort Wavne, Ind. 
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lesign 
ration 
be Mig } 
in cl LOLTITL: 
s and 
" 7») 
( I’ve just learned something... the fellow 
who picks up the luncheon checks isn’t 
ilve’s always the one who picks up the order, too. 
ign I just muffed a good order for shop benches 
ng at because I figured I could coast on my in- 
a contestable charm. I wowed them at 
-- lunch, but I skipped the sales pitch for 
Hallowell shop benches, which should have 
minatl, been tops on my bill of fare. So someone 
else got the order. 
Take it from me, there isn’t a plant that 
won’t be needing Hallowell Industrial 
Benches from time to time. And once you 
sell ’em, the reorders keep ralling in. 
FEATURE HALLOWELL BENCHES ON EVERY CALL! 
Selective Distribution gives you greater 
dollar return for time expended. 
They’re Easiest to Sell! No other bench 
line offers such a variety of lengths, widths, 
tops, heights . . . or so many saleable ac- 
cessories. They fit 99 out of 100 applica- 
tions—can be tailored to customers’ needs. ' 
More Profitable— Greater profit margin 
than many other items you sell. ' 
Big Reorder Potential—Customers that | 
start with Hallowell stay with Hallowell. 
Heavily Promoted — Hallowell presells 
strongly through advertising, backs you 
ind high with good local sales aids. 
ight , ‘ 
air Finest Catalog— Hallowell Catalogs are 
re drop regarded as the best in the field. They’re 
orcatest great sales openers, and free to you. 


le throat 
bles and 
CCVC ind 
ment on 
smooth 


oads In 


Ng #9 COLUMBIA-HALLOWELL Division Sps JENKINTOWN 13, PA. *« SANTA ANA, CALIFORNIA 
p nas 


Box 30, 


where reliability replaces probability 
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this sales builder 
OPENS NEW DOORS FOR YOU 

















INDUSTRIAL 
¢ PRODUCTIC 


REVIC 
f reli 
~~ ” 





“ene 
severe 











STOCKING DISPLAY 
takes only 3 sq. ft. of 
floor space, includes 
product display of 
power machine control, 
pneumatic actuator, 
air control unit, collet 
closers, clamp-type 
cylinders. Literature 
supplied on radial saw 
power feed attach- 
ments, portable air 
compressors, hydraulic 
pumping units 




















| 4 INDUSTRIAL 

| So OG, A PRODUCTION 
DEVICES 

... now an off-the-shelf line 


Here's an opportunity to increase your share of the growing market 
for fluid power components and equipment. The air-powered prod- 
ucts in this well-established line have been carefully selected for 
distribution through industrial supply houses and mili supply job- 
bers. They're easy to stock, sell, install, use and service. 

They're backed by a leader in the fluid power field, by effective 
national advertising and practical sales help. 


They have almost universal application in the industrial field. They 
complement rather than compete with your present mechanical and 
electrical power transmission equipment lines. 


why not get the facts now? A note on your letterhead will bring 
complete details, including your copy of 
our new 12-page Industrial Production 
Devices catalog 





OG 7 CORPORATION 


i 54 INDUSTRIAL PRODUCTS DIVISION 
139 PREDA STREET * SAN LEANDRO, CALIF 











| Steel Tape Rule 


Blade clad in DuPont Mylar to 

outwear regular steel blades 3 to 1 

Steel tape rule features a Mylar 
1] 


| coated Life Guard vellow blade said 


| to insure superior legibility that 


| lasts. Covering film resists abra 


| sion, most solvents, alkalies and 
acids, maker claims. Black and vel 
| low blade markings are said to be 
| easicr to read. In 6, §, 10, and 12 
| ft. lengths with halfinch wide 
blades, and 10 and 12 ft. lengths 
in 3-in. width blades 

| Dept. PD, Stanley Tools, Di 
| Stanley Works, 111 Elm St., New 
Britain, Conn 








Rotary Files 


| 
| 
| 
| 
| Offer high rate of metal removal over 
entire surface and good finish 

“Bi-Dex” tungsten carbide rotary 
file is said to offer the best ad 


vantages of sectional and center 





fluting, eliminating chatter and chip 


clogging at the nose of the file and 





| the cumbersome “dead area” en 
| countered in operation of tungsten 
| carbide rotary files with radius ends 
Files embody partial elimination of 
| flutting at the index of the burr, 

accomplished by a gradual beveling 
| of every other tooth, expanding the 
open surface area between the flutes 

Grobet File Co. of America, Carl 

| stadt, New Jersey 
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€ Simonds 
a "New 
Si-Namac 
Band Saw 


Wide Band Saw 


Greater Flexibility and tension life, 
better fatigue resistance, edge holding 


Si Namic’ 


made by a new process which elimi 


wide band saw is 


ates) = =major uses of racking 
rumbling, tension loss and swag 

difficulties, maker claims. Result is 
stronger, edge-holding teeth, longer 


runs, less downtime 
Simonds Saw md Stee ex 


Fitchburg, Mas: 





Overload Safety Device 


Eliminates costly breakdowns due 
to overloading on conveyors, 
presses, etc 
Needle bearing overload safety 
vice, called OSD, is of carbon ste 


+ 


nd i 
5, dla 1 


has a minimum of part 
cated for life, maker claims. Othe 
claims: Clutch Facing resists n 
ture expansion and allows mot 
stant torque; carbon steel fla 

mnitac vith tch fa ¢ 1 
race gro kim 
micro finis! ro! ml m n 
maximum C 

Dalton Gear Ci \finn 


Minn. 


FOR 
Ancnonmg. ANYTNING TO MAS 


@ : 
RAWL 


NV 


RAWL 


a 


PRODUCT S- 


This complete promotion program makes 
it even easier for you to sell the best-known 
name in masonry anchoring 


. National advertising 

. business magazine publicity 
. Mailing pieces 

. informative catalogs 


. product boards 

. counter displays 
. selection charts 
. New packaging 

. dealer envelopes 


>whnh — 
oono uo 


To find out how you can build profitable business 
with this outstanding line, outstandingly promoted, 
please call or write 


J. E. BURKE, Marketing Manager 


THE RAWLPLUG COMPANY, INC. 


204 Petersville Road, New Rochelle, N. Y. 
R-18 
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A COMPLETE 
LINE OF ' 


ANCHORING 
AND DRILLING 
DEVICES FOR 
FASTENING 
ANYTHING 

TO 

MASONRY 
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In manufacturing, fragility and heavy maintenance 
costs are intolerable. That’s why General Electric’s 
F. W. Rueblinger investigated the replacement of milling 
cutters with diamond abrasive wheels in his arc-quencher 
| finishing operation. As Manager of Manufacturing of 
G-E’s Medium Voltage Switchgear Department, Phila- 
delphia, he was dissatisfied with having to maintain a 
large inventory of cutters and to keep men working 
around the clock sharpening and replacing them. 
Are-quenchers are made of a hard and extremely ab- 
rasive asbestos compound. This presented such a prob- 
’ lem that all but one of the abrasive people consulted 
threw in the sponge. The one who didn’t was Bay State 
distributor Vince Flynn. He arranged for key General 
Electric production men to meet with Bay State’s 
Research Staff in Westboro and the problem was ex- 
amined from every possible angle. 
Finally, after extensive development work, Bay State 
engineered a special 12’ diamond wheel that cut fast 
and maintained the extremely fine tolerances necessary 
in the finishing of these important parts of Metal-clad 
| switchgear. 





| How Bay State helped 


1 


With as many as 136 wheels on a single arbor simul- 
taneously making \4”’ deep cuts, the problem of driving 
power alone could have been disastrously troublesome. 
However, the wheels Bay State developed cut so easily 
that it was possible to increase the feed rate nearly 
100°, ...and overall productivity went up a good 50°! 
On top of these already proven advantages, wheel life is 
estimated at three full years so the constant down-time 
problems that used to arise from the need for cutter 
maintenance is entirely a thing of the past 


This outstanding success is not the end of the story. 
Now that General Electric’s man-made diamonds are 
available for metal-bonded wheel applications, Bay 
State is engaged in intensive research into the even 
greater application potentials of this material. 


Although this particular case history is an unusual one, 
it illustrates the kind of competitive advantages that 
Bay State distributors enjoy. Why not write now for 
further details on distributorships which may be open 
in your area? 





| I } dD ssi the incre ed productivity that resulted from inding, 
| iy } ) om pe ) quencl , are, ‘ to 
right, Vincent J. Flynn, Bay State Distributor, F. W Rueblinger 
| Var er-Manufacturir }, John Stabb, Supe isor-Advranced nu- 
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ii | Engineerir 
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Vincent J. Flynn was a Tool & Die Maker 
at the Frankford Arsenal when World 
War II came along and he joined the 
U.S.A.F. With this solid background in 
practical shopwork, he went into industrial 
distribution after the war, opening up his 
own business 5 years ago. Now a highly 
successful Bay State Distributor, he has 
this to say about Bay State: “They not 
only give me and my customers first-class 
service on routine problems... they also 
roll up their sleeves and dig in every time 
I come up with a puzzler... like this one, 
for example.” 


BAY STATE (¢ 


Vince Flynn sell a new use 
for diamond wheels 


















ABRASIVES @4= 


@... State Abrasive Products Co., Westboro, Massachusetts. 


In Canada: Bay State Abrasive Products Co., 


Canada) Ltd., Brantford, Ontario. 


Branch Offices : Chicago, Cleveland, Detroit. Los Angeles, Pittsburgh. Distributors: All principal cities. 




















Descriptive Literature 


THE MILWAUKEE BRUSH MANUFACTURING CO 


2212-36 NORTH 30th STREET 











® Industry has accepted Milwaukee as 
a source of strong, durable, efficient 
brush ‘tools’. This industry-wide accept- 
ance means that a large part of your 
selling job is done. And present users, 
knowing Milwaukee’s dependable service, 
provide a profitable source of repeat 
business for you. 


Milwaukee helps you sell three ways. . . 


@ assures you a single source of supply 
for all brush needs. 


@ provides complete technical brush ad- 
visory assistance. 


e has the right brush answer regardless 
of the problems you encounter. 


The market is BIG 


because each 


mill, factory, shop and institution in every 
territory is a prospect. The use of Indus 
trial Brushes can be termed practically 
universal 





MILWAUKEE 45, WISCONSIN 
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Bonnet Bronze Valves 


Designed to meet demands of missile, 
steel and industrial gas manufacturers 


Bronze gare, globe and angk 
valves have extended bonnets for 
iquid oxygen, nitrogen and hy 
drogen service. WValves also feature 
mated braided as 


1 teflon impr 
bestos packing. Working pressure 
limit for a bronze valve in liquid 
gascous oxvgen, nitrogen and hy 
drogen service 1s secondardy O.W.G 
rating 

Stockham Valves and Fittings 


Birmingham 2, Alabama 





Grinding Wheel Dresser 


Restores shape, grinding action of worn 

or loaded abrasive mounted points 

Grinding wheel dresser dresses 
worn and out of shape mounted 
points to their original shape. Re 
volving mounted point is held 
against thin gage s 


tar type cutters 
for a few seconds until original 
shape of point is restored. Dresset 
base is 3 x 34-in, may be bolted o1 
screwed to bench 

Desmond-Stephan M{fg. Co., Ur 
bana, Ohio 
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Wire Stripping Tool 


Cleans, strips, most insulation including 
Teflon on both solid, stranded wires 


Wire stripping tool, called SW 
Stripwright, is especially recom 
mended for electronic, electrica 
ind ‘I'V technician fields. ‘Tool fea 
tures a squeeze grip, slide action 
with all parts machined to clos« 
tolerances. Cam action calibrated 


dial can be adjusted to strip from 
No. 12 to 26 wire we size with a 


full range from to .OSO-1 Also 
has adjustable vhich permit 
insulation stripping at an 

is well as either end to a maximum 


of <-in per stroke 
Kelsey Hay S Co T lt , Dro 
Forge ind ‘Tor ID) 





Drain Case 


For draining flammable liquids from 
industrial drums, crankcases etc 

lrain case has a large funnel with 
1 wide opening and perforated meta 
fire baffle on its top to guard agai 
flame or spark igniting contents 
lop is easily removed for emptving 
or cleaning can. Other features 
heavy wire handle for easy carrving 
ipproval of Associated Factory Mu 
tual Fire Insurance Companies 
electrically welded body and breast 
Capacity is 3 gallons 

Eagle Mfg. Co., Wellsburg, W 
Va. 











WORM DRIVE HOSE CLAMP 


HUNDREDS OF USES 
MAKE AERO-SEAL HOSE CLAMPS 
BEST SELLERS AND PROFIT MAKERS 


Throughout industry there are literally hundreds of uses for 
AERO-SEAL, the original precision worm drive clamps. AERO- 
SEALS are superior in construction and more ruggedly built. 
Once tightened, they will never shake loose or snap open. 
Thousands use them for building maintenance, in chemical 
processing plants, heating and ventilating equipment, petro- 
leum plants, plastic pipe installations, on boats, trucks and 
tractors and as component parts in appliances and all kinds 
= of machinery. 302-18:8 stainless steel bands and housings. 
AERO-SEALS are best made, best advertised, best known, 
-< most trusted. Complete range of sizes from 7/16” up. 


Set Quick attach Jet or Regular—same price. ! 





2) POPULAR 
<--1 SUNIOR 
<2 ASSORTMENT 


MASTER ASSORTMENT 
ALSO AVANABLE 


BREEZE CORPORATIONS, INC. 
a aemaeaaaitall 


700 Liberty Avenue, Union, New Jersey Cable Address: Breeze, Union, N. J. 
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CRANE HOOK BLOCKS 
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hitch your wagon 
to the|“ line 
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CHECK THESE SALES-BUILDING FEATURES 
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SNATCH BLOCKS 


WIRE ROPE DROP 


FORGED STEEL GOLD CLIP * 


Manufacturers of Wire Rope, Rope Fittings, Crane Hook Blocks, Tackle Blocks Since 1871 


(% Fine Quality 
[% Excellent Service 


(%» Nationally Advertised and Accepted 


Products 


(%» Engineering and Technical Aid 


[% Assistance in Developing New 


Customers 


(% Sales Promotional Literature 


[(%» One Source of Supply for a Com- 


plete Allied Line 


ET your sales boost into orbit with 
the complete Upson-Walton line 


that will increase your profits 


Inquire as to how it will pay you 
to distribute Upson-Walton products 
Catalog and product literature avail- 
able upon request 


UPSON-WALTON 


COMPANY 


12525 Elmwood Avenue 
Cleveland 11, Ohio 
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Air Vise 
For speeding up light 
drilling, tapping, assembly work 
Air vise, Model No. 121], has a 
jaw width of 14-in., a jaw opening of 
1 4-in., a jaw depth of |-in. and 1 3-in 
overall height. A 14-in. diam. stain 
less steel air cvlinder and valve are 
combined in a compact unit only 
] 4-in. in diam. and the overall length 
of the vise and cylinder is just 8-in., 
maker claims 
Chicago Tool and Engrg. Co., 
§383 S. Chicago Ave., Chicago 17 
Ill 





Radial Arm Machine 


For use by small builders, cabinet 
makers, light production shops 


Redesign of radial-arm machine, 
illed the 1030 model, follows 
wedge stvling imtroduced on com 
pany’s “Power Shop” line. Machine 
ilso features a safety guard which 


directs sawdust flow from operator 


to rear of machine 
Dept. M, DeWalt, Inc., Lan 
caster, Pa 
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Keyhole Saws 


For sawing holes, circles, in and out 

of corners and flush to a wall 

Line of kevhole saws includes (1 

a nest of saws ( pictured), No. 175€ 
which has a quick-change locking 
head to hold blade in 8 positions 
and cuts wood, metal lath, steel, 
plastic, asbestos board, et 2) a 
kevhole saw, No. H1275, called the 
Handyman, which cuts curves, cit 
lath 


nails, composition board, cable, con 


cles and frets in wood, metal 


duit, etc., and features reversible 
blade to cut into difficult places and 
3) a kevhole saw, No. 507, for 
homeowners and handymen, which 
has a lightweight cast. trigger rip 
handle, a reversible blade, and cuts 
wood, plasterboard piasti id 
other materials 
Stanley Tools Div., Sta 

Works. New Britain. Conn 


Fastener Assembly 


Has up to two and one-half times the 
holding power of standard fasteners 


Self-tapp g 

crt 1S cle O11¢ 

ith 1 l 
thread ) t 

if \ od. dd l 
fibrous materials, maker ims. | 
scrt fastener onsist I 
vound coil of vhich is i 
to a di h f h 
nodat ta v. | 1 
Wg po iS at t } 
tha its pit h half tha f sta 


ers. In standard sizes of i 


Hehi-Coil Ci rp Shelter Rock 


Lane, Danbury, Conn. 
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Binks Airless spraying outfits 
ore available in the two 
models illustrated. They pump 
paints from original 55 or 10 
gallon shipping containers 
direct to spray guns. 








Faster painting ...less waste 
with Binks Airless Spraying 


This equipment sprays paints 
quickly and uniformly with 
virtually no overspray. 


The paint goes where it should 
.on the surface, not into the 
air. Drift and overspray are 
almost eliminated which makes 
this method ideal for use 
indoors as well as out. 


How it works 

Paints and coatings are atom- 

ized and propelled by hydraulic 

pressure. This has several 

advantages: 

e clean operation—little 
overspray 





excessive evaporation 
fumes) or to blow the 
paint around 


e excellent build-up of paint 
or coating material 

e penetrates surface for 
strong bond 


substantial savings in 
paint and time 


Bulletin A98-7 tells all... 


gives full information about 
Binks Airless units and their 
advantages for maintenance and 
product painting. Ask your 
nearest Binks office 

for a demonstration. fine 


e no air currents to cause It will pay you well. | 

if 

fh 

Ask about our spray painting school ~ 
Open to all...NO TUITION...covers all phases. 

\ RR +f 

es ie a 

Be ci ee 

oN 

EVERYTHING /OR wns COMPRESSORS wAeavice 





wWZeIiaziiiin ~Binks Manufacturing Company 





3128-30 West Carrroll Ave 


Chicago 12, Ill. 


REPRESENTATIVES IN PRINCIPAL U.S. & CANADIAN CITIES + SEE YOUR CLASSIFIED - DIRECTORY 
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SKIL DISTRIBUTORS 

GET THEIR BIGGEST 

SLICE OF MARKET 
IN HISTORY 


i 


f% 


bf 
~ 


pa 


Skil share of Industrial 


Industry figures for the first six months of 1960 are in. And because customers want(andare willing to pay for) 
And once again Skil’s share of the industrial power important extra advantages of Skil Tools, distributors 
tool market is bigger than ever . . . actually 16% bigger are also finding it easier to maintain profit margins. 
than our share of market for the first half of 1959. Look to Skil in 1961 for more exciting industrial 

One big reason for this is the exceptional sales tool innovations. Want more information on the Skil 
record for Skil innovations like the new line of Drivers, Profit Story? Call your local Skil representative or 
2-speed Recipro Saw and amazing Roto-Hammer that write: Skil Corporation, Dept. 115L, 5033 Elston 
is already the world’s largest selling electric hammer. Avenue, Chicago 30, Illinois. 
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“Off The Shelf” Deliveries for 
¢2¢ FORGED FITTINGS 


Inventories like these are an every- 
day service of W-S stocking dis- 
tributors. As near at hand as your 
telephone. 

While we’re on the subject of inven- 
tories, we’d like to mention our 
packaging. Practically all types and 
sizes of fittings in any “‘mix”’ can 


FORGE AND 


be packed in a convenient W-S Case 
or Half-case . . . each type and size 


in its own carton. 

Specify W-S on your next order. For 
specifications and Distributor loca- 
tions, write Forge & Fittings Divi- 
sion, H. K. Porter Company, Inc., 
Box 95, Roselle, New Jersey. 


FITTINGS DIVISION 


H. K. PORTER COMPANY, INC. 


PORTER SERVES INDUSTRY with steel, ru 
electrical wire and cable, wiring systems, motors, fans, |! 
pipe fittings, roll formings and stampings. wire rope and 
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bber and frictior 


t 


products, asbestos textiles, high voltage electr 


wers, specialty alloys, paints, refractories, tools, forgings and 


trand 
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Nylon Drill Sleeve 


Absorbs up to 25 per cent of vibration 
which would otherwise transmit to tool 

“Drill-Dapter,”. a Nylon drill 
sleeve, is made in two stvles, for 
two different purposes: (1) Red 
Nylon “Drill-Daptor” protects new 
drills, 


yxrevents scoring of drill 
] £ 


shanks and allows more accurate 
drilling production per tool. (2) 
White Nylon “Dmnill-Daptor” gives 
new life to old drills, can be used 
to accurately hold drills with broken 
White “Drill 


Dapters” have a center hole in tang 
g 


or scarred shanks 


to make centering and regrinding of 
damaged dmnils easy, maker claims 

American Twist Drill Co., 14311 
West Chicago Blvd., Detroit, Mich. 


Carbide Bit 


Drills holes with almost flat bottoms 
to secure setting of anchors, shields 


Flat-top carbide bit is said to 
provide fastest, lowest cost method 
of setting anchors and expansion 
shields with an electric hammer 
Anchor setting method consists of 
drilling holes with 160-deg. bottoms 
to a pre-set depth with bit mounted 
in the company’s model 726 Roto 
cleaned and 


Hammer. Holes are 


expansion anchors “driven home” 


with claw hammer or mallet. Re 


quires no hand turning of chuck 


wrench or twisting and 


pulling 
inchors from hole after use. Four 
sizes of bits, all eight inches long, 


are available for drilling holes for 


, : 
inchor with bolt sizes 4, é and 
l 


in 
Skil Corp., 5033 Elston Ave., Chi 
cago 30, Tl 
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Compound 


Removes sticky deposits anc 
prevents new deposits in 
operating air wash systems 

Air Wash Treatment No. 1 is a 


} 


surface active compound that is sai 


to improve the operating efhcien 
of air wash svstems in textile mil 


und tobacco plants. Cleaning act 


is due primarily to surface activity 
of product which facilitates wettu 
of suspended particles by redu 

surface tension of wash water. Com 


pound is soluable in water and com 
patible with standard corrosion and 
scale inhibitors and biocides normal 
present in chilled recirculating cool 
ing water. Does not tend to create 
foam, froth. In  55-gallon - steel 
drums, 5-gallon steel pails 


Dearborn Chemical Co., D part 
ment WT, Merchandise \fart 
Plaza, Chicago 54, II] 





Machinery Mount 


Isolates horizontal 
motion of machinery 
Series RM horizontal-force mount 
is designed for isolation of shock 
and vibration produced by machin 
ery whose operation develops pre 
dominantly horizontal forces—cold 
headers, shapers, die-casting ma 
chines, horizontal compressors etc 
Each mount will handle up to 4000 
Ibs. static load, maker claims 
Mount, measuring 10,%, x Sin. over 
all and 12-in. high, is used under 
each machine foot or support point 
and all are positioned for cushion 
ing in the direction of horizonta 
forces An attachment bolt and 
locknut are furnished with each 
mount. 
Barry Wright Corp., 700 Pleasant 
St.. Watertown, Mass 






“ SWENCEH 


LOOSENS TOUGH NUTS 
THAT EVEN POWER 
TOOLS CAN’T BUDGE 





WHEEL LUGS on buses and 

trucks usually require the “beef"’ 

and skinned knuckles of two men 8: > 
to loosen. SWENCH does the job ’ 
faster at less cost. 


Discard that old-fashioned sledge. Put your 
torch away. Think before you buy another 
power wrench. Here’s a manual wrench that 
delivers more effective torque than any other 
tool its size. 


HOW ? 

Power wrenches deliver their torque as 

many tap-like blows. Ordinary hand 

2 wrenches apply a steady torque. Swench, 
eee Sa on the other hand, builds up power in its 

FROZEN HEX NUT on this mold- super-strong spring for a mighty wallop, 


ing machine caused 36 hours hich “leased ; al i act every 
down time when removed by or- which ts released as torsional impact every 
dinary methods. Just 7 SWENCH time the handle is advanced slightly more 


impacts moved this tough baby. ‘ : 
. than 30 degrees. Swench multiplies torque 


applied to the handle more than 15 times. 

Now one man can ‘“‘Swench off’’—in 
minutes—nuts that used to take a full crew ‘ 
a working day to burn or sledge off. \ 


Swench is completely portable. No power 
connections needed. No auxiliary equip- 
ment to man and maintain. You save on 
man-hours. You save on maintenance. You 
save on initial cost. (Swench costs much less 

; pn than a power impact wrench.) 
RAILROAD HOPPER DOORS You don’t believe it? One demonstration 
— pode A pe om te anes 2 will convince you. Line up your toughest 
them. One man and a SWENCH job and give your Industrial Distributor a 
ae aee call. If Swench can’t do it, no tool can. 
This advertisement appears this month in a wide list of publica- 
tions, directing SWENCH prospects to their Industrial Distributors. 


CURTISS & WRIGHT 


MARQUETTE DIVISION 


1143 Galewood Drive, Cleveland 10, Ohio 
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SERIES 12 

For heavy cuts and continuous op SERIES 77 
SERIES 2 eration at moderate speeds. Han For extern or internal 
For heavy external grinding Sies 8” wheel on lathes with 2 heavy continuous work. Han 
Handle wheel on thes or larger swing. Internal capacity dies 56” whee! on lathes with 
with 2 < nger swing to 24” depth 16” to 22” swing 


¢. 





Vv 1! | 


SERIES 7 

For medium internal or 

external work Handles shallow internal work 
5” wheels on lathes with ® on small lathes. Hon 


16” to 22” swing dies 2” x %q" wheels 





_.. grinders 


Make machine tools into pro- 
duction grinders. Mount on 
any basic machine, adapts it 
at low cost for wide range of 








SERIES 5 

Most versatile. Wide SERIES 14 

' ~ { a For precise grinding of 
5 " athes wit mal n ver 
13” ¢ wing n with 6 








grinding jobs. 9 models for 


light and heavy duty. Com- 
SERIES 44 : 2 SERIES 18 
For medium work on plete parts and service. External grinder for 
lothes with 9 to 3 general ut ty work 


swing. Handles 3” « % Handles 4° wheels on 

















wheels lathes with 9” to 13” 
swing. 
| 
INTERCHANGEABLE QUILLS AND SPINDLES 
SS Series 5, 7, 77, 12 have sev- 
eral interchangeable quills 
a, Se cel 
we _e each for broader range of 
: precision work. External and 
i. ———— > wes deep internal models available, 
AY f 
Y \ AORE SELLING W } T io AB E " 





VERSA-MIL ¢ DRILL-N-TAP UNITS 

DRILLING UNITS ¢ DRILL HEADS 

MICRO-DRILLS ¢ DRILL GRINDERS 

TOOL POST AND HAND GRINDERS 

FLEX-SHAFT TOOLS ° QUILLS 
AND ACCESSORIES 


THE DUMORE COMPANY 


1324 Seventeenth Street, Racine, Wisconsin 
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Impulse Steam Trap 


Provides a steam trap, blowdown valve 
and strainer combined in single unit 


No. 130 impulse steam trap has 


a strainer and blowdown valve com 


bined in one body, requires only 
two connections By climinating 
separate strainer and blowdown 


valve and their necessary fittings, it 
] 


otters potential imstallation savings 


of up to 30 per cent, reducing pipe 


connections by as manv as 6, maker 
laims. Furnished with 4-in. pipe 
connections. For hght condensate 


oads with steam pressures from 5S 
to 600) psi 
i 


Yarnall- Waring ¢ 
phia Pa 


Philadel 





Ladder Shoes 
Protects against ladder slipping on 
wet or slick industrial surfaces 
Safe-Hi” ladder shoes, in 
installed 


quickly and easily on anv size ladder 


- 41 


and 12-in. widths, can be 


Simply round the corners of the 
idder rails. Shoe tread construction 
Is Of ncoprene and fibrous material 


Non-spark model also available 
Ros« \l fg Co., 


Place, Denver, 


Barberry 


Colorado 


alve 
unit 
has 
om 
only 
iting 
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Protective Film 


To prevent corrosion of metals in 
production, storage and shipment 


Low cost, long term protective 
coating, called CRC Soft-Seal, has 


an afhnity for metal, penctrat 


S 


Co 


grain boundaries, cracks and pores 
to form a continuous protective 
film from 1 to § microns thick 
maker claims. Said to be equally 
effective on iron, steel, aluminum 
magnesium and plated surfaces. Re 
mains effective for periods up to 5 
vears. Harmless to painted surfaces 
won't become drv, hard or brittle 
Easily removed with live steam ort 


solvents In 16 oz. aerosol in; 


1, 5 and 55 gallon containers 
Corrosion Reaction Consultants 


116 Chestnut St., Philadelphia 6, Pa 





Wood Folding Rule 


Features inch and foot 

markings on entire length 

Line of rules includes two stvles 
of 6-ft. rules, in both regular or flat 
reading models. “Gold Tip” exten 
sion rule (X40) has boxwood finish, 
and “Silver Tip” folding rule has a 
Stated 


features: stud markings on 16-in 


triple-dipped white finish 


centers; graduated solid brass tips 
in all end sticks to prevent splitting; 
abrasion resistant finish; brass plated 
steel joints; machine graduated ex 
tension slide on the X40 model 
marked horizontally on face, verti 
cally on the back; brass name plate 
attached to each rule; clip-on holstet 
on Gold Tip rule 


Evans Rule Co., Elizabeth, N. | 


BIGGEST NEWS 
_ IN SHOVELS 





' 
b 





Now you can sell a complete line of both light weight and 
maximum duty shovels with the famous RAZOR-BACK backbone. 


Thicker in the center all the way from 
socket to cutting edge. Guaranteed to 
give more service per dollar than any 
other shove]. 
Thousands of contractors and indus- 
trial buyers have long preferred RAZOR- 
BACK, the big super-strong shovel with 
a 13 gauge center backbone clear to 
the cutting edge, where other shovels 
wear out fastest. 
Our new RAZOR-LITE shovel now pro- 
vides this same backbone construction 
for those users who prefer a light 
weight shovel. Both types sell for at 
least $12 a dozen less than any “pre- 
mium” shovels even approaching them 
in strength. 
Send for complete new 
Industrial Catalog 30 today. 


1 


: 








i 
RAZOR-BACK for those who want a big 


super-strong shovel 


ae i ale 


| 
' 
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t 
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RAZOR-LITE. .. for those who want a light 
weight shovel with RAZOR-BACK backbone 





THE UNION FORK & HOE CO., Columbus 15, Ohio 
Quality Forged Tools for Over 50 Years 


SOME OTHER INDUSTRIAL 





{; 
\ VF 
NTN 


a | 
Asphalt and Mortar 


Industrial 
Road Rakes Hoes Forks 





Zl tk 


PRODUCTS BY UNION 








4 Meecasssemnae a. 
Scrapers Weed 
Spades Cutters 
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B&S CUTTING TOOLS 


SALES [JP 


How much? 100% in 2 years. 
It’s a fact, B&S Cutting Tools 
are the easiest to sell because 
they’re best. Ask B&S Dis- 
tributors .. . a 100% increase 
in sales in 2 years! 








DISTRIBUTOR 
PROFITS 


How much? Distributors re- 
port Brown & Sharpe quantity 
pricing practice is responsible 
for raising average Distributor 
Cutting Tool Gross Margin 
from 1842 % to 2342%. 











Conclusion: Brown & Sharpe 
Cutting Tools are the Easiest 
to sell and they are also the 
most Profitable to sell... 
by far! 


Prove it to yourself. 









Cutting Tool Division 
Brown & Sharpe Mfg. Co. 
Providence 1, Rhode island 
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Needle Valves 


Withstand pressures to 10,000 PSI at 
70-deg. F; packing withstands 550-deg. 
Needle valves have follown 
stated features: precision machined 
from high grade carbon steel or +16 
stainless for corrosive hydraulic ser 
ice: female threads longer at both 
ends to assure tight fit on under 
sized pipe; precision machined to 
provide perfect alignment of stem 

and seat; Die cast handle 
Marshalltown M{fg. Co. Mar 
shalltown, Iowa 





Stainless Steel Tacks 


For corrosive and 

marine applications 

Stainless steel tacks, in AISI 302 

and +30 grades, are impervious to 

most chemicals and to salt water 

and sprav, maker claims. Recom 

mended for applications in chem 

ical plants, refineries, plating shops, 
marine manufacturing. 

Hillwood Mfg. Co., Cleveland, 

Ohio 
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Epoxy Pipe Coating 


Has fast curing rate, good resistance to 
impact, abrasion and moisture 
adsorption 


Epoxy pipe coating, called Deat 


clad 765, is said to provide superior 


] 


protection against chemical attack 
and high electrical resistance, retain 
physical properties over th 
perature range of 40)-deg. to 25 
deg. F. Coating is composed of tw 
components, blended at poimt of 
ipplication. Can be applied with 
brush, a th 
spray equipment 1} 1C-Qulad 
hive-gallon kits, and 55 gallon 
Dearborn Chem Co.. D 
PC, Merchan \lart | ( 
go 54, | 





Holding Device 


Can rigidly hold work loads of 
up to 70 pounds at any angle 


Multi-purpose holding and assem 
bly-speeding — device, illed 1¢ 
Roto-Arm’, has an 


ment of work 


irm for attach 
oads which can be 


moved up and down from 110 


When work position r 


to vertical 


quired is in or near the horizontal 
plane work can be rotated to am 
position or moved radically 2(0-deg 
from center in anv direction. Swi 

1t base can be rotated 360-deg. with 


out changing vertical angle position 
and is easily detachable to allow fo 
movement of work loads from sta 
tion to station bv use of extra bases 
Recommended for use on assemblh 
lines, inspection lines, conveyor 01 
permanent bench mountings 
Charles Parker Co., 


Conn. 


\leriden, 





Tool Boxes: 





Sound Investments for Industry 


This means fast turnover 


...steady profits for you! 


The lasting value and unquestioned quality of Kennedy Tool 
Boxes have earned universal acceptance among industrial tool 


users and purchasing agents alike. Acceptance that pays off in 


fast, high-profit sales for you, 





tool 











SEND 


’ 
saies 


FOR YOUR KENNEDY PROFIT PLAN 


Kennedy enables you to offer your 
customers the full line of Tool Boxes 
designed to defy obsolescence 
cated to the uncompromising standards 
which spell lifetime value, 


fabri- 


The Kennedy Profit Plan is a common 
sense program which helps you tie-in 
your 


tool lines with your display of 
kits. Start cultivating multiple 
and profits now, 











High Quality Tool and Tackle Boxes 


KENNEDY MANUFACTURING CO. 
DEPT. 111, VAN WERT, OHIO 
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TODAY! 

KM14 1 
I 
Please send me complete details about the l 
Kennedy Profit Plan. \ 
| 
Business name— — I 
| 
Requested by___ — susie | 
| 
Address___ . = - ‘i — | 
City ee NN Eee 
t 
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/ Type 


JUN 


ALWAYS IN READY SUPPLY 


SPEED REDUCERS 


Wide range of worm gear speed 
reducers. Vertical and horizontal 
units. Single and double reduc- 
tions; ratios 5:1 to 3264:1 for 1/30 
to over 11 HP input. High pressure 
angle gearing, heavier output 
shafts and steep angle bearings. 
Fin cooling where required. 


PROVEN PRODUCTS 


STOCK GEARS 


Complete line of stock gears: Spur 
Gears and Pinions, Miter, Bevel, 
Worm Gears and Worms. Also, 
gears made-to-order to your cus- 
tomers’ specifications. 














CUSTOMER SATISFACTION 


SPROCKETS AND CHAINS 


Cut Cast Iron and Steel Sprockets 
for light or heavy-duty drives—in 
stock. Special sprockets to order 
per your customers’ specifications. 


RAPID TURNOVER 








FLEXIBLE COUPLINGS 


5 types—nearly 100 different sizes. 
Available in iron or aluminum. For 
any drive up to 500 HP at 100 RPM. 
Each has only 3 parts—requires no 
adjustments or lubrication. 

















Y TOP PROFIT LINE 
1 
i, UNIVERSAL JOINTS DBS 
(~ ; 
(7 ™~ COLLARS = @)\. 
‘“y PILLOW BLOCKS ~—= ~~ 
~ 
t 
a oO 
DISTRIBUTOR CHOICE DISTRIBUTOR 
TERRITORIES AVAILABLE 
OPPORTUNITIES Bond’s marketing program works 
for you to create sales. Write today 
to learn how off-the-shelf sales get 
high profits for Bond Distributors. 
Y o 
acre i SUNL | . 
6 R p AD p A 6 P f\ fh 
158 INDUSTRIAL DISTRIBUTION e NOVEMBER, 








1960 






Diamond Drilling Stand 


Drills holes to 8-inches diameter 
secures quickly to concrete, tile 


Diamond = drilling stand the 
Model 4110 “NVac-U-Rig’—has a 
vacuum pump which develops 3000 
lbs. holding force within two 13-1n 
suction discs, enabling stand to be 


either horizontal ot 
IHlas a 2 HIP mo 


tor, is portable, and weighs 125 Ibs 


mounted in 
vertical positions 
Other stated features: has ammeter 


to help maintain proper drilling 
speed and pressure; a bubble level 
to assure accurate positioning and 
truer drilling; a shear pin to effec 
tively protect motor against sudden 
overload; and a built-in water swivel 
to insure maximum efficiency and 
longer life for diamond bits 
Milwaukee Electric Tool Corp., 


5316 W. State St., Milwaukee, W1s. 


Rolling Step Platforms 


Designed and engineered for 

mobility with stability 

Line of all steel rolling step plat 
flared 

on all 


torms features a base for 


maximum stability models, 
and a fool-proof caster locking de 
vice on the six through twelve foot 
models, maker claims. . Locking de 
locks the ladder 


to the floor when the user first steps 


vice automatically 


on the ladder. A slight pressure on 


bar quickly and easily 


a release 
readies the unit for movement to a 
One 


step models have spring loaded cast 


new position through five 


eTs Feature all-steel welded con 


struction, large, rubber tipped feet 
for solid footing 

Louisville Ladder Co., 1101 West 
Oak St.. Ky. 


Louisville, 





meter 
te, tile 


tal o1 
iP mo 
25 Ibs 
nimeter 
drilling 
e level 
ng and 
» effec 
sudden 
r swivel 


cv and 


Corp., 
>. W is 


red for 
stability 
ep plat 
ase f0Ol 
models, 
cing de 
lve toot 
king de 
ladder 
rst steps 
ssure On 
d easily 
ent to a 
igh five 
ded cast 
led con 


ped feet 


Ol West 


Mobile Tool Cabinet | 


Rugged construction for heavy 
automotive and industrial use 


“Super Duty” mobile tool cabinet 


Model 276, features reinforced 18 


gage steel construction, oversize ra 
used in three spacious tool drawet 
Drawers are free-sliding even whet 
heavily loaded, and abinet 


formed and welded for beauty, efh 
iencv, maker claims. Finished in 
hard baked enamel, cabinet is avai 
able with cither “Flving Saucer 
tvpe casters (which roll at a +5-deg 
angle), conventional 4-in. hard rub 
ber casters and oversize 3-in. hard 
rubber casters. Shipping weight 
115 Ibs. Overall dimensions: 284 x 
IS x 312-in 
Hluot Mfg. Co., St. Paul, Minn 





Electrical Motors 


Windings protected against 
adverse environmental conditions 





( ompanys motor types featur 


1 special protection for windings Rapids-Standard Company of Grand Rapids, Michigan, 
. pany P g 

functioning under adver oar leading materials handling equipment manufacturer, stand- 

= 5 oo oe nenee “8 udized on Clipper machine-laced joints because of the 





tions where conventional motor in tbility of Clipper Hooks to withstand the adverse operat 
: aoe ing conditions of heat, cold, oil, grease, etc. They found 
sulations have short life expectan Clipper joints equally adaptable M4 rubber, canis and THIS AD IS 
maker claims. Protection. illed fabric belting and that the joints were as flexible and dur- WORKING 
“Everseal”, is said to fully protect ae eae See ee Pee FOR YOu IN 
If you have belt joining problems, investigate Clipper 
WM indings against attacks of excessive Hooks and Lacers. These simple, manually operated ma- AMERICAN MILLER 
moisture. acids. and gases ever chines enable one man to exert up to 45,000 pounds of oe Soro so 
Pir > pressure while imbedding the specially designed Clipper FREEZER ‘ 
high concentrations ); alkali or caus steel wire hooks flush with the belting. Belts from 1/16 MODERN MATERIALS 
tic conditions lv potash m to 13/32 of an inch thick can be easily laced with Clipper HANDLING 
a. hooks and lacers. FOOD PROCESSING 
monia, caustic soda); abrasives, cat For more information— Detailed product information and dha 
bon black. graphitic dusts. et oF case history examples of Clipper machine-lacing benefits 
are contained in Bulletin No. 157. Send for your free copy 
wuse of high heat transfere1 today 
E:verseal, open tvpe motors with t Ask your Industrial Distributor for Clipper Products 


= --peLr. LACER 
COMPANY 


54+, Calif. | 998 Front Ave., N. W., Grand Rapids 2, Michigan 
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PUNCH-LOK HOSE CLAMPS 


chosen for RUGGED 
DEPENDABILITY 










™ 
‘Stays on for 
the LIFE of 
the hose!’ 
Maco PNEU- 
nch are 
| 





clamps are chosen for couplhi 
Punch-Lok hose clamps 3 


réA €) The Sign of a GOOD Hose Clamp 


Punerclorx. 
(Company. | 


Dept. U, 321 North Justine Street 
Chicago 7, Illinois 


9367 


INDUSTRIAL DISTRIBUTION ¢ NOVEMBER, 








Bronze Globe and 
Check Valves 


Have working pressures of 
2500 psi cold water, oil or gas 


Line of 2500-pound — hydraulic 
bronze globe and check valves, dc 
signed to replace 200 and 2500 
pound globe and check valves for 


merly marketed by company, feature 
1 +5-deg. seat (flat to flat). The 
14 and 2-in. globe valves are fut 
mished with bolted bonnets with 
©” ring gasket and have hand 
wheels instead of lever handles 
Crane Co., 155 North Wacker 
Drive, Chicago 6, III 


Extra-short Screw Anchor 


For fastening fixtures to hollow walls, 
hollow doors, thin room dividers etc. 
I’xtra-short screw anchor, called 
XS Wallgrip, securely attaches light 
or medium-weight fixtures to sur 
faces }-in. thick or less, maker claims 
Iixtures can be removed, replaced 
while unit remains in place 

Star Expansion Industries, Moun 


tainville, N.Y 


Industrial Wire Cloth 


Teflon coating won't interfere with 
mesh openings as fine as 180 per inch 

leflon coated grades of industrial 
wire cloth have applications in filtra 
tion operations where water is pres 
ent, as well as aircraft, submarine 
and manufacturing 


Cambridge Wire Cloth Co., Can- 
bridge, \Id 





sures of 
il or gas 


vdrauli 


ves for 
rearu4se 
Ihe 


are ful 


. hand 
idles 


W ac ker 


10Fr 


ow walls, 
‘iders etc. 
ft. called 
hes light 

to sui 
er claims 


replaced 


. \loun 


rfere with 
O per inch 
industrial 
iS in hitra 
CT 1S pres 


subm iTi1iC 


Co., Cam 


Gear Drive TWO DIFFERENT TIPS GIVE 


Harnesses power of two synchronous 


motors located on mill side of drive 

“T'winducer” gear drive, said to 
occupy up to on half the Spa 
needed for other ge: box drives 
distributes the electrical load of tw 
gear and pinions needed 

Allis-Chalmers Mfg. Co., Mil Merely interchange high and low heat 
waukee |, Wis tips for the soldering temperature best 
suited for the job. Low heat for heat- 
sensitive soldering ... higher heat for 


regular work. Available with Magnastat 
Soldering Iron model TC-552. 


| 
— — Bi 


| CONTROLLED TEMPERATURE 
SOLDERING IRONS 





p- 


svnchronous motors through an 


ingular rotor shift of one of the 


motors. Once load is balanced an 


rotor locked in place, no further a 





justment is needed nor are floating 

































Direct Reading Dial Gages 
i Automatically maintain correct soldering temperature 


Provide a direct reading on indicator 
i Weigh only half as much as uncontrolled irons 


dial; have shockproof, jeweled 


movement Wi Give greater heat efficiency with lower wattage 
Line ft dire t-r¢ iding LLIDC! 
 dial-indicator Plus these advanced features for greater efficiency: 
, Glal-indl COT groove al ’ T 
¢ Various tip types now available e New tip retain- 
gages are designed to pl ing nut minimizes freezing « New rubber shock 
accurate and economical means for absorber prevents sliding « New, rugged, non- 
, , arcing snap switch e Handle stays cool e New cord 
measuring ID of bores and ho rrr gia : : 
connection locks cord securely in place, yet per- 
retaining ig TOOVE O mits easy replacement ¢ 2 or 3-wire cords available. 
grooves and other interna 
Instruments. called ““lruarc” gas 3 MAGNASTAT SOLDERING IRONS ARE AVAILABLE 
: lah] MODEL TC-552. 55 watts, for heat-sensitive soldering $990 
ire available in 4 es to a list 


modate diams. from .40-in to 


MODEL TC-602. 60 watts, for light to medium soldering $1000 
ist 


MODEL TC-1202. 12() watts, for medium to heavy 


si MI ic a oe ek & Seles ee $4150 
rf I | OT 5 icp list 
7€ ind a i e] f Prices shown are for Magnastat Iron with tip and 2 wire cord. 
Come equipped with repla SOLD THROUGH FRANCHISED DISTRIBUTORS 
icedie-tvp ita ) 


pC i} 


\\ ildes Koh NOOT In +7 
Austel Place, Long Island Cit) 
N. Y. 


A few franchised territories are open to qualified distribu- 
tors. For details, write to C. R. Robertson, Vice President. 


WELLER ELECTRIC CORP. sinc. ** 
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INTRODUCING THE 





i 


Piece a ea 


| 
ioe EnriNg 1 


Made in four types to accommodate a broad 
range of applications: 


Flush ¢ Snap-off e Rod Hanger e Tie Wire 





| 
| For 30 years Arro has developed masonry 
anchoring and drilling devices for all types 
of tradesmen. Good reason why they have 
come to rely on Arro’s broad line of quality 
| Le | products, 
| | La rn . 
| |} The SILVER KING is another example of this 
| | A continuing program, 





|| THE LINE OF MASONRY 


ANCHORING AND DRILLING DEVICES 








. — 
ap aes DISTRIBUTORS 
a | — This Advertisement Appears 
SILVER KING i Leading Publications Di 
SELF DRILLING SHIELD rected to Your Customers 





| ARRO EXPANSION BOLT COMPANY 


DEPARTMENT C, P. O. BOX 388, MARION, OHIO 
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Router 
Restyled for improved 
visibility, easier handling 
Router, No. 155, has housing 


tapering toward cutter for increased 
visibility and a wide open base said 
to permit operator to constantly 
keep work in his line of sight. Other 
stated features include a shaft lock 
pin to lock armature shaft, permit 
safe, quick bit changes and an auxi 
iarv handle to assist in making intri 
ate cuts. Router motor is capabl 


of powering 


~ 


four portable tool at 
tachments: a power plane, a finish 
ing sander, a shaper table and a 
scroll saw. Recommended for build 
ers, carpenters, cabinet makers, 
other craftsmen 

Porter-Cable Machine Co., Mar 
cellus St., Svracuse 1, N. Y 


Dry Film Lubricant 
Lays down a smooth, quick-drying 
almost frictionless film of Teflon 


sami ' : 
l}uoro Glide’, an aerosol-applied 


multi-purpose drv film lubricant, 1s 
1 collodial form of ‘Teflon dispensed 
by a Freon propellant. Film laid 
down prevents galling, freezing ot 
abrasion of adjacent surfaces, maker 
claims. Other stated claims: lubri 
cant is non-greasy, does not drip or 
cake, provides a surface with ex 
tremely low coefhcient of friction 
Inert to nearly all chemicals, can 
be used at temperatures to 600-deg 
IF. or as low as crvogenic range 
Recommended especially for labo 
ratory lubrication purposes 

Chemplast Inc., East Newark, 
N. J. 





nproved 
vandling 
housing 
ICTC ised 
vase said 
nstantls 

Other 
aft lock 
permit 
an aun) 
ng mtr 
capabl 
tool at 
1 finish 

and i 
or build 


makers, 


o Nlar 


ck-drying 
| of Teflon 


dispensed 
Film laid 
eezing O1 
es, maker 
ns: lubn 


t drip or 





Balance Reels 


Air and electric tools “float” in 
mid-air for arm length convenience 


\utomatically retracting balan 


C4 
reels keep within arm _ reach 
wicldy air hose tools, paint sprai 
equipment and portable ¢ 


tools ot il] kinds Nlod TOO BR 


in clectric automatica 


( 


balance reel which is said to elim 


nate need for separate wir ( 

from which to suspend electi 

tools Available with r with 
I wist-Lock mnector permitti 

multiple tools use. \lodel 700 CR 
1 cable automatica 

! cS Ie table f ( 

lectt 1 ind ) l 

ind for use with unwieldy a 

extensions, small parts bins, pa 

spraver equipment ct \lotor 
lust-proof, life-time lubricate 
Cordomati i/th a1 l 

\ Philadelphia 32, P 


Cutting Fluid and Coolant 
For the severest machining and 
grinding heavy duty operations 
Cutting fluid and coolant, ca 
Trim H.D., is said to have extreme 


low viscositv which allows chips to 








to increase repeat profits on every call...remember... 


they 
always 
need 
more 


OSBOR™ 
paint 
brushes 


Extra income for the asking . .. because 
Osborn helps you make it 3 ways easier 
to build a steady volume of repeat orders 
that guarantee you steady repeat profits. 
Buyers know the Osborn brand... its 
acceptance helps you sell faster, more 
effectively. And Osborn advertising pene 
tration paves the way for every call you 
make. 

Buyers respect genuine value... because 
quality is still the best buy in the long 
run. Buyers and users both rate Osborn 
brushes as superior buys. 


You assure repeat orders . .. with 
Osborn’s line of quality brushing tools 
because satisfied buyers always come 
back for more. 

Add it up—extra profit is yours for 
the asking because Osborn Brushes are 
in steady demand everywhere. Get your 
share of this high-profit Osborn business. 
The Osborn Manufacturing Company, 





with ex 5401 Hamilton Avenue, Cleveland 14, Ohio 
7 settle rapidly Fluid—a white jell 

Sargent which is diluted with water—has no 

id 600 i odor, no ranciditv, no gumming, and 

ail no skin irritation, permits stepped 

i. Ge up speeds and feeds, increased too 

; life, maker claims 

Newark, Master Chemical Corp., Toledo ~ METAL FINISHING MACHINES... AND FINISHING METHODS 


Ohio POWER, PAINT AND MAINTENANCE BRUSHES + FOUNDRY PRODUCTION MACHINERY 
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NEWS FROM WELLS MFG. CORP. 


HORIZONTAL BAND SAW PIONEERS 


| A CONVERTIBLE BAND SAW 
| that will give you the capacity 

| you've been looking for in a compact, 
| modestly priced machine. = 














Drill Grinder 


Requires no chucks or collets to hold 
| drills, assuring fast set-up time 
| 
| 


Nlodel i iad Sterling = drill 


grinder quickly and easily grinds 





59-deg. drills accurately with a free 


cutting conical form on all sizes 





As a horizontal cut-off saw from 4 to 24-in diam., maker claims 


As an upright saw 
rue conical form produces the 


| | Sdl learance angle from web to 
| The new WELLS MODEL 58-B Sittin 


Double Duty — Double Value Band Saw ee ak Mee 











| nv 
handles 3 11K + ip d Sd \¢ \ 
e Here's the all new metal saw you have been asking for . . . Wells 2 lip drills Powered by either a 
Model 58-B . . . designed and built to give you double duty—double “e | hv. 345 ata: eae 
, : 1p i} pik WIOTOT a 
value. It's a compact, rugged, well guarded, extremely versatile unit at 
an economical price UIS¢ 160 x 13 x 4-1n Straight 
As a horizontal cut-off saw, Model 58-B features quick action vise vheel with a + x l-in reces 3} 
(swivels to 45 degrees), automatic shut-off and adjustable guides ; 
For vertical use, just swing head into upright position and install ” are 
| work table i ( TIC 
To give it complete mobility, a wheel-handle unit is available as \IicDonough \lt 4 l 
optional equipment ; \Y . . 
If you cut metal in the shop or on construction jobs, check the profit Cl 
building advantages of Wells Model 58-B. Call your nearby Wellsaw 
Dealer or write for descriptive literature 
! 
Drum Cart 
, For moving, mixing, pouring 
| Capacity: and emptying drums 
Rectangular ...............00 6” x 10” eee 19” x 47” prying 
| Round 6” Diameter Height (Frame Vertical)...................... ge Stated features of drum irt 
45° Angle 5" 5 Height (Frome Horizontal).................... a” ; 3 
Speeds, f.p.m. 76—141—268 Vertical Capacity: ' sic a “ ; re 
| Blade Size seuseee¥a” x 025 x 9312 Work Table ....cccsssssesssses 7%" x 10” height for moving drums; drum may 
Motor , eneseeen “4 HP Throat Height eaibiiehdiiinbitianeniaiidiniins : 9" he rotate cl ( | OVET ¢ nad fOr mixing 
Width of Bed 81 Throat Deptt ...ccccocesccsccccceeee seas Mal! Sg ee ICIS Rage 
8) quids oO} owders; pou C c 
Floor to top of Bed.................. 2\% Net Weight (Approx.)..................220 Ibs. : I a 
done from either end of cart: drum 
a ae ; ition for 
. Call D OCKCC 1 111\ IOSITIOI OT 
“The Pioneers of Horizontal ergs | 
cmipt ng r hand scooping 11 
METAL CUTTING BAND SAWS] tents 


Hodgson Equipment Co., 1501 
WELLS MANUFACTURING CORPORATION Pek Teh ag age ) 


606 ADAMS STREET, THREE RIVERS, MICHIGAN Pulsa, Oklahoma 
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WHEN / 
YOUR CUSTOMERS = / 
: NEED... 


® Quick Action 








a 


® Leak-Prooft Seal 


® Minimum Pressure Drop 







® Straight-through full tlow “ hat. 
ra 5 
.» we Ff 


® Vaives that cannot wedge or jam EVERLASTING 


samsey cry Less than 
to hold . . ~] w as 
we ® Self-grinding rotating disc 4 turn 
| 
ws opens or closes 
drill 
1 a free 


i EVERLASTING 


x: VALVES 











I vc C 
la A 
thie \ 
til 
oht ( ) 
Bi 
- 
i 
BOILER BLOW-OFF 
CYLINDER OPERATED STEAM JACKETED WEIGHT-OPERATED 
Quick acting, a ee Can be remotely \ ; | 
also handwheel Where dri /p-tight aaaeial d ssures free or automatic 
te . Cone! 4, flow of viscous drains or emergency 
operated “Y” and seal and full flow electrically or rial I f. , 
angle types. is essential. manually sea — 
For pressures ; 
up to 600 psi 
pouring 
ng drums 
irt For more information write for these bulletins ~» 
nvenicit 
rum may # 
MIXING 
t: drum 
tion for 
Nwag l 
i» WALVES 
lOllld 





















EVERLASTING VALVE CoO., 


63 FISK STREET, JERSEY CITY 5, N. J. 
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FOR BUILDING NEW PROFITS 
SLOTTED ANGLE 


sells fast, sells easy, sells big 


As easy to Sell as it is to use—that’s AIM Brand Slotted Angle. 
There's a market as broad as all industry. Every plant of every 
kind needs the type of structures and equipment that are a natural 
for this versatile framing material. Your customer can use un- 
skilled help—actually get the work done with free manpower 
hours! \ts that fast, that simple. And once he’s used AIM Brand 


Slotted Angle, watch the repeat orders come rolling in! 


And Acme Steel gives you more than just a product to sell 





1. Provides you and your customer with the know-how, ideas 


and engineering assistance you would expect from the U. S N EW 


pioneer of slotted angle 


2. Provides you with Acme Idea Meetings to make your salesmen STORAGE SAFEGUARD 

profitable producers in the line—as quickly as possible Exclusive safety load locking device* 
We invite you to share in the profits with AIM Brand Slotted and two button head studs provide 
Angle. Call or write ACME STEEL COMPANY, Fabricated three point bearing per beam connec 
Materials Division, Dept. IHD-70, 135th Street & Perry Ave., an eS See ee ee 


> 


2 accidental disengagement of beams 
Chicago 27, Illinois 


AIM Brand Rack for heavy duty stor- 


ECONOMICA REUSABLE age offers greater stability, installa- 

Tota st sidered—pe A rea st whitt he eeds tion ease and load capacities. Write 
abor, mainte e—AIM e. Simply dismantle AIM Brand for details 

B S ted A 1 ne ame r new *Patert applied for 

tops € v f 


IDEA LEADER IN Ty 
FRAMING echt 

















continuously check on our advertising 


doing? 


leading 


industrial 





Tuffy. ads get 
g00d grades 
inreading =f 


Tuffy ads, like school kids, get regular report cards 
four independent readership research organizations 


Readership ratings run as high 


magazines 








~ 


Don't take less thon these Tuffy advantages 


Because of 


customers a 


How are we And every 


as 67 in why Tuffy 


As advertising goes, closing 


reader 


io 


sales and 


Get in Touch with Your Tuffy Distributor 


N Qfldire Rope 


interest 
bette 


ad gives sound 


getting 





TUFFY GIVES SLING USERS A “LIFT” 


in operating efficiency and economy 





Yow to Play 


cading Stings 


FREE! 
New Tuffy 


Sling Handbook 


‘ 


*fARMCO STEEL CORPORATION 


X 


Tuffy Tips 


on safe use of 
Slings and Hoist Lines 


tt Sefe When 


ond Hoist Lines 


—y 


in Tuffy advertising 


informed 


sol 


products do a better 


new 


Tuffy 
believabk 
iob 


customers 


on 


id 





your 


products. 


re 


so voul 


‘asons 


job of 


is easier. 





that’s “E” for Excellent , 
FREE Tuffy Sling Handbook 
Why such high readership? We think it’s because This offer in all Tuffy ads brings in 
Tuffy ads tell as well as sell. They tell sling and wire many sales leads. All are turned over to 
rope users how to get longer service life and more Tuffy distributors. For your own free Jue 
efficient, economical performance out of these prod copy of this famous sling manual, write f 
uct ‘his useful information is a real service to Union Wire Rope Corp 36 Man if 
readers chester Ave., Kansas City 26, Missouri 
More distributors needed: To complete natior s 
re distributors. Let us send vou full information on Tu 
\ M 
BRMCO Subsidiary of ARMCO 





Armco [ 
The 


OTHER SUBSIDIARIES AND DIVISION 
Armco Drainage & Metal Products, Inc. « 


S 
A 


DISTRIBUTION 


INDUSTRIAL 


e NOVEMBER 
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y 


STEEL CORPORATION 








A product Ideal gives you a full line with a product to sell 


on every call. And every Ideal product has the 


advantage of the extra-sales potential Ideal offers 


you. Remember... every plant you call on has 
a need for some Ideal product. 


Ideal pre-sells for you with heavy advertising, direct 
mail and technical literature. Your job is made 
easier because Ideal has already given your 
customer the Ideal product story. And colorful 
catalogs like these, show him exactly which Ideal 
product will serve him best. You pick up the order! 





IDEAL INDUSTRIES, Inc. 


1000K PARK AVENUE., SYCAMORE, ILLINOIS 


SOLD THROUGH AMERICA'S LEAVING DISTRIBUTORS ° IN CANADA; IRVING SMITH LTD. CANADA 
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Industrial Distributors: 


DALTON 


GEARS-SPROCKETS 
COUPLINGS AND 
TORQUE LIMITERS 










You can tap this profitable source of extra 
sales with production orders of DALTON 
gears, sprockets, couplings, torque limiters and 
roller chain offered through Industrial Distrib- 
utors to OEM at OEM price levels. Rigid 


a 4 adherence to all specifications. 
My 
al 
« Send us 
4 * °° «e 
« your inquiries 
« today! 
« Complete DALTON 
a stock sprocket catalog 
. and discount schedules 
rs ol available. 


DALTON 


2308 snetiing eve. /minneapolis 4, minn 





DALTON 


gear company 


1750 HENNEPIN AVENUE e 






Overtoad Satety Device / 
Rolier Chain and Stock Sprocket / 


MINNEAPOLIS, 














Wheel 
“NV” tread design combines easy roll 
ing, resiliency, long life, and low cost 


onto which rubber is molded. ‘The 
“V” shaped rim keeps the rubber 
from spreading and flattening, allow 
ing outstanding rollability under 
heavy load, maker claims. “V" shape 
ilso allows ample rubber at th 


1 1 ] y y 9 . 
enter of the whee ro CSch 


Iron Orc f mold-on-rubbc 
wheel is cast with a “V” shaped rim, 
| 
under shock loads 
SI Handling Systems, Inc., P. O 


Box 70, Easton, Pa 





Diamond Pins 


For jig grinding, internal grinding of 
small holes, other precision operations 


Line of diamond pins achie 
ln } ' + 1 liyot ; rot 
ClOSe TOICTANIC(E if produ clon 1L¢ 
— } rdatr ] } ] y ; 
Wk HnaATaCHeC? steel Ceramics, dl 


» 1 +} id y y sls ] ¢ 
even CarToIades Since .egligible WCdl 


s associated with use of diamon« 


maker ims. Diamond grains ar 
| permanently bonded to the hard 
| ened tool steel shafts by a process 

said to assure maximum service 


ind economy. Other stated feature 


breakage is no problem since dia 


mond grit covers only the surface 
ot he tool ( l shaft; PTdl 

are uniformly distributed on the p 

surface and can’t come loose. 


itan Tool Supply Co., Inc., 141 
| Hertel Ave., Buffalo 16, N. Y. 
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have Charlie Bennett 
see us first time he is 


down this way 


Well, sir, it Just happens that Charlie Bennett 
was in the buyer’s office a week ago. They 
checked possible needs for maybe twenty 
minutes. But the question of chain-hoists never 
once Came up. 

Then the promotion circular went out. By 
pure accident it touched on a need overlooked. 
So Charlie will be back out there tomorrow. 





This time he will be working on known interest 
ma profitable product. He has a lead! 

That’s the way catalog-support promotion 
works. Any good salesman who can write a good 
sales letter can write it. And you do not need 
many “hot leads’ to pay a profit on the small 
cost of a good circular letter — with a good circu- 
lar enclosed, that the manufacturer will likely 
be glad to supply you on request. 

Donnelley is engaged in helping customers to 
build the best catalogs used in the world of in- 
dustrial distribution. It is also interested in 
helping users of Donnelley catalogs to keep 
them working around the clock and around the 





catendar. If you need a new catalog, let’s talk it 
over. If you have a Donnelley catalog and want 
to keep it more active, write us. Any advice and 
guidance you need in setting up a catalog-sup- 
port promotion system, we shall be glad to sup- 


lv. No charge. Just drop us a line today. 





Catalog Compiling Department 
R.R.DONNELLEY & SONS COMPANY « The Lakeside Press 


350 East Twenty-second Street 


Chicago 16, Illinois 
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WHAT TO DO 


Starts on page 108 


How the Case turned out 


Jim West decided to accept the 
had 


potential but Midway was unable 


order he account a good 
to get much business out of Stone 
Stone was the key man and it was 


worth taking a chance to convince 





him of Midway’s service 
West called the supplier, read off 
the specifications and asked for a 


Sell Better Stops 


‘rush’. ‘The supplier knew about 

. ABC and agreed it was worth ex 

for Coolant Lines tending oneself for. ‘The sprockets 
Aa” were at ABC in three days 

On the third day from Stone’s 


call, West was shown the written 
lT PAYS 10 SELL confirmation from ABC’s purchas 
ing department. He didn’t bother 
to check the specifications 





he phone rang and West an 
swered it. It was Stone 


[hose sprockets vou sent were 











no good 
|| Wiat!’’ exclaimed West, 
| Vhev're what vou ordered.” 
We ordered 4 in. pitch. You 
scnt us in hese just don’t fit 
th hain 
But vou asked for § in. pitch 
Vhat was vour order.” 
Look at my confirmation, it says 
in.” 
West picked up the confirmation 
der and sure enough it stated “‘} 
in. pitch But he also rustled 
mong his papers for the order to 


the supplier to which was attached 


; Quality ; Economy his notes taken the day Stone called 
° 1/4" through 2” Sizes | in Both 
+ One of the COMPLETE vines visit bu 
HAYS LINE of notes om th 
Industrial Stops an 


nD 
write for folder 103-9 


with the original ordet 


right, but I also have my 
dav you called. We 
e checked on these specs then 
| | have 3 in. pitch 


| don’t care what you have, 


OUT 
Order CallS for 


Wi 


West then realized, he was deeper 


in. pitch sprockets 


didn't get them 


GENERAL PRODUCTS DIVISION than ever in a problem which started 
| by overriding company policy. But 
; e e he still thought it worth sticking 


. ERIE, PA. Yes, but e didn’ 
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Jacobs 


CHUCK 
ADVERTISEMENT 
IS PRE-SELLING 
THE FABULOUS 


Mode! 50 





MACHINERY 
AMERICAN MACHINIST 
BUYER'S PURCHASING DIGEST 
INDUSTRIAL EQUIPMENT NEWS 
MILL & FACTORY 
METLFAX 
PURCHASING 
TOOL ENGINEER 
TOOLING & PRODUCTION 
WESTERN MACHINERY & TOOL WORLD 
SCHOOL SHOP 
INDUSTRIAL ARTS & 
VOCATIONAL EDUCATION 
CANADIAN MACHINERY & 
MANUFACTURING NEWS 
PLUS 


sales helps and promotional 


material on the Model 50 
@ Desk-top DEMONSTRATION KIT to help 


close sales 


such as 


@ How to demonstrate and sell FOLDER 
FOR SALESMEN 

@ DIRECT MAIL PIECE featuring 4-color 
MACHINERY magazine cover and trade 
advertising 


If you are not already boosting your 


sales with the new Model 50, call your 


Jacobs representative for details today 


/T WORKE FOR YOU / 











New MODEL 50 equips your lathes 
to do a lot more for a lot less! 








65" 


for the chuck for the collets 


THE WORLD’S MOST MODERN COLLET CHUCK a 


These and others of similar power and capacity now give 
top performance when equipped with the new Jacobs 
Model 50. Improve performance of your lathes. Increase 
spindle capacity as much as 42%, Get greater accuracy 
and stronger grip. It’s easy and inexpensive with new 
Model 50 and its companion Rubber-Flex collets. 


CONSIDER THESE FEATURES... 
Gripping Power 


Model 50 is made for heavy duty turning. It has 
tremendous gripping power 


Accuracy 


Model 50 is factory tested—maximum runout .001” 
T.LR. at the nose when properly mounted. 


Thin Walled and Fragile Work 
Always parallel Model SO Rubber-Flex collet jaws 
permit chucking of tubing and fragile materials 
without crimping or scoring. 


Range 
The 10 Rubber-Flex collets in the 500 Series, de- 
veloped especially for use with Model 50, cover 
a greater bar stock range than 63 old-fashioned 
steel collets. You can chuck any bar between 
3/32” and 1-1/16” with this set of 10 collets. 
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SHELT 1 BEND LATHES 
Capacity 
Model 50 eliminates capacity-wasting draw bar. 
You can increase spindle capacity up to 42%. 
Adapters 
Model 50 adapters are fully machined for imme- 
diate mounting. Available in all popular threads 
and American Standard LOO taper. 
Price 
Model 50 prices are revolutionary! 
$70.00 for the chuck. 
$65.00 for the complete set of 10 collets. 


MODERNIZE YOUR LATHES WITH JACOBS MODEL 50 
AND RUBBER-FLEX COLLETS. YOU CAN’T AFFORD NOT TO! 


See your Jacobs industrial supply distributor. Give him 
the opportunity to prove these fantastic facts with a 
convincing demonstration at your desk! Call him today. 


Vecags 


The Jacobs Manufacturing Co., West Hartford 10, Conn. 
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This distributor salesman is 


eering with R/M 


Vee-Flex® to solve his hydraulic packing problems 


* | al 





R/M VEE-FLEX® — the most 
copied pocking on the morket 


High pressures frequently cause or- 
dinary packings to extrude—making 
them useless as a seal. But R/M 
Vee-Flex® packings, with — their 
unique self-sealing, self-adjusting de- 
sign and completely homogeneous 
construction, just flex their sinews 
and press harder laterally against 
the stuffing box wall and longitudi- 
nally against the next ring. They 
require only light gland adjustment 
Typical of the many applications for 
which they are ideally suited is the 
one illustrated. Here they are used 
on the plunger of a freight-handling 
elevator to insure a constant tight fit, 
which effectively prevents leakage 


\ 


| Pp 


irre en nny) 


This distributor salesman is offer- 
ing his customer another big advan- 
tage, too. This R/M Big Type 
Packing will do an effective job on 
many different pieces of hydraulic 
equipment — rams, pumps, valves, 
accumulators — thus _ eliminating 
stocking problems and_ selection 
error. 

Why not put “Seveneering” with 
R/M to work for you. An R/M 
Packing Selection Chart in handy 
form for ready reference will help 
your customers select the right Big 7 
Packing Type quickly. If you have 
not received a supply of this helpful 
selling tool, write for copies today 





confirmation until you got vour 
sprockets.” 

‘The point is, are vou going t 
ect the sprockets or not?” 

West 


bellicose air but 


resented the custome! 
decided to nd 
along. 

Okay.” we'll see what we can do 
Now you're sure vour confirmatio1 
specs are oka 

“Absolutely, we checked with the 
super.” 

West ordered the new sprockets 
telling the supplicr what happene 
Phe supplier sympathized with him 
and said they'd make a special effort 
to get the new sprockets out in 
hurry. ‘They did with overtime and 
the sprockets were delivered late 
the next day 

After the new sprockets were de 
livered, Stone called up to thank 
West for the ‘But,”’ 


he added, “It’s understood, we're 


coopel won 


not paying for the first two.” 
West's boss with his 
breach of policy. It was a calculated 


risk 


If you had refused, we'd prob 


agreed 


ably have lost the little business we 


had been getting. This keeps the 


door open.” 

It more than kept the door open 
\t the end of the vear, Midway had 
received enough business to mak« 
up the loss on the sprockets. The 
salesman calling on the account also 
reported that there were prospects of 
getting more. 


MARKETING TRENDS 
Starts on page 116 


Morse Chain Display 
Shown by Distributors 


Morse Chain Co., Ithaca, N. Y., 


is ft 


ravelling a display to a num 


ber of industrial distributors and 


some special shows in connection 
with the 


power transmission products 


promotion of the firm’ 


R/M’s Big 7 Packing Types meet 95% of all packing needs, 
are sold exclusively through authorized R/M distributors 


BIG 7 PACKINGS 


Worcester, Mass.; 
RAYBESTOS-MANHATTAN, INC Co.. Norfolk. Va- 
PACKING DIVISION, PASSAIC, N. J. 
MECHANICAL PACKINGS AND GASKET MATERIALS {| «& 


\mong the places where the dis 
Northeastern 
Exposition, South Portland, Me.; 
Woodis Industrial Supply 


play will be shown: 


Corp., 

Henry Walke 
Reliable Belting 
Toledo, O.: 


l'ransmission Co., 
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for Stockham 


and its Distributors 





It’s true today ... it will be true tomorrow 

You have to get valve sales to make 
valve profits. Stockham distributors make 
more profits because they get every Stock- 
ham sale made, including large-volume and 
OEM sales. 

The keystone of Stockham’s policy is 
selling only through its distributors. Stock- 
ham salesmen never compete with you for 
business, but devote their entire efforts to 
helping you make profits. 

There are other important profit factors 
in your favor with Stockham. 

Stockham is now the nation’s only com- 
plete line valve and pipe fitting manufac- 
turer. And Stockham quality is a buyword 


in the industry. 


Fifty-seven years’ experience and know- 
how back up Stockham’s present long- 
range planning for the future. Heavy 
emphasis on research and new product 
development keep Stockham consistently 
ahead with new and better products... 
new and better profitmakers for you. 

For more details about the big future 


ahead with Stockham, write today 


STOCKHAM 


VALVES «4 FITTINGS 





3enera! Offices and Plant 
4000 North 10th Avenue + Birmingham 2, Alabama 


4 








Tell us the product and we'll show you 
the right belting for handling it. 

This is | ssible be i e the Vi é ex bel S 
plete fills n 1 1 < é t 1 tr ss 
There's eve el ¢ i en cotton, Ne 
prene in é Balata l treatments 
I lus a | lete I bel pe if it 
of widt 1 thi 5 
To prove which belting is right for each us¢ research depart 

ent ts « t s, exha ve tests under tual « perating 
conditior then integrates test results with field reports to give 

ired recomm € i 

The j f this pol $ our lume of repeat sal la 
ever-grow distributor list. Why not give your « tomers this 
< plete be ery r Send 9 Distributor Cat 2 2 


A COMPLETE LINE Including: Neoprene Belting * Balata Belting 
Solid-woven Belting — untreated, impregnated, coated 
many widths and plies + Canvas Stitched Belting 

Belting Specialties @ 


ANNIVERSARY / 
1910-1960 4 


xtile Betting cs. 


Sv Pork Pi.»N. Y. 7 * 300-6 W. Hubbard St., Chicago 10 * Factory: Easton, Pa 
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SALES AIDS 


POWER SAWS— Rocky \Mf; 
Co. Delta F ry Divisio 
+76 N. Lexington A Pittsbur 


DRIVES—Link-Belt ¢ Dept. PR 


Prudent 1 P i ( | | 
Fold lrive 
\ls k iat ) } 
luce 

VALVES—Sprout. Wa nad ¢ 
Inc.., \lunes Pa Bi tin on ling 
~ heavy duty pi ire tight tal 
me TCC \ 


STEEI Repub St Cor 

Commecrcia IX l 1); 1436 
Republic Building, ¢ eland 1, O 
Catalo t 


PORTABLE SEKATING—krucg¢ 
\iectal Products ¢ Green Bar 
Wi Catal { T St lp 


ih LEXIBLE SHAFTS—S. S. Whit 
Industral D FE. 40th St.. N.Y 
N. 2.—tl book of data 





CURING CONMPOUNDS—A. ( 


Horn ¢ 1) : s ( 
133 SSth St, North 1 
N. J.—( 

ABRASIVES \ Bran 

( ( Niag 

al S. te 





SIGNALING FKOQUIPMENT— Ed 


wards ( | N uk: 4 
Bulletin gn g equipment 
ind industrial and commercial build 


ing product 

















S/ACULROUCHI 


No other portable drill or hammer 
will cut through reinforced 
concrete, brick, rock, and masonry 
tile like this revolutionary new 


STANLEY IMPACT DRILL 


Stanley's phenomenal new No. 404 IMPACT DRILL com 

















bines the best advantages of a heavy-duty electric drill and 
a power hammer in one compact unit which will out 
pertorm any portable drill-hammer on the market! 


OUTSTANDING FEATURES! 

@ Fast, Powerful—All the advantages in speed and perform 
ance of a drill and hammer—yet has smooth, non-destruc 
tive acuion 

@ Clean, Precise Cuts—Produces a straight, smooth, cylin 
drical hole without fracturing, chipping, spalling 

@ Greater Range—More than any other drill or hammer 

16” to 4” diameter holes 
@ Easy Handling—Weighs only 25 Ibs. No larger than 


standard 3/4” drill; perfect for one-man operation 











EXTREME ACCURACY! 
Stanley’s new IMPACT DRILL cuts precise openings for pipes, 
conduit, cables, dowels, anchors, etc. High-frequency impacts, 
combined with high-speed rotation, create a disintegrating 
action that drills any masonry material—even reinforced con- 
crete. Delivers 16,000 to 


22,000 impacts per minute. Eliminates 


costly compressors and heavy drilling rigs 


at 


‘% 


ONLY $375 WITH METAL CARRYING CASE 


Stock this latest addition to the complete line of Stanley heavy- 
duty Electric Tools. For complete details, write: Stanley 
Electric Tools, Div. of The Stanley Works, Dept. 4811, New 
Britain, Connecticut 


* 


rr 
+ 


AMERICA BUILDS BETTER AND Ths Ss. BETTER with STANLEY 





This for emark distinguishes over 2 ) quality products of The Stanley Works, New Britain, Conn.—hand tools © electric 

tools * b ers hardware © industrial hardware © drapery hardware © automatic door controls © aluminum windows © stampings 

® springs ® © strip steel © steel strapping—made in 24 plants in the United States, Canada, England and Germany 
JTARIO AND ROXTON POND, PQ 


STRIAL DISTRIBUTION e NOVEMBER, 1960 177 

















ACME 


attachments 
designed 


or 


TOMATION 


Time and time again, Acme Engineers have proven that 
made-to-order conveyor chain attachments need not be 
costly. They have produced hundreds of special attach- 
ments for standard roller chains that are practical in de- 
sign, outstanding in performance and lower in cost. 


At Acme, special attachment costs are lowered through 
modified design and development. From a wide selection 
of standard attachments, Acme Engineers incorporate as 
many standard parts as possible into each special attach- 
ment produced, giving you higher productivity while lower- 
ing your initial maintenance costs. Acme Chains are 
available in a complete range of sizes from 14” pitch to 
2%” pitch. 


Whatever your requirements, call or write Acme’s Engi- 
neering Department for a practical solution to your 
attachment problems designed from your specifications. 











RELIABLE CHAIN DRIVES FOR ALL INDUSTRIES 





' 
MASSACHUSETTS 
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ROLLER CHAINS, SPROCKETS, CONVEYOR CHAINS, FLEXIBLE 
COUPLINGS. ATTACHMENTS Special and Standard 
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SEALS-—Syntron Co., 900 Lexing- 
ton Ave.. Homer City, Pa.—Bro- 
chures on mechanical shaft seals and 


1] | ? 
TOLL NCCK SCdls 


VALVES — OPW Jordan, 6013 
Wiche Rd., Cincinnati 13, O.—Bul 
letins on sliding gate and plate pres 
sure reducing valves, pneumatic 
pressure and temperature contro] 


lers, and vertical check valves 


HAND TOOLS—V Ichek Tool Ce 
3001 L. 87th St., Cleveland 4, O 
Information on a displav panel cor 


taining 36 tools 


SCREWS-—Southermn Screw Co 
P.O. Box 1360. Statesville. N. C 
Actual size chart for machine screws 


and tapping screws 


ABRASIVES—Cratex M{fg. Co., 
Inc., 1600 Rollins Rd., Burlingame, 
Calif.—Manual on uses and applica 


tions for rubberized abrasives 


MASTER BALLS— Industrial ‘Tec 
tonics, Inc., Ball Div., 3686 Jackson 
Rd., Ann Arbor, Mich.—Bulletin 
gives specifications and prices of 
tungsten carbide master balls used 
for checking hole depth, setting and 


pas Bad 


checking comparator gages, et 


FLOOR PROTECTION-— Maint« 
nance Inc., Wooster, O.—Bulletin 
on “Radon 401” liquid treatment 
for concrete floors. Used to prevent 
dusting and acts as a deterrent to 


subsequent accumulation of dirt. 


PAIN'1! Industrial Maintenance 
Div., ‘The Sherwin-Williams Co., 
Cleveland 1, O.—Guide to mainte- 
nance painting of industrial plants, 
machinery and equipment, and com 
mercial and institutional buildings. 


GEAR FINISHERS Michigan 
Tool Co., vavd | MecNi hols Rd., 
Detroit 12, Mich.—Bulletin on gear 
finishers and three methods of gear 


shaving 


MANIFOLDS Linde Co., 270 


Park Ave., N. Y. 17, N. Y.—Catalog 
on Oxweld industrial gas regulators 


s | ) 
ind portable manifolds 














it@@Enz E™ 


was OIL SEALS 


DIVISION OF FEDERAL-MOGUL-BOWER BEARINGS, INC. » DETROIT 13, MICHIGAN 





The product...the cooperation...the availability: 
3 top reasons National Oil Seals build profits 


Highest availability record for 
industry-standard sizes and types of seals... 


plus skilled sales engineers always on call! 


Let all the “plus” values of the National industrial oil seal line 
work for you. They combine to make it easy for you to build 


high product acceptance and: profitable repeat business 


The wealth of industry-standard size seals, the technical data, 
the readily available application information and the strong 
supporting sales assistance from nation-wide advertising all 
work together to boost sales for you. In addition, there’s an 
extra man who is always on call to help you serve your cus 
tomers. He has the skill and ability to help you in the plant or 
over the P.A.’s desk. Call the nearest Federal Mogul Service 
branch for the facts. 


FEDERAL-MOGUL SERVICE 
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thei tributo ell more: | 
NEID MEETING |. belic n selling through distrib- of 
c tors; 2. put pol vriting, wit 
Starts on page 105 heh ag iting, with , 











wd Ih LUIS uM aaa gr rj . he disti tor has the 
I tom \ll we ask is for Fred Butt f find CT 
nanuract ise, the manuf 
f npetition ( R ed hat price — 
Ba i the manufac tated 
| t the U.S. must ha fort wn John DeWolf call 
, { i th | ( at ito know th m 
ta | by foreign | t that inufa ymMmMu 1 th 
labor vas d th d iz them k \ 
i ervice doi h 11 
! to r¢ i! i} } t ) { 
1 ot this for ind , he third 
mal tf. we must Sam 1D. ¢ | Ja | ng 1 } N] 
th it, and mnpete = NMfanufact ( Presid f dist ind mat 
he Ame S « Machinerv — gethe Presiding 
C h . 9 \lanutact \ utlined was NEID President 
an the Supplier Help’ rae Oe sais ot Ctiiiise of Whe 1 
) stressed the sup ASMIATA. oT 1 that th Derby, ¢ 1. Fred 
h the distributor major ol \SMIALA was t IT. Butts & Ordwav ( 
te his p rohit showing and hich lude vas moderator of the 
th hall f the ne¢ tech forum places I eT] in \1 
gather with Charles A. Templet 
W. DeWolf preside he the bi president of the 
CG. Mi. Basford ¢ ffered a f Sup Conven trial Distribut 
a I nanufactt t ma ted as official greete 
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Wilson 


H 
( 
pen discus 

| Stra 

Water 

. ] ly 


annual 


umey;r 


that 





lock Co., 
Il. Butts 


ambridgs 


AG pS4 





i 





CONTROL SYSTEMS—Charles B 
Pickering, Dieh] Mfg. Co.. Fir 
Plant, Somerville, N. J.—Bro 


on Singer numeri , ontrol ear America’s 
“wT ANtead” 






includes product data and oper 
tional sequence informati 
POOLHOLDERS — Wesson C 
1220 Woodward Heights Bl 
Ferndale 20, Micl Bulletis 


plier... 


] ] ; 1] 
Standard cartridg¢ pe tooll 
for assembling a variety of single 
combination boring. facing. and 


] 
essing tools 


HYDRAULIC HOSE \ncl 
Coupling Co., Inc., 342 N. Fourt 
St., Libertyville, 1 Ready ref 
erence” wall chart for all An 
reusable hvdrau 


and fitting 


CONTROL DEVICES—-M 
ment Control Device ri). j 
505, Camden, N. J.—B 

























The “Want Books” 
.. and ringing cash 
registers...of tool sup- 





systems and pliers all over America 
for th 

give profitable proof of 
y : nt the growing sales of the 
. Channellock No. 420. 
PNEUMATIC EQUIPMENT _ \ Hundreds of thousands 
Res, Wail Beats Pit of mechanics buy this plier 
Ave.. Hawthorne. N. J.—Cat every year. They like its tight 
vlinders. drill unit sas grip in tight places... its all 
ludes product ficat ‘round usefulness. And you'll 
ind pric ist like the steady profits of 

America’s fastest selling plier. 
MACHINE, ‘FOOLS — Roc! Stock it... catalog it... display 
Mfg. Co., Walker-Turer Div., 4 it... and you'll sell it. Send for 
N. Lexingt \ Pittsbur: Our new catalog. 
Pa.—Catalog 1 Walker-] 
light-heavvweight ma nd CHAMPION DeARMENT 
iccessorie TOOL COMPANY 
MEADVILLE, PENNSYLVANIA 

PIPE—Republic Steel ( \ 
tising Div., 1441 Republic Build 


Cleveland 1, O.—B 


of SRK pl ist 


LUBRICANTS~— Ilo 
& Mfg. Co.. S14 \ t A 
Davton, O.—Bullet 





CHUCKS—Cushman ( I | 
Hartford 2, Conn.—Bullet 


Cushman power aud ma 


erated two-jaw indexi 


INDUSTRIAL DISTRIBUTION ¢ NOVEMBER, 1960 181 








IT WILL PAY YOU 
TO SELL--:- 





VISES 





BECAUSE 
they sell your service 
to your customers « « 


e We know that y will have no 


problems 


@ You'll find that y r customer Ww 
Ipprove y f ervice ind the vise 
yuality 


Our vise juality service nd 


peration all count heavily 


All we 
Opportunity to 


good 
vise business tor you ask 


that give us an 


serve you. Find out what it means to 


nake MORGAN your vise supply 
source 
Write for the MORGAN 
Dis t Plan 
ew t 





MORGAN VISE CO. 


108-112 N. Jefferson St. 
» Chicago 6, Illinois 
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SAW BLADES-—L. S. Starrett ¢ 

thol, Mass.-Catalog page on 
\lloy double carbide sp 
i] allo: bh] for fast 


ww blade 
uttine 


eo 


Band,” a 


hand 


Parker Seal Co., 10567 Jet 


SEALS 
I Blvd., Culver City, Calif 


I Oll 


Booklet of design, dimensions and 
ther data on yntinuous and 

. | 

DACK-UDp TIll 
CARBIDES—Firth Sterling, Inc., 


113 Forbes Ave., Pittsburgh 30, Pa. 
Catalog on “Firthite” tips, tools 


toolholders and insert 


POWER TRANSMISSION 
Rockwood Pulley Mfg. (¢ In 
20 Crosby St., N. Y. 13, N. ¥.—Cat 


Mog Ol wer transmission equip 
] 


] ] 
nent and onveyor supplies such 


perforated open end belting, belt 


} 


1} peed redu CI 


IVeS, YCal 


PRESSES~— Dan Machin he) 
lists, In 2\( a | il 


HOISTS Universal 


lar Falls, lowa—Catalog and _ ref 
J 
ence manual on bucket elevat 


ind trough-belt 


AIR CLAMPS-—Allenair Corp., 255 


] nd St., Mineola, N. Y.—Bul 
let with data and price list 
turn “Mp 

MIACHINE 'TOOLS—South Bend 

Lathe, Inc., South Bend 22, Ind 

Catalog on en ith yolroom 
ithe tl t 1 n g na 
mnes lap ) ind 
lestal grinde1 


HEATERS 
| W oor brit 
Catalog on 


Heater 


Insto-Gas Corp., 9 
lge, Detroit 7, Mich 
“Insto-Hot” LP-Gas 


ind heating accessories 


1S 


VALVES—Detroit C 
0 Trumbell Ave., Detroit §8, 
ron D. T. Williams 


ympetitive 


Dis 


s | 
ntrols 


CTOSS 
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CARBIDES 


\damas Carbide 
] ee } 
Corp., Kenilworth, N. J.—Price 
iid itl ft tungsten 
hide t ] t 1 tay li vear part 
1 Dex AT 


SWITCHES—MICRO SWITCII, 

Freeport, | tlow Others Do It 

leaflet contains ideas submitted | 
+ , t ] 


Yadit Clle ( l Ci ld 


COMPONENT S—In 
40] NX 
Control 


informa 


CONTRO! 
la hal I< stall —O.., 
Phila. $, Pa 


ompon tS guide 


} 


.< 
? 
Broad ot 


1On Ol transau I Higli al uTac\ 


SOLDERING ‘'TIPS—lIlexa 
Lele t1 ( | \\ Clay Avi 


Roselle Pa N. J.—Bulletin 
Duroth l ld 
ico 
Ip 


POWER TOOLS Porter-Cal 
\la hine ( Ls. l l, 


LOROU!I WRENCIHI P \ 
Sturtevant 3 \ddison, II] 


VOLTAGE REGULATORS-—Ka\ 
theon Co., P r Supply and Volt 
1o¢ Regulat Q)] Tat 


Ave.. South No Vaik. 4 mn 





SPECTRUM ANALYSER—Ra 
theon Co., Commercial 
& Syst 1) { 

lurnpike, Norwo 


\pparatus 
Pr Widence 
| 6/7, M iss Bro 


Ravspan” spe 


ADHESIVES—Adhesives, C 
ind Sealers Div., 
ind Mfg. ¢ 


atings 


0 Bush Ave., St 

Paul NM Cata ) conta 
yplica ind properties informa 
, ee SES “a 
ld iW1eCsives, M0INYS 
— ] r 
| t mnmer_r 
ial ly i stitutional 

1A 








HOW TO DESIGN A TRADEMARK 


Why, it’s easy as A-B-C. Just start with a simple shape, 
one that’s readily identified and easily remembered. 
(The Jenkins Diamond is a good example.) Then just fill 
in the blank spaces. That’s all there is to it, and almost 
anyone can do it! 


HOW TO MAKE IT 


Ah, that isn’t so easy nor so sin ple. 


A trademark is like a man’s signature: it can mean much 


or it can mean little. 
Time and performance make the difference. 


Take the Jenkins Bros. trademark. There's nothing tricky 


about the design, certainly nothing fancy about the words. 


x Yet buyers and specifiers of valves everywhere 
know and respect this simple device, this mark. 


» 
Why? Becausefin all the years since 1864 therg has been 
no compromise in the quality of Jenkins Valves. We know 
it; you know it. 


And that is the only way we know to make a trademark 
meaningful. That will always be the Jenkins way of 


making valves. 














pentins Bros 


JENKINS BROS., 100 PARK AVENUE, NEW YORK 17 
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, 
HARPER PARTS LIKE THESE \S eas on contraction. and 


AT BIG SAVINGS! 


iectrl 
- - = 
’ 8 Ane fs, ’ er . ; : 
we el bh - Cla ITK, cland ().—Book 
«ee ; 1 las ‘ 








LATHES—Rivett Lathe & Grind 
Brighton 35, Bost Na 


Bullet IN 


t, Harpe 





| CARBIDES— Chicago Latrobe, 41] 
ne —-Hiomper fill ! nt tegen € t the Yellow Page ay akin Kian 0 
f D l , 
pend 


bid 








r FREE copy of Harpe Continued on page 1SS 


THE H. M. HARPER COMPANY 


~~ aaa 


A 








| — ‘t 
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BOST-BRONZ* Oil-impregnated Bearings 


SHEAVES WHEELS 


FROM STOCK 











PILLOW BLOCKS FLANGED CARTRIDGES 





The BOSTON Gear Catalog lists 2546 standard types and sizes of bearing 
= s. Over 500,000 catalogs are in constant use. Add the stimulation of 


‘ , SERVING 
continuous BOSTON Gear advertising and sales promotion. Result bear- INDUSTRY 
ECONOMICALLY 
ing me ss is good business for BOSTON Gear Distributors. 
It is further proof that “Standardization Pays” — in time-savings and 
top value for the buyer and in steady sales and profits for the Distributor. 





BIGGEST DISTRIBUTOR LINE ... in dollar VOLUME... in dollar PROFITS 
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tHE PIONEERS or 
FUNCTIONAL 
PACKAGING... 





NOW tring you 
LOCK WASHERS 


WITH 


Gre 


Applied by the 
3M” Mechanical 


Plating Process 





Mellowes first to give you lock 
washers in Coin Pak, in 2 way Telescope 
JOB-PAK has 
adopted the New 3M Mechanical Plat- 
ing Process recently perfected by Min 
nesota Mining and Manufacturing Co 


2 Great Gains! 
DYKO Metal Plating results in these 
advantages 


Cartons, and in 


1. It gives M-C Lock Washers a heavier 


coating of protective plating ‘.0003 
minimum at no increase price 
? It eliminates the possibility of hy 
drogen embrittlement always 
present when plating is done by the 
standard electrolytic process 
y 


ov gain these advantages, plus the 


advantages of Mellowes Functional 


Packaging and Mellowes Money-Saving 


Service Policies . when you specify 





Lock S 


Manufacturers of a Complete Line of Lock . 
Washers in all Stendard and Special Sizes, 
Non errous and Plated in Bulk, Conventignal 
Peckoges, Special Peckages, Coin Pak 
dob-Pok. 
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7” WASHERS 


THE C0. 


129 East Nash Street, Milwaukee 12, Wis 


New Look for Arizona Distributor 








THUNDERBIRD SALES CORP., Phi 


} 1 i ig and hinal t 





SPACIOUS COUNTER fronts warchous | 


hydrau ta 


ducts an trial 1 r and plast B KR 


Garrett Supply Opens Branch Office In Anaheim 


4 
2 
Mh Being 










TREN ee 


GaaheTT 


BOB DENNISON, righ teran Orange ¢ nty req } for G tts | 
Angeles, Division of Garrett Corp., we Don And ft cent i Fred R 
to their posts th vy Orange County branch off t at 7 1W 
1 Ave., Anaheim, Calif. Carl Mever, Garrett's insid \ 
Tom Piatt i tov th Mr D 
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HAVE YOU TAKEN SIDES IN 


THE ri 
bo} 


The change from Multi-V to Multi-Wedge is revolution- 


izing belt drives. A simple change shape gives the 
t < = 


W edge Belt greater efficiency Thus nber of belts 
can be less, diameters can be reduced 30 to 40 and 
center distances cut 20 for the same transmitted horse 
power. In fact, Multi-Wedge drives result in initial 
savings up to 20 

Because of this potential saving, it’s to industry's 


idvantage to design Wedge-Belts into new equipment as 


soon as convenient. But Worthingto 


supply com- 


plete requirement both Multi-V and Multi-Wedge 
arives ympletely taken Over! 

\re yo ¢ ) erc geability of brands”? 
I rankly, five out ' thee gh eading drive manulacturers 
now offer Mt Wedge, as well as the Multi-V drives 


V BELT WEDGE BELT 
eles oS | 





I S 
C “ 
ire Be 
W 
V BEI 
A / " 
. B 7: tw 
Nee \ L 
WEDGE BELT 
B \ y € 
ive . Wedge be 
valladile three sta 1 sc \ V and &V. Stock 3\ 
s\ ( 200 hp. Made 
y order &V ‘ : e mM) } ; rement 


REVOLUTION? 


And so far, all Multi-Wedge drives are offered in the 
same belt and sheave sizes. 

There is, however, an important reason for preferring 
the Worthington Multi-Wedge drive. Worthington makes 
the QD (Quick Detachable) sheave—the industry's largest 
seller—in the complete range of Multi-Wedge standard- 
ized dimensions. This sheave, with its two Golden 
Screws, appeals to plant operators because of its positive 
locking arrangement—easy on... easy off... always tight. 

For Multi-Wedge drives, Worthington maintains a 
large stock of its QD sheaves and Worthington-Goodyear 
Wedge belts from coast to coast. For information call 
your Worthington distributor listed in the yellow pages 
of your phone book. Or write Worthington Corporation, 
Section 79-28, Oil City, Pennsylvania 


. s 
ie . — 
~ —N SET it 
CLAMP SCREW ) ° 
REW a . 
~ 2 
i] ~ 
2 
ry — ee 
= nad ae 
>... 


Worthington QD sheaves are preferable for Multi-Wedge drives 
The clamp screw simplifies installation, assures permanent align 
ent, and makes it possible to use a set screw without causing hub 
listortion that might cause eccentric runout. The set screw prevents 
key drift’ by locking the key securely in place. You install QD 
heaves easily—one part at a time. If change in speed is required 
nply install another sheave on the hub which remains 


chored to the shaft 





WORTHINGTON 
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Distributors Sell. . . 





ANGLE OR GLOBE 
No. 14—Single Seat—Pilot Stem 
Size V2" to 8 
No. 15—Balanced. Doubled Seat 
Size V2" to 12 


Float Valves 


BECAUSE they know repeat orders and 
good profit will follow 
BECAUSE they know Keckley Float 


Valves will give their customers many 


years ot satistactory service 
BECAUSE it is easy to sell Keckley 
Float Valves—they have so many 
rood strong talking points 

BECAUSE they know they can get 
prompt shipments as Keckley carries 
complete stocks not only of float 
Valves but Temperature Regulators, 
Pressure Regulators, Strainers, Satety 
and Relief Valves 


Write for 46th Anniversary Catalog No. 58A 





© 6 0. C. KECKLEY COMPANY : 
: General Offices and Factory : 
; 3400 CLEVELAND ST., SKOKIE, ILLINOIS 

Pressure Reguictors @ Temperature Regulators ® Floot Valves : 





Strainers @ Solenoid Valves @ Red 


Pop Safety Valves @ Relief Valves 








ucing Valves 





PRODUCTS 
There are fi BAY f rowing company in 
the field of st I hoy juipment manufacturers 
better p od I Ow I ker d 1d sensible sales 
policy. O tion and complete 
distributor protect { fom vanton price cutting 
and | ) oO 
distributor to 
Even though some 1 tor listributor 
we'll still be id t S ( ourself 
what ha ide BAY 
iMt CAN META We A 
. ‘ | . 
1843 W. Cambria St., Phila., 32, Penna. BAldwin 9-1805 
STEEL SHELVING HAN \BINEI SERVICE TRUCKS SMALL PARTS 
WORK BENCHES BENCHES 


STACKING BOXES 
PARTS BINS 


CABINETS AND 
CASES 
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SPRAYERS 


Co a | il 20, Mo Bulletin d 

scribes  airles hydrauli “Dyna 
Sprav” equipment and accessories 
FITTINGS —Gravloc Sales Div., 


Gray ‘Tool Co., P.O. Box 2291, 


Houston 1, ‘lexas—Catalog of pipe 


connections 


T 


Md ACCCSSOTICS 
COLLARS-—J. H. Hartley, Adve 
tising Dept., Box 519, Standard 
Pressed Steel Co., Jenkintown, Pa 

Bulletin on Hallowell shaft col 
lars includes specification informa 
tion on all sizes 
HEATING SYSTEMS-—Sarco Co., 
Inc., 635 Madison Ave., N. Y. 22, 
N. Y.—Catalog on steam traps, tem 
perature regulators, and 
specialties 
DRIVES—1T’. B. Wood's Sons Co., 


: | 
| 
Chambersburg, Pa.— Bulletin § en 
} 


heating 


titled “5 Simple Steps to the Selec 
tion of ‘Timing Belt Drives”. 
FURNACES-—L&L Mfg. Co., 136 
8th St., Upland, Pa 

“Dyna-lTrol” furnaces and ovens 
BOLT S—Russ¢ Burdsall & Ward 
Bolt and Nut Co., II Midland 


Catalog on 


Ave., Port Chester, N. Y.—Bulletin 
on high strength bolt 

FOOL BIlS—Firth Sterling In 
3113 Forbes Ave., Pittsburgh 30, 
Pa.—Catalog with sizes, prices, and 
uses for Circl 1-15 tool bit 


BLOCKS~ | 
Bearings Div., South Bend nd 
Catalog on herical bearing pil 
low block 
DRIVES — Se Div., Maurey 
Mfg. ¢ Ip 2907 S. Wabash Ave., 
Chicago 16, Ill.—Catalog describes 
Maurey Super Wedge Driv 
FIRE HOSE—Fyr-Fyter Co., 221 
Crane St., Dayton 1, Ohio—Bulletin 
with specification data on 12 
of fire hose fo 
mines, business, institutional an 
public building 
GRINDERS-—Skil Corp., Chicago 
30, Ill.—Catalog featu 


res promotion 


program and information concer 
ing valve seat ¢ lc 

DRIVES Browning Mf Co 
Maysville, Kk Catalog feature 


variable speed drives 

LOOLS | LI Wi 1aTiis & Co., 
Buffalo 7, N. Y.—Catalog o1 
trial and automotive wrenches, tools 


and drop-forging 








NILES WAY 
Stanley Cold Chisels 
and Punches 


NEW QUALITY LINES 
JOB-TESTED FOR INDUSTRY 


SOURCE TO SUPPLY ALL 
YOUR CUSTOMERS’ NEEDS 





= 






Using a Stanley Center Punch to accurately and swiftly 
locate holes before starting drilling job on iron plate. 


Quickly cutting off large rivet head with one 
of Stanley's precision-made Cape Chisels. 


70O Highest quality service tools built 


for mechanics and industrial us- 

LINE ers Alloy steel, hexagon stock. 
Midnight blue with polished land 
and bit 


400 Quality tools made to sell at com- 


petitive prices. Hi-carbon steel, 
LINE square stock. Chrome-plated 


finish with polished bit® 


Stock the full line. Stanley offers you one 

c A source of supply to fill a// your customers’ re- 

- quirements. Immediate shipments from New 

Britain, Conn. Ask for new salesman’s cata- 

Choose from the most complete line of quality chisels and log page Write Stanley Tools, Div. of The 

punches—80 types and sizes for all your requirements. poset Works, Dept. 4811, New Britain, 
onnecticut 





’ AMERICA BuIiLOS BETTER AND LIVES BETTER with STANLEY 
This famous trademark distinguishes over 20,000 quality products of The Stanley Works, New Britain, Conn.—hand tools © electric 
us tools * builders hardwore © industrial hordwore © drapery hordwore * automatic door controls * aluminum windows © stampings 


0 sprin . stings © strip steel © steel strapping—made in 24 plants in the United States, Canodo, Englond and Germany 
; US PAT ADIAN PLANTS HAMILTON ONTAR oreo 
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MORE INDUSTRIES 


42 


ret 
a 


t 


i# 


et 
> 


we eee 9 
SERRE 


Because industrial buyers know they get the most 
efficient, economical performance from Johnson 
Gas Burning Equipment. They rely on Johnson's 
consistent quality— proved dependability in over 
58 years of operation. They know they get 
advantages from Johnson equipment that 
no other line can give them. 





No. 118 


Combination Bench Furnace 
ideal for all around shop use. 


No. 142 

Heat Treating Furnace 
Range—1300°F. to 2350°F. 
Heats fast to save time and gas. 


No. 120 

Hi-Speed Furnace 
Range—1300°F. to 2400°F. 
Reaches 1500°F. in five minutes. 













No. 706 
Annealing Furnace 
Range—400°F. to 1800°F. 
Hardens, tempers, anneols steel. 


No. 101 

Bench Furnace 

The most powerful bench 
furnace for its size made. 


No. 60 BCD 

Concentric Ring Burner 
With Johnson Venturi Mixer and Tube with 
Heavy Valve. Three burners with separate 
controls. 


For information on Johnson’s complete line of quality Gas 


Burning Equipment write today for the new Johnson Catalog 


if it burns gas 


JOHNSON GAS 


look ta 


. since 1901 


APPLIANCE CO. 588 E Avenue NW, Cedar Rapids, lowa 
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LOCKERS Pei By 
Wood St ( 200 B 


Oaks, Pa.—Catalog 

Penco line of steel locker 

PRESSURE REGULATORS 

OPW Jordan, 6013 Wiche Kd 

Cincinnati 13, Ohio—Catalog 

ine of Sliding Gate Pressure R« 
\] 


itors bulletin describes threc 
mprovement n +2 10771 
PRESSES—\\ \. Whitney Mf 
Co., 636 Ra St., Rockford, 1] 
Catalog describes hand and hyd 

pe if | i j 
DICSSC 


CEMENTED CARBIDES ( 
met Div, Allegheny Ludlun 
Steel Corp., Ferndale, Detroit 2 
\ich.—Booklet describes th 


esistant qualiti f Carmet ¢ 
mented Carbid¢ 
LIQUID CONTROLS— 81 1 
dustries, P.O. Box 1342, | 
1, R. I1.—General bulletin o lv 
tems, meters, feeders, et Also 
bulletin Weldment-typ¢ Dall 
low ‘Tube; bulletin on automati 
flow-responsive equipment for feed 
systems 
MOUNTS—Ban Con l 
700 Pleasant St., Watertow 7 
Ma Data sheet on i tor. A 
data sheet on cupmount \ 
data sheet on ig mount \] 
bulletin 1S( ff machiner 


mount 


BRAKES AND CLUTCHES 

Warner Electric Brake and Clutch 
Co., P-78, Beloit, W Brochure 
) bral ipplica 
package 
dimensio 
TUBING 


FOOLS—The Imperial 


Brass Mfg. (¢ 6300 W. Howard 
St., Chicago +45 I1]1.—Catalog on 
li ic of tubing t 
PRECISION SWITCHES —Mici 
swt h. l’reeport 11] Catalogs on 
\ i 
5) } 


AIR SAMPLER-Staplex ¢ Al 


Samipi Iiv., bitth \ve 
Brookly n, N. ¥ Brochure on port 
ible hivolume air sampler that a 
rately measu } ’ Wution 








MOR E. -a new, more 








profitable discount schedule from 
Brown & Sharpe 


Industrial Products Division 





More profit to industrial distributors: 


ultiple + )rdering = Reduced & K xtra 
Ni utti; O IR a) 


discounts) efficiency costs profits 
Why settle for less than this brand new profit opportunity? Call your 
Brown & Sharpe representative today and ask about MORE! Brown & 
Sharpe Mfg. Co., Industrial Products Division, Providence 1, Rhode Island. 


Brown & Sharpe 
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GET 
PROFITABLE 
FACTS ON 
CHICAGO LOCKS 


Maximum security lock used by U.S. Secret Service 


Write for ¢ og 
et MS-IOL and 








Chicago Lock Handles 
Ask for bulletin DH-1 for 


won 


right for the job 


eeeeeeeeeeeweeeeaeeene 
A PeTTTTeTTTTT eee ee ee De Pe 


CHICAGO LOCK Co. 
2030 North Racine Ave. + Chicago 14, Illinois 
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CHAIN Whitney Cha ( $545 ca only 


MOTORS | Low: llectric M 
tors Co., Tlowe \lich.—*Motor 
SCIC f | at rib¢ l pict I or ¢ 


PUNIPS Den einecring 


1); American Brake Shoe C | PERFECT SEAL | 
160 Dublin Rd., ¢ nbus, Oh 7 ¢ 

Bulletin on hyd 
for 5000 psi 


COOLANT | Na wane HOT FORGED from solid, 
Corp., Loled Olno—Brochiun rectangular steel bars, de- 
reductio » machining opera signed and produced for 


; , ; dependable, long-life service 
ion se ' sail i 

; under the severest piping 
fluid conditions! 


DRIVES—Louis Mis Co., Dept 
P, 427 I. Stewart St., \lilwaukec 
Wi Bulletin 
performance ot | t “ 
1 Spede Drive 


A TYPE FOR EVERY USE! 


FOR ALL PRESSURES! 
FOR ALL TEMPERATURES! 

















CARBIDES \damia Ca 
Corp.. Kent vorth ™ | | 
hie pe | Standard & Double 
LiCULATOTS, Vinch il uscl ] 1 
Extra Heavy 
varict mectarw pp 
ions, and pocket protector hold T> UNIONS 
| ‘4 - 
HOSE, COUPLINGS Anchor rn si a 
a screwed OF SocKet 
Coupling Co., | , 42 N. 4th St. weld par 3000- 
Libertyville, | Wall chart for re Ib. sizes 14” to 3 
, : . 6000-lb. sizes 1/,’ 
placement —hvdrauli ho mes. 30: 









] 


plings, and 
POWER ‘TOOLS — Svut Co. 
OO Lexingt Ave Hlomer Cit) 
Pa.—Brochu 1 portable power 


} 


DRIVES — Ank in Standard In 


thing 
ntting 





GASKETLESS 
CUP-ORIFICE 
UNIONS 


Choice of stainless 
orcarbon steel cup 














type plate. 3000- 
dustria Dir Det 2] . Mi h Ib. service. 
Bulletin describes the Class 4 linc 
T id ustable ( \ Aid 






drives 
FUBING— Wolverine ‘Tube, 172 
Southfield Rd., Allen Park, Mich 


| ] +1) | },+ 1] 
Bro TELIT 1) l CATILIG nt Wa 


MALE & FEMALE 
UNIONS 


With steel-t -steel, 
bronze-to-steel, stain 
tubing illed Qt ubing less steel-to-steel or 


orifice seats 3000-lb 





S. West Blvd., Chicas M1 





SPEED REDUCERS Winsmith (FULL STAINLESS & ' ) 
Inc. 109 Eaton St, Sprinefeld, Eric | | #UUl MALOY 

County, N.Y Catalog on horizo1 STEEL UNIONS 
tal motorized differential speed 1 With screwed or 


a P socket weld ends 
au 


: , : : 4000-lb. and 80U0-Ib. 
FITTINGS—Alcast Fittings, P.O Service 
151, Claymont, Delaware—Bul 


Box 151], ivmo 


Hall ien ! 

















letin describes line of cast alumi Write for Catalog 60 

num “Traceline” welding fittin Showing the Complete Catawissa 

COIL CHAIN—McKav Co.. 1005 line of Perfect Seal Products 

Liberty Ave. Pittsbutgh 22, Pa CATAWISSA VALVE & 

Sacmpe link nag brochure on proof FITTINGS COMPANY 
il chain with rust-resistant finish 


Catawissa, Penna 
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If its CARBIDE....... 
We make it! 


Super Tool Compuny makes 
the finest quality Carbide 
tools available. Only 
materials of the highest 
quality go into the manu- 
facture of these tools, ond 








the result, whether it is a 
solid or Carbide tipped tool, 
assures longer life and 
greater productivity. 





SUPER THE TOOLS THAT TESTIFY IN 
THEIR OWN BEHALF BY GIVING 
LONGER LIFE AND PRODUCING 
AT LOWER COST 


Super Tool Company maintoins a urge stock of drills reamers 
counter-sinks, m ling cutters, and many other ndustrial tools. If 
we don’t have the tool you want, ou specially trained product 
engineers will visit your plant, review y »peration and suggest 
a tool to best fit your specific needs. Super Too! has the men, the 
equipment, and the know-how to give you the finest products in 


the tool industry 





ne next time you need a Carbide dr eamer, end mill, or any 
specific Carbide tool, call the men at Super Tool Company, they'll 
give you the best service and highest quality products 


DETROIT * ELK RAPIDS, MICHIGAN * GLENDALE, CALIFORNIA 











UPPER TOOQL COMPAN Y 


21650 HOOVER ROAD D n of Van Norman Industnies, Inc. DETROIT 13, MICHIGAN 
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5 Sizes—10 Models | R. B. Wing Marks 115 Years 


Power 
Hacksaws 


Cut Cutting Costs 


a ~ : L JEFFERSON “601” 


ple wit 






te wit 
f ready to ) 
; F.0.B. factory 
- ONLY $B 500 
, 


No. 3CH WET CU j 


: , eee 





ea 
= 


a ugged saw that its fast AND 


PAL" 
Lf, 


YY 





rately. Automatic lift on return 
>> troke saves blades Other features ; . 17 
a clude 2 speeds, automatic stop urtcc hanuractu4e toOK part | mculum at the colege 
a foot lif ) f e lite be ] ] nNnMIVeT ry 1 <e errr t nt 
S t lift to saw frame, Oilite bear my an Li)5th anniversat pen house Buffet style refreshment we 
throughout, built-in coolant 1} 1) 7 
) ) 
Pyne nv R. B. Wing & Son, Albany served all during the show, and su 
1] , , 
Write for details, prices, discounts on KELLER \ \ 1 hc show Va he qi in the piers donated door pTizZ¢ 
Power Hacksaws and KELLER Die Filers TODAY ? 


lL] ] 
MOdcied 


p 


KELLER DIVISION 





1 floor of Wing's Charles C. Wing, Sr., president 


headquarte ind was attended by | commented after the show; “I am 
rv A im oo UU purchasing iwents industrial pic isantly surprised it the esponse 
» irts teachers, and other guest: of our customers who attended and 
2361 University Ave., St. Paul 14G, Minnesota 
, : : : - 
es a a Phe open house was the first held I am sure we will not wait 115 vea 
; , 
the firm stor C hare ( «fore we hold a secon 
Wing, Jr. and Gary Snider, assist In 1845, the firm that later be 
t general manager an I une KR. B. Wing wa shiy 
; . 
went were in charge chandlery busine supplying cay 
\s a special feature, Professor | tam with evervthing from sails t 
; ' 
| larry Waters; acting chairman of | anchors. Before the turn of the 


the Industnal Distribution Depart 
led 


ment at Clarkson Coilege presic l 
1 ' , ) 
1 booth sect up by Clarkson Pro 


fessor Wate inswered questions 





TELL YOUR CUSTOMERS about this ideal filing 
system for their drills! No more rumaging 
around in dark drawers and boxes Indexes 
ire made in 17 sizes to hold one-of-a-size of 
fractional, number, letter, metric, stub or 
taper shank drills 
Drills not furnished 
Made of steel, hammer 
lin enameled. The con 
venience and attractive 
prices make them sell on 

sight. Remember 





**Huot rhymes with Do it” 


Write for catalog pages - 
551 No. Wheeler St " . TT) ee =o ne Fe 
HUOT MFG. CO. abet yr SPECIAT FEATURE: Prof. Harry Wa f Clarkson College ex 
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NEWS 


\tort 


Purchasing Agents Report 
Fall Pickup Not Vigorous 











| 
Nat \ 
| \ 
i 
Ip 
t NAPA : lial 
Chemloy 719 is proving 
to be the most universal 
dry bearing material 
it] ever offered to industry: 
\s rep ) a 
] a = NAPA ss MOCaAUSE ree SS: 
tremely low coefficient 
of friction invites use 
where lubrication is im- SE ee ee ae ae 
P; 
possible, impractical or undesirable. 
. because it may be used on both sliding and rotating 
=~" applications over a wide temperature range. 
() 
mportance ! ... because it is impervious to practically all known 
ittempting t ter f chemicals, solvents or corrosives. 
. because it is excellent under vibration or shock 
service conditions. 
( a - 
. because it will not conduct electricity or cause gal- 
vanic corrosion. 
Chemloy 719 is available in all basic forms—such as 
sheet, rod or tubing—or in parts molded or machined 
NAPA ’ to specifications. Get full details. 
*The best in Teflon based bearing materials. a 
ee ele/ 
Request Bulletin T-120 and Price Sheet No. 126, or fier: 
>: = ° re send b/p specs. for quotation on molded or machined 
Pioneer (Appoints Carlson parts. Crane Packing Company, 6459 Oakton St., 
| St ( f S Morton Grove, Ill. (Chicago Suburb). In Canade 
; Crane Packing Co., Ltd., Hamilton; Ontario 
N \l 
N Eins 
. - << 2 
| = Ce ‘ tiie. 


2 


CRANE PACKING COMPANY 
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A Personal Message 


Cee ed eae aie 
ae 


from 


VINCENT K. 
ALEXANDER 
V.P. and Sales Mgr 


Manheim Manufacturing 


and Belting Company 


M iny Veelos distributors are in- 


ing v-belt sales by demonstrat- 

ing the new Veelos Tool 
Recently Ll analyzed orders for the 
first five months after the tool was 
introduced. During that period, 217 
Veelos distributors bought it. Fifty- 


three distributor ilmost 25 per 
cent of the total purchased two 
dozen or more. The interest fact 
t} (fre 3 istributors who |} ( 
D O ‘ 
( il t td ; 

, f Vee 

Some distributor give their cus 


tomers a Veelos tool with a reel of 
belt. One distributor gave a tool to 
new customers with a purchase of 
ten feet of belt, for a limited time 
Other distributors use the tool to 
irouse interest in the v-belt ind 
ell the tool at full price along with 
the belt 


Now, we're not in the business of 
selling tool Howey | there's enough 
evidence to prove that the Veelos 
ool, when properly demonstrated 
will lead to here sed v-belt sales 

Ihe list price ot the tool 1 only 
D2. Which includes $1.50) profit 
lor vo when you buy in dozen lot 
Where else can you make so much 
on so small an investment \nd, as 
| said earlier, that’s only the begin 


TLinhy fhe reat p j j ve 


( nel Cb trpuuil 4 


> NEW! VEELOS rool = : 
; \ ; : ; - : ‘ s : 4 2 
¢ stock reel and 
> _ : ? eeu > 


THE BALANCED 


LINK V-BELT 
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Robert N. Dickson 


boosting 
distributor 
business... 


What's good for the distributor is 
good for Chicago-Latrobe. That’s 
why C-L prepared and ran the 
advertisement you see on the op- 
posite page. It appeared in Mill 
and Factory, Buyer’s Purchasing 
Digest, Production, and other lead- 
ing industrial magazines. 





This ad is reprinted here in 
Industrial Distribution to empha- 
size Chicago-Latrobe’s belief in 


David E. Brown 


Bay State Appoints 
the distributor. Distributors are 
vital to C-L. Because of this C-L 
devotes the major part of its sales 


Dickson, Brown 


mid David ] 


Brown were appointed to the sales ; oe 
ds effort and its advertising budget 


to boosting distributor business. 


Mr. Dickson will work in. the 
New England Sales organization 
Bay State Abrasive Co. He was | tributors as distributors are to 
rmerly with Robertson Mfg. Co 
Mr. Brown will work with the 
Philadelphia sales organization. He 
is formerly with U.S. Rubber Co 


It is the constant aim of Chicago- 
Latrobe to be as valuable to dis- 


Chicago-Latrobe. 


Agent Appointed IsAL IN D 

Marvin I. Creaser, manufactur 
went of Charlotte, N. C., will 
representative for 
Boice-Crane power tools in Virginia, 
lhe Carolinas, and eastera Ten 


432 W. ONTARIO ST CHICAGO 10 
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WL Your Thu. 





{ \. today and every day... 
in the showrooms of your | 

... everything that’s new as soon 
/as its reliability is ed... plus all the fine products 


that have always helped you run your plant easily, profitab 


| ea 

i . , DRILLS REAMERS 

fine products sold by \ =. — > — ——< 

Distributors in your town -___ CARBIDE TIPPED TOOLS are END MILLS 

are the UNEXCELLED er ——— — — 

CUTTING TOOLS COUNTERBORES GUN DRILLS 
mdeby ————- —— 


| COUNTERSINKS ' 
CHICAGO —LATROBE — aad = ASK FOR 
| a > A oar a 
C-L “LO-TORK” CHIP BREAKER DRILLS a ; 


CHICAGO —LATROBE 


432 WEST ONTARIO STREET ° CHICAGO 10, ILLINOIS 
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Roll In 






YUN Ae 


Weather! 





John Wood Portable Heaters 


Heaters! Three models solve most temporary ot 
emergency heating problems, provide comfortable 
working conditions in the coldest weather. Thei: 
Sturdy construction will withstand the roughest treat 
ment. John Wood's exclusive combustion chambe1 
eliminates smoke, odor and visible flame...delivers 
instant heat anywhere! Incorporates a clean shutoft 


valve. These Portable Heaters... backed by John 
Wood's 90 years in the field of combustion engi 
neering... mean big profits tor you 





cy =% 













| 
MODEL PH 80 MODEL PH 120 MODEL PH 350 
Delivers 80,000 BTU’s; 120,000 BTU's per Heavy construction ut 
peratesfor20hourson hour. Handsome, for peak heating de | 
one tank of fuel; pro- sturdy, well balanced mand...delivers 350,000 
des the best features deluxe unit ts ideal for BTU's per hour. Rolls 
I rtab heating! nstallations easily on irg wheels 
/ i I H e De P i 
“> PR: > 
JOHN W000 COMPANY ; JOHN 
‘ Heater and Tank Division Y vooD 
Conshohocken, Pennsylvania—Chicago, Illinois Vee ie | 
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Andrew’s New Building: 
**House of Specialists” 

\ndrews Tlardware & Metal ¢ 
Los Angeles, ompleted the move 
into its new, larger quarters at 7th 
& Union Strects. ‘The new locatio1 
has parking facilities for 60 cars, and 
1 separate entrance to the shipping 
ind receiving department 

D. Hl. Andrews, president and 
general manager, calls the new build 
ing the “House of Specialists”. The 
structure contains four floors with a 
basement and mezzanine compris 
ing two more floors 

Che bulding houses about 25 dc 
partments and 120 emplovees. ‘The 


firm has taff of 15 outside sales 


men 


Sheet metals, plumbing and in 


sulation are among the six depart 
ments located in the basement 
K’lectrical machinery nd shop 
equipment are on the first floor; 
power transmissi cq upment 
located on th ond floor; porta 
ble electric tools, builders’ hard 
ware equipment, heavy equipment 
ind offices are located on the mez 
zanine and the tw uppcl floors 
Phe shipping department is on 
the second floor, placed there to be 
centrally located. while heaviest 
items are routed directly to the 


shipping dock on the first floor 
Material is moved up and dow: 
reign C' 
maximum of 6,0 Ibs in 
for medium load capacity. At pres 
ent, these two clevators and one 


passenger elevator are sufficient, a 


though there are pla for using a 
drop chute for lighter items. Inte 
departmental ommunication 1 
irried on via an intercom system 

[he move into the larger facility 
was primarily made for the idded 
space. Further, the building is so 
constructed that as many as six ad 


ditional floors may be added ena 
bling future expansion at the same 


location, according to Mr. Andrews 


Sylvania Appoints Clark 


if 


George W. Clark was appointed 


av 
marketing manager-fixtures for Sy] 


inia Lighting Products Division 
Sylvania Electric Products In 














INPUT DRUM 
ASSEMBLY 


FIELD COIL 


OUTPUT FIELD 
ASSEMBLY 


Get Stepless Adjustable Speed from AC Power 


~_  @ - ~ 


se 


with || NAM(|\|_ Fractional HP Ajusto-Spede’ Drives 


“a 
ad 


Wherever infinite adjustment and accurate control of speeds are 
required, Eaton-Dynamatic Ajusto-Spede Drives offer a simple, low- 
cost solution to the problem—stepless adjustment from zero to full out- 


put speed, and accurate control of any speed within the speed range. 


The Dynamatic Ajusto-Spede Drive is an integral combination of 
AC constant speed induction motor, eddy-current coupling, and 
plug-in type single-tube electronic control. Torque developed in the 
motor is transmitted to the driven member by electro-magnetic attrac- 
tion; there is no mechanical contact between the driving and driven 
members. 


Dynamatic Ajusto-Spede Drives operate on standard 115/230 volt, 
single phase, 60 cycle or 220/440 volt, 3 phase, 60 cycle alternating 
current—no special power source is required, Sizes are ',, 1, and >; 


horsepower at 1600 RPM; '>, *4, and 1 horsepower at 3200 RPM. 


With standard, special, or remotely mounted transistorized control, Dynamatic 
Ajusto-Spede Drives offer many worthwhile advantages not found in other 
methods of speed control. Send for illustrated descriptive literature. 


EAT 








ORIGINATORS OF EDDY-CURRENT SPEED CONTROL 
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DYNAMATIC DIVISION 
MANUFACTURING 


3122 FOURTEENTH AVENUE . 


DYNAMATIC AJUSTO-SPEDE DRIVE WITH ELECTRI- 
CALLY OPERATED BRAKE. With the safety type friction 
brake, it is possible to achieve rapid deceleration and 
quick stop, thus providing fast cycling operation. 





DYNAMATIC AJUSTO-SPEDE DRIVE WITH INTEGRAL 
SPEED REDUCER. Because of the variety of gear ratios 
available in the reducer, this compact assembly is 
adaptable to a wide range of slow speed applications. 





COMPANY 
KENOSHA, WISCONSIN 


EQUIPMENT 


199 





Quiet cushioned steel 
valves 


Strong, light-weight 
Lynite connecting rods 


Balanced crankshaft 
with integral 
counterweights 


Oversize Timken roller 
bearings 


| These are only a few of the reasons behind Quincy 


sales power. 





Stocking the 1960 “Q-LINE” means gaining new 
compressor customers . . . and because of QUINCY’S 
performance and reliability, those customers will be 
with you to stay! 


| uincy QUINCY COMPRESSOR.CO. 


| COMPRESSORS Quincy, Illinois 


| Wheeling COUPLINGS 


for the ‘Right Connections” 


Ind 1, the right 
for SERVICE and QUALITY 
Ser beca ’ 
shipped tI 1 Ly S 
them. Quality becau W j 
X-L” Pipe C js a 
quality-controlled and precision 
engineered to A.I.S.I1., A.P.I 
A.A.R r ot specilicat 
n diamete es t 1 all ty 
Send for o onde 





WHEELING MACHINE PropucTs CO. 
WHEELING, WEST VIRGINIA 


. West Coast Factory - - Woodlake, California 


i) 
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W. FF. Gulley N. E. Davenport 


Rockwell Promotes Gulley; 
Appoints Davenport 


William F. Gulley was appointed 
assistant regional manager in the 
western region for the Meter & 
Valve Division, Rockwell Mfg. Co. 
Nelson E. Davenport succeeds him 
as San Francisco district manager. 

Mr. Gulley joined Rockwell in 
1947 as a sales engineer in Los An 
geles. He was promoted to district 
manager, Seattle, in 1951 and ap 
pointed to his most recent post in 
1955. 

Mr. Davenport joined the firm in 
1950. He was appointed assistant 
product manager-gas products in 
1955, export sales manager for me 
ter and valve products in 1957 and 
most recently served as assistant to 
the vice president of petroleum and 


industrial sales 


Parker-Hannifin 
Transfers Stephens 

George C. Stephens was _ trans- 
ferred to the Wisconsin, Minnesota 


ind Iowa area to become distrib 


utor sales manager of the district 
bv Parker-Hannifin Corp. Ile was 
formerly in the Chicago district 


Prior to joming Parker Tlannifin 
in 1957, he was a sales engineet 
vith U.S. Rubber ¢ 

Douglas A. Hastings, regiona 


manager in Des Plaines will now 


] 
i 


direct distributor sales in the Chi 


} 
Cago austri t 


Granet Assigns Devlin 


William Devlin was appointed 
\lidwest representative for — the 
Granet Corp. He will devote full 

t 


time to distributor relations, sales 


ind ser throughout his territory. 


1960 
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for measuring ease no other tools can match 












































Recommend 





RAY-MAN CONVEYOR BELT 


To Close the Sale! 





vevors with small pullevs and = made 


yconvevor belt construction more ver satil e 


Rayv-Man, engineered by R/M_ for balaneed 
inder all conditions of service—even with 45 
You ean recommend it with confidence for 


high-lift conveyors carrving large lumps of 


tone and made endless with vulcanized splices 
underground mine 


end t'ss 


nd with equal confidence on 


-Miain sets new standards of service on huge, high 


ed wheel excavators moving large quantities of 
{ 


} 


Rav-Man construction is double-compensated to 
permit unequalled flexibility and long life without 
stress in top and bottom plies. Ray-Man needs 
breaker strip 


Its resistance to ripping, gouging, and tearing Is 
second to none. Various rubbe r compounds are avail- 
able for special requirements hot material, oilproot 
fire resistance 

You can depend on good stocks ol Rav-Mian 

R/M > warehouses. R/M also manufactures a full 
standard line of elevator and transmission belts and 
special belt constructions You can alWwavs Cal 














overburdet ind proves equa lv economical on a yvour R/M field representative to help With Cus- 
paper mill conveyor carrying Wood chips tomer problems. 
pam - | 
“THE R/M PRODUCT LINES 
ARE vibiecbaapaienenas TO BUILD YOUR SALES!”’ 
ha *R/N nduct line clude a range @ R/M Conveyor Belts 
ns eet every customer require @ R/M Rubber Hose 
Many are exclusive w R/M. All have prove @ R/M Poly-V® Drives and V-Belts 
advantages ote distributor sales @ R/M Flat Transmission Belts 
R/M_ products give your customers “More Use per Dollar’... and your salesmen "More Sales per Day.” 
ENGINEERED 
yaa RAYBESTOS-MANHATTAN, INC. 
DUCTS 
. MORE USE MANHATTAN RUBBER DIVISION, PASSAIC, NEW JERSEY 
PER DOLLAR 
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WEIGH YOUR BEARINGS BUSINESS AGAINST N/D-HYATT 
APPLICATIONS 


~ 

















Ayan “7” 
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, _,, another 


ALLEN service 
that helps you 
e our products 
helves! 





mov 
from your § 
































.\ \ 

\ \ 
Each incoming lot of stock is tagged 
with its own code letters. The first 


letter indicates the type and grade of 
material. Second and third letters 





identify positively a specific lot of the 


% 
material 
me 



















At every step of the processing into 
Allen products, the Code Identification 


ae Rie 


rides right along. Processed cap screws 


-_ ‘ 
™ made from this coded material, are 
t being threaded hers the job ticket 
4 

= tells the story 

1 





















This 


with the 
Here, 


the 





header, the 
transferred to the 


ri 


When the products are packed, the 
Code 
When you're 
ther 
quired, phone, 
will send certifi 


0 


we 


INDUSTRIAL 


user where 


material 
as this stock is being prepared for 
ode Identification is 
production ticket 


Cc 


Letters go right on the label 
shipping to government 


write or wire Code, and 


Write now for samples of ALLEN Hex-Socket Screws— 
and for full information on the many Allen services 
that help Allen distributors to make more sales. 


DISTRIBUTION e NOVEMBER, 


- > | 
| ALLENS «careful Coding System 


makes it possible for you to provide 
immediate certification for government 
orders—here’s how it works: 



















ition sticks right 


is it is processed. 













certification is re 


ition at once 


~-OMPANY 








Jacobson Appointed 
By Butterfield 











1960 


Donald W Jacobson wa ap 
ynted sales engineer for the But 
erfield Division, Union ‘Iwist Drill 


Nii Jac O bson, who has been ASSO 


ciated with the metal cutting tool 


industry for several vears, will cover 
the Chicago area for Butterfield 


vith headquarters in Chicago 


Five-Ten Percent Increase 
Seen For Fall Buying 


‘The tight inventory control policy 
of purchasing agents may hold Fall 
buying to a five to ten percent sea 


sonal increase, considerably lower 


than the usual Fall buying splurge 


urge, 
Purchasing Week McGraw-Hill 
publication, reports 

Phe anticipated pickup in. stecl 
products is one of the most signif 
icant spots im the seasonal buying 
upturn, reports PW \bout one 
out of three purchasing agents ex 
pects to increase his ordering 


Iqually significant, the steel stepup 
will average about 20°. Other 


} 


products leading the list where in 
crease buving is anticipated are 

ickaging material, basic chemicals, 
banca ind plastics, the publica 
tion found in its latest survey of all 


buving imtentions 





Writt 
To Assistant Manager 
John J. Writt was appointed 


o district manager fot 


Goodyear Promotes 


Goodvear's industrial products divi 










Harley Yake was appointed repre 
itive for the Lehigh Fan & 
Blower Division of Fuller Co. Mr 
Yake will cover eastern Washing 


nt 
SCTII 


rthern Idaho, and western 


ton, nor 
\fontana, with Lehigh’s line of in 


lustrial and induced draft fans 











ee 


oo Swed 









| 
a 














LLGAPITOLFITTINGS 3 VY «. 


- c= 
@ 
_ 2 


ive you these 
enefits 


SAVE MAKE-UP TIME 
ASSURE PRESSURE TIGHT JOINTS 


Careful inspection assures true alignment for faster make-up. Army-Navy 
gauging procedure guarantees full formed threads for pressure tight 
joints with any CaprroL screwed fitting. The same care and skilled 
workmanship for all classes of CAPITOL pressure fittings 

assure trouble-free installations. 


COMPLETE PROTECTION FROM CORROSION 


All CAPITOL fittings are fully protected against corrosion, 
Job-determined coatings that have proved most effective are applied 
according to general uses of each type of fitting. Special coatings are 
available when needed. 


ASK YOUR DISTRIBUTOR 
FOR CAPITOL FITTINGS 


Specify CAPITOL to assure job-tested fittings. Steel 
fittings assure no sand holes, no porosity. Every 
CAPITOL fitting equals or exceeds all published 
specifications for its size and pressure, 

All are conveniently packaged and 

protected to ensure delivery 

in factory finish condition. 


Seats art a 


ys 


PRR OIF SW 





TR Ga se OE Pe ee 


. Te 


areebenny 


| 
=ah 
| 


reaveneyy —_ 
winnie 


bib ieliic) Me iieelc). ir4i- Mab ja i) iii de) ¢ 


MANUFACTURING CO. 


DIVISION OF HARSCO CORP. 
COLUMBUS, OHIO 
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For over 80 years Clemson has been working with fine 
distributors to help make them “the right hand of pro- 
duction”. The keynote of your efforts, and ours, has 
been real service to give the best help possible to your 


customers. 


Some of the ways we help: 


We offer quality Clemson-Star metal cutting products. 

We handle your orders via IBM rapid order processing 
or ship from strategically located warehouses. 

We make our men available for missionary help and 
to help you solve tough customer problems. 

We strictly adhere to our distributor policy so you 
can depend on us for a fair deal assuring you good 


profits. 


For over 80 years Clemson has been working to make 
Clemson the “right hand of distribution”... to make 
your job easier, and more profitable. If you are not 
already stocking the Clemson line, and if working with 
a good, distributor-minded organization appeals to you, 
why not write today for details? 


Manufactured by CLEMSON BROS., INC. 


Middletown, N. Y. uf 


Warehouses in Boston * Brooklyn * Chicago * Denver * Houston * Los Angele 


Newark * New York City * Portland, Ore. * San Francisco 
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Cottingham Promotes 


M. E. Tanner 


M. E. Tanner was appointed as 
sistant to the general manager of 
Cottingham Bearings & Service, 
Dallas 

Mr. ‘lanner joined the company 
in 1951, and until this appointment 
was in charge of the branch stor 


it Irving Boulevard in Dallas 


Norma-Hoffman Appoints 
Victor Nielsen 


Victor C. Nielsen was ippointed 
iles engineer for Norma-Hoffman 
Bearings Corp. He has been as 
ened to the Minne ipolis fice 

Prior to joining Norma-llofftman 
in 195S, he had been with Electro 


lov Co., and Nielsen Machine Co 


Wilkerson Builds 
New Englewood Piant 

Ground breaking ceremonies were 
recently held for a new, $250,000 


plant facility for Wilkerson Corp 


n Englewood, Colorado 

Phe new 20,000 sq. ft. building 
has been so planned that it can be 
expanded to 60,000 sq. tt. of floor 
space at any time ind still leave 
imple parking room, according te 


Harold Sampson, president 

Mr. Sampson described the new 
plant as another milestone in_ the 
firm's progress from a one-man op 
eration im a small building to an 
organization employing more than 
eighty people and with internationa 


listribution of its products 


Nu-Matice Assigns Lanham 


Clyde Lanham was appointed by 
Nu-Matic Grinders Inc. as exclusive 


+t 


cepresentative in the states of Flor 
kla, Alabama, Georgia, Mississippi, 
lennessee as well as Baton Rouge 
ind New Orleans. Nu-Matic states 
that its policy in this area, served 
by Mr. Lanham, will be to place 
all possible orders through distnb 


utors 











ow Mac-it’s (iStribution policy 


assures a profit for you 


Se ae 








BASIC MARKETING MAP 














— Mac-it distributor benefits from Mac-it’s effective profit Here’s what distributors say 
protection policy. Our selective distribution gives you non- 
competing rights in your territory about Mac-it policy. ee 

There are no “house accounts.” All sales in your area, including , : ; — 

; LORIE CENT sings 5 Like their policy of exclusive distribu- 
high-volume sales to original equipment manufacturers, belong hi ini 

torships. 
to you HARTFIEFLD-HEALY SUPPLY CO 

A strict pricing policy guarantees you a profitable return on BUFFALO, N.Y. 
every sale We like Mac-it’s policy of not selling 

Because we want a// your stock to work for you, we keep it in direct to OEM's 
balance without any penalty GRINDING SUPPLIES & SERVICE CO. 

Factory-trained field help works with you exclusively in your DETROIT, MICH, 
territory Mac-it holds the line on pricing. 

A complete product line, same-day delivery service and net SMYTH-DESPARD CO. 
pricing are other benefits that make the Mac-it line of alloy steel UTICA, N.Y~ 
screws valuable to you VMac-it ales poli y is good for the 

Your territory may be open. Write, wire or phone for information. distributor. 

[HE WESTERN IRON STORES CO 
MAC-IT PARTS COMPANY « DEPT. 15, LANCASTER, PA, MILWAUKEE, WISC. 
NDUSTRIAL DISTRIBUTION e NOVEMBER, 196 207 








| FOR COPPER, BRASS and | 
| ALUMINUM... INSIST ON | 




















NEW, Advanced Features 
Long Service Life 


Smooth, Easy, Accurate 


For all copper, brass and aluminum tubing, 
Toledo offers fine precision made tubing tools at 
popular prices. Toledo Quality Checked to give 
you better on-job performance and 
long service life to help you 
increase job-profit dollars. 





AUTMORIZE TOL TRIBUTORS 


Write For New Catalog 
Y‘ vT 4 
OLE DO 


. PIPE THREADERS « WRENCHES © MACHINES © TUBING TOOLS 
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Good Technical Services 
Names Sales Engineer 


Don Roberts was appointed sales 


P| 
engineer by Good ‘lethnical Serv 
ices, Inc., Akron, Ohio 

He was formerly with Goodvear 
Rubber Co. Tle is a member of 
the ASME, and is contacting the 
\kron Chapter of the Instrument 
Societv of America 


United States Rubber Opens 
Sales Office In Cleveland 


U.S. Rubber Co. opened a mech 
anical goods division sales office in 
Cleveland at 7208 Euclid Ave 

James R. Gundlock, formerly a 
salesman in that territory and most 
recently an assistant district sales 
manager at the Pittsburgh branch, 
was named to head the new Clev« 


land operation 


U. S. Inventiveness Lags 


Though the U.S. has long re 
garded itself as the world leader in 
technical progress, its inventiveness 

now seventh among free world 
nations in patent applications pet 
one thousand residents, Product Een 
rineering, McGraw-Hill publication 
declares. Switzerland, the world 
leader, produces three times the 
number of patent applications pet 
capita than does the U.S 


Hutchinson Promoted 


Carroll O. Hutchinson was ap 
pointed market development man 


ger of The Glidden Co.'s industrial 

paint division. He heads the depart 

ment which will find new market 
' 


reas for Glidden paint and illied 


’ 
roducts 


p 


Specialist Named 


C. D. McDowell was appointed 
heat transfer specialist in Tulsa, 
Oklahoma for Wolverine ‘Tube, Di 


vision of Calumet & Hecla, Inc. He 


was formerly a sales representative 
Refine Ing a 








——— 





Ten Morse exclusives 
under one roof. 





mean broader applications, unmatched selling power for you 


I 


inical 


luSIVE 


Morse Chain Company, the ne mplete source for me 
power transmission products, brings you more product ex: 

plus the most complete line assembled under one roof 

BASIC DRIVES: H-E Roller Chain; A.S.A. Standard Roller Chain 


Double Pitch; Implement and Attachments; Leaf Chain 
Rocker Joint Silent Chain; Hy-Vo® Drives; Morse “Timing”’ 


Sproc kets; Morse T aper Lock stock 


ind made to order 


ne 


FLEXIBLE COUPLINGS: Morse Morflex, with pre-loaded 
biscuits, single and double: Morflex Radial: Morflex Drive 


High Torque Nv ion 


SPEED REDUCERS: 
Helical; 


Flexible Roller and Silent Chain 


Eberhardt-Denver PoweRgear Wi 


Gearmotors: Conveyor Drives: Miter Boxe 


rm 


CLUTCHES: Morse-Rockford Pullmor Over-center: Over 1 


Morse Torque Limiters, Morse-Matic Centrif 


Morse 


Belts; 


oprene 


SS} 


Gear 


EMBER, 1960 


REMEMBER: NV e can offer as much selling power 


exciusives as \Viorse Una npany tha 
r power tr iri 
et the profitable fa today! Writ orse Chain Co 
Dept. 23-110, Ithaca, N. Y. Export Sal Borg-War 
ternational, Chica il. In Canad Morse Chai 
ft ] tari 


“MOR SEM 


A BORG-WARNER INDUSTRY 








Pew Prares LS Reamers Enc 


(/REENPIELD, MaASSACHI SETTS 


Mr. Charle 

PURCHAS } 

330 West 42nd Street 
New York 36, New York 


Dear Mr. Mill: 


"Cooperation with the Industrial Distributor is, and always 
has been, the Keystone of our Sales Policy". The foregoing 
is taken from a printed statement of policy, issued in 1945, 
which had actually been in effect almost as long as the conm- 
pany has been in existence, 


This cooperation h taken many forms with particular 
emphasis on Trade Paper advertising and product catalogs. 


We try to diversify our trade paper advertising so as to 
reach as many buying influences in a plant as possible. 
Naturally the Purchasing Department must be considered a 
keypoint, and our present schedule in PURCHASING WEEK 
carries a heavy res; sibility for reaching this important 
segment of our marketing objective, 


Very truly yours, 


Helbig:gh Manager Advertisi Yepartnent 
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SCREW 
THREADS 








One REAM ERE END MES 


.. THREAD CUTTING 
+ TOOLS «8 GAGES 








“Cooperation with the Industrial Distributor is, 
and always has been, the Keystone of our Sales 
Policy.” Thus writes Raymond C. Helbig, Mana- 
ger, Advertising Department, of GREENFIELD 
TAP AND DIE CORP. in describing the program 
carried out by GREENFIELD to help their dis- 
tributors presell and increase sales. 


Some of the catalogs, data sheets, booklets, ad- 
vertisements and other sales aids are shown here. 
Among these are a continuing series of full color 
advertisements placed in national business pa- 
pers. As Mr. Helbig says, GREENFIELD’S co- 
operation with distributors takes many forms... 
“with particular emphasis on Trade Paper ad- 
vertising...” 


Concerning the advertising program GREEN- 
FIELD is placing in PURCHASING WEEK, Mr. 
Helbig goes on to say...‘‘Naturally the purchas- 
ing department must be considered a key point, 
and our present schedule in PURCHASING WEEK 
carries a heavy responsibility for reaching this 
important segment of our marketing objective.” 


For the distinct reasons which Mr. Helbig has 
stated, more and more suppliers to industry are 
advertising in PURCHASING WEEK. These are the 
very same reasons why it will benefit you to en- 


courage all of your suppliers to advertise regu- 
larly in PURCHASING WEEK. 


HANI Lv 


Purchasing Week 


MceGRAW-HILL'S NATIONAL NEWSPAPER OF PURCHASING 


330 W. 42d ST., NEW YORK 36, N.Y. 











WOODINGS-VERONA 
TOOLS 


salable items—widely used 









No. 7 Clay Picks, wide 
chisel. 6, 7 and 8 pound 
sizes. 


\ 
\ 
} 





No. 17 Pick, Contractor's 
Point and Chisel Ends. 9 
pounds. 





No. 17Y Pick, Contractor's 
Yankee Pattern. Round 
Point. 8 pounds. 











No. 107 Mattock-Pick. 5 
Ib. 3% in. blade or 6 Ib. 
4 in. blade. 


No. 106 Mattock-Cutter. 
3 tb., 13 in.; 5 tb., 15% 
in.; 6 Ib., 16% in. 


Representative styles 
of wrecking, claw and 
pinch bars. 


Woodings-Verona tools in items that are in steady de- 
ide, in addition to the mand by industrial and rail- 
ve, sledges, adzes, ham- road buyers. Highest quali- 
mers, chisels, wrenches, ty well designed and 


mauls, punches and other made. 


WOODINGS-VERONA TOOL WORKS 


VERONA, PENNSYLVANIA 
MAKERS OF CONSTRUCTION AND RAILROAD TOOLS 





, DV § Y \ 
BES 
ZA LAX 


Shown above are some of the more widely used Woodings-Verona Tools 
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BEARING SPECS are main ncern of 


Bill Allton, Allied Bearings $ | i 
Okla ind J. ¢ Byar f Ramsey Win 
Meg. ¢ 


Anti-Corrosive Appoints 
Skillin To New England 


Dean Skillin was appointed to 
head the Boston office of Anti-Cor 
TOSIVG Nietal Products Co 

Nir. Skillin will cover the New 
Kkngland area for Anti-Corrosive 
Ile has had experience in the fas 
tener field Ile also has sales expe 


nm bearings 


Waterproofing With Rust 


Chemists in West Germany have 
developed a liquid compound that 
onverts rust ito a waterproof pro 
tective film, reports Construction 
\lethods and Equipment, \icGraw 
Hill publication the rust con 
verter can be applied with a brush 
1” spraver and can serve as an under 


} 


vat for all standard finishes 


Viggiano Appointed Manager 


g 
Victor A. Viggiano was appointed 
manager of industrial engineerng 


or the Remington Rand Svstems 
Division of Sperrv Rand 


Matthews Joins NAED 

Matthews I:lectrical Supply Co., 
Lake Charles, La., was elected a 
member of the National Association 
of Electrical Distributors 











For fastest, 
A —— Wis most dependable 
SHOP SUGGESTION Z ee. service . .. 


order from 


FROM . your LOCAL 
SUPREME : Distributor 





HOW TO TEST A CHUCK 
FOR ACCURACY... 


Supreme publishes an Engi- 
neering Catalog that gives 
exact information on testing 
@ chuck for accuracy. This 


catalog defines and guar- 0 room CC V; C 
antees each Supreme Chuck's 


runout limits. Write for your 
free copy. 


for production line use 


In the meantime, you can 
make an accuracy test by 
this method: Fit a hardened 
test pin into the chuck. Clamp 
a dial indicator to the ma- 
chine so that its point touches 
the test pin an inch or more 
below the chuck. If runout is 
indicated, remove the chuck 
and repeat test on the arbor 
or spindle to determine the 
offending part. 


Dirt or chips in the chuck 
arbor hole can cause runout; 
so can bent spindles or loose 
bearings. Look for the real 
couse. 


SUPREME PRODUCTS CORPORATION 


2222 SOUTH CALUMET AVENUE - CHICAGO 16, ILLINOIS 
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VARIABLE SPEED DRIVES 
Valo Md l-> dio} ( mete] ilo) italet-) 









Widest Choice of Drive Arrangements 
and Speed Ratios...all V to V 












All Gerbing variable speed pulleys utilize the efh 
cient V to V operating principle which allows the 
use of a V-groove driven sheave. This offers greater 


effective pulling power, vibrationless transmission 


of power, and long belt life. HP 


ratios up to 8 to 1 may be obtained without stopping 
the motor. Built for years of trouble-free operation 


Electric or mechanical remote controls are also 


available 


@ RoTo-cone 


¢ Sizes from © V-belt travels on 
Ve to 25 HP fixed center line 

* Speed ratios * Easily installed 
up to4tol 

@ ROTO-pRIVE 

¢ Speed ratios ¢ Consists of 
up to 8 to 1 2 Roto-Cone 

© No adjustable pulleys 


motor base needed 


@) Var‘a’cone 


e For all ‘A’ and * Ratios 
‘B’ belt drives up to 
* Ve thru 1 HP 2734 to 1 


QO VAR’A’CONE Fixed Center 


« Two ¢ Upto 7'2 to! . 
Var'A'Cones speed-change . 
one manually ratio 
operated 


© FLEXIBLE COUPLINGS — Cushion Type 


ratings are from 
fractional through 25 @ 1750 RPM. Speed is adjust 
ed by a mere turn of the handwheel 


Drive 


Fixed shaft centers 
No adjustable 
motor base needed 


Speed ( hange 


Used with stand 
ard or counter 
shaft adjustable 
motor bases 


Save up to 
40% over 
conventional 
drives 


Through shaft 
mounting 

No interlock 
ing discs 





* 3 Models ¢ For details request 
e From fractional to 700 HP a copy of Flexible 
¢ No lubrication Couplings Bulletin 



















Type 


Roto-Drive 





Ww 


® MOTOR BASES — complete selec- 
tion of standard and countershaft 
adjustable. 


@ VARIABLE SPEED BELTS... 
@® COMPANION SHEAVES.. 


Available from distributor and fac- 
tory stocks 


FOR DETAILS REQUEST 
BULLETIN AP- 159 


re Taltit-Leiitigial> Mm Otelgelele-tilelal 


Tel: SHerwood 1-2790 © ELGIN, ILLINOIS 
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Porter Appoints Joyner 
Hawaiian Sales Manager 


James H. Joyner was appointed 
manager, Hawaiian sales, for H. K 
Porter Company, Inc. He will repre 
sent all Porter divisions in sales and 
CTVICE 


Mr. Joyner was most recenth 


Western regional sales manager of 
the ‘Vhermoid division. He joined 
Porter in 1950 as a salesman in At- 
lanta 


William M. Myers 





John Hann 


Owatonna Tool Appoints 
Myers, Hann. Wilkinson 


\\ un M. Myers, John Hann, 


ind Robert Wilkinson were ap 
pointed district sales managers fot 
(Owatonna tool Co 














Robert Wilkinson 


Mr. Myvers who 

tate of Illin vith the ex 
of Chicago, was forme! vith A 
son Division, Genera \I 
Corp.; Nve | ( S ( 
lools Corp 

Mr. Hann and M \\ 
will travel Oregon, Wash 

und Northern California for OT 


Nutting Appoints Stockey 


General Sales Manager 


Arnold V. Stockev was app 
general sales managt tf Nutt 
Pruck and Ca ( 

Kenneth | Ilea 
noted procul | 
lhe TIT 

\Ir. Stock« is I 
es Manage 
ic will rt 1 
lire the firm 








‘Send me four of those thinga 
majigs, a couple do-funnys, on¢ 
carload of those whatchamacall 
its, three. 


pd , 


we 
Re 




















“LOWEST 

SALES COST” 
“Customers Sell 
selves right aa 
the Sprayon Catalog.” 
—Midwest distributor,* 


— 


LOVE IT” 


“pitting Clos 
$3,000 volum 
the Sprayon ne. 


e to 
eon 


| gistributor.” 


“LOVE THAT 
JET-PAK” 


“The self-powered 
Spray gunisa 
natural. They 
make their own 
aerosols with 
any liquid.” 
—New England 
distributor,* 


*Name on request 








FULL LINE=SINGLE SOURCE Distributors across the 

nation are reporting success with the Sprayon line—a single source and a single 

advertised brand for virtually every aerosol product used in industry, from wire 
rope lubricant to blue layout fluid...47 different maintenance and production aids 
in self-spraying containers. No quality worries—fully laboratory tested and war- 
ranted. Heavy national advertising in purchasing and industrial magazines. Made 
by the oldest and leading custom-loader of aerosol specialties. Sprayon Aerosols 
for Industry are distributed on a selective basis through industrial distributors 
only. Call today for your Sprayon representative. Industrial Supply Division, 
Sprayon Products, Inc., 2075 East 65th Street, Cleveland 3, Ohio. 
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S LEVER TYPE 


models to choose from! 


THE WORLD’S MOST COMPLETE LINE 


SIMPLEX tacks 


SINGLE 





EMERGENCY 
anormal & BRIDGE 
JACKS 


LOWERING 


11 Models, 5 to 
20 tons capacity 
Full capacity 
On toe or cap. 


2 Models, 15 
fons capacity. 
Pivot on base, 





ee ewe eeeeoeeeeeeeeee 


POLE PULLING REEL 
& STRAIGHTEN- JACKS 






ING JACKS 3 Models (One 
3 Models (One hy Aluminum alloy) 
| aluminum alloy) , 5 to 10 tons 
|| 5 to 15 tons capacity. 
“T" Base. 





capacity. Standard 
of Bell System, 


oeeeeeee eee ee eee ee ee eee ee ee ee | 















GEARED MINE TIMBER 
JACKS JACKS 





3 Models, 25 to 4 Models (One has 
35 tons capacity. trip, mechanism). 
Side toe lift. Single and 


double acting. 





SOCCEROOS HEHEHE OEE HEHEHE HH EES . . 
| TRACK (TRIP) 
7 Sf JACKS 
u 13 Models (Five BELT 
f aluminum alloy) TENSIONING 
| Single and 
a Q double acting. JACK 


5 ton capacity. 


Also Lever type, Cable & Wire Tensioning, Pipe Pushing & 
Pulling, Tie Remover, Tie Replacer, and Siding & Flooring 
Jacks Look for further information on Hydraulic and 
Screw Jacks in other advertisements 


TEMPLETON, KENLY & CO. 2523 GARDNER ROAD ¢ BROADVIEW. ILL. 
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Ollie Roberts 


W. O. Barnes Promotes 
Ollie Roberts 


Ollie Roberts was appointed to 
the new post of director of training 
ind customer service laboratory by 
W. O. Barnes Co., Inc 

\MIr. Roberts has been a Barnes 
sales engineer for fourteen vears 
in New York, New Jersev and the 
New England State 


Keeping Cool Head 


An air-conditioning unit that can 
be worn over the head has been 
devised, Construction Methods and 


Iquipment, McGraw Hill publica 





tion, reports It consists of a fiber 
‘lass helmet and face plate con 
nected to a_ portable, clectricall 
powered refrigeration stem Ihe 
system proy des a flow of cool an 
wer the head and shoulders 
~ 
PRY 
s 
\ \ ayy) 
t + 
Pol 9 
T 
is. 
“a 
\ shetty 


I'm not arguing with vour fig 
Ure Tim arguing with YOU! 


1960 














Allis-Chalmers Purchases 


Control in French Firm 

Allis-Chalmers Meg. Co.. pur 
chased controlling interest in Etab 
lissements de Constructions Mecan 
iques de Vendeuvre, S. A., French 
manufacturer of air-cooled diesel 
farm tractors, industrial engines 
engine-generator set 

Established in 1837, the Fre 
company, which now employs ip 
proximately 1,000 people, ( 
the oldest manufacturer f farm 


equipment in France 


Link-Belt Products 
Enter European Market 


Link-Belt Specder powe! hove 


and cranes are to be manufactured 


in Italy for sale there and in oth 
Common Market countries 
Ihe Italian firm of Orenstein & 


Koppel, Milan, has been licensed t 
manufacture and sell Link Be 
shovel cranes. Giovanni Mastra 
Manes of Milan is president of 


Ory 
nti 


Lyon Metal Appoints 
A. W. Piggot 


\ W Piggot 1 ippoint 
assistant manager of new produ 
research and contract sales depart 


ment for Lvon Metal Products, In 
Mr. Piggo 
Hl. G. Knuth, was formerly a sal 


executive of | von 


t, who will work 


the firm and went into 1] 


l'exas 





os 





G J-BOSS’ 


remace Tet HOSE COUPLINGS 





Style X-34. The original washerless coupling that is unequalled for safety 
in every high pressure service, and will therefore serve with exceptional 
efficiency and economy on all low-pressure applications. Contractors 
demand it for pile driver hose. All industries use it for a wide variety of 
applications. Built to withstand hard use and rough handling. Ground-joint 
union between stem and spud provides leak-proof, trouble-free seal... 
no lost or worn-out washers to replace. All parts malleable iron or steel, 
Offset and 


to 6", inclusive. Also available in washer 


thoroughly rustproofed. Furnished with super-strong ‘Boss 
Interlocking Clamps. Sizes Y%" 


style, ‘Boss’ W-16. 
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CALDER ... the Dresser Line 


for Bigger Profits ... Easier Sales 
WAS aasoasasasadsdsdsoasasdaaaannnn 


BUILT RIGHT—Best materials throughout . . . tool 
steel cutters... 


for Automatic Tightening. \ 


EASY TO HOLD— Extra 
Weight well distributed 


for smooth handling. 


MOANA 
Also CALDER Fine Diamond Dressing Tools 


Lit kN NSA SA SAN ANANANNANNN'N 
\ SOLD ONLY THROUGH TN 
QOD 
CALDER MANUFACTURING CO. 


2049 North Prince Street ° Lancaster, Pennsylvania 





Right and Left hand Threaded Bushings \ 


Bb. F. Goodrich Will Open 
Two New Facilities 





Ihe B. F. Goodnch Co. will 
open two new major facilities in the 

St. Louis area, according to E. | 

| ‘Tomlinson, president of the firm’s 


| tire division 

\n  $0,00 q. ft. distribution 

enter is under mstruction on 
Walton Road, near Page B vd., in 
Overland, Vi It will be ready for 


ecupancy January | 


\ 15,000 sq. ft. tire retreading 
plant was completed October 30, in 
Olivette Industrial Acres, North 
Price St n QOlivette, Mo. Mh 


l’‘omlinson said 


Mixter Elected Secretary 


Ihe board of directors of Stand 
ird Screw Co recenth elected 
Worthington \Nlixter as secretary 
\MIr. Mixter is associated with the 

| Hartford Machine Screw ¢ 

| ision of Standard Screw md wall 

iti t 1 
itrol 














' | 
} aE . = = : 300 
i 
' 275 | 275 
250 keane ¢ | 250 
' 225 | 225 
PIPI AG 200 200 
_ Prermnnenas 150 
ALLFLEX ' 125 7s | 125 
1 ¥ 
; | j 100 | 100 
q VIBRATAMERS! | 75 
' 
Custom- 1) 5 fe a a so 
| Pe mame sat wo, mam a «0 Smamiratd WOLF mame ASEOMO LS FMAM LAL OMOL FmAwMI LAL ONOD 
' Engineered ' 1955 1956 1957 1958 1959 1960 
i ' 
FAST to 1 PE INDEX rs wit 
' t | \ S 1 Ni \l I \ 
' solve your rl) , ‘I 
‘ 
problems. 
' In Stainless Steel, ; 
1 Bronze, Monel ' 
i 
rite. wir h 1 . . . 
H a oe ' Westron Appoints Munn Loren Dyer Co. Sold 
i today for r PI . 
; I BRATAMER” ' Harold G. Munn was appointed Whitin Machine Co., Portlan 
‘ : DATALOG ; Cincinnati District Manager for | Maine, recently purchased Loren 
as pee METAL HOSE CO. \Weston Instruments Division Da Dver Co. The Loren Dyer Co 
1) +a Tath ] eston 1) ed t 1039 Woashinet ( 
3782 Ninth Street + Long Island City 1, N. Y. 1 Corp. He joined \\ ' \ . \ 
Telephone: STillwell 4-5173 6 i sales cngimecc . 
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New Order Index Down 0.5% in August 


1960 














MULTIPLY 
SALES with 
p the Commander 
5. Sabosen w. crawford MULTI- 
Whitman & Barnes Appoints TAPPER! 


' 
Johnston And Crawford = ae — permits tapping up to 8 holes 
i r 2 
' nd William }) as and more at one time! Your 


James Jolinston 1 







_ 












The Commander Multi-Tapper 


Crawford were ippointed = fa customer can make any drill 
sales representatives by Wohitma 
“7 “ — press a production tapping tool in minutes. With one stroke of the 
& Barnes Division of United-Grec 
field Corp drill press, he can tap multiple holes in any pattern. The Multi-Tapper 
Mr. Johnston wi k with d fits any drill press, simultaneously handles different tap sizes and 
tributors in servicing tomers 1 pitches! It provides positive and instantaneous spindle reversal to 
+} ttc} roh 1 bey \] ry 
th ittsburgh area ' , 
o ; F 5 , ‘ insure precise depth control for automatic or semi-automatic opera- 
ind, southeast Ohio a West i 
a iedeteak % th tion. The Multi-Tapper combines unequalled performance with tap- 
WEB distributor | | ping economy. 


Show and demonstrate this unit. You'll see for yourself how this ver 
satile production tool will increase sales for you 


Beals, MeCarthy & Rogers Write for the 
a, l be i eee enthasien Snel 


> . p ‘s ar 
Promotes E. J. Caffery 4218 WEST KINZIE . CHICAGO 24, ILLINOIS Catalog today. 
Edward J. Cafter iS promot niet? 








] } 
VICC pres Cl 


Follansbee Metal omp . li | NEW! BETTER THAN EVER [A] |_ ANGLE 


Buftalo New \ 


agian Oe WORK INSPECTION MIRRORS 


bee rourtec 


whimecnt SAVE TIME! 
53 PREVENT 
oe ACCIDENTS! 


} 





—_ 
—— 
ii Replaceable 
- r electrolytically- 









plated « } *,' * 
copper- 
backed } ’ 


clear view j 





mirrors 


| 


1 NEW! All models now supplied with 
INSULATED viny! plastic grip at no addi 





~>.. tional cost 
POS 
\_} see 2 Pocket clip on A-2, B-2 and E-2 mirrors 
Ae. ' 
ie = Daca 3 NEW! Exclusive non-rotating inner hex 


rod on telescopic models prevents mirror 
Wer e tor 
FREE CATALOG 


Dept. 1D-1] 4 Heavily chrome-plated; precision-made 


from swinging out of alignment 





Yan ULLMAN DEVICES CorP. 
We refer to it as brain-storm RIDGEFIELD, CONN. 


ing, Charlic—not brain-washing 
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NUTS 
BOLTS 
SCREWS 
WASHERS 


Easy on the eye 











| GROSS 
ROUND HEAD STEEL ‘ 
MACHINE SCREWS attractive 
package 
facilitates 

















both stocking 
and handling. 

















OF NEW YORK 


Write for 


NEW las 


+ 606 CATALOG 





FOR IMMEDIATE DELIVERY 


PHONE WO 6.0600 
WIRE NEWARK, N. J. 365 @ WRITE 


ATLAS SCREW & SPECIALTY CO. 


450 BROOME STREET - NEW YORK 13, N.Y. 


- 








renable Sells” Roller Bearings 


ROYERSFORD COMMERCIAL ROLLER BEARINGS 








BEARING 
ON MARKET 


for line and countershaft 


Low priced for use in conveying 
machinery, cranes, drill presses. 
machine tools. mine ears. cement 
mill machinery. coal handling svs- 
tems, ore handling machinery, pa- 
per mill machinery, agricultural 
machinery and other equipment. 
Can be furnished with east iron 
housings. Also furnished with solid 
inner and outer hardened = and 


For general power trans- 
mission purposes, All parts 
split. Bushings clamp over 
shaft thereby permitting 


applic ations on worn shaft 


vround sleeve 


Your customers save money. You ean depend on Royersford 
equipment to serve your customers’ needs. If you do not have 
our descriptive literature and prices. please write us. 
ROYERSFORD FOUNDRY & 
MACHINE COMPANY, INC. 
P. O. BOX 190 ROYERSFORD, PENNSYLVANIA 
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Dewey Buys Entire Stock 
Of H&H Supply Co. 


R. H. Dewey, president and treas 
urer of Il & Hl Supply Co., Decatur 
Alabama, bought the entire stock 
of the company 

Mr. Dewey and A. D. Vandiver 
bought the firm from the old H & Fl 
Machinery Works. Mr. Dewe 
bought 25°% of the stock and Mr 
Vandiver 75‘ 

When Mr. Vandiver died two 
vears ago, \Irs. Vandiver sold 124% 
of the stock to Mr. Dewey and the 
same amount to W. Hf. Barnes 


Recently Mr. Dewev bought th« 


124! 


24°) from Mr. Barnes’ widow, and 
the remaining 50 percent from Mrs 
Vandivet 

he firm, started in 1923, serves 
in area as far as the Mississippi 
line south to Cullman, north into 
central southern ‘Tennessee, and to 


Gunthersville 


Morse Appoints Koch 
Regional Sales Manager 
Robert J. Koch was appointed 


S. W.. regional sales manager by the 
\lorse Chain Co. His headquarters 
will be the new Morse warehouse 
in Tlouston, ‘Texas. He will travel 
exas, Louisiana, Mississippi, Okla 
homa, and Southern New Mexico 


After spending some vears in 
Ilouston, \Ir. Koch went to Morse 
headquarters in Ithaca, New York 


| 


in 1955 and now returns to Houston 


} 
IS Sdies Manage! 





i 
Robert 3 Koch 

















ANOTHER IMPORTANT BREAKTHRU! 


DUROTHERM 


Non-freezing Long-Life 
an | SOLDERING TIPS 








In 
ALL i 
Shapes = 
} al ALL 
Ralph T. Mueller Sizes Makes 


Bristol Appoints Mueller HI-PERFORMANCE Tips for use in HI-PERFORMANCE, HI-TEMPER- 


Assistant To Sales Manager ATURE Irons. Tips positively cannot stick or freeze in any iron— 
Painh T Mu ; easily removed after months of service. No need to remove tips 
R © D daily. Minimum loss of heat delivery. Tip shank immunized from 

issistant t ocket 


Ider, except on working surface at end of tip—prevents creeping 
of solder into element tip hole and spilling of solder on components. 






the Bi SemnerS te | SEND FOR CATALOG—showing the most complete line 

Mr. Muelle f industrial Soldering Irons and Long-Life Clad Tips. 
w1Ond vith 

a ie Mice a = HEXACON ELECTRIC COMPANY 
laining m O SOLDERING IRON 
Midwest regional manager 138 West Clay Ave., Roselle Park, New Jersey 
1958. Prior to that h is ft S} SERVING INDUSTRY FOR OVER A SUAnTER OF A CENTURY 


WILSON PORTABLE 
New Saleeman For Indians PNEUMATIC TOOLS 


Nir. Hellman jo Brist ft ——— PS | t+ 
ight years with Midwest ‘ 


Supph ( Se I HORIZONTAL GRINDERS 


) 











VERTICAL GRINDERS DRILLS ad 


sveniatienatidl “Powerful: arpa 


All WX lsor | yrtal I i } Oo on tool al d 


ened for easy handling. Thes manner com} 


THOMAS C. WILSON, INC. 


21-11 44th Avenue, Long Island City 1, New York 
BETTER TOOLS FOR BETTER WORK 





Richard E. Hellman 
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Choose... from the 
most complete line of 


recessed head drivers! 











BREAK-PROOF 
SHOCK-PROOF 


Screw 
Drivers 


ASK 


A Driver for 
Every Need! 


~ 





r 


Phillips 
Reed & Prince 


Clutch Head 


= © 


Allen 


@ Because VACO offers 
you more than 200 styles 
and sizes of screw drivers 
from which to choose, 
VACO brings you a com 
plete choice of recessed 
head drivers... Another 
reason why you should 





ae ©) buy VACO for all your 
Robertson screw driver needs 
Look for 
the VACO Vari-Boar 
It's easy co select the righ 





screw driver when you Duy 


yA » fre the VACO V 
arty! Board. Displays up « 
AU vers at a glance ea 
\ aalll ti | e unconditionally guar 
Mahi | A nteed 
EM Ye) antec 
~ | 
—s Plier 
i ' 
y , dui! Vari-Board, Too! 
~ vj il Complete display ot a 
Tie ~ | popular styles and sizes 
J 


rf on-the-spot selecuons 
Look for both screw driver and plier 


Vari-Boards next time you buy! 
Vari-Board shopping is easy! 


VACO PRODUCTS COMPANY 
317 E. Ontario St., Chicago 11, Illinois 


In Canada: Vaco-Llynn Products, Ltd., 


Montreal 1, Quebec 








NEW BUILDING at 3233 Hudson 


Bobker Bearings, Inc., New York | Bobker 


1 ld | 
Dullding in its | 


Bobke r < 


Citv, added a new 

expansion program. The new 4,000 | one branch 
sq. ft. facility, in Jersey City, N. J The compa 
replaces the old Jersey City branch | people, with 


ofhice and warehouse Branches arc 
Che firm plans that each branch | City; Long 


office Westbury, | 
City 


warehouse will be 4,000 


iccording to Wilbur 


and 


Jerse. 


sq. Tt. OF 


mo;re, 








president 


Oo. Start¢ 
ind t] 
nv ne 
ten ol 


] 


Island 


ocated in 


1940 with 


employees 


d ill 


ITCC 


: ~ 
W CMplLovs 45 


itside salesmen 
New York 
Citv, N. Y 


I., N.Y.; Clifton, N.] 


ind Bridgeport, Conn 


CONGRATULATIONS: Mrs. Ella Miller receives her 35-year pin from W. D. ¢ ett 
dent, Chicago §$ y ( D 1 of Standard Screw ( it fi 
Old | " ¢ 7 np] ‘ oi +} ] Y . g " 4 . 
lak irt tat ’ re Edward Kop ki, W W illia 
ind W. J. Mc( ’ is); P. A. M 
1 Mr. ¢ tt 1 | / 


Division 


Allied Forms New 


Indel Opens Houston Branch 


\llied Metal Hose Co. formed a Indel Supply ¢ Dallas, opened 
new Heating. Air Conditioning and | a new branch office and warehous« 
Piping Division. Acc rding to the | in Houston, a ling to W. A 
firm, the new division is specificall Buskley lent. Mddie L. Nix 
staffed and equipped service | branch manager of the new facilits 
mechanical contractors, cngineers, Indel distributes exploration 
onsultants. and others who use o1 supplies, recording luipment and 
enmity, Beutlke RES aimee ” 
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Write 


and 


inforr 








PRECISION BRAND 


paket 


A ARBOR 
SPACERS 
and SHIMS 






FOR FAST, 
ACCURATE 
SPACING 


Tops in every respect, Precision Brand 
Arbor Spacers and Shims are used for 
accurate spacing of milling cutters, slit- 
ter knives, gang saws and many other 
uses. They come neatly packaged in 
thicknesses from .001” to .125” thick 
and %” to 7” hole diameter 


WITH KEYWAY 


O 


WITHOUT KEYWAY 
Please 


type 
desired 
when 
ordering 


PRECISION STEEL 
WAREHOUSE, INC. 


ee eee ee ee oe ee 
421 MAPLE AVE... DOWNERS GROVE, ILLINO'S 











Nationally adver 

product 

Unlimited market 

No stccking prot 

what you need 
4 it 


eed it 





Write today for 
prices, discounts 
and complete 


information 


OPW-JORDAN 


6013 WIEHE ROAD 


CINCINNATI 1 OHIO 








Frank W. Nowell 


Norton Reassigns Nowell 


lo Chieago Area 


rank W. Nowell. formerly abra 
cnginecr in the New York State 
1 for Norton Co., was transferred 
1 similar post in Chicago 
George P. Higgins, Jr., formerls 
| ( cngineer at the ‘leterboro, 
New Jersey, district office, will su 


Mr. Nowell in New York 


Amero Promoted 


John | \mero Vas 
icf in charge of the vitrified bond 
1 Norton's research and d¢ 


ment department 


ippointed 


1] joined the firm in 1947 and 
vorked in manufacturing con 
departments and thi research 
rator In his new position, he 
be in charge of improving 01 
inating new ceramic bonds for 

} vhee S 


Hunter Spring Appoints 


Michigan-Ohio Engineer 


\lark Reeve wa ippointed held 

eer in the eastern Michigan 

ind northern Ohio arca for Hunter 

Spring Co., divisio1 * American 
\fachine & Metals, | 

| TX Ing Hunt Nir 

IX iS associat vith The In 

Cable & §S ( W ire 

y ( f Am«¢ 1, and the 

Ra Din f Philco 
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“DA” DUAL ACTION 


Superior for sanding primer surfaces 
moving vloss and taking off old 
finishes the unique “Dual-Action 
Air Sander creates no heat makes 
» swirls or abrasive scratches 
paper does not fill up 









It's new on the market and there are 
thousands of prospects. Our Abrasive 
Kit for den 














onstration will aid you 


MORE 


business... 


MORE 
profit... 


MORE 


customer 
satisfaction 
with 
NATIONAL- DETROIT 


MATION AL WRITE FOR FREE CATALOG 


NATIONAL-DETROIT, inc 


ROCKFORD, ILLINOIS 


“MITY-MIDGET” 
Here i dependable profit maker for 
industrial distributors the Mity 
Midget” orbital action Air Sander 1 
t he ost rehable popular 

ander on the narket 
Powerfu ight weight and vibra 
onless it it sanding time ind 







































POWERFUL - DEPENDABLE 4 
ECONOMICAL Robert Brown Francis Bergren 
FULLY GUARANTEED | 
MODERATE I PRICE Remington Rand Promotes 
Nationally Inquiries from our an , , 
; : = Three Executives 
advertised national advertising 
Li | sas in leading are supplied to our Robert D. Brown, Francis \ 
less motor— teh trade industrial supply Bergren and Howard V. Widdoes 
Model 81-12 publications dealers. | vere promoted by Remington Rand 
12 Ton— $437.50 : : : 
on ae Write or call today for details on handling the Division of Sperry Rand Corp 
nationally known line of ALLEN Punch Presses. Mir. Brown, vice president and 
, rencral manager of the Remingto1 
Stundveds of different gcencral manager af he Remingto \ 
Model Combinations 2 } Rand systems d On, Was dap 
1 to 25 ton Capacities - | winted to the sam ipacity in the \ 
re Dial tice machines division S 
index Feed 
+" S as low as mcs \ Bergr¢ formerly d i 
430.000 | ' : 
tor of markcting systems division, 
Model 81.5 , 
less motor—teb 5-Toa Vas ippornted vice president and oe 
mise | f that d 
Friction Rell Feed Model BM4 . LPOCNCTAL MlaANaALGeT OF That GIVISION 
| as ow as S108 on “~— iloward V. Widdoes is now at M 
Model 8-2—2-Ten with motor— toe ey "at 
Puach Press IChe¢ QO group headquarters staf 
| ce FOTW I | fo sep Headquarters ste 
Clinton, Missouri Tel. TUrner 5-3331 ee ee ee eee 
iguments and industry relations 
LUBRICATING | Timken Appoints Shealor 
DEVICES Walter H. Shealor was appoimted 
| assistant director of sales, Inter 
ae ee ee ee ee ae ee ee ee 71 mitional Divisions of ‘The ‘Timk 
"MULTIPLEX ’’ | Roller Bearing ( He had be 
| } 
| | issistant general manager of th 
SIGHT FEED : ns ¢ rt division 
| 
LUBRICATOR 1 | 
1 | _ 
Model 377 4-feed Illustrated | ; 
| 
@ Electric Solenoid-Operated Valve for Automatic Lubri- | 
cation of Bearings and Journals. One to fourteen I | 
feeds —four sizes of Reservoirs 7 FRA 
aS a) ee 7 tax 6 
: : N 
A reliable, positive, and automatic lubricating f 
device—thrifty in oil consumption—requires 
little or no attention. A combination of maxi- | 
We manufacture ; : a 
LUBRICATING DEVICES mum convenience, wide adaptability, and low 
WATER GAUGES price makes this a good item for volume sales. Ho 
GREASE CUPS It is convenient to install and operate for 
AIR COCKS pumps, engines, machinery, etc. Stock them \ 
FITTINGS for prompt service. Let us send you the com- _ 
and other Brass Products plete ESSEX catalog and make us your supply P; 
source for all products listed. iia 
Met 
ESSEX BRASS CORPORATION ee re we ot the Mia Uhe 
23500 PINEWOOD Est. 1901 P.O. BOX 4607 ic ai ee eee nie 
WARREN, MICHIGAN DETROIT 34, MICHIGAN upp 
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AMHS Invests In MHEDA Training Center | WHY 
es . rr Tig | ae a _ | 


MAXIMAT? 








because it’s the first 4 4 
|} and only multi-func & 

tional 10 tool roon 

lathe / P 





OVER 1,000 SOLD SINCE MAXIMAT WAS INTRODUCED 
LESS THAN A YEAR AGO! Sure, you've got lathes 





“up to here”, but unless you're handling 
\t t Nat il Handling | YI t Dist t \ ition ‘Tra ( t MAXIMAT, you're missing out on that some 
NY t R | ' \ \lat Handlin S t t , thing-new-and-diflerent you need to pump 
¢ oe tae Nat ; . { : ; seit a new life into that “inact customer list 

7 i ( ) ( ; ; 
’ : Get in touch with the smaller shops. Tell ‘em 
\l i \MIHIS i \ i i } { ‘ 
i MAXIMAT does the work of 4 machines 
tephen lraudt, immediat t t \ ting t eck f t t (lathe, drill press, jig borer, vertical milling 
i Cliff’ Haddr ' ' ft ¢ f Vas t and ) R Wn nachine) in the space of one, and at less cost 
sonal “pee ee Nat MIHEDA tI in a cony tional lathe meeting the same 
i toolroom standards of precision. Call on the 
big | , too. Offer them the time-saving 


DOUBLE-SPINDLE MAXIMAT. With this 
model, both horizontal and vertical set-ups are 
always ready for action. To those who tend 
to belittle the very idea of multi-functionalism, 
stress the fact that MAXIMAT WILL OUT 
PERFORM EVERY OTHER LATHE IN 
ITS CLASS EVEN WITHOUT THE CON 
VERTIBILITY FEATURE! You can prove 
it, too ist by describing a few of the many 
MAXIMAT “exclusives”. Such as 


6- BEARING SPINDLE 
feature ack and 


MULTI-PURPOSE 
CROSS SLIDE: witr 





FRANK G. ATKINSON t. J 
for the Adva tof M 
Nort New J Chapter. M 


Holeless Sole 





The fin ws th ' thet D Rep \ WRITE FOR CATALOG AND PRICE LIST 


bottoms will oust he Teather | Edy in New York wil be R | AMERICAN EDELSTAAL INC. 


350 BROADWAY / DEPT. XK / NEW YORK13,N. Y 
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HERC- ALLOY 


the sling chain with everything 


high resistance to impact loading 
maximum safety for overhead lifting 
lighter weight for easier handling 
long life on toughest jobs 
























FIRST TO BE TESTED, REGISTERED 
AND GUARANTEED. A Certificate of 
test including guarantee is issued | 
for each new Herc-Alioy Sling 
Chain shipped from our factory. A 
metal registration tag is perma 
nently attached bearing the seria 
number which is recorded in our 


foll 


engineering files with full details 


about your chain 








FIRST CHOICE WITH EXPERIENCED 
CHAIN BUYERS SINCE 1933 


Herc-Alloy is the original 
alloy steel chain...is heat | 
treated by a special process 
is electrically welded by ex- 
clusive Inswell time-tested 
method. All attachments are 
alloy steel including those to 
your specifications which are 
forged in our own shop. Spe 
cify Herc-Alloy for the best 
of everything in sling chains 
CHAIN SAFETY PROGRAM 
literature and assistance 


New product l fir i 
\ t } 


Whit sresident and H. L. Part 


available 


American Brake Shoe Buys 


Herseott ¢ orp. 








Ame in Brake Shoe ¢ pul 
1ased the a f Herscott Corp 
manu : Crect il sista ¢ 
ncartings t ¢ t ici¢ 1i¢ 
COLUMBUS McKINNON £ “Resl | 
CHAIN CORPORATION ‘ ; 7 
Tonawanda, New York ITersco \ juidated and 
New York « Chicago « Clevelan the firms plant at Rockford, | | 
Los Angeles « San Francisco a : oad las the R 
Cc ODCI ¢ S CSi¢ } 
In Canada: McKinnon Columbus Chain Ltd wae . 
St. Catharines, Ont if Brake Shoe’s Amb orge Dn 


Herc-Alloy® CM 
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Distributor Firm Opens in St. Louis 











POWERED 
EQUIPMENT. INC. 






Burke Joins H. M. Harper 


In Indiana District 


George C. Burke was appointe 
district manager in Indiana for ‘Vh« 
Hi. Ml. Harper Co. He will hav« 
his headquarters in South Bend 
\lr. Burke joins Harper after |- 


vears with Buftalo Bolt ¢ 


Serew Machine Assigns Cote 


Richard Cote joined the sale: 
force of Screw Machine Supply Co 
Chicago, Illinois. according to Rol 

rt J. Olser ice president of sales 








He! 
By 


\ 
mot 
dep 
Co 
cha: 
ind 
Pp 
ton 
Son 


MIA! 


Mat 








Helveston Named Buyer 


By Keasbey & Mattison Co. 
Allen D. Helveston Jy Was pro 


moted to buver in the purchasing | 


department of Keasbey & Mattison 


Co. In his new job, he will pu 

. ;, ; -_ Check valve formed from . 
hase maintenance and repair items Basic-Check Unit and standard Drain elbow used as the ‘body’ 
ind office supplies reducing coupling. for a DURABLA Basic-Check Unit. 





Prior to joing K&M, Mr. Helves 
ton was with N. W. Butterworth & | 
sons Cr ind R. G. Genzlinger Co 


Wilson Names Smith 
Northwest Sales Agent 


Steph n G. Smith 


iles agent in the states of in 

Oregon ind Washingt , f — 
lhomas C. Wilson, Inc., t Iippoint | : eo MEY 
distributors for Wilson Pneumatic | : oui 


lool Division 
Mr. Smith also represent 
facturers of cutting tool 


Basic-Check Unit used with a Basic-Check Unit at inlet end of this 


equipment ind grinding wheel standard side inlet. bend completes the check valve. 





Industrial Fastener Index 


ee How you can help your customer 


shipments for August MO 


scxonally adysted ccodne | Meet any check valve emergency 


1 ] . } 
he Industrial Fastenc stitute 


SCasOnd! 


\ugust shipments of ndustrial fast 


1) ey t Y of t , 
eners were 91, HC You can meet the check valve requirements of any cus- 


tomer...in any industry...if you stock the DURABLA 
Basic-Check Unit in line sizes from %” to 2”. Combined 
with almost any standard fitting, this unit becomes a 
complete check valve, as shown above 
With a few of these units an hand, your customer can 
meet any check valve emergency. Made of stainless steel, 
they'll handle almost any liquid, gas or air...over a 
broad range of pressure-temperature ratings. And they 
will operate perfectly in any position. 
. Every DURABLA Basic-Check Unit is sturdily boxed 
and clearly labeled for easy handling. DURABLA 
* 1960 Reducing Couplings of stainless steel are also available. 
Ask for a copy of bulletin 1D-110 


1959 


DURABLA MANUFACTURING COMPANY 
114 Liberty Street, New York 6, New York 


M A M 7 


MATERIAL HANDLING 
J 


Material Hand In: 





DM.33 


N 2,649,277 an. Pat. No. 549,618 
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Electrical Repair Occupies New Quarters 


ELECTRICAI 
Rockwell Mechanieal. 


PHIR VY-THREE 


Shingle 


~ SF 


Se 
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Samuel Harris & Co. Holds Fall Sales Meeting 





LP 





Aa! I%d uoa|>)-us ni 





y2Ojs Ul sezZIs sDjndod jo juewdiys jdwolg @ p2e660] sa9qqny AAIN 24s jO S®Z!s COZ YOU B40W @ 
sBuiysng ¥20}-1ed0D, e6pog SUOIJI9I9S BIO} INOY — SADINg 
*UOIjINsjSUOD [994s PePjem-|/0 "yyuBiem 4461) ‘pebiny e uoa|5-usny p2e66o\un jO sezZ!is OOO'E 19 @21049 YY @ 
shajjng Buiunesy-3195 4O Gury [j]N4 AJUO Ys SAPWIOISND 4NOA |/°S 
Wd}! BO1p-Bd1AI9S D YIM UINjes jyoud do; @ juUaWwiseAdu! AsOjuaaul ON e S$9/9$ "W'3 O }|P uo BjIIMIBAO UY @ 


JUNLDIid LI¥OUd AINNd 831138 V NI 139 


GNI l1iVl 3HL YO4 eT QN3Z JAI¥G JHL YO4 
A311Nd ONIM 38V1NOI 5 ‘ Ai11Nd* ONIM GQ3I9D90VI 















Crucible Appoints Leslie Make a B-Line to clean profit 


Charlotte Branch Manager 


Robert D. Leslie was t 


ee ae ...$ell the caster you can 


sales branch in Charlotte, N.C. He 








W rmerly ssistant man r at 
iS KX rm l i Wag . s 
gy sel ance bees ooensty steam ciean without corrosion 
Mr. Leshe joined Crucible in + 
is a Sales trainee. hh / 
promoted to assistant - aie . ‘ ; 
i is ; Bassick “B-Line” sanitary and corro- tivities are big markets for these dirt- 
rer 1 } Tr 1) 
iver in St L \l stant casters are opening up a shedding, corrosion-resistant casters. 
ew market area for distributors. They’re specially designed not to pick 
Food-processing plants, canneries, up dust, dirt, food particles and othe: 
Billi Reti ho r plants, candy foreign matter. They’re completely 
«ay » . - . ’ } 
ilingsiey elires i¢ houses, fine sealed, can’t lose lubricant. Heat-treated 
John S. Billingsley ' tant + ical hot , defense-indu try clean aluminum alloy permits steam cleaning 
t] ] yms, bakeries, and a host of other ac without rusting. 
1¢ 1C¢ president Tf 1 . TCT 
from Cr ble Steel Co. after 37- | = —_——_—— me mm me me we we a a a a a a a a 
iTS S€ C - 
At Crucible, Mr. B 
2 Series Series 
] ’ “ ” 
l Sale p N “BA BB 
Swivel Rigid 
ind Pittsburgh. He wa . 


Dodge Mfg. Enters 


European Common Market 





International operatior f Dods 
\ifg Corp irc being ext ed t HERE ARE THE CASTERS TO SELL 
the Furopean Common Mark 


Series ‘“‘BA’’ (swivel) and companior resistant features as the “BA” and 
V1 h nc a quisif On D\ 1) \ 1 fs eries “BB (rigid) casters are spe ially BB above, but they re designed for 
International A. G. of 4 lesigned for sanitary applications in general industrial service with a widen 
P food processing industri They are (2”) soft tread. Five- or six-inch wheels 
ship of Colmant, Cu ( Dod: assets nage ‘ e 3 
: direct compliance with the sanitary stand in “Baco” or “‘Alcore” (rubber tread 
S. A. in north » Frat ae , , . , 
the Baking Industry. Available bonded to aluminum core). Ideal for the 
Phe new pla h 4-, 5-, or 6-inch wheel treads ir textile, aircraft or missile fields. 
Belgian border, vw t yn-marking “Baco” (soft rubber, or, if Make sure you have the latest Bassick 
. . Reae banar. | ] I red, Neoprene) or “Atlasite” (hard Folder, AJI-60, describing these out- 
nanufracture ip . i ’ 
11 Dod es treads) tanding casters. And mention the Bas- 
Series ‘“‘BS’”’ (swivel) and “BT” (rig ick B-Line on calls to appropriate 
t have the same corrosion plants. It will pay off in profits for you. 






Series Series 
“BS “BT” 
Swivel 





Rigid 





Le 


SHORT ORDER FORM 


iD it | tral S ‘ 

















oll 


Dake offers the 
most complete line 
(1 to 600 tons) of 
al hydraulic and 

arbor shop presses for 
forcing, bending, 
straightening and other 
pressing jobs. Use 

your Dake Catalog 

No. 350... sell your 
customer the exact press 
for his job. Or if he 


requires a special press 


... Dake engineers will 


do the designing and 


building. Dake Press 


sales are key sales... 


in profits as well as in 


satisfied customers. 


631 Robbins Road 
Grand Haven, Michigar 


.) 
° 





Machine Tool Show Sponsored By Holcomb Co. 
si %, a 7 — 





oo - 





a Ee. See (Cc 








REGISTRATION: M than 400 guests registered for the Holcomb industrial show 





\t the CCC Voda nachinc show Llo ni IT 1 TOHOWC 
tool show sponsored by A. L. Hol this up with phone ills, the day 
omb, Grand Rapids 9, Michigan, | before and the day of the show 
24 suppliers manned booths which Sales manager, Bob Miller said 
were viewed by more than 4 (his show has served to give us 
suests some immediate sales, some rea 

Announcements were sent out to | good leads, and has pepped up ou 

tomers two weeks before the | entire organizatior 


Hi-Shear Takes New Name 


Deveon Branches Out; 


HiShear Rivet 1] Co. officially | New Plant Opened in Canada 


its name to Hi-Shear Corp Devcon ¢ orp. of Dan 


| changed ers, Mass 
\ccording to spokesmen for the innounced the formation of a Cana 
Porrance California firm, the change | dian company, Devcon Limited 
was necessary to better portray thc According to George Giles, gen 
expanding line of Hi-Shear’s propris cral manager of the firm, sales of 
tary products and diversified ind plastic steel, and other Devcon prod 
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NEW! LARGER! 
Univerwal 


METAL HOSE CATALOG! 


SIZE RANGE 
INCREASED 






MORE 
TECHNICAL 
DATA 





metal HOSE COMPANY 


INTRODUCING 
EXPANDED 


PRODUCT 
LINE 








umieemsat 


Ask for Catalog ID-100D 


QUALITY... 3 * 
Atl- Wetal 


Flenible 
Hose Products 





= THE TRADE CALLS 


for 
DYKEM 
STEEL BLUE" 


m 
Dies and 
Templates) 


Popular package 8-oz. can fitted with 
Bakelite cap holding soft-hair brush 
for applying right at bench; metal sur 
face ready for layout in a few minutes 
The dark blue background makes the 
scribed lines show up in sharp relief, 


= 
=> 
= 
= 
= 
= 
= 
=> 
=> 
= 
= 
=> 
=> 
= 
=> 
=> 
= 
=> 
= 
= 
=> 
= 
= 
= 
=> 
== prevents metal glare. Increases effi- 
= 
= 
= 
= 
=> 
=> 
= 
=> 
= 
= 
= 
=> 
= 
= 
= 
=> 
=> 
=> 
= 





ciency and accuracy 
Write for full information 
THE DYKEM COMPANY 
Estoblished 1920 
2305A North 11th St. « St. Lovis 6, Mo 








John J. Hope 
J. H. Williams Forms 


Automotive Division 


John J. Hlope was appointed gen 
( manager of the Vulcan ‘Tool 
( Vulcan ‘Tool Co. is a new auto 
tive division formed by J. TI 


Williams & Co., divis 
Greenfield Corp 
lhe new 


ne of 


mm of United 


market a 


ind ser 


division will 


1utomotive repalt 


tools and_ related equipment 


mnprising about 4,000 items, under 


“Vulcan” 


OCCUPY) 


brand 
Vulcan quarters 
ipart from the Wilhams” plant and 
Il be statted with its 


] 
iwement, sales ind 


Dae 
will 
OW] Wiad 


operat ng pci 


Nh Hope will organize a= fran 
ed varehouse dc iler sales SVs 


for the new concern 


Margolis Named Chairman 


By Elgin Watch Co. 
Henn \l \Nlargolis wis 


airman of the board of director 
the Elgin National Watch Co 
Nir. Margolis, chairman of. the 
\ Supply Co., Inc. has 
of the Elgin 
The post of chairman has been 
death of ‘I. Albert 
former president and chai 
1949 
George J 


ryt 


ippointed 


been a 


Board sinc 


, 
it since the 


Daly, Jr., executive vice 
] 


ind treasurer, will con 


officer 


} t 
hier execuhive 
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\\\ Less 


‘ 
MA\\ \\ 
\\ \\ 


\ 


Ames’ exclusive shock 

band eliminates ex- 

cessive handle break- 

age. Vertical rivet in 

HANDLE | 
BREAKAGE \ 


competitive brands 
destroys important 
wood fibers and 
weakensthe handle. 


STRONGER BLADE 


Double taper forging, an exclusive 
with Ames, puts more steel where it 
counts. Blade tapered from back to 
point and also from center to side. 


Ames’ blades are unconditionally 


guaranteed. 





AT-94 


0. AMES CO. 


PARKERSBURG, WEST VIRGINIA 


231 











m Reduce Inventory 
g@ Cut Service Calls 


gw Increase Tubing Sales 











Flexible 
Metal Hose 


® THAT'S CUSTOM-MADE 
, FOR EVERY 

INDUSTRIAL 
APPLICATION 


For All the Facts Write 
for the U.S. Flex 
Sales Guide 
fo Specific 
Industries 





Zs SS S42 swees 
Wid Wer S* 28 Se 
U. S. FLEXIBLE TUBING CO. 


2S MW Wz 


223 MAIN STREET, BARTLETT, ILLINOIS 








Aolds anything securely on 
(hollow construction 


—— 


the perfect fastener to 
e s hold anything securely in 
? FB hollow walls, floors, ceilings 


BETTER THAN NAILS & SCREWS 


Molly allows you to install fixtures ex- 





actly where you want them not 
just where studs are Ends loose fix- 
tures, crumbled plaster, broken walls 
Molly's spider anchor backing won't 
pull through and actually reinforces the 
area in which used 


BETTER THAN TOGGLE BOLTS 


Molly requires a much smaller hole and 
anchorage is permanent . fixtures 
can be removed and replaced in the 
same anchor 


243), HOLDS IN ANY KIND OF 
“PSS? HOLLOW CONSTRUCTION 


stnino wa. , UP TO 1-3/4” THICK 


Plaster ver wood lath plaster over 
metal lath, all wallboards, cinder block 
ement block, gypsum block, hollow tile 
glazed tile marble, metal, glass, et« 


SOLD BY WHOLESALE HARDWARE, ELECTRICAL 
WHOLESALE & INDUSTRIAL SUPPLY DISTRIBUTORS 


‘(MOLLY 


CORPORATION 
° 230Y N. 5th St, Reading, Pa. 


‘ 


Yes, 














H. H. BURROWS iv Pioneer Lapel Pin from as 


| Burrows Honored For 45 Years’ Service With R/M 


itta R 1) Ra t Nar itta Left t i IN. K kM itta 
Mir. I RK B. Hazard lent and J. F. D. R i 

Il. 11. Burroy emlor vice pres Ile joined the Manhattan Rubber 
ident, rubb« ile vas honored by | Division in 1915, later became man 
officials and associates at the Pas- | ager of the roll and tank depart 
saic, New Jersey, offices of Man- | ments, then sales manager of the 
hattan Rubber Division, Ravbestos- | industrial rubber products division, 
Manhattan, In on his 45th anni ind was appointed vice president of 
versarv with the yNpan the orporation im 1955 


Weller Electric 


| Names Sales Managers 


Weller lle ( iS mad 
} + ] } 
4 4 ! l it i WAT 
cit 
| W. White w ppoimte 
. ’ 
\ tant hanage revious 
hie \ | l sale Hilal 
t, 
Luss Winkelmia vill assume 
CLUuiti¢ Soa c ha hanager 


ind will er Michiga Oh In 


, , 
wadqua!l 


era f California, Nevada, anc 
\nzona ect Decembe t 
LD 1 Katt ¢ thie 
I ¢ is a ( | i Wag 
¢ c lex Oklahoma \ 
N | \l ) | 
He w have hea ter IN 
1Tcrs Lexa 
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Distributor’s Pilot 
Wins Safety Award 


Captain Karl I. Styne, chief pilot 
for Noland Co Newport News, 
Va., accepted the safety award from 
officials of the National Business An 
craft Association, Inc he award 


was given to Noland Co. for more 


than 1,700,000 accident-and-injury 
ITeC urline mules clo ked bv the 
hrm urplanes 


The firm presently uses a F-27 
prop-jet airplane. ‘This is the fourth 
in a line of company planes. A Cur 
tiss Robin was used in the early 


1920s, a twin Beech in pre-war vears 
] 


and more recently a Lodestat 
During 9 the mpany plane 
nade over ¢ h p to the firm’s 3¢ 
branches, situated in nine South 
eastern stat i District of Co 
ull 1 
Captain Stvne. who piloted nearh 


+m ] rT Tie N ind n LiCs ilso 
received the NBAA’s Million 
Miler” award for perfect safets 




















B-Bar-W Outing Draws 700 Texas Buyers 


Pu 





and Fort W 


barbe uc 


of Dallas 


head ing Agents A it t 1 day of fishing ruising and 





M. FE. ROBERTSON, rigs 
retirement after - i n i | 


Modern Distributors, Inc., Issues New Catalog 





NEW CATALOG 


ipkeep, quick refer ind attract H 
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FREE SAMPLE OFFER 










MARK UP 
PROFITS! 


ucth the sO Tlew |b 


“FLASHDRY 


NEVER DRIES UP 
WHEN LEFT UNCAPPED 













exclusive 
Wet-Wick, 
Valve Action* 


it's the ALL-NEW 
FLASHDRY INK MARKER that's always ready 
for use. Just push down and Presto! The ink is 


“It's a brand-new concept. . 


flowing again... 
has been off! 


no matter how long the cap 


@ Writes on any surface, including metal 

@ Contains more ink than other markers at 
higher prices! 

@ 8 brilliant colors 

@ Guaranteed 2-miles of writing 

@ Can't evaporate, completely leakproof 
Replaceable tips and inks mean economy 
Attractive Discount Schedule 4 Sizes 


FOR FREE SAMPLE write: 39¢» 
AL ASH. MANUFACTURING COMPANY 
169 MURRAY STREET, NEWARK 5, N. J. 


CANADA: Seal-o-matic of Canada, 2 Matilda St., Toronto 


MAKING IT EASIER 
FOR YOU T0 SELL 


MOLDED 
PACKINGS 





This new brochure eliminates 
guesswork— simplifies selection, 
sales of 


price computing and 


molded packings. Contains easy 
to-follow particulars on four dis- 
tinctive Palmetto Molded Pack- 
ings—Pyramid, U-Ring, Kup, and 
Pisto-Ring. 


ro 


Di 
UNL 


NORTH WALES, PA. 
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am Ob sbin-yol 
giving 
makes good 
business 
sense, too!”’ 


Every business has a vital stake in the welfare of its community. The businesslike way to protect these 
interests is to support your community The United Way. Your United Fund or Community Chest Campaign 
takes care of many community needs without the confusion and waste of separate appeals. 

Your company can contribute in three important ways! ® Make sure your company makes a generous 
corporate contribution. It helps protect the welfare of your employees and customers. g Help your empl 
meet their obligations through easy payroll payments. Experience shows this often doubles, even triples, 
results. g Stimulate executive participation in support of your local fund. Such participation helps safeguard 
the dollar investment made by your company and its employees. 


Remember, giving The United Way helps your community and your company. GIVE THE UNITED WAY 
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For selected distributors, the Formsprag line offe 


opportunities for in reased sales. morte 


ince of customer satisfaction. Because 


formance record of superiority assures 


weceptance, every industry is 


these 


precision power transmission produ ts 


OvVER-RUNNING 


Provide Greatest Torque Capacity, 
Highest Precision, Longer Life 





General Purpose Ball Bearing 


nr j 








unusually 


Clutches 


High-Performance Ball Bearing Clutche 


Torque capacities: fror 40 Ih 


HERE’S A FAST-MOVING, TOP-PROFIT LINE 
OF PRECISION POWER TRANSMISSION PRODUCTS 


‘rs great 


profits, and assur 


their proved per- 


high 


a potential customer for 


FORMS PRAG 


CLUTCHES 


The Formsprag clutch consists of a full complement of shaped 

sp s located between two concentric races. Full torque ts 

smitted tf m onc C the other ne vedging action 

it these precisi S s—-there is no lost motion or slipping 

ATsc the sp S¢ n t const tly ch ’ contact points 

clutch lite is lengthened and backlash eliminated. With 

c contact in uh l space, Formsprag clutches 

nsmit more torque n i ition to SsiZe ind weight ( lutch 

oup S I I rsprav ball dea»ril clutches are also 
\ Dic 


Small, Light-Duty, Sleeve-Bearing Clutches 


Mode FS-02 and FS-04 are ideal for 
busine machines, instruments and 
ill industrial machines. Provisions 


components on 


e hub. Bor n x” and 
Torg Capacitic 4.5 Ibs. ft. and 
hs. ft. Fight mode FS-3 through 
FS-I¢ are for general industrial appli 
c 1 ol ec 2 | earings 
Bor ameters f i606 6¢t 2" 
Torque capacitie from 10 Ibs. f oO 
() Tt 


For over-running, indexing and back 
topping ipplications this series of 
general purpose earing clutches 

I dependab operatio ind long 

vice lif Mo provisions and 
» F ompien t of Ouad-Carrying 
prags are incorp ed in all models 
Bor llame I from .500” to 
» OO 1 tor pacities from 
4 t to sf {) 7 


eS 


These clutches provide ur g 
rformance wt ed on over 
ng ndexing or Dackstopping ap 

( Tt g ncorporat 
tomized combinatior ot prags, 
Oo provide optimum 
rformance whe ong-life or high 

p ) oO ime requisites 
Bo r ) $00” to 6.000” 


ft. to 
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OVER-RUNNING (free-Wheeling) 
INDEXING (Ratcheting) 
BACKSTOPPING (Holdback) 


Products, Promotion, Policy, Profits 


The products shown and described on this and 
the following page indicate the high quality that 
is characteristic of the complete Formsprag line 
A national advertising and sales promotion pro- 
gram of proved-effectiveness is constantly pre- 
selling your customers and making personal sales 
efforts more productive. In addition, Formsprag 
has developed a sales policy that is designed to 
establish and maintain mutually profitable dis- 
tributor-manufacturer relations. There are many 
more significant benefits for selected distributors 
invite to 
write for more complete information on products 


handling the Formsprag line—we you 


and policy 


ADDITIONAL FORMSPRAG PRECISION 
POWER TRANSMISSION PRODUCTS 


FORMS PRAG 
COMPANY 


23597 Hoover Road, Dept. 113-A 
Warren (Detroit), Michigan 


Precision Power Transmission Products 





Lia's eo) @eolty ace) fe lti 2 hele 4), ic) 
AND POSITIONING DEVICES 


TYPICAL 
REV-LOK “A ((@ 
APPLICATIONS 


POSITIONER 


CENTRIFUGAL CLUTCHES & CLUTCH-COUPLINGS 


Improve Motor Performance— 
Permit Using Smaller Motors— Provide 
Automatic Overload Protection— 
Allow Across-the-Line Starting 


\ rie f Raw 
1 rs j dir 
Ik i 
' } 
} it We 1 n 
I Raw 
xt 
} \ } 
\ 
ii 
Hil Hit W 
( 
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DEVICES STOP FEEDBACK TORQUE; PROVIDE TWO- 
DIRECTIONAL DRIVE, POSITIONING, OVER-RUNNING, 
BACKSTOPPING AND LOAD-RELEASING 


These multi-purpose devices have an exceptionally wide 
range of application and may be adapted for s revolutior 


They offer vreater 


torque 


Tunctions 


ind torque limiting 
er ove! 


for their size and weight I 


gn 


capacity ind permit 
running speeds than any similar device 


bores or shaft size 


to 


Standard models having s from 
in diameter provide torque capa from 40 


in. Smallest Rev 


ities ranging 
* mount 


Lok sizes have 


10.000 Ibs 
lubricated and can 


lbs. in. to 
ing flange on outer race 


be used for end-to-end or coaxi 


permanently 
il drive 


ire 


The unusual features, design characteristics operating 
functions and a number of typical applications are discussed 
write tor your Copy 


n detail in Rev-Lok technical Bulletin 


-OSITION DEVICE 


RQUE RELEASING CLUTCH (SINGLE REVOLUTI 


> 


ADDITIONAL FEATURES 








\ = hoes never me | 
d + ie permit higher or 
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FORMSPRAG COMPANY 


23597 Hoover Road, Dept. 113-A * Warren (Detroit), Michigan 


Precision Power Transmission Products 




















Kenneth Dahlberg 


Beall Appoints Dahlberg 


To Midwestern Sales Area 


staff from 194 
hief of MecGraw-Hill’s Sout 


News B \tla 
hanage \tl 
urea rr RB \\ h 





Kenneth Dahlberg was appoi 
\lidwestern sales representat 
Beall ‘Tool D Unit R 
chor Corp 

\MIr. Dahlberg ( B 
Pool Divisi lowa. M 
Kansas, Nebra | 
the exc ( 

ar t 
i \ i 
ale ' 
| te | 
vas with | « I ( 

A. R. Henry Opens 
Dallas Ad Ageney 

Gambit, In i Vdivert 
public relations f 
rated 1 Dallas \ \ IR 1] 
ind A. Dupree Davi 

| idditie t ¢ 
tising ub] 
promotio the f 1] | t 

seve tT ling 
ture Q) f tl Safety Z 
1 magazine W Gambit 
monthh 

Mir. Henrv, executive h 
hrm, was an assistant edit 
DUSTRIAL DIstTRIBUTION 


AVE ATA’ 





INDUSTRIAL 
_ BRUSHES and BROOMS 
1e is complete—there are brushes and brooms for every 
need—you can’t miss a sale. Keep in mind eo here is a 
source of supply that never fails top quality always we are 
1 the job to serve you and we do it in every respect. Sell 


CAPITAL and sell to increase business and profit 





Push Broom 





Warehouse and 


R 
ed Cap Mill Broom 


Metal Base Broom 


Floor Brush 


@ We urge users to buy thru their local distributor 


INDIANAPOLIS 


BRUSH AND BROOM MANUFACTURING CO. 


CORNER BRUSH AND BROOM STS. Est. 1890 INDIANAPOLIS 7, IND. 





LMA wi I 


The Collis 
MAGIC-TYPE CHUCKS 


save operating time 


i Ut 












MAGIC-TYPE CHUCKS 


| Reduce production costs with Collis Magic Chucks. Now tools can be 


} changed without stopping or slowing down the spindle. Boring, counter 
boring, drilling, reaming, tapping, etc., can be performed practically 
continuously. 


Let our 40 years of manufacturing experience help your customers select 


the proper equipment for the job. 


"Call COLLIS For Service” 
‘THE COLLIS COMPANY iii 


Dept. A, CLINTON, IOWA 
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Maintenance-Free Standard Duty Types 


FLEXIBLE COUPLINGS 


Put Trouble-Free Performance 
Into Your Equipment 


This 
and similar ads 
appearing in 


Compare these features: 


© A type and size perfectly suited to your 
application. 





Year-after-year dependability, regardless Medium - Heavy ond 
of load or operating conditions. Heavy Duty Types 


of alignment. 


No lubrication required 


Cushioned power transmission — load is trans YOU SELL 
mitted through cushioning materials — no wear Radially Removal Types 
on the metal jaws 9 to 30 hp. at rpm. LOVEJOY 
2 to 40 hp. at 18 rpm. 
Double-life cushions— one half the cushions act COU PII N cs 


Simple, rugged construction — few parts and 
no intricate mechanisms 








as idlers, except on reversing loads — quick 
interchange provides a new set of cushions 


Cushions are engineered to the load and 
service conditions 


flexible coupling for your applica- 





& Ask Lovejoy to recommend the exact 


tion. No obligation. Request catalog 
Flange-Mounted Types 
1 to 740 hp. at 9 









iu7? WEST LAKE STREET © CHICAGO 44, ILLINOIS 


PRETESTED 


HOLDING POWER 





USE DIAMOND x 


D-Ip. ti 
-/ 


HAMMER 
DRIVE 
ANCHORS 














Where holding 
power counts... 
use this expansive 

anchor . . . for all 
kinds of masonry 

@ Nail Type 

@ Vibration Proof 
@ Rust Proof 














—T 
earn 


TRIAL OFFER: Write for catalog sheet and trial samples 

¥ = ey 

INC/ 
6 er a * ogo aay 


‘¢ 
oe 









238 INDUSTRIAL DISTRIBUTION « NOVEMBER 





24 NATIONAL 
Completely machined for ease and speed SDPO at TS PUBLICATIONS 











John B. Ward 


John Ward Joins 


Billings & Spencer 


John B \\ irc Was Ippo 


Central states sales represent 
for The Billings & Spencer Co 
Nh \W ird who wil ha ¢ 
quarters in Chicago, will travel 
States as \lissour - Kansa ind 
Before joming Billing he 
issociated with n ufacture 

A both ] = 


Firth Sterling Names 


Two Sales Managers 


Jolin J. S$ K 1c | if 
Phdd bag 
cd Norn | 
t ic Pit \ 
1g ! rile nl 
\l SOWK thie 1) 
| | | ld cn 
Chicag i | 
habla ind dis Hal . 
P gh. hh CW post ie 
) e7 
\lr. D ( 
+ 
1] 
l I 
I ig Chica 
eld sa sburgh. He w 
Spi fi iles t 


inted 


Potiy 
ILIV¢ 











4 
Richard L. 


White 
Blackmer Appoints White 
Eastern Division Manager 


Richard L. White was 


Eastern division manager for Black 
mer Pump Co. He will head sale 
for ten Eastern states with office 
New York Cit 


Nir. White Blackm«c 
1949. In 1950 he moved to the N 
York office as a sales engineet 
\ Ippointed Philadelphia 


Mussen Joins Card 
As Sales Engineer 

\lan Mussen join the S. W 
Card Division of Umion Twist D1 
Co. as field engineer t ver ( 
igo ind VICINIT 


Previously, Mr. Mu 





PABLES ON CASTERS 


\ 


ippointed 
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NOW you can serve PROFIT ABLY 


customers’ special requirements in 


CORROSION-RESISTANT WIRE ROPE AND CABLES 
HACKENSACK CABLE CORPORATION 


specializes in helping you meet your customer 
demands for special grades, sizes and con- 
structions ... right from our complete stock of 


STAINLESS * BRONZE * MONEL * GALVANIZED AND 
NYLON OR PLASTIC-COATED WIRE ROPE & CABLES 
Now HACKENSACK puts you in a highly competitive position on orders 
for corrosion-resistant products that go beyond your preesnt stock and 
sources. You can depend on our prompt recommendations and prices for 
special requirements, plus good delivery. 


Demand for corrosion-resistant products is at an all-time high... and 
tomorrow’s potential for this market is even greater. You can profit from 
this demand by cataloging and serving your customers with our quality 
products. WRITE FOR SPECIFICATION DATA FOR YOUR FILES 


TODAY. 


CABLE CORPORATION 


109 ORCHARD ST. HACKENSACK, N. J. 
Tel. ‘HUbbard 7-1100 


keep everybody's business Do /- 


ing—and growing. The 


ae 


a 




















THE 





PELCO Lift Truck design is i 
e of those simple, but revo- @P RATCHET CRANK 
lutionary, pts that. prove 
Yankee ingenuity is as lively LIFTS ] 
as ever I 
Two DI-PELCO Lift Trucks THE LOAD! 
solve the heavy moving prob- | 
lems for institutions, offices, i 
DOLLIES, factories, businesses Just : 
about everybody. 1,000 and 500 i 
Ib. models are available i 
Loads up to a half ton are / 





lifted, moved, and a 


iced with 


curately / 
1d safety. 


ease al 


Write for literature and friendly 


_ arrangements. i 
MADE BY AND FOR 


MULTI - PURPOSE 
AMERICAN INDUSTRY 





1 igh TRUCKS 


DI-PELCO CORPORATION 
SPENCER, NEW YORK,PH.-160 


fe 
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CAUGHT 
IN THE 
PROFIT 

SQUEEZE? 


Cut Costs 
with 


TRADE MARK 
? 
REG. U.S. PAT. OFF. 


long-lasting 
Belting 


To increase your profit mar- 
gin, install FRANKO INNER 
LOK Cotton Belting for all 
light: conveying. You cut in- 
itial cost...cut maintenance 
costs cut power costs. 
Famed INNERLOK dense 
weave assures minimum 
stretch:..keeps the belt true 
longer. FRANKO lightness 
elalemil-> lela mare lela -s-m oleh lig 
requirements 

lf you have a belting prob 
_lem, write or phone for an 
assist from our materials 
handling engineers 


THE FRANKLIN COTTON MILL CO. 


1118 Central Parkway - Cincinnati 10, Ohio 


SO years of better belting service” 





Garrett Supply Entertains At Golf Tournament 





PRIZE WINNERS get together following the Garrett Supply ¢ I Angel 
t ament at Lakew 1 ¢ Long Beach, Calif. Links activit Ga 
ind ma fact | nta d >) it Standing 
ie Bert Meirs, Minnesota Mining & Mfg. ¢ John Pitblado, 3M; G 
Newton, Allen Mig. ¢ Jav Ritenow, Aro | t ¢ ind G Oster 
( 1 Latrob In front row a Jim I ( t | Cha | 
( ( 1 (,a B Dan i | 


hy-Tubesupply Expands Seattle Warehouse 
| | With eh st | 


3 





OVER 300 ind list ) ntat ittended it Sea " 
K () }. | S isn i (sa 
VL ¢ tt i x kK dent, W. ¢ Hla 
| Sea m of Kilsb l'ubesupp! is adopted ft hy 
| 1) | Angeles id lc VCTa ypc it l 
tt. of warchous¢ 1 ind | Nerthern California Manager 
doubl inventories, a rding ¢ Julian Fotre was appomted mat 
W. G. Ha ! Scattie V1 wer of Northern California 
sion managel tions for Kilsby- Pubesupplh 
Lhe expansion follows the recent \lr. Fotre is being transferred 
merger of Tubesupply Co. of Seattle | from Los Ang¢ to San Francis 
with Perry Kilsby Inc. of California where the firm maintains its North 
at which time the name of Kailsby n California 
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Are Door Prizes 
At Central States MHI Show 


Debentures 
Operations Ideas— 


Can You Use Any? 
Nlater 1 bland lhl | 
tute Central States Show, a $5 


Electric Car 
Pocket Encyclopedia 
vane he show will be h Adjustable Book-Ends 
n The Kentucky Fair and Exp 
= Mark* Counter 
tion Center, Louisville, November 
1.3 Vinafilm Card Holders 


L.. West Shea, 
ot the 


+ 


tute had two 


Thermal Reproduction Paper 


managil 
Institute said that the | 


o} 


Gummed Labels 
jectives in n Leased Vehicle Log Book 


at 
when the dailv door priz idea 


i 
conceived Lhe first obj VC Paper Cutters 
stimulate wider interest in the ey Vinyl Portfolio 


Secondly, the dealer 


tor national group, MIETE DA 


hibit 
I 
to demonstrate its suppo rf 
show 
hese bonds 
MHEDA to ] fina 
port for its traiming cent it N 


port, R. 1. As these debentu 


tere it the I ( l 
tu \ i + i ( T i 
tT Ca l id SOL 
\ Mir. S 
lraw eS i ! | 
cach da l uld | 
¢ MS \ l ] l ] 1 
equipment im factor Wa } 
piers, storag 





Firth Sterling Appoints Electric Car 


J 
one-battery clectn car, that 


Miller Purchasing Agent \ 


cats On¢ t 


man and his equipmen 


as gel. M been made for in-plant trans 
purchasing agent for kirth St yortation. It weighs 18] pound 
In ar ; “ Nn K. St ias a low center of gravitv, and a 
— ter ' he ife speed limit of 44 m.p.h. It 
<a _ yperates with accelerator and foot 
Vea ‘ i : 5 : ee ike 1S 35 11) hes wick 

wei he was ia Bu Co., lin Summit, New 
agen ] 1 


Pocket Encyclopedia 


Opens Swiss Branch 


Yale & Towne | | Graphic Arts ‘Verms” i 

mpicte t ul | 1OSC tC 

h i bra ! ” Ss 1 the pap a wing, box 
ind, near Zu1 \ \ ird phic ar lustries and 
Burgman was ap} ted mana is recommended for sales promotion 
director of Yale & Lowne Interna ind advertising people in distributor 
tional, In firms Ihe book is available for 


| > Hardened, Tempered and 
f 


Ground -from-the-Solid! 








j 
¥ 
) 
y 
; 
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It pays to specify 


DRILLS 
REAMERS 
BLANKS 


Premium Quality 

High Speed Steel, 

Solid Carbide and 
Carbide Tipped. 








DRILL SETS 


stock sets Je Fract a 


ACE 
Standard Wire and Letter 


5, packaged in t folding index cases, 


ACE BLANK SETS 


ew e tolerance nisa 


t a pre gt 4 
able tandard Fractional, Wire and Letter series sets 





Call your local distributor today —or write Ace 
direct for latest catalog and price information. 


ACE DRILL 


” Adrian, Michigan 








\ ORIGINATORS OF “‘GROUND-FROM-THE-SOLID”™ DRILLS 
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139 DIFFERENT TYPES 
& SIZES... ALL 













You'LL 
PREFER 
PROTO 


PROFESSIONAL 
FLAT WRENCHES 


Proto’s complete 
line of flat 
wrenches with 
U.S. Standard 
Metric, and 
Whitworth open 
ings give the 
professional user 
exactly the right 
flat wrench 
lor any 
turning job 


PROTO 


PROFESSIONAL 


TOOLS 


quauty TOois 


S100 


publisher 


postpaid direct trom thie 
Fhomas Printing & Publishing 


Co., Kaukauna, Wisconsin 


Adjustable Book-Ends 


‘Shelvies” solve the problem of 
holding books 
rectorics, magazines upright 
book-end 1 of 


TITIAN, 


records, folders, di 


he 
modized alu 
tor 
with non-marking white rubber tips 
Adjusts to shelf 
ie to 14” Bronzc¢ 
S] each 
Hahn 
Los 


made 


S 


spring loaded tension 


ann height from 


or aluminum 
finish 


The 
Dr 


Co 7311 Fox L1ills 


Calit 


Ang¢ les 6+ 





Mark Counter 


Phe Mark Cou the 
miby f ike 
1 j k ! 
4 Wate { 
HiIpmecl 1 ( 

1) ve ) i hh 

11 1 ‘ 4 

| } lL hy) " o 
md t s Ie Opecratio 
kach time a piece of material 1s 
uiched with the instrument pen 


INDUSTRIAL DISTRIBUTION ¢ NOVEMBER, 1960 





tip, it leaves a small spot of ink and 
| the counter clicks one 

Van D. Mark, Production & 
ventory Controls, P.O 
Clair, Michigan 


In 
Box +4, St 








Vinafilm Card Holders 


FulVu Vinafilm Card Holde1 
has been developed to maintain 
lean, legible unsmudged job tick 
| cts, blueprints, price lists, ete. Com 


card holde 


According to 


] 
pletely transparent, the 


ibsolutely clear 


1S 


manufacturer, it does not have 
milky 
with ordinary § plastic 


In 


the 


that Ippearance so 


common 
holders 


N. J 


card 


Cooks Blackwood 


MEE WOR RE Se. 





Thermal Reproduction Paper 


Lik C l Ha 
MIPCT | c-S il h ist 
ited, and wh iffording repro 
luctions with greater mitrast. It 
\ 1D\ wi dd materia 














easier to file and will not deterio iccidents; rubber pads on cutter 
rate with age. For further details | feet prevent marring of _ tables; 
write to drilled holes for permanent mount 

The Stvlograph Corp., 205 West | ing, if desired and the “ecasy-pull” 
\lain St., Rochester, N. main lever and paper press handle 


which permit safe, easv, accurate 


operation by office personnel. One 


model, with cutting width of 143”, 


Gummed Labels sells for $149.50; the other model, 
Lhese gummed labce vith a cutting width of 114”, sells 
on Prone (R) stock. ‘This materia for $119.50 , 
stores like plain paper; it lies flat I'he Douglas ELloms Co., 1314 
without — pre-sticking — o1 :, Rollins Road, Burlingame, Calif 
through extreme variations of 
perature ind humidity; vet 
sufhicient body and bulk to be ha 
dled in a labeling or impr 
machine It feeds flat hor 
offers 1 ibeling resista 
forms readily t 1 prod f 
and forms a manent adhe 
bond 
Jack L. Page, Kalamazoo I 
Cr 321) Ranse St.. AK 
Nich 





inyl Portfoli 
Leased Vehicle Log Book Viny mn olio 








his heavy grained vinyl port 
. 7 = , l a a aa an 
; ( ind extra inside pocket 1 
autenalipren ined inside and is sealed ek 
; | Develope Ccta I 
a 69 
Jean ne — Rimar Mfg. 60 \ th St 
xe cae NYC 
Truck S | ( 
I S10 S St. M 
\lin 
Manufacturers’ 


APPOINTMENTS 





J. Robert Flodine was appointed ad 
t 1agCl I ratt =A 


\\ wth ( In 





a 


Malcom ‘Thomas 
\ 
Paper Cutters \ifo. ( 
| 
R. G. Slauer Vas 
f of « 
| | ! | 1) 
ICK Y ( ] Ss 1 | Nf P du t | l 
i} i 4 id i | 
nat if Henry J. Sidford was appointed di 
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HARRISBURG 
COUPLINGS 


Harrisburg Seamless Steel 
Pipe Couplings are manufac- 
tured to A.P.I. and A.LS.L. 
specifications for petroleum 
and other The 
Harrisburg developed pro- 


industries. 


cess assures uniformity of 
threading unsurpassed in ac- 
curacy of form, height, angle 
and lead. Order the best — 
order Harrisburg couplings. 


meni 


More than a Century )H() in Harrisburg 18, Po 


HARRISBURG STEEL CO. 


Division of HARSCO CORPORATION 


a Mw “e 
ae O)°) 
— ke 2 / 


OO x 


CYLINDERS 


FLANGES 





TRANSPORTS 


1960 243 








“feel” quite right 
after you've sold 
them Xcelite | 


and easy to promote 
all kinds of sales 
aids for mill supply 
salesmen and 
industrial distributor 
showrooms 


to industry 

thru Mill & Factory, 
Industrial 
Equipment News 
and New Equipment 
Digest 


a wide selection of 
screwdrivers 
nutdrivers 

pliers 

wrenches 


special tools J Te oI 


mF (artes 
aie 


Write for catalog 
and price lists 


XCELITE, INC. » ,ORCHARD PARK, N.Y. 


Canada: Charles W. Pointon, Ltd., Toronto, Ont. 
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rector 
motion at Behr-Manning 
Division of Norton Co 


of advertising and sales pro 


Henrv A. Porterfield was appoints 


Manager OF advert 1 sales 


prom tion for 


Co 


( hapman Valve 


hrank 


CHng1iec! 


Fencza was appointed chief 
ot the 


Division, Hlewitt-Robins In 


Robins k:ngineers 


John L. ‘Turnbaugh was 
manager of Black & Decker Mfg 
Co 


ippointed 
lowson, Marvland plant 
Roy W. Romberger was appointed 


personnel director of Keuttel & 


| sser Co. 


Donald FE. Svkes was promoted to 


assistant service manager of indus 
trial 
R. L. Frederick was named a vice 


and automotive 


harge of Interna 
R. A. Gul- 
tional post 


limken 


president in 


tional Divisions and 


ling was given the add 


1) 
of company Controller fol 


Roller Bearing Cc 


Mark 


laifer was | manu 


IPpomnsle 
facturing manager, coated abra 
sives. division, Armour Alliance 


Industries 


William G. Bancroft was appointed 
the new manager of the grinding 
wheel plant for the products divi 

Ihc Niilling 

Co 


Cincinnati 


sion. oft 


\Nlachine 








“Oh, come Vhornlevy. 
There must be at least ONE 
good reason why we should buy 
vour product!” 


now, 


divisions, | 
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DATES to 
REMEMBER 





Oct. 31-No t—Ficld Sa Na 
iwement In tute (Nlidwest \ 
tional Sales /xecutives Intern 
tional, Mdgewater Beach Hot« 
Chicago 

Nov. 5-9—American Society of Too 


A \lanufacturing lingineers, 
Seminar on Standards and Stand 
ardization, Warwick Hotel, Phila 


delphia 


Nov. S-ll—Ist National Die Cast 


ing I:xposition and Congress, D« 


troit Artillery Armory, Detroit 
Michigan. 

Nov. 10-12—Thirtv-Fourth Annua 
\Nlecting, Southwestern Whole 


] 
SAIC 


Distributors 
Lote! 


Springs, Colorado 


\ssociation, 


Broadmoor Colorad 


Nov 13 


( 


tute Centra 


Matenal Handling Inst 
States Show. Ken 


ind Exposition Center 


Kentuckt 


tucky Fan 


Louisville. 


Nov 14+-l1S—Field Sales Nlanage 
ment Institute (Southern), Na 
tional Sales Executives Interna 


Jung Ilotel, New Orlean 


tional, 


Nov 16-1S — National 


\Mlarme Suppliers, Inc 


Associatec 
2nd An 
nual Marine Supplies and E.quip 
Show, THlotel ] 


ment Roosevelt, 
\ ork 


New 


Nov. 20-21—Centra 
trial Distributors \ssociation 
28th Annual Kdgc 


water Beach Hotel, Chicago 


States Indus 


Convention, 


Nov. 20-22—Fluid Controls Inst 
tute, Fall Meeting, Drake Hotel, 
Chicago 

Nov 27-Dec 2 Winter Annual 
\leeting, ASME, Statler Philton 
Hotel, New York Cit) 











Nov. 28-D<¢ 2—24th National x LAST 3 TIMES LONGER, PUMPING ABRASIVE LIQUIDS = 


aS b 1] Cran 






RW. De 
ant N ‘ 
bus. Ohi 
na f 
r sas 


This 
and Similar Ads 
are appearing in 
32 LEADING 
PUBLICATIONS 


KItlO w ( . \ WESTINGHOUSE Electric Corporation's major appliance plant at 
. ™ a Mansfield, Ohio has m 


York ¢ yisecum sive type coating 


nate 
Engineering. VIKING 


d the problem of pumping abra 
to Mr.C. Reining, Manager, Works 
quid PUMPS are the answer 


working 24 hours a day These new pumps are lasting 
” . three times ger than any 1S EQuipment and still going strong 
I< }2-15—America Nuclear §S Pressures range from 45 to 95 PS!. Of the 28 VIKING PUMPS handling 
paints, primers and finish atings the Westinghouse Mansfield 
icty 196 Winter Nleetin anegg-pomg ham F GROEN eheeaten: Uiiatd: consircic’ 
\I rx 1] ypk . 1] 4 San | The other 16 will be replaced with papell + a iapgae genes a" 


Have an abrasive juId pumping problem at y plant 
this Westinghouse experience! Install new VIKING PUMPS, with ceramic 


bearings and mecha ai seals, especially designed to ha 





iq is and provide g pump fe. When writing please give t 
mat 1. Liquid pumped, 2. Viscosity of 4 f 
1961 nak tens ok walls erates juid, 4. Temperature of 
7 gravity, 6 apacity of ¢ ale suction lift or head, 8 Discharge pres 
Jan. 11-l12—AST ME, Seminat sure etin SP-SO7MM. VIKING PUMP CO — 
' ) PANY, N S.A anada, it ROTO-KING 
Quality Contro Chase Park PUMPS |* : sesanaial pumping abra 


r iza, St Lous. Nilo 


jineer 











Jan. 23-26—lIwelfth Annual Pla 
\laintenan A kngineeri 


wegen“ GLOBE 
Jan. 23-27—Fie d Sa \lanagement HARDENED STEEL 
tional Sales Executives Intema | AMTER GEARS 


tional, Chase lHlot S. | 





Complete with 


Keyway and set screw 
Conference, Hotel Fairmont, Sa Globe’s new HMK Miter 
— Gear Series eliminates 


Mar. 20-24—13th Weste Meta additional machining and 





Exposition & Congress, Pan | costly delays. 
FROM STOCK + 4 TO 16 PITCH 


Available through Leading Power Transmission Distributors 


Npr WM 5 Sunusl Mens. | GS LOBE STOCK GEAR DIVISION 


United States. Washington, D. ( 34th and Clearfield Streets ° Philadelphia 32, Pa. 
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Speewy 


0 


SPEEDY 

AIR REGULATOR 
Regulates O Ibs 
to 140 Ibs. from 
tank or air line 
up to 250 Ibs 

No. 622 $7.25 


JL. SPEEDY 
AIR FILTER 


Assures clean oil 

free air. Large 

chamber with 
| drain cock. Up to 

250 Ibs 

No. 140 $4.00 


ho w¥ 
Sab 
SPEEDY AIRLINE UNIT 


Complete, low cost produc 
tion spraying unit for fac 
tory lines xternal Mix 
Spray Gun, 15 ft. hose 
No. 705 $26.50 





AIR VISE 


FOOT CONTROL 


HIGH SPEED - POWERFUL GRIP 


New, improved model speeds up all repeat 
operations— milling, drilling, tapping, punch- 
ing, bending, riveting. Both hands left free to 


produce more! Light squeeze to 2250 pounds 


pressure! Extra thick jaws for attaching jigs. 


; ote 2 fae 
Jaws open to 3 inches; ’% to % 


} 
I 


maximum 


travel. Complete with foot control, air hose 


NIE scat cacacnoceaseasdabeassdey $44.00 
Write for new Air Tool Catalog 


Prices slightly higher 


in the West 


W.R. BROWN CORP., 2657 N. NORMANDY AVE., CHICAGO 35, ILL. 


AIR REGULATORS « AIR VALVES « AIR FILTERS « PAINT SPRAYERS « AIR COMPRESSORS 





















Here's the cut-off tool that will increase your profits and your customers’ 
production. The rigidity of the Non-Flex Cut-Off Tool insures, long tool 
life, more cuts per grind, increased work speed and infeed, straighter 
smoother cuts (often eliminating facing), and increased production. Why 


not <add this cost cutting, time saving tool to your carbide tool line— 
Write today for complete information on NON-FLEX. 


TOOL DIVISION 


GENERAL MACHINE COMPANY, INC. 


EMMAUS, PA. 
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Fort Worth Stec¢ 





NEW LINES 
taken on by 
distributors 


A Nla hiner \p- 
pointed the fol] wing cieven | 


tributors 


¢Balden Nill & Elevator | quip 
ment Co 
Enid, Oklahoma 
¢ Bearing Specialty ¢ 
San Francisco, California 
¢ Capital Rubber Products ¢ 
Sacramento, California 
¢ Cincinnati Belting ¢ 
Cincimnati, Oh 
¢ Consolidated Pow lransn 
sion Co 
Indianapol Indiana 
e \] (Z,OwWl]ll LL. Hla lwa re 
Supply Co 
Nobile, Alabama 
¢ Packard kquipment ¢ 
Lima, Ohio 
¢Pate Indust Supply Co 
Muskogee, Oklahoma 
¢ Southwest Bearing ( 
Roswell, New Nex 
eSuburban Bea g & | 
na 4 
White Pla New Y 
¢ Universal Bearing ¢ 
Brownsville, Texas 
\laster Power Cor bsidiat 
Black & Deck \lfg. ¢ 
I An S area 
el rev Indu Supply ¢ 
Los At ( I | 
e | Ia & NM ( 
| \ng ( 
e \lachimi | vw SI ( 
Los Ang Calit 
e Bark | S ( 
| \ng \ I 
Ch B ( 
ehh Su ( 
B \l 
e \ | ( 
\\ L...8.. oe \ 
eh B w 3 ( 
| (allt 
Sta Ss y 
0S 1¢ Hardware ( 
\lon | 











Packaged 
PIPE NIPPLES 





Seamless Steel 
Pressure Tube Nipples 


A.S.T.M. A-83 and A-106 
FROM STOCK: 
Ye" to 12" Standard and Extra 


Strong Weights, Black Grade 
“~ 


”" tol" Double Extra Strong 
Weight, Black, Grade “A 

TO ORDER: 
Grade“B” Galvanized, Cold 
Orawn in Larger Sizes 


® Avoid errors. Nipples ore 
marked ‘‘SMLS" with Grade, 
Weight and A.S.T.M. Spec 


ID-6 





1455 SPRING GARDEN AVE., PITTSBURGH 12, PA 














i Portable 
Hat and Coat Racks 


Write for Catalog. CT-700 


VOGEL-PETERSON CO. 


Rt. 83 and Madison St. @ Elmhurst, Ill 


Ettsburgh NIPPLE WORKS, Inc. 
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°| \I Warren & Co 


l'rov, New York 
Vhomas Truck & Caster Ci wae 
two distributors 
¢James A. Old & Son, 
in Carlos, California 
e]. 11. Rvder Machinery Co., Ltd 


Vancouver, B. C 
C.E.M. Co. Inc 
ICW stocking 
¢ Bearings Sales Ci 
Los Angeles, California 
¢N\liner & Assi [nic 
k] Segundo, California 
Uhrden, Inc 


appointed two 


distributors 
c1ates, 


lubar division, ap 


pointed the following two distrib 
uftors 
* Materials Handling Equipment 
Co 
Seattle, Washington 
¢ Arnold Machinerv Co., Inc 
Salt Lake City, Utah 
Ihe R. B Birge C0. Bridgeport, 
Conn., was appointed master 
tocking distributor for the state 
f Connecticut bv the Svnflex 
products Division of Samuel 
\loore & Co 
Cottingham Bearings & Service 
Inc., Dallas was appointed a dis 
tributor for Allis Chalmers mo 
ind also mechanical rubber 
of B. Fk. Goodrich Indus 
il Products (¢ 
Holden Engineering Co. was ap 
pointed a distributor for Parker 
ict rial hose and reuseable fit 
ff Parker-Hlannifin Corp 
Cooper Supp! Cr Kankakec 
l l ted te LATICIC 
bution W orthington 
( iti S tria equip 
) in the Sta f | ! 
Keenan Pipe & Supplv (¢ Lo 
Angeles Calit lla va ap 
) ted a distributo Alloy 
S Products ( Ss the 
Calif 1, Arizo1 id uthe 
Nei idd 
\fount Iroi x Supply Co., 
Wichita, Kansa Vas appoll ited 
| TO! Spang we Ided 
cam made by Na 
ld Sup} y Co 
e-Co., Inc., St. Loui \lo vas 
ippointed a warchousing distrib 
for B Woven Hose & 


Rubber Division, American Bilt 


Rubber Co., In 


| 
| 


1960 


What do vou have 
thats different 2 


"| called on a distributor 
recently...0ne we werent Selling 
+His first evack was, | know 
you have the best line, the 
cleanest poliey, sales Support... 
what do you have thet everyone 
else doesn't have?" 


| was yeady this time... 
“We have a ‘Uni-Semble Plan 
for drop- forged turnbuckles. It 
reduces Inventory and 

Increases sales. 


"Tell me move’ he demanded. 


ltold him how this Plan 
permitted more profit with 
15S inventory. 


He — iT 


We'd like to show you what- 
IS jor Ptably different with 
WILCOX-CRITTENDEN , and 
Vidye you see our 

lndustrial Hardware 

Catalog + 300 

Will you write me? We'll 
talk de ‘Whats Different” 






dastten M) owes 


MANAGER INOUSTRIAL SALES 


w/kd 


Shackle Turnbuckle Hook 


Wire Rope Socket 


WILCOX-CRITTENDEN 


Division, North & Judd Manufacturing Co. 


101 South Main St., Middletown, Conn. 
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CASTERS & WHEELS 





A as s, wheth rubber treads 
are available swivel and stationary match 
3-height models er 4000 types of casters 
+h - top plates, stems and fittings for 
, 4 applicat Rubber treads - soft 
ma hard - f smooth operat 
k at » Neor t 
fant dat $ 
, t : 


complete line 
of fast-selling 


CASTERS . WHEELS 


Franchised Distributors Only 





YOU WIN 
FRIENDS 


when you sell 


DARNELL 


DARNELL CORPORATION, Lro. 


DOWNEY (Los Angeles County) CALIF 
37-28 SIXTY-FIRST, WOODSIDE 77, LI, N.Y. 
36 NORTH CLINTON ST., CHICAGO 6, ILL. 
1000 PEACHTREE N. E., ATLANTA, GA. 
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| Beals, NicCart! & Rogers, In 

| Buffalo, New ‘York. ind its sub 

idiarv Follansbee Nletals of Roch 
ester were appointed a distributor 
* BehrManning products b 
BehrManning D) 1, No 
Co 

Union Bearing & Transmission Co 

Denver, wa Ippomte in autho 
ized distribut f ‘Il Jettrey 
\lfg. ¢ 





OBITUARIES 





Ralph M. Gattshall. 
Republic Rubber Division 


Ralph MM Gattshall, — retired 
Southern distri manager of R« 
pul Rubber Divi of Lee ‘Vire 
& Rubber Co., died recent 1 San 
Dicgo 

\ nati r 4 hy Indiana, Nh 
Gattsha Rep Rubl 

1922, just bet t was acquired 

Lee | & Rubber ¢ Ile wa 
ic t ig | nahag t 
dist t ics) from 2+ to 1934 
Ile became Soutl listrict man 
1 1934 

In 1931, he helped organize the 
Jomt Nlercha Comittee of 
th hire lustria Ipp \ 1 

bh Omitted operated for 

irs t lucat i pubhe anc 

PYUISITIC ic Tu f distrib 
" 

at I itt 





Ralph M. Gattshall 
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INDUSTRY I$ SOLD 
ON BELT-SAVERS 


BE SURE YOU 


HAVE THE FACTS 
GET BULLETIN 35-E 





SPROUT-WALDRON 


BELT-SAVER 
PULLEYS 


we 


Catalog, Stock and Sell these 
improved fasteners for volume 
business. 


SPROUT-WALDRON 
MUNCY, PENNA. 
IN/505 


















= ATEORD 










Recommended for mines, quarries, construc 
tion work, storage yards wherever belts 
length must be frequent hanged. Hinged 
Plategrip Fasteners mak a strong, flexible 
jou in heavy duty onveyor belts, trough 
naturally, ride sr t pulleys, yet can 
be separated by simply pulling the hinge pin 
Improved design takes t new smaller diam 
eter self-l sbri ating nylon sheathed cable 
oor pins. No. X500 i single bolt fasteners 
id No rot 3 3 bolt fasteners (used at 
outside iges) to reinforce «¢ sien and aid 
| tr aide 
. No. X500-1 
| Single Bolt 
Fastener No. X500-3 
3-bolt Fastener 
2! for belt edge 
| 


Self-Lubricated 
Nylon covered 
Hinge Pin 

Write for 
| ARMSTRONG-BRAY & COMPANY 


| 5356 NORTHWEST HIGHWAY « CHICAGO, ILLINOIS 
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SO OO OO Dee Be Oe BB Be ROO OBO OOO Grow 


urnng a i iV ¢ 1 ) : . 
frm. Upon eturn to Repul t ; 
oe “THE MAIL MUST GO THROUGH” 

In 193¢ 1 \ | nrst 3 : 
icsilache -aeahin aid i : : 

wt | —=WITH SOME HELP FROM YOU. : 
David E. Martin : 
Ducommun Metals & Supply To speed mail delivery, the Post Office has 

David I. Martin, 4 : created postal delivery zones in 106 cities. 

anager for th | \ng 1) H 

1) \] ay S 


Be sure to include zone numbers when 


writing to these cities, and always include ; 
\ native of Chicago a : your own zone number in return address ; 
t¢ I t] A | \ t I \ 1 i . : 
vey ve Sa Bae i ’ after the city, and before the state. ; 
+} iil ey I : 
+S as tramuns ectol . t 
In 1957, he was a t . + McGraw-Hill Publishing Co. 
1 f insic iles at nit A t 
: 330 West 42nd St., ; 
- arrincnit | T New York 36, N. Y. : 
mid 114 { I : Pf 
Cate it ? H 
Ile hac 
ce | \ sf ‘ 
\ ; 


Mark Lyons. Sr.. 


VMeGowin-l ons Hardware 


\IcG : | 


cc. Mines, decd aoe ~ In the best circles 
: you'll find they 





Nlark | S 


\l t 

Sout use only... ; 
I / 
the Nat \\ 1 | y 
Wacieate Wasciedes heanteth | CAP SCREWS , 
Mr. Lyons bes ! ; SET SCREWS -. 
fan Ca. See Mien, dL MILLED STUDS ,_ 
Se ie aes a a CUSTOM y 
ee ee” a ea —* Wt Oetemiller: co SCREW MACHINE . , 
ointed secretary, treasurer a ~YORK, PENNSYLVANIA SPECIALTIES a 


cral manager In 1906 the fin ti i a a asi a. 
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fin, M 


Nuts and Bolts... 


IT PAYS TO BE 
PARTICULAR 














It’s just good business 
to handle the line that 
offers all these assets 
a century old 


reputation for unquestioned quality 
products properly priced, 


aggressively promoted, protectively 
packaged. In short, the Clark line. 


WE'RE FUSSY, 100 






| ally respected 


organizations. And 














there are still some Clark 
tr t available to higt 
caliber organizations in 
L selected areas 
if ket gate 
¢ ' t 
for fu format 
1 pr it 
iplete Clark line 





CLARK 


BROS. BOLT CO. 


MILLDALE, CONN. 


250 





sold to Southern Hardware & Sup 
ply Co. He left the firm to enter 
the real estate business | 

In 1912, the Southern Hardware | 
Supply Co. encountered 
difficulties, and Nir 


ploved by 


financial 
Lvons was em 
local banks to represent 
them im matters pertaining to the 
hrm 


+ 


Later he sold his interest in the 
real estate business and, with the 
late J. Fk. \IlcGowin, he 
the NIcGowin-Lvons Hardware & 
Supply Co Phe firm 
chased the assets of Southern Hard 
ware & Supply Co. Mr 


came treasurer and general manager 


organized 
then pur 
Lvons be 


In 1927, he was elected president 
of the firm, and later became chair 
man of the board of directors when 
\Ir. NicGowin died in 1937 

Surviving are his widow, Nlrs 
Saidee Sage Lvons; \Mlark Lyons, Jr 
president of \icGowin-Lvons Hard 
ware & Supply Co.; three daughters 
\iIrs. Charlton Dukes and Mrs. J. D 
Pernll of Nlobile, and Nirs. ‘1. ( 
Crumpton of Birmingham, a sister, 
\liss Lyons of Nlobile;: ten 

randchildren and 14. great 


childrey 


Ros i 


I ind 


Andrew L. Scott. 


Pacific Hardware & Steel 


Andrew L. Scott, 94, founder of 
Pacific Tlardware & Stecl Co.. San 
hran » cdicd September 15 

Pacific Hardware & Stce 

iftcd wit Bak & tlam 
San | 19]S 


John W. Tiedt. 


Mau-Sherwood Supply Co. 


John W. ‘liedt, sales executive 
vith Nlau-Sherw Supp ( 
Clevela lic August 3 

\Ir. | t, wh 1 Nlau-She 
\ 1S na vas with hus 
nrin HOTC ha i 

Ile belong ( ind 
\th i AIK sn \ 
i@ Bav Sh e Cl 

Surviving are two sons, Nie 
( md Wallace B 1 brother 


ated 
randchildren 












the “tangle-free” 


MUSIC WIRE 
Easy to use! 


Precision 
Brand 


MUSIC WIRE 


t 


@ The only “tangle free” package 
in the market. Wire is simply drawn 
from center of patented carton as 
required. Easy to use — saves time 
and bother. Packages marked with 
size, weight, and gauge. The wire 
is highly polished and extremely 
tough. Used for springs for tool and 
die makers, factory and machine 
shop, and scores of other applica- 
tions. Cellophane wrapped. 


Shim Stock — packaged in dispenser 


cartons for ease in handling. Available in 
brass, steel and stainless 








Feeler Stock — another packaged item 
cellophane wrapped for moisture protection. 


PRECISION STEEL 
WAREHOUSE, 


INC. 


MANUFACTURING IVIiSton 
421 MAPLE AVE., DOWNERS GROVE, ILLINOIS 





. 


THE NEW WARNOCK 
STRAP WRENCH 








redesigned 
for 
more profits 


for the user... 

@ Comfortable new handle speeds work 

@ Simple construction, lightweight 

@ A handy tool for turning small hand- 
wheels, knurled handles, odd-shaped 
parts, polished pipe. 

@ Especially efficient for calibration of 
electronic and optical devices; deli 
cate adjustment of precision machine 
parts; assembly of fragile units 

for the distributor. . . 

@ it's new, but has the old Warnock 
quality at reasonable price 

@ Has wide application in industry 

e Attactive, modern, functional desian 
helps it sell 


Ask for prices, discounts, selling aids 


LOWELL WRENCH CO. 


79 TEMPLE ST. WORCESTER 4, MASS 
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TWO BIG REASONS 
WHY H-K DISTRIBUTORS FIND 
HOLO-KROME PRODUCTS EASY AND 
PROFITABLE TO SELL... 


Thermo-Forged 


SOCKET SCREWS 


THE MOST DRAMATIC INNOVATION IN SOCKET 
SCREW MANUFACTURE IN 28 YEARS! 
*U. S. Patents 2,901,583 and 2,953,794 


HOLO-KROME’S FAMOUS 


SAME-DAY SERVICE 


ON STANDARD CATALOG ITEMS 
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Thermo-Forged 
SOCKET SCREWS 











